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Finding a Figure That Will Assure Reasonable Profit 


A fruitful subject for discussion at conventions this year has been that of how to determine selling price to yield a certain 
percentage of profit, the consensus being that 10 percent is a reasonable figure, below which the public would not expect a 
merchant to conduct his business. In this connection the AMERICAN LUMBERMAN has received from a Tennessee dealer a 
letter, with which he submits a schedule of prices based on wholesale values of from $10 up to $50 a thousand feet. His 
schedule, as indicated, shows a theoretical profit of 9 percent, but, he says, does not actually work out that much in practice. 
The letter and schedule are given herewith. The AmEeRICAN LUMBERMAN will be glad to have the views of other dealers as to 
the practicability of a price schedule worked out in this way and suggestions as to better ways for arriving at the desired 
results. This is a practical question of great interest to every lumber merchant. In submitting his schedule, this dealer said: 


It seems to be the consensus that a great many retail lumber dealers 
are losing money since the war. This is largely because they are trying 
to sell lumber on the same basis that they did before the war, based 
on the same percentage of gross profit, but as a matter of fact wages and 
other items of expense have not come down in proportion to the lumber. 

In order to have some discussion on this subject, I am enclosing a 
schedule on prices from $10 to $50 a thousand feet f. 0. b. cars (yard) 
to the retailers. To each price should be added the lumber burden, which 
is now approximately, $5 gross a thousand feet; and to the sum of these 
two amounts should be added 20 percent commercial burden, the total 
being known as the lumber dealer’s cost. To this cost is added 10 percent 
for profit, which in theory would be about 9 percent on gross sales, but 
it actually turns out in practice that the profit is about 7 percent on sales. 

We believe that these figures are quite reliable and would like to have 
an expression from you on the subject. 


In further elucidation of his method of arriving at cost this 
Tennessee dealer in a second letter to the AMERICAN LUMBER- 
MAN Says: 


Office expense under our cost system comes under ‘¢Commercial bur- 
den’’ and the burden is charged out in proportion to the sales; in our 
case, three departments—wholesale, yard and mill. These figures indicate 
a great deal of expense other than labor and salaries. Insurance, interest, 
taxes and depreciation apply on the office building and its equipment only. 

The distribution or classification of items composing ‘‘ Yard lumber 
burden’’; namely, salaries, labor, supplies, wagons and mules, is for yard 
hauling and not for delivery to customers. The item ‘‘ Insurance’’ covers 
lumber and buildings on the yard, the sheds and warehouses. The item 


‘*Depreciation’’ covers various items included in the yard’s fixed assets. 
As to ‘‘Interest,’’ it is prorated on the yard investment including the 
inventory, and this is on the amount of interest only that we pay. As 
a matter of strict accounting I think it would be correct to take the total 
investment of the yard, the real estate on which it is located, the build- 
ings and the inventory and figure a nominal rate of interest on this—say 
6 or 7 percent—because no profit is made unless it is made in exeess of 
what the money invested in this enterprise would bring on a first class 
Joan. ‘‘Taxes’’ are prorated in proportion to the value of the yard 
compared with the total taxes. The ‘‘Yard commercial burden’’ in- 
cludes salesmen, salesmen’s automobiles, deliveries and their share of 
the office expense or, in the yard only, all of the office expense. 





Pennsylvania Dealer’s Schedule 


At the annual convention of the Retail Lumber Dealers’ As- 
sociation of Pennsylvania, held in Pittsburgh last week, Walter 
EK. Hatch, secretary of the Keystone Lumber Co., of that city, 
presented and discussed ‘‘An itemized statement of selling 
price in order to make a profit of 10 percent,’’ as follows: 

Any percentage of profit you wish to make should be figured on the 
selling price. The old method of figuring profit was to add to the cost 
price the percentage wanted; in fact, this method is still taught to some 
extent in the schools today. 

Inquire of a certified accountant about this matter and he will tell 
you that all percentages of profit should be figured on the selling price 


(Concluded on page 55) 


Tennessee Dealer’s Method of Apportioning Elements of Cost in Order to Arrive at Profitable Sales Price 


Cost ; Selling 
j.0. b. Lumber Yard Commercial Dealer’s Price 
Yard Burden Cost Burden Cost 9% Profit 


$10.00 plus $5.00 equals $15.00 add 20% equals $18.00 add 10% equals $19.80 
11.00 plus 5.00equals 16.00 add 20% equals 19.20 add 10%.equals 21.12 
12.00 plus 5.00 equals 17.00 add 20% equals 20.40 add 10% equals 22.44 
13.00 plus 5.00 equals 18.00 add 20% equals 21.60 add 10% equals 23.76 
14.00 plus 5.00 equals 19.00 add 20% equals 22.80 add10% equals 25.08 
15,00 plus 5.00equals 29.00 add 20% equals 24.00 add 10% equals 26.40 
16.00 plus 5.00 equals 21.00 add 20% equals 25.20 add 10% equals 27.72 
17.00 plus 5.00 equals 22.00 add 20% equals 26.40 add 10% equals 29.04 
18.00 plus 5.00 equals 23.00 add 20% equals 27.60 add 10% equals 30.36 
19.00 plus 5.00 equals 24.00 add 20% equals 28.80 add 10% equals 31.68 
20.00 plus 5.00 equals 25.00 add 20% equals 30.00 add10% equals 33.00 
21.00 plus 5.00 equals 26.00 add 20% equals 31.20 add10% equals 34.32 
22.00 plus 5.00 equals 27.00 add 20% equals 32.40 add 10% equals 35.64 
23.00 plus 5.00 equals 28.00 add 20% equals 33.60 add 10% equals -36.96 
24.00 plus 5.00 equals 29.00 add 20% eqauls 34.80 add 10% equals 38.28 
25.00 plus 5.00 equals 30.00 add 20% equals 36.00 add10% equals 39.60 
26.00 plus 5.00 equals 31.00 add 20% equals 37.20 add10% equals 40.92 
27.00 plus 5.00equals 32.00 add 20% equals 38.40 add 10% equals 42.24 
28.00 plus 5.00 equals 33.00 add 20% equals 39.60 add10% equals 43.56 
29.00 plus 5.00 equals 34.00 add 20% equals 40.80 add 10% equals 44.88 


The cost of doing business for the retail lumberman has increased some- 
what after. wage reductions in keeping with the cost of living. The lumber 
burden is now approximately $5 gross a thousand feet. This is the cost up 
to the shipping office or up to the machines in the mill. Add to this the 
commercial burden, which averages 20 percent, and we have the dealer’s cost. 


Cost Selling 
f.o.b. Lumber Yard Commercial Dealer’s Price 
Yard Burden Cost Burden Cost 9% Profit 


$30.00 plus $5.00 equals $35.00 add 20% equals $42.00 add 10% equals $46.20 
31.00 plus 5.00 equals 86.00 add 20% equals 43.20 add 10% equals 47.52 
32.00 plus 5.00 equals 37.00 add 20% equals 44.40 add 10% equals 48,84 
33.00 plus 5.00 equals 38.00 add 20% equals 45.60 add 10% equals 50.16 
34.00 plus 5.00 equals 39.00 add 20% equals 46.80 add10% equals 51.48 
35.00 plus 5.00 equals 40.00 add 20% equals 48.00 add 10% equals 52.80 
36.00 plus 5.00equals 41.00 add 20% equals 49.20 add10% equals 54.12 
37.00 plus ‘5.00 equals 42.00 add 20% equals 50.40 add10% equals 55.44 
38.00 plus 5.00 equals 43.00 add 20% equals 51.60 add 10% equals 56.76 
39.00 plus 5.00equals 44.00 add 20% equals 52.80 add10% equals 58.08 
40.00 plus 5.00equals 45.00 add 20% equals 54.00 add10% equals 59.40 
41.00 plus 5.00 equals 46.00 add 20% equals 55.20 add10% equals 60.72 
42.00 plus 5.00 equals 47.00 add 20% equals 56.40 add10% equals 62.04 
43.00 plus 5.00 equals 48.00 add 20% equals 57.60 add10% equals 63.36 
44.00 plus 5.00equals 49.00 add 20% equals 58.80 add10% equals 64.68 
45.00 plus 5.00equals 50.00 add 20% equals 60.00 add 10% equals 66.00 
46.00 plus 5.00 equals 51.00 add 20% equals 61.20 add10% equals 67.32 
47.00 plus 5.00 equals 52.00 add 20% equals 62.40 add10% equals 68.64 
48.00 plus 5.00 equals 53.00 add 20% equals 63.60 add 10% equals 69.96 
49.00 plus 5.00equals 54.00 add 20% equals 64.80 add 10% equals 71.28 
50.00 plus 5.00 equals 55.00 add 20% equals 66.00 add10% equals 72.70 


The commercial burden, includes shipping, delivery, selling, administration 
and other expenses. Adding 10 percent to the dealer’s cost would show 
about 9 percent profit on gross sales, but other losses and waste reduce this 
to about 7 percent. In figuring the retail prices shown in the “Selling Price” 
column the nearest half-dollar has been taken. 
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for Beauty—Utility and Durability! 


Lumber Buyers know that Douglas Fir has all seasoned, old growth Douglas Fir must meet a 
three; Lumber Buyers who have bought from us, higher standard both in quality of the product 
know that they get All Three. and in the manufacture—than is required by the 
In other words, our process of manufacturing average Lumber manufacturer. 


Our customers all over the Nation will attest that— 
that’s why they’re with us today. 


** Knock out the knots in your Lumbering Problems—write us today.’’ 


Our Specialties are: 


FIR — Dimension, small timbers, 
boards, flooring, sidings, finish, 
stepping, ceiling and moulding. 


Our Representatives 


are: 


C. S. Robinson, Newhouse Bldg, 
Salt Lake City, Utah 





Simonson-Hemphill Lumber Co., Rak Thee f Meee RSS LARCH — [Noble Fir} 4 inch and 
1030 Lumber Exch. Bldg., Chicago. 6 inch sidings. 

Morton F. Engleman Co., = 
756 Brandeis Theatre Bidg., Omaha. LUMBER COMPANY ©2248 — Shines, Lath ana 
Earl Hoffman Co., Marsh String YEON BUILDING, 

Bldg., Los Angeles, Calif. Portland, O WESTERN HEMLOCK —Boards. 
Frank R. White, 521 Davis St., a BOX SHOOKS and all sorts of cut 

Kalamazoo, Mich. Exclusive Sales Agents for: up material from soft yellow fir 
Elder & Beach, U.S. Nat.’] Bank Bridal Veil Lumbering Co., Bridal Veil, Oregon and hemlock from 1 inch and 
Bldg., Denver, Colo. © Wind River Lumber Co., Cascade Locks, Oregon 2 inch lumber. 
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Special Prices 
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98 x 134" & 2" Clear Plain Red Oak Fig. 
38 x 134" & 2" Clear Plain White Oak Fig. 
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13-16 x 134" Clear PlainWhite Oak Fig 
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A Program to Provoke Discussion 


HE RICHEST REWARDS from attending a convention come 
T from participation in its proceedings. The lumberman who 
thus makes his own ideas and methods the target for critical 
comment by his fellows ought to be able when the firing dies down 
to appraise his methods at their fair value. He gets similar results 
by offering his own opinions about the methods and ideas of other 
lumbermen. Conventions are designed to provoke this interchange 
of ideas and opinions; but the industry represented rarely gets the 
full benefit of the meetings because members will not participate 
in the discussions. 

Most programs are framed to encourage general discussion, but 
many of them do not secure it because there is no leadership in the 
discussion. A plan that appears to promise wider interest and 
participation in the discussions has been adopted by the Appalachian 
Logging Congress in preparing a program for its spring meeting, 
outline of which is given on page 68. On this program four general 
subjects are set down for consideration. The general aspects of each 


will be discussed for twenty minutes by a chairman. Then each 
subdivision or each of several aspects of the general subject will 
be discussed for five minutes by a member of the committee chosen 
for that purpose by the chairman who leads the discussion. When 
the members of the committee have finished, the subject is open for 
general discussion one hour. 

By this systematizing of discussion each subject will be treated 
in an orderly manner, opportunity will be offered for presenting op- 
posing views, and the needed leadership is provided to induce gen- 
eral discussion. It is conceivable that a series of programs care- 
fully arranged in this way, with able, practical men to lead in the 
discussion of each subject, might be made to comprise a course of 
study in lumbering methods. In fact the organization here referred 
to has at its meetings brought out contributions to the technical 
literature of the industry that take highest rank. It is especially for- 
tunate in, having among its members able men who willingly con- 
tribute of their best thought to the gain of the whole industry. 
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Departmental Views On Association Work 


SSOCIATION WORKERS who have been in doubt regarding 
the effect of the hardwood decision upon their activities may 
find a few notes of encouragement in the response made by the 

attorney-general to queries of Secretary Hoover regarding statis- 
tical and other associational work. Of course Attorney-General 
Daugherty can not speak for his successor in office, and he qualifies 
a statement of his present attitude by saying that his “statement 
that the things enumerated may be done lawfully is only 
tentative.” 

Only a very careful study of the hardwood decision, which ap- 
peared in the AMERICAN LUMBERMAN of Dec. 24, 1921, and the 
correspondence between Secretary Hoover and Attorney-General 
Daugherty, which appears on pages 40-42 of this paper, will enable 
lumbermen to satisfy themselves regarding the limits placed upon 
association activities if such a thing is possible at all. The attorney- 
general sees no objection to uniform cost accounting, but he warns 
against the use of a uniform cost as to any item of expense, for he 
says, “it is as clearly a violation of the law to agree upon the cost of 
an item that constitutes a substantial part of the total cost price 
when its cost actually varies, as to agree upon the sales price, be- 
cause the sales price is substantially affected by such agreement.” 

In general the attorney-general raises no objections to codperative 
efforts in the collection and distribution of statistics, “provided 
always that whatever is done is not used as a scheme or device to 
curtail production or enhance prices, and does not have the effect 
of suppressing competition.” Secretary Hoover insists that “infor- 
mation lawfully secured regarding trade and economic conditions 
made public for the information of everyone can not be harmful”; 
but, he says, “information secured solely for the benefit of members 
and of a character that puts the membership, by reason of the infor- 
mation, in a position of advantage as compared with the public 
without such information can not be sanctioned by sound public 
policy.” Some of this information, Mr. Hoover says, would be of 
vast value to the public generally if published in practical, available 
form; but it must be made available to the public at the same time 
that it is given to the members of the association compiling it. His 
interest in the attitude of the Department of Justice is due to his 
desire to obtain for public benefit information of this kind compiled 
by trade associations. : 





Many Signs Favor Trade Improvement 


N TIMES LIKE THOSE of recent months business men scruti- 
nize the market not only for bargains but to discover the trend. 
The market, however, shows past transactions only; tho of 

course the facts thus shown may be thought to indicate the probable 
future trend and thus to warrant certain predictions. Efforts are 
always being made to discover in basic conditions and in individual 
and group sentiment the economic and psychologic factors that will 
determine in some measure at least what may be expected in the 
way of business activity. 

At a meeting in Chicago this week of the sales managers’ depart- 
ment of the National Association of Farm Equipment Manufactur- 
ers business forecasts based upon careful investigation were such 
as to offer encouragement to lumbermen as well as to the interests 
represented. Grant McPherrin, chairman of the Iowa loan com- 
mittee of the War Finance Corporation, said that deposits in country 
banks are gradually going up, that some bankers have withdrawn 
applications for advancements on account of agricultural loans be- 
cause they have found they are able to meet local requirements with- 
out Government aid, and the applications for advances have fallen 
off to a very small number daily. The banker attributed this to the 
increase in the Iowa price of corn from 20 cents to 40 cents a bushel 
and to substantial advances in the livestock market. 

Another hopeful presentation of conditions present and prospec- 
tive was made by C. J. Masseck, of the Capper farm press, whose 
statement was founded upon facts developed by a very comprehen- 
sive survey of the situation in the Mississippi Valley. This survey, 
Mr. Masseck said, shows that the farmer is in a fundamentally 
sounder position than at any former time within fifteen years, and 
that he has actually begun to liquidate his indebtedness. This 
speaker said also that farmers in this great producing area will have 
after liquidation a very large available balance for investment in 
building, repairs, implements, tractors, lighting and power sets and 
other betterments. 

Other speakers at this meeting as well as those already quoted 
testified that the farmer who combines livestock raising and dairying 
with his grain farming is in every case better off financially than 
is the one-crop farmer. Not only delinquent debtors but applicants 
for farm loans are far more numerous among farmers who do not 
diversify operations than among the general farmers. ; 

Many other factors were shown to be favorable to an enlarged 


buying policy on the part of farmers. The numerous efforts made 
in their behalf by the finance corporation, by Congress in favorable 
legislation and by business interests generally have given to them 
a feeling of assurance and of confidence that afford the psychological 
element without which business can not be expected to limber up. 

A note of warning ran thru all the discussions. Farmers are still 
economizing, and as one speaker said “they are some economizers 
when they set about it.” Another speaker declared that business 
with the farmer is on a barter basis, meaning that he wants to know 
in terms of bushels of grain what he has to pay for his purchases; 
and the strongest possible emphasis was placed upon the element 
of service in making sales and in assuring satisfaction afterward. 
The farmer hereafter is going to insist upon the sales service that 
the urban buyer has long been accustomed to; the maxim, caveat 
emptor—let the buyer beware—will be eliminated completely from 
transactions in which the farmer is involved. This point was 
stressed with respect to farm implements, tractors in particular. 
However, it has important significance to lumbermen in that service 
appeals made by sellers of less essential goods than those offered 
by lumbermen must require an enlarged service from the latter if 
they are to draw to themselves and to their communities the invest- 
ments needed for repairs and improvements to homes and other 
structures. Better salesmanship with a larger element of service 
must henceforth be the lumberman’s slogan. 





“Facts” or Anti-Shingle Propaganda? 


ES MOINES, IOWA, is to have a new building code. A draft 
prepared by the engineer of the Code Commission is in the 
hands of members of a committee and others for suggestions. 

Considering this fact, the exhibition of the Bureau of Fire Pre- 
vention at the Building Exposition held in that city simultaneously 
with the conventions of the Iowa Builders’ Supply Association and 
the Central & Northwestern Iowa Lumbermen’s Association may 
be open to severe criticism, particularly taken together with the 
fact that certain elements in Des Moines are strongly agitating 
anti-shingle provisions in the new ordinance. 


The splendid work done by bureaus of this kind should not be 
made valueless by loss of public confidence. It should be the aim 
of every trade organization to exercise the greatest care in pre- 
senting what purport to be facts. In drawing conclusions or giv- 
ing opinions there may be reason for differences. In this instance 
the Bureau of Fire Prevention, of Des Moines, lays itself open to 
a suspicion—let us be charitable—of being a little careless in 
handling facts. 


The most prominent feature of the exhibition is a section of a 
shingle roof, of about six square feet, very old and partly burned, 
below which is this startling announcement—“Wood shingles are 
the leading cause of fire in Iowa.” Alongside are samples of other 
kinds of roofing. Close by is a tabulation showing the ten leading 
causes of fires in Iowa from January, 1916, to 1921. Some of the 
figures are quoted below. A striking discrepancy between the first 
statement and these figures, which must be regarded as authentic, 
is that shingles or “sparks on roofs” are the eighth cause and not the 
“leading” cause of fires in Iowa. It is noted also that the first 
cause, which is given as “unknown,” is responsible for a total fire 
loss of $8,151,985, with the number of fires placed at 4,218, an 
average of somewhat less than $2,000 a fire. 


Shingles are responsible for 4,949 fires, with a total loss of 
$1,570,246; an average of somewhat over $300 per fire, which indi- 
cates very clearly that most of the fires attributed to shingles were 
in sheds, barns, bins, chicken coops, and out houses of various kinds, 
such as are found along railroad tracks, in back yards and other 
hazardous places, receiving no care and not under continuous ob- 
servation. It indicates that fire losses of first class buildings are 
not due to shingles and that if fire does start on a shingle roof it 
is easily put out. 

The object in referring to this matter is not to discuss the 
merits of shingles but to call attention to the deplorable inaccuracy 
of certain agencies which makes it necessary for the manufacturers 
to be continually on their guard, in order that the public may be 
given correct information. Especially harmful is such an exhibi- 
tion when it comes from what apparently is or should be a strictly 
unbiased organization. 

The suspicion of bias may be further supported by other dis- 
plays and contradictions in this booth antagonistic to the use of 
shingles. For example, there is a large bulletin board upon which 
are shown panoramic views of ruins in Atlanta, Ga., Nashville, 
Tenn., and Salem, Mass., taken after their respective conflagrations. 
By way of ornament this bulletin board is decorated with fragments 
of burnt shingles, below which appears the inscription, “Burnt 
shingles—shingle roof—shall we let it?” 

The fact is that Salem was destroyed because of the failure of 
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the water supply. The Atlanta destruction was almost entirely 
limited to the business section where there were very few shingle 
roofs. It cannot be proved that the shingle roof was responsible 
for the Nashville fire. In fact, it is merely an assumption that 
shingles in many cases were responsible for the severity or the 
spread of fire. A brick wall is a fire stop but it is obvious that if a 
brick wall is punctured by windows the fire will spread as rapidly 
as if the wall were of wood or if the roof were of shingles. 

Any individual or any organization that makes statements that 
are partisan, while purporting to be unbiased, must in the long run 
suffer not only for its sins but will injure the cause for which it is 
working, and it cannot hope to retain the confidence of the public 
upon which its usefulness largely depends. How can it be expected 
that recommendations for fire prevention will be accepted as the 
truth when faced with such contradictions as those here mentioned ? 

The schedule to which reference is made follows: 

January 1916-1921 
Loss. No. of Fires. 


ee ee $8,151,985 4,218 
Beepowere Ober Gree... 25s occ cccccececes 4,148,751 1,665 
eo wridpceneen xeskediaces 3,296,343 462 
ED iis kcnceone kebaweseuuees 2,947,339 617 
DEE ciecuvadennaneedcesedasunenk 2,473,551 976 
Spontaneous combustion ............... 1,929,069 680 
ED ids cds ke eo RARO ae sEeeeuRRES 1,654,280 1,421 
DE 55 16.05 ss ceed kasendennee 1,570,246 4,947 
DeTOCtIVO CRIMIMOGE 2... oc cc ccccccncccses 1,563,981 1,706 
DERI, DUI, 6 vino cccnvewssnsacens 1,330,033 1,253 





Retailers Visit Lumbering Operations 


HE LUMBER RETAILER who has viewed with his own eyes 
the processes of lumber manfacturing from the tree to the 
finished product, and who by personal contact with the manu- 

facturer in the latter’s own bailiwick has learned something of the 
problems and difficulties that beset the producer, has a distinct ad- 
vantage over the dealer whose knowledge of lumber production has 
been gained solely from books, periodicals and an occasional moving 
picture film showing some phase of the industry. Useful as these 
adjuncts are, they can not take the place of intelligent personal ob- 
servation “right on the ground.” Even the “world’s greatest lumber 
newspaper” can hardly visualize for its readers in an adequate way 
the virgin stands of fir, pine or other commercial species of timber, 
or convey the thrill that possesses the beholder as the “ace” of the 
woods—the high climber—flirts with death two hundred feet above 
the ground. Such spectacular features of logging and lumbering, 
however, are subordinate, from the practical viewpoint, to the op- 
portunities afforded the careful observer for gaining a clear under- 
standing of the processes of logging and the details of manufactur- 
ing, grading, seasoning, handling and shipping lumber. Such 
subjects as “scant” sizes; surfacing, before or after, seasoning; 
standardization of grades and sizes; proportion of short lengths 
admissable in filling orders, and many other “bones of contention” 
affecting the relations between manufacturer and retailer—subjects 
that come up for discussion at almost every convention of retailers 
—are better understood and more intelligently considered if the re- 
tailer has even such superficial knowledge of lumber manufacturing 


as can be acquired thru a single visit to the logging and lumbering 
operations of either—or, better, of both—of the great lumber pro- 
ducing sections of the country. 

The retailer who has had this educational advantage is less likely 
to find himself involved in wrangles with the manufacturer over the 
filling of his orders. He is able to get the manufacturerer’s view- 
point, and to speak his language, which is a very great aid to mutual 
understanding. The manufacturer, in turn, has been brought into 
touch with the retailer’s problems thru the contact thus established. 
The retailer, moreover, is a better merchandiser of lumber because 
of knowing whence it comes and how it is made. The public likes to 
deal with merchants who are well informed concerning the goods 
they handle, and looks askance at the dealer who betrays ignorance 
on any point connected therewith. 

Hence the AMERICAN LUMBERMAN hails with satisfaction the 
several “pilgrimages” of retailers recorded in this issue. These 
trips to the great lumber producing regions of the West and South 
are being taken by the retailers primarily for the purpose of ac- 
quiring knowledge and experience that will make them better lum- 
bermen. The money cost of the tours is rightly regarded as a good 
business investment rather than as an expense. It is safe to say 
that not one of these retailers after completing his trip would part 
with the knowledge acquired thereby for much more than it cost him. 


The largest of the parties referred to is sponsored by the North- 
eastern Retail Lumbermen’s Association, which organization is 
made up chiefly of New York and Massachusetts retailers. This 
group, comprising about seventy persons, is now nearing Seattle. 
On the return trip they will visit some of the large mills of the 
South. Another party, whose visit to the plants of the Finkbine 
Lumber Co., at D’Lo and Wiggins, Miss., is chronicled in this issue, 
comprises eighteen southern Illinois retailers. The manufacturing 
operations visited were a revelation to many of these retailers, more 
than one of whom expressed amazement at the ramifications of the 
manufacturing end of the business and the difficulties under which 
manufacturers operate. The Northwestern Lumbermen’s Associa- 
tion is conducting a trip to the Inland Empire and the Pacific coast, 
returning thru the South. This party leaves Minneapolis Feb, 18, 
returning March 11. Another large party, comprising Illinois and 
Wisconsin retailers, plans to leave Chicago Feb. 25 for the Inland 
Empire and Pacific coast, returning March 14. 

For retail lumbermen to visit the lumber producing sections, in- 
dividually or in parties, of course, is no new thing. Some of the 
trips taken in former years, it must be admitted, were primarily 
joy junkets, with instruction a secondary consideration. The cur- 
rent pilgrimages, however, are planned exactly “the other way 
around.” Careful observation of lumber manufacturing processes, 
under the most favorable auspices possible, is the chief desideratum 
sought, altho reports printed in this issue show that the “pilgrims” 
also are having the time of their lives. 

That four large parties of lumber retailers, representing as many 
retail associations, should be almost simultaneously traversing the 
lumber producing sections of the country for the purpose of visiting 
representative lumbering operations is a notable development, 
auguring well for a better understanding and more efficient coéper- 
ation between the producing and the retailing branches of the 
lumber industry. 





HAVE YOU A RADIO IN YOUR HOME? 


How about a Radio Room in your home? 

Thousands of people thruout the country already are en- 
joying nightly concerts, grand opera, sermons by great preach- 
ers, current news and market reports by wireless telephone, 
sitting comfortably in their homes. 

But if you are going to have a radio phone in your home you 
want to get the best possible use out of it for yourself, your 
family and your friends. 

You can’t do this with the noise of passing motors or street 
ears, the usual street traffic, the noise of the children playing 
about the house, the rattling of dishes, or other noises that may 
interfere with the full enjoyment of your radio phone. 

To get the most enjoyment out of the radio outfit, you will 
want a radio room built in your home. 

If you are planning a new home it will not be complete or up 
to date without a radio room. 

If you already own and oceupy your home you will want it 
remodeled so as to provide for a radio room for the installation 
of the radio outfit that you are going to have sooner or later. 

The development of the wireless telephone is making rapid 


progress. Bright boys in many places are building their own 
receiving outfits and many families are enjoying grand opera 
now who have never heard it before. Many families, even in 
remote rural districts are hearing and enjoying sermons by 
some of the best known preachers in some of the big city 
churches. Some of the great dailies are sending out nightly 
news bulletins and market reports and many farmers are sit- 
ting in their homes plucking from the air these reports and bul- 
letins that put them in touch with the latest world develop- 
ments. 

Development of wireless telephony really has just begun. 

Here is an opportunity for the alert lumber merchant to be 
the first in his community to suggest plans for radio rooms, 
to suggest the remodeling of homes so as to provide for this 
modern development. 

Here is an opportunity to add a novel feature to some of 
your house plans that will be a selling argument that can’t be 
denied. 

Get in the game, lumber merchants. 


Begin developjng plans for and selling in your communities 
RADIO ROOMS. 
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EXCELSIOR WOOD BUYERS WANTED 


Will you kindly furnish me with the names and 
addresses of firms in Minnesota and Wisconsin in 
the market for excelsior wood, and the prices 
they pay? The wood, about three cars, is peeled 
and dry, 55 inches long, extra large size Balm of 
Gilead.—InQuiry No. 522, 

[The inquirer lives in Minnesota and has been 
supplied with the names of excelsior manufac- 
turers in Minnesota and Wisconsin. We can not 
undertake to quote prices which they now pay 
for Balm of Gilead wood. The price before the 
war quoted for cottonwood (to which Balm of 
Gilead belongs) was from $3 to $5 a cord, de- 
pending upon the locality. The inquirer should 
settle the matter of price when negotiating the 
sale, as that is the only sure way.—EbITor. ] 





PLANS FOR CLUB HOUSES 


We should like to have a book showing cuts of 
club houses. Please forward at once if you have 
it.—Inquiry No. 531. 

{The foregoing inquiry is made by a Michi- 
gan lumber company. Farmers Bulletin 1175, 
‘¢Plans for Rural Community Buildings,’’ is- 
sued by and obtainable from the Department 
of Agriculture, Washington, D. C., contains 
plans of structures embodying club house fea- 
tures. The AMERICAN LUMBERMAN has pub- 
lished floor plans and descriptions of many 
such buildings. The inquirer has been informed 
that if interested in organizing a community 
club for financing and operating the building it 
may find matter of value in Farmers Bulletin 
1192, ‘Organization of Rural Community Build- 
ings,’’ obtainable from the same source. The 
name of the inquirer will be supplied to any 
reader able to give additional information.— 
EDITOR. | 


ASSIGNMENT AND BANKRUPTCY 


A bought a car of lumber from B. When in- 
voice reached A it bore on its face a statement 
signed by B to the effect that all B’s right, title 
to and interest in the shipment had_ been 
sold, assigned and transferred to a certain bank. 
A promptly remitted 80 percent of the amount of 
the invoice to the bank. 

In due course of time the shipment arrived. 
When unloaded it developed a heavy shortage, and 
in addition a large amount of undergrade stock. 
The shortage and undergrade reduced the value of 
the shipment to less than the advance payment of 
80 percent. 

The bank was advised fully and promptly and 
was asked to refund the amount of overpayment. 
It refused, claiming that it purchased only the 
account, and was in no wise responsible for the 
shipment. In this connection it seems significant, 
however, that the bank has never asked for a 
final settlement, which would have been 20 percent 
of the invoice had the shipment checked out O. K. 

B became bankrupt at about the time shipment 
was made and A appears to have no chance for 
recovery from that source. 

A takes the position that the account, or invoice, 
was incorrectly rendered and that overpayment 
was made before that error war discovered, and 
that the bank should refund the amount of over- 
payment. Is A’s position a tenable one and can he 
legally recover from the bank ?—Inquiry No. 529. 

[As a general rule an invoice is only prima 
facie evidence of the quantity and quality of the 
goods described therein. Evidence of the ship- 
ment is afforded by the bill of lading; which, 
in turn, ean give no guaranty of the truth of 
the invoice. Ordinarily, an assignee in a case 
like that described would acquire no rightsagainst 
the consignee and purchaser that were not pos- 
sessed in the first place by the shipper. To 
permit a shipper, by means of an untrue invoice 
and assignment, to give to another rights he 
himself did not possess and thus to compel a 
purchaser to pay for goods he did not order 
or that he did not receive would be to en- 
courage fraud. 

Whether the fact that the assignor became 
bankrupt at about the time the shipment was 
made would affect the validity of the assign- 
ment is a legal question that we do not attempt 
to answer. The fact that there was a consider- 


abe discrepancy between the invoice and the 
lumber shipped might raise the question of 
fraud as between the assignor and the assignee, 
particularly if the bank advanced money to the 
shipper on account of the invoice. If the 
amount involved warrants the transaction is 
sufficiently complicated to justify its submission 
to an attorney.—EDITOR. | 


SAWDUST FUEL AT PORTABLE MILL 


We have some small tracts of timber we will be 
forced to cut with portable sawmills. We have 
market for slabs and tree tops, consequently want 
to use wet sawdust for fuel. Is there such a thing 
as a portable Dutch oven? Is there any other 
arrangement for economically burning green or wet 
sawdust in portable boilers without Dutch oven? 
Where could we see either arrangement in opera- 
tion ?—INquiry No, 512B. 


[The name and address of this North Carolina 
inquirer will be furnished on request to anyone 
who can supply information concerning a port- 
able or other practical apparatus for burning 
sawdust in portable mills such as the inquirer 
will use.—EDITOR. | 


HEIGHT MEASURING DEVICE 


A handle loosely supports a weighted disc, from 
which project four points. ‘A” is held next to the 
eye as a sighting point, and “E”’ is in a horizontal 
line with “A”. The other 
points are in such relation 
that their angles’ with 
“AB” at “A” have tan- 
gents of %, 1 and 2 re- 
spectively. When the point 
of height desired is in 
line with one of these com- 
bined with “A” the height 
is %,1 or 2 times the hori- 
zontal distance from the 
line “AE” to the ground at 
the base of the tree. No 
figuring is necessary be- 
yond doubling or halving 
the reading on the tape 
line, and the addition of 
perhaps five feet, the cor- 
rected stump height. 


[The foregoing description of the apparatus 
for measuring the height of trees, mentioned 
under Inquiry No. 467, in the AMERICAN LuUM- 
BERMAN of Jan. 14, is contributed by the in- 
ventor.— EDITOR. } 





WORMS IN HARDWOOD FLOOR 

Some time ago you had an article in the 
AMERICAN LUMBERMAN treating the subject of 
worms or borers in oak floors. We have a case 
that has just developed in Birmingham, Ala., and 
we would appreciate it very much if you would 
let us have promptly your suggestion of the best 
way to handle this situation.—INnquiry No. 519. 

[The insect here at. work is not described, 
but it is apparently our old troublesome enemy, 
the powder post beetle. If so, the boring is 
accomplished by a very small worm which after- 
ward turns into a beetle, the size of a gnat, 
and flies away to lay eggs on wood which it may 
find suitable. The holes bored by it are the 
size of a pin and these holes may be sufficiently 
numerous to ruin the wood; but, on the other 
hand, they may not be numerous or injure the 
wood much. These insects attack handles, 
wagon stock, wood for agricultural implements, 
floors and the interior woodwork of houses. 

When the insect bores a hole and is inside 
the wood, it is difficult to combat and no et- 
fective remedy is known against worms already 
at work. But a wash of oil applied to the 
surface of the wood prevents the deposit of 
more eggs and destroys such as may be on the 
surface and not yet hatched. A liberal sprin- 
kling of oil (kerosene is good) is the best rem- 
edy against further attacks and may destroy 
eggs and worms near or on the surface. The 
inquirer has been advised to try an oil wash 
on the floor, as it might stop some of the depre- 
dation by the worms already there and would 
discourage the activities of new comers.—EDI- 
TOR. | 


MANUFACTURERS OF WILLOW LUMBER 


Will you send me a list of manufacturers of wil- 
low lumber in Louisiana and Mississippi ?—INQuIRy 
No. 514. 

[The lists of lumbermen do not usually name 
the kinds of lumber each manufactures; and 
where mention of some kinds is made, it is 
usually the most important lumber that is 
named. Willow is a minor speeies and no one 
mill cuts much of it. As a result it is seldom 
mentioned in lists. It is not practicable to 
compile a directory of the manufacturers of 
willow lumber in Louisiana and Mississippi but 
the inquirer has been furnished a few names. 
The inquirer’s name and address will be fur- 
nished to interested parties on request.—Ebi- 
TOR. | 


WALNUT SAWDUST WANTED 

I desire to buy three cars of walnut sawdust a 
month, and would like to be placed in communica- 
tion with some concern in a position to furnish it. 
—Inquiry No, 525. 

[The sawdust is wanted in Chicago to be 
used in smoking meat. The address of the in- 
quirer will be furnished interested parties on 
request.—EDITOR. } 


HARDWOOD SELLING PRICES 

We are considering going into the manufacture 
of dimension stock for automobile tops and general 
bending purposes, and want to know what we can 
get for the stock before cutting it. Would appreci- 
ate hearing from parties who would be interested 
in this kind of stock.—Inquiry No. 515. 

[The inquirer, whose place of business is in 
Kentucky, is desirous of learning before he 
manufactures the stock whether it will sell at a 
satisfactory price. The address will be sent to 
any person who desires to grant his request for 
prices.—EDITOR. | 


WANTS MARKET FOR SQUARES 


I have a small tract of timber which I want to 
work up to lath and small dimension, but am hav- 
ing difficulty in finding a market for the product 
before it is cut owing to the small size of the 
operation, and some uncertainty as to time in 
which I can produce the stock. 

Can you furnish me with or tell me where I can 
obtain a list of standard sizes in birch, elm, 
soft maple and black ash that I could work the 
timber into and find a market for it after the stock 
is produced? 

I would prefer to work the timber as much as 
possible to one item, such as hardwood lath, mill 
run grade, if a market can be found that will give 
a fair return for timber and labor. If a market 
for this stock is not to be found I would cut to 
various sizes and grades that could be marketed.— 
Inquiry No. 5138. 


[This inquirer wishes to know where the mar- 
ket will be for what he hopes to produce. It 
is not easy to say in advance what he can sell, 
the prices, or where the market will be. We 
have sent him the names of firms which will 
probably be in the market for what he will pro- 
duce and have suggested that he write to them 
and, so far as practicable, obtain sizes and 
kinds of stock which they may be able to use, 
together with prices they may be willing to 
name in advance. His address will be given 
to interested parties.—EDiTor. ] 


WILL PRODUCE HICKORY SQUARES 


We have quite a lot of hickory timber which we 
are contemplating manufacturing into billets or 
squares or wagon material, depending upon the de- 
mand and price. If you can furnish us with the 
names and addresses of buyers of this class of mate- 
rial we will very much appreciate it.—INQUIRY 
No. 521. 

[The lumber company which contemplates 
putting hickory squares on the market is in busi- 
ness in Louisiana. Such squares are apt to be 
used by makers of golf clubs, tool handles, light 
wagons, and agricultural implements and the 
inquirer has been supplied with the addresses 
of companies in all of these lines. His name 





will be given on request to any who feel an in- 
terest in what he proposes to make.—Ep1ToR.] 
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The General Business Situation 


While many irregularities still make impos- 
sible a generally favorable report on business, 
current factors which will govern the subse- 
quent market course are mainly reassuring, 
and confidence is the outstanding feature of 
forecasts of future developments. The eyes of 
the business world are turned especially on 
the money situation as the key to business 
conditions. Money is easing, and this gives 
rise to decidedly cheerful sentiment thruout 
the country. For some years, time money has 
averaged around 7 percent, and call money 
has been correspondingly high. Today, time 
money is about 5 percent for good commer- 
cial paper, and about 6 percent for bonds, 
while call money is 5 percent. Leading au- 
thorities aver that the decline has just be- 
gun and will continue probably for a number 
of years. Among the many activities bound 
to be stimulated by easier money conditions 
is building construction, which in turn will 
influence favorably a multitude of industries 
depending for business more or less entirely on 
the erection of new structures and homes. 
Continued strength of foreign exchange gives 
evidence of betterment in the international 
situation, which is sure in due time to find 
reflection in the domestie situation. Another 
constructive feature is the strength and 
activity of the grain markets. Wheat again 
this week had a sharp advance, and the bull- 
ish sentiment in this market has spread more 
definitely to include all the grains, causing a 
remarkable psychological change in the agri- 
cultural element. Provisions also have gone 
to new high levels, while cotton remains strong. 
This has rendered the outlook for farm trade 
less desperate, and if the improvement holds 
it is not unreasonable to expect a gradual 
resumption of this trade as the year advances. 
Tho only a few of the fundamental conditions 
of business have here been referred to, they 
are representative of the underlying strength 
of the situation and give ground for predic- 
tions of continued broadening of commercial 
activities along conservative lines, perhaps 
slowly, but nevertheless constructively. 


Douglas Fir Market Featuréy 


The Douglas fir situation has not ghanged 
materially during the last week, andysgs one 
correspondent expresses himself, ‘‘thg* mills 
are in a state of hopeful discouragemeéfit’’— 
discouraged because of the persisting compara- 
tive dullness of the various markets and by 
the cloud that obscures the immediate future, 
but at the same time hopeful because this 
cloud is not so dense but that a few rays of 
light penetrate to illuminate enough of the 
background to show that not all is bad be- 
yond. Indeed, sensible analysis of the situ- 
ation reveals few facts that are wholly dis- 
couraging. Tho adverse influences are not 
absent, they are unquestionably outnumbered 
by those that are truly encouraging. The 
slowness of the rail trade in developing is 
probably the chief disappointment. A glance 
at current statistics on building permits taken 
out thruout the country and architects’ re- 
ports of a vast amount of figuring, however, 
should be enough to dissipate such feeling, 
proving as these do that there exists an 
immense latent demand for building materials 
of all kinds. Conditions in most sections are 
ripe for building this spring—cheaper money, 
labor’s more reasonable attitude, lowered 
building costs, and above all the real need, 
and desire, for homes, to consider only one 
class of construction. Retailers in most towns 
with diversified support see big building just 
ahead, but will not speculate on it, preferring 
to await materialization of actual business 
before committing themselves. Country re- 
tailers, tho with less certain prospects, are of 
practically the same attitude. This explains 


the hesitation evident in the rail trade—which 
at that is not depressed to lethargy and is 
showing a gradual improvement. The fir 
cargo market is generally described as inac- 
tive, but nevertheless furnishes between 40 
and 45 percent of all business booked. The 
California market apparentiy has struck bot- 
tom, and its early revival is looked for. Los 
Angeles still is overburdened with stocks, 
but consumption, recently checked by inele- 
ment weather, is resuming, and retailers are 
hopeful of clearing their yards rapidly of 
surplus stocks and thus restoring balance in 
the market. San Pedro reports state that 
surpluses there are gradually being absorbed, 
and the outlook in southern California as a 
whole is improving. At this time, demand in 
San Francisco territory is better than farther 
south, but still leaves considerable room for 
the expansion expected this spring. Call from 
the Atlantic seaboard has slackened, and 
prices in that market have developed a degree 
of weakness. However, manufacturers are 





Production Statistics 


The table showing production, ship- 
ments and orders will be found on page 
96 of this issue. For the sake of com- 
parison figures for corresponding periods 
of 1921 and 1922 are given.—EDITOR. 











accepting little business at concessions and 
most orders booked are at prices current three 
weeks ago. The export trade remains dull, 
but overseas shippers profess to see substantial 
signs of future activity in the Oriental mar- 
kets and report that Australian and Hawaiian 
inquiries are such as to encourage expecta- 
tions of an early material increase in ship- 
ments to these destinations. Export trade is 
quiet, but the truth is that it is so only in 
comparison with last year, and that it is not 
half bad. The 129 mills contributing to the 
statistical report of the West Coast Lumber- 
men’s Association during the week ended Feb. 
4 booked new business from foreign sources 
totaling 9,094,700 feet. Even if this low fig- 
ure should at the end cf the year prove to 
represent the average weekly total, it would 
be found that these mills during 1922 had 
shipped foreign roughly 500,000,000 feet. 


The Position of Southern Pine 


Current statistics on southern pine reveal the 
fact that despite moderate bookings since the 
first of the year the amount of unfilled business 
on manufacturers’ books has shown a steady 
inerease. The cause has been the exceedingly 
heavy rains which during recent weeks flooded 
the South and which have not only heavily cur- 
tailed logging operations and production but 
have also interfered with the drying and ship- 
ping of lumber. Thus there is much delayed 
business to be cleaned up, and mill stocks are 
unimproved, if not actually further impaired, 
with the consequence that mixed orders are as 
hard to place as ever. Few mills show any 
eagerness to book business under present circum- 
stances, and this explains the remarkable firm- 
ness of prices at a time when yard demand 
is conspicuous for its continued dullness. In 
connection with this last feature, however, it 
must be remarked that the volume of retailers’ 
replacement orders is expanding gradually and 
that their inquiries are increasing, indicating 
that the situation is on the mend. Timber de- 
mand is the bright spot in the southern pine 
situation. Tho export bookings have shown a 
marked decrease during the last week or two, the 
oil fields, railroads and other industrials remain 
eager customers. Special cutting business is 
plentiful, and good prices are obtained. An- 
other spurt in buying of car material by rail- 
roads and car builders is also noticeable, ac- 
companied with some slight increases in prices 


of such material. The position of B&better 
finish, boards and No. 1 dimension features the 
current market, these items being in excellent 
eall and increasingly difficult to find. Lower 
grades have a fair movement only, and are hard- 
ly expected to improve immediately—indeed not 
until yard trade gets into full stride. 


Northern and Western Pines 


The northern pine market is growing more 
promising, tho current transactions remain re- 
stricted. North Tonawanda reports an ex- 
panding inquiry and that dealers thruout east- 
ern consuming territory are looking forward 
to a big volume of spring business, tho mean- 
while they buy only mixed lots for immediate 
requirements. Minnesota manufacturers say 
the feature of eastern inquiry is that for No. 
3 and better white pine, and also that the out- 
look is for much building this spring in their 
own State. This is borne out by statistics on 
permits granted in its chief cities, which show 
notable increases over last year. Box inter- 
ests are becoming larger factors on the mar- 
ket, and prospects are for a material reduction 
during the next several weeks in the surpluses 
of lower grade items. Improved eastern call 
features the western pine market, and prices 
exhibit more strength. The Inland Empire 
mills find No. 3 the only really weak item, and 
expect the higher grades to advance com- 
mensurately with the development.of demand. 
Production being virtually nil while shipments 
are steady, stocks of these grades are weekly 
becoming more depleted. Very favorable re- 
ports regarding the outlook for western pines 
are received from eastern and Atlantic sea- 
board markets, and one large manufacturing 
concern operating a concentration yard in the 
East expects to ship millions of feet of Inland 
Empire lumber to the Pacific coast this year, 
for transhipment to the Atlantie seaboard via 
the Panama Canal. 


In the Hardwood Field 


Hardwood sales this week mounted to a very 
fair volume, and the expansion of the market, 
even tho slow, is progressive. The group of 
consumers most conspicuous on the present mar- 
ket is undoubtedly that identified with the 
building industry. Thisgroup, composed of floor- 
ing, sash, door and millwork and interior trim 
manufacturers, not only is the best actual but 
also the best prospective customer. Complete 
figures on building permits issued in this coun- 
try during January show exceptional totals for 
that month, and such a remarkable beginning 
foreshadows even greater activity. The building 
industry faces a period that from current indi- 
cations will be unprecedentedly prosperous, and 
there is no need to point out the effect this 
would have on the hardwood market, in common 
with that for all other building materials. As 
a hardwood buyer, the furniture industry is a 
close runner-up of the building material group, 
and tho today’s purchasing is not fully up to 
previous expectations, this industry is operating 
around 90 percent of normal and its prospects 
are most encouraging—and of course will be 
brightened according to the development of 
future building. Automobile interests are more 
prominent factors on the market than for many 
a month and, steadily enlarging their own oper- 
ations to cope with increased bookings, have 
immense requirements to satisfy within the im- 
mediate future. Veneer manufacturers report 
a pick-up in their business, and even the acutely 
depressed piano and musical instrument trade 
now shows a reawakening and has recently 
bought some sizable lots of hardwood lumber. 
Box manufacturers report more business and a 
larger inquiry—in fact, all groups of consumers, 
except the wagon and farm implement, show 
new life. Despite recent efforts to increase 
hardwood production, it remains much re- 
stricted; stocks are unimproved and prices firm. 
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Attorney-General and Secretary of Commerce in General 
Accord As to Legal Limits of Association Activity 


WASHINGTON, D. C., Feb. 16.—The corre- 
spondence between Secretary of Commerce Her- 
bert Hoover and Attorney-General H. M. 
Daugherty on the question of trade association 
activities, made public last night, in effect recog- 
nizes the legality of most ordinary activities 
of such associations, under certain limitations, 
the most important of which is that statistics 
collected by such associations covering pro- 
duction, shipments, stocks on hand, and past 
sales should be distributed to members of the 
associations and to the public thru the Depart- 
ment of Commerce. 

The mere distribution of this information 
thru the Department of Commerce, of course, 
will not change its character, but will make it 
available to the public at the same time it be- 
comes available to trade association members. 

Some association members doubtless will be 
disappointed over the failure of Messrs. Hoover 
and Daugherty to reach an agreement under 
which distribution of statistics could continue 
along lines heretofore followed, so long as ade- 
quate arrangements were made to get the in- 
formation to the public. 

It will be recalled that this general subject 
has been under consideration for many months, 
since long before the Supreme Court handed 
down its decision in the hardwood lumber case. 

For a time there was a disposition to put the 
ban even on the collection of such statistics and 
require that it be done thru the Department of 
Commerce, if at all. The exchange of com- 
munications therefore marks a distinct advance 
in that the associations may continue to collect 
the statistical data. 

Futhermore, representatives of the lumber in- 
dustry here feel that in agreeing tentatively to 
the general propositions outlined by Secretary 
Hoover the attorney-general has gone pretty 
far in the direction of holding that the statis- 
tical activities of associations generally are not 
in and of themselves violative of the antitrust 
law. 

It will be observed also that Mr. Daugherty 
confined his informal opinion to the subject 
matter of the questions asked. He did not say, 
for example, that trade associations must adopt 
this method; that is, submitting their data to 
the Department of Commerce for distribution. 
Obviously, it is Mr. Hoover’s expectation that 
associations generally will adopt this course, 
and he is disposed to assist them in every way 
possible in devising a workable scheme which 
will result in the prompt dissemination of this 
data, which, it will be observed, he considers 
of vital importance to the intelligent conduct 
of business. 

It does not follow that Mr. Daugherty will 
institute legal proceedings against any and 
every association which does not elect to adopt 
this suggestion and let Uncle Sam distribute the 
statistics. That point is not touched in the 
correspondence, and it remains a question for 


the judgment and conscience of association offi- 


cers and directors. 


The fact that no guarantee whatever is given 
to associations following the suggestion that 
they will not be prosecuted if subsequent de- 
velopment, in the judgment of the attorney-gen- 
eral, warrants such action, may have the effect 
of causing some associations to hold aloof and 
continue on the even tenor of their way, allow- 
ing the courts to determine:any issue which may 
be raised regarding their activities in the future. 

On behalf of Mr. Hoover it may be stated that 
he does not contemplate calling a general con- 
ference of association representatives to work 
out a plan for distributing statistical data. He 
stands ready to go over the matter with any 
association that may desire a conference, or with 
any number of associations, but is not disposed 
to force the issue in any way or attempt to work 
out a single agreement to be applied to all asso- 
ciations. The latter is considered quite imprac- 
ticable on account of the wide difference in asso- 
ciation activities and methods. 

It is possible that later on the two cabinet 


officials may find it possible to go further. For 
example, it may be found in actual operation 
that the associations might just as well be per- 
mitted to release the information directly to 
their members simultaneously with its release 
to the public thru the machinery of the De- 
partment of Commerce and in the same form. 
This, however, is a matter for the future. 

Mr. Hoover will codperate to the fullest ex- 
tent possible in an effort to distribute the in- 
formation with sufficient promptness to make 
it of real value to the trade. He has made 
public the correspondence with the consent and 
approval of Mr. Daugherty and for whatever 
it may be worth to trade associations generally. 

Attorney-General Daugherty has written a 
letter to Secretary Hoover in reply to the 
latter’s communication of Feb. 9 concerning 
trade marks, in which the attorney-general 
withdraws his objection to the last clause in 
question six in the light of Mr. Hoover’s 
explanation. 

It will be observed that in discussing the 
periods at which distribution of statistics is to 
be made nothing is said by Mr. Hoover regard- 
ing daily reports, which is construed as meaning 
that he does not contemplate anything in the 
nature of a daily distribution. 

Some of the statistics will be included in the 
Current Survey of Business, issued monthly. 
Other data will be distributed at more frequent 
periods, and possibly still other data at longer 
intervals, the details to be worked out. 

It will be recalled that Mr. Hoover and Mr. 
Daugherty and their associates have held numer- 
ous conferences both before and since the hard- 
wood decision was handed down, and that Mr. 
Hoover’s detailed letter and questions give ex- 
pression to the agreements finally reached as a 
result of those conferences. 

The correspondence, which follows, so far as 
it concerns the views expressed by Mr. Daugh- 
erty, will be observed to be ‘‘tentative’’ to the 
extent that the attorney-general does not ‘pro- 
pose to close the door to possible action by his 
department in the event that the proposed ar- 
rangement for distributing statistical data 
should lead to developments which the legal 
branch of the Government construes as con- 
stituting grounds for action. 

DEPARTMENT OF COMMERCE 
OFFICH OF THE SECRETARY 
WASHINGTON 
Feb. 3, 1922. 
MY DEAR Mr. ATTORNEY-GENERAL : 

The situation regarding the activities of legiti- 
mate trade associations is more disturbing now 
than at any time since we first discussed the mat- 
ter, and since Mr. Lamb was advised by Col. Goff 
and Mr. Fowler that it was your desire that I 
present an informal, interdepartmental inquiry re- 
garding the present status of the law relating to 
legitimate trade associations and the extent that 
they may engage in legitimate coéperative activi- 
ties, I have made a further survey of the matter, 
and the questions hereinafter presented seem to 
me to be vital to trade associations based on 
present information secured thru recent investiga- 
tion. 

To Ald Trade, Department Must Know Facts 

It may not be out of place to call your attention 
to the organic act which created the Department 
of Commerce, which imposed upon the department 
the duty “to foster, promote, and develop the 
foreign and domestic commerce, the mining, manu- 
facturing, shipping, and fishery industries, and 
the transportation facilities of the United States.” 
In obeying the commands of the statute, it seemed 
to me that the department should employ all 
available legal means to get into the closest pos- 
sible touch with industry in all its forms and 
secure the best information possible regarding 
the needs and necessities of trade and commerce. 
If the department has to help, aid, and assist in- 
dustry, it must, of course, be conversant with the 
facts and conditions influencing the carrying on 
of trade. The existence of a large number of 
trade associations being well known prompted me 
to make inquiry regarding their forms of organi- 
zation and the functions they were performing to 
ascertain whether or not they could be utilized as 
a means for securing trade information that would 
properly aid the department in performing its 


duties. My inquiry into the affairs of trade ag- 
sociations was not with the idea of creating a 
new scheme for carrying on business, but solely 
for the purpose of ascertaining whether or not 
they could properly be utilized in furnishing infor- 
mation that would not only be helpful to the 
department and to the commercial world but 
to the public generally, always keeping in mind 
that whatever activities were carried on by such 
associations, they should of necessity be within 
the terms of existing law. In the course of my 
inquiry, I discovered that certain trade associa- 
tions were involved in litigation which questioned 
the legality of their performances, and, by reason 
of the litigation, there was much doubt and con- 
fusion regarding the legal limits within which 
trade associations could properly operate. This 
situation seemed to call for conferences with your 
department, which you have graciously afforded, 
and altho no definite determination has heretofore 
been reached regarding the policy to be pursued, I 
realize the difficulties that confront you in at- 
tempting to reach a proper conclusion, and while a 
public announcement from you would have been 
most helpful to all, I most heartily acquiesce in 
your suggestion that the matter be presented ag 
an informal, interdepartmental inquiry for my 
guidance in performing the duties imposed upon 
me by the organic act creating this department. 


Commercial Progress Depends on Knowledge 


So much has been said in the various confer- 
ences, coupled with lapse of time, in order to 
obviate excusable failures in memory as to the 
matters that have heretofore been discussed and 
to make clear the position and views of this de- 
partment, I desire to offer some preliminary ob- 
servations regarding trade associations before ask- 
ing the specific questions heretofore set forth in 
various informal memoranda and upon which I 
desire the informal expression of your views. 

Commercial progress in industry has always 
been measured by the advance in knowledge of 
those engaged in industry. It is impossible for 
men to acquire or secure all possible knowledge at 
one time. Its acquisition is a growth resulting 
from continuous, intelligent inquiry. The knowl- 
edge of an industry that is necessary and essen- 
tial to its success must embrace all facts and cir- 
cumstances that will in any way influence that 
industry. These facts and circumstances must 
include economic conditions as well as scientific 
facts to the extent that science is called into play 
in its operation and all commercial conditions 
that make for efficient production, merchandising 
and distribution. No one will dispute the fore- 
going statements; they are fundamental and neces- 
sary to the life of trade and commerce. 


Getting Facts Is Crime for Two; Not for One 


The difficulty seems to lie in the determination 
of the means and methods that may be adopted to 
secure this necessary information. Little, if any, 
trouble is experienced in securing the admission 
that an individual may secure knowledge of these 
facts by any means that would not constitute an 
individual crime, and that he may use the in- 
formation in such manner as his best judgment 
may tell him will bring him the greatest benefit. 

But when two individuals engaged in the same 
line of industry undertake to provide a means for 
securing facts necessary and essential to the eco- 
nomic and efficient conduct of their respective or- 
ganizations, this form of endeavor seems at once 
to assume an aspect of difficulty that, in my 
judgment, is in no way justified by a proper con- 
sideration of the underlying necessities therefor. 

The individual sets up some form of instru- 
mentality te secure the information without which, 
in the management of his business, he would be 
groping in the dark. His competitor across the 
street does the same thing, and each, securing his 
information in his own way, uses it as he sees fit, 
and the action of either one has not offended the 
majesty of the law. Yet, if the two seek to join 
the instrumentality each has used for information 
purposes and the same information is received thru 
one instrumentality and the information given to 
each and it is used in the same way that it was 
before, it is suggested that the collective activity 
in the use of the consolidated instrumentality 
should not be permitted because of the greater ease 
and facility thereby afforded for the two individ- 
uals to make improper use of the information 80 
acquired. In other words, the objection does not 
go to the instrumentality, but to the abuse of the 
information that may be secured thru the collective 
means. 

The principle is the same whether two or two 
hundred join together in securing the information. 
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Unlawful Use Should Not Condemn Means 


No form of legislation has ever yet been divised, 
nor has man, with all of his genius for invention, 
ever been able to devise a rule or regulation that 
would prevent men from committing crimes if they 
are so minded. The best that can be done is to 
forbid the doing of certain acts or to command 
the doing of others, prescribing proper punishments 
in the case of the commission on the one hand and 
the omission on the other; and when legislation 
takes that form, rules and regulations and admin- 
istrative constructions which have for their ob- 
jective the making of the prohibited thing more 
difficult will always include within their terms the 
law abiding citizen as well as the prospective 
criminal. 

We have had criminals since the beginning of 
time, and human nature can not be changed by 
jegislation. The criminally inclined represent a 
small minority, and it may be said in a general 
way that, excepting offenses against persons and 
property, most of the criminal statutes regulating 
trade and commerce and forbidding acts that seem 
against sound public policy have been made neces- 
sary for the control of the minority. None of 
these statutes, however, has undertaken to prevent 
the doing of a thing that would result in benefit 
to the public, but the restriction has been against 
the doing of the thing in an unlawful way. These 
statutes have not condemned lawful institutions 
or instrumentalities for the carrying on of com- 
merce merely because someone might possibly abuse 
their use. The laws have condemned the abuse, and 
punishments have been prescribed for those who 
may be found guilty of the abuse. Therefore, the 
fact that the minority may be known to violate 
given laws does not establish a principle that the 
primary means, lawful in itself, which they have 
adopted for the purpose of performing the unlaw- 
ful acts, should be entirely abolished and its use 
forbidden by law abiding citizens. Each unlawful 
use of the means is merely an individual case of 
the violation of a law. 


Lawful Acts Easier to State Than Unlawful 


Trade associations have been in existence for 
many years. The great majority are legitimate, 
both in form of organization and in activity. The 
minority, while lawfully organized under articles 
expressing lawful purposes, may engage in activ- 
ities that are evidence of purpose contrary to and 
outside of the declared purposes in the articles 
of organization. 

Again, a trade association may have lawful form 
of organization and the activities of its officers 
may be clearly within the purposes declared in the 
association charter, and yet members of the or- 
ganization may, by unlawful confederation, use 
the information lawfully secured for unlawful pur- 
poses. It may, therefore, truthfully be said that 
the line dividing the good association and the bad, 
the proper activity from the improper one, and 
the lawful activities of the officers of an associa- 
tion from the unlawful ts of the membership, 
can not be determined, every instance, with 
singular ease. It is my belief, however, that it 
is more easy to determine the forms of organiza- 
tions and activities that are generally recognized 
as good than to determine in advance those that 
may be bad, because, in the latter instance, the 
peculiar facts relating to each association the 
subject of inquiry may determine whether the or- 
ganization or its members are operating in viola- 
tion of law. 


Demands Lawful Aims; Activities in Harmony 


It is with much earnestness that I claim there 
is propriety, generally speaking, in trade associa- 
tions. Their lawful field of endeavor is large, 
and their activities work for promotion and ad- 
vancement of the public welfare and for progres- 
sive economic organization. In making this state- 
ment, I am not unmindful of the fact that the 
impression exists with a small minority that in- 
didvidual prohibited acts may be accomplished by 
organization under the disguise of a trade associa- 
tion. However, to make my position clear regard- 
ing the trade associations the existence of which 
I advocate, I desire to say that I have always 
taken the view that no body of men could combine 
in the form of a trade organization and do any 
act or thing forbidden by law if they were under- 
taken by them outside of a trade organization. 
The character of trade organization the existence 
of which should be preserved is one that carries 
lawful purposes only in its articles of association ; 
its activities must be in harmony with its declared 
purposes. ‘The articles of association, with their 
lawful, declared purposes, must not be used as a 
mask to hide unlawful purposes. In other words, 
the organization can not be used to conceal or 
disguise any contract, combination, conspiracy, 
agreement, or understanding, secret or otherwise, 
on the part of the officers of the organization or 
on the part of the membership or any part thereof 
to engage in activities in restraint of trade or 
otherwise in violation of the antitrust laws. 


Fair Dealing Demands Publicity for Statistics 


There has been much information collected by 
legitimate trade associations in which the general 
public has no interest whatsoever, yet information 
of this class has always been freely offered to the 
daily and the trade press, as well as to any gov- 
ernmental agency that might desire the informa- 
tion as a matter of statistical record. On the 
other hand, certain statistical data are collected 
by trade organizations that would be of vast value 
to the public generally if published in practical, 
available form. 

Many of the trade associations securing and 
disseminating the statistical data mentioned have 
restricted the same to its membership, while 
others have undertaken to give the same to the 
public thru the daily and the trade press concur- 
rently with its members. The trade associations 
of the latter class are in the minority. 

Information lawfully secured regarding trade 
and economic conditions made public for the in- 
formation of everyone can not be harmful. In- 
formation secured solely for the benefit of members 
and of a character that puts the membership, by 
reason of the information, in a position of ad- 
vantage as compared with the public without such 
information can not be sanctioned by sound public 
policy. The act of securing the information and 
the use of it by the members of a particular or- 
ganization may be perfectly lawful in itself, but 
it is my belief that good morals and a sense of 
fair dealing require the giving of the information 
secured in this collective manner to the public 
generally, to the end that all persons engaged in 
commercial transactions involving the information 
in question will be on an even footing. 


Public Would Benefit by Full Statistical Data 


The activities of trade associations that have 
received the greatest criticism involve the collec- 
tion of statistics relating to volume of production, 
capacity to produce by districts of production, 
wages, consumption of products in domestic and 
foreign trade, distribution thereof including vol- 
ume of distribution by districts, together with 
figures as to stocks on hand, wholesale and retail, 
by districts, coupled with information as to price, 
either in the form of individual reports of each 
member distributed to every other member or the 
individual prices reported to the association and 
by the latter compiled and averaged by districts 
for certain specified periods. 

If information regarding production, capacity 
and distribution by districts, with average prices 
for grades, brands, sizes, styles, or qualities sold 
in the respective districts for specified periods of 
time could be given to the public at the same time 
that such information is available to the members 
of an association, in my judgment, great public good 
would result. With this information available, 
everyone dealing in the products of a given indus- 
try, whether buyer or seller, would have the 
same information regarding conditions and, in 
dealing with one another, would have knowledge 
of the same facts upon which to form their judg- 
ments as to the proper course to pursue. 


Should Be Released First to Trade Press 


A majority of the associations collecting data 
of the nature indicated have distributed it to mem- 
bers of the association only, while others have 
undertaken to give the information to the public 
thru the daily and trade papers. Publication of 
the information by these associations in the daily 
press has not been general, and its availability to 
the public has been largely thru the medium of 
trade papers, and thru the daily press to the extent 
that the latter may have been utilized. When 
published thru trade papers this information 
should be released to members only after such pub- 
lication. 

It should be borne in mind that the criticism 
aimed at this form of activity has not involved the 
instrumentality for securing it or the subject mat- 
ter of the information, but has been directed to the 
use or possible use that might be made of the in- 
formation and the fact that no means existed for 
distributing the information to the public at the 
same time that it was received by the members of 
the association. These observations likewise apply 
to the criticisms directed to the furnishing of aver- 
age price of given commodities according to grade, 
size, brand, or quality by districts for specified 
periods of time, based on past and closed transac- 
tions. 


Asks Informal Statement on Specific Activities 


With these observations, which have been ex- 
tended at greater length than I intended, I desire 
the informal expression of your views as to the 
following activities on the part of trade associa- 
tions and their members wherein neither the form 
of the association nor the activity, which appear 
perfectly fair and lawful on the surface, is used 
to hide or conceal some contract, combination, con- 
spiracy, agreement, or understanding, secret or 
otherwise, on the part of the association, the mem- 


bership, or any part thereof to actually restrain 
trade or otherwise violate the Sherman Act: 


(1) May a trade association provide for its 
members a standard or uniform system of cost 
accounting and recommend its use, provided 
that the costs so arrived at by the uniform 
method are not furnished by the members to 
each other or by the members to the association 
and by the latter to the individual members? 


(2) May a trade association advocate and pro- 
vide for uniformity in the use of trade phrases and 
trade names by its respective members for the 
purpose of ending confusion in trade expressions 
and for harmony of construction as to the mean- 
ing of trade phrases, names and terms? 


(3) May a trade association, in codperation 
with its members, advocate and provide for the 
standardization of quality and grades of product 
of such members, to the end that the buying public 
may know what it is to receive when a particular 
grade or quality is specified; and may such asso- 
ciation, after standardizing quality and grade, pro- 
vide standard form of contract for the purpose of 
correctly designating the standards of quality and 
grades of product; and may it standardize tech- 
nical and scientific terms, its processes in produc- 
tion, and its machinery; and may the association 
coéperate with its members in determining means 
for the elimination of wasteful processes in pro- 
duction and distribution and for the raising of 
ethical standards in trade for the prevention of 
dishonest practices? 


(4) May a trade association collect credit in- 
formation as to the financial responsibility, busi- 
ness reputation, and standing of those using the 
products of the industry ; and may the association 
furnish such information to individual members 
upon request therefor, provided such information 
is not used by the association or the members for 
the purpose of unlawfully establishing so called 
“blacklists” ? 


(5) May a trade association arrange for the 
handling of the insurance of its members, includ- 
ing fire, industrial, indemnity, or group insurance? 
In other words, can the members of an industry, 
thru the agency of a trade association, arrange 
for or place all of the insurance of the members? 


(6) May a trade association, in codperation with 
its members, engage in coédperative advertising for 
the promotion of trade of the members of that 
association engaged in the particular industry; 
and may the association engage in such form of 
promotion by furnishing trade labels, designs 
and trade marks for the use of its individual 
members? 


(7) May a trade association, for and in behalf 
of its members, engage in the promotion of wel- 
fare work in the plants or organizations of its 
members, which welfare work includes sick bene- 
fits and unemployment insurance for employees, 
uniform arrangements for apprenticeship in trade 
education, the prevention of accidents and the 
establishment of an employment department or 
bureau for codperation with employees? 


(8) May a trade association, in codperation with 
its members and acting for and in behalf of its 
members, handle all legislative questions that may 
affect the particular industry, regarding factories, 
trades, tariff, taxes, transportation, employers’ 
liability and workmen’s compensation, as well as 
the handling of rate litigation and railroad trans- 
portation questions? 


(9) May a trade association, in codperation with 
its members and acting for and in their behalf 
undertake the promotion of closer relations be- 
tween the particular industry and the Federal and 
State departments of government which may 
have administration of laws affecting the particu- 
lar industry in any form? 


Queries as to Collection of Statistics 


(10)-A. May a trade association collect statis- 
tics from each member showing his volume of 
production, his capacity to produce, the wages 
paid, the consumption of his product in domestic 
or foreign trade, and his distribution thereof, 
specifying the volume of distribution by districts, 
together with his stock, wholesale or retail? 


B. And may such trade association, on receipt 
of the individual reports of each member, compile 
the information in each report into a consolidated 
statement which shows the total volume of produc- 
tion of the membership, its capacity to produce 
by districts of production, which, in some in- 
stances, include a State or less area, the wages by 
districts of production, the consumption in foreign 
or domestic trade by districts, the volume of dis- 
tribution by districts, and the stocks on hand, 
wholesale and retail, by districts? 

Cc. And if, after compiling the information as 
aforesaid, the information received from the mem- 
bers as well as the combined information is not 
given by the association to any other person, may 
it then file the combined statement with the secre- 
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tary of commerce for distribution by him to the 
members of the association thru the public press 
or otherwise and to the public generally and to 
all persons who may be in any way interested in 
the product of the industry, it being understood 
that the individual reports for the members should 
cover either weekly, monthly, quarterly, or longer 
periods as may be deemed desirable by the mem- 
bers, and when a period is adopted, the report 
for each member shall cover that period, and the 
combined report shall be for that period? 


Queries as to Giving Price Information 


(11)-A. May a trade association, at the time it 
collects the production and distribution statistics 
above outlined, at the same time have its members 
report the prices they have received for the prod- 
ucts they have sold during the period taken, speci- 
fying the volume of each grade, brand, size, style, 
or quality, as the case may be, and the price re- 
ceived for the volume so sold in each of the re- 
spective districts where the product is sold? 


B. And may the association, without making 
known to any person the individual price reports 
of any member, consolidate all of the reports into 
one, and show the average price received for the 
total volume of each grade, brand, size, style, or 
quality, as the case may be, distributed in each 
district covered by the distribution statistics for 
the period covered by each individual report? 


C. And may the association, after making such 
compilation, send the compiled report as to aver- 
age price, as aforesaid, to the secretary of com- 
merce, to be by him distributed to the public and 
to any or all persons who may be interested in the 
particular industry making the reports? 

In order to avoid repeating this question in con- 
nection with each one of the activities outlined 
in the eleven preceding questions, may trade asso- 
ciations engage in any or all of the activities 
named without violating the law, provided the 
organization and the activity engaged in are not 
for the purpose of hiding or concealing some agree- 
ment, contract etc. to actually restrain trade or 
otherwise violate the antitrust laws? 

As stated in the beginning, I do not ask you to 
express your views in a formal opinion, but it is 
my hope that you may see your way clear to give 
me the advice that will enable me to adopt the 
proper administrative action in undertaking the 
duties imposed upon the secretary of commerce by 
the organic act creating the department. It is un- 
necessary for me to say that the general, unsettled 
condition regarding the proper provinces of trade 
associations justifies as early a reply to these in- 
quiries as your other numerous official duties will 
permit. 

Yours faithfully, 


HERBERT Hoover, 
Secretary of Commerce. 
Honorable Harry M. Daugherty, 
Attorney-General, 
Department of Justice, 
Washington, D. C. 





OFFICE OF THE ATTORNEY-GENERAL 
WASHINGTON, D. C. 
Feb. 8, 1922. 
MY pDrAR Mr. SECRETARY: 

Your communication of the 3rd instant relating 
to the practices in which trade associations may 
lawfully engage was received. I recognize the 
force of your able discussion of the subject, and 
after careful consideration of the several activities 
which you suggest can be exercised lawfully, I 
beg to say: 

Forbids Agreement as to Cost of Items 


With reference to the first paragraph, there is 
no apparent objection to a standard system of 
cost accounting, but I think associations should 
be warned to guard against uniform cost as to 
any item of expense. For illustration, a strong 
effort has been made by some lumber associations to 
take as a basis for estimating costs of production 
a uniform charge for stumpage. Of course the 
cost of the timber in the tree to the different manu- 
facturers who own their timber in the woods 
greatly varies; and as to each it should be charged 
at its actual cost. It is as clearly a violation of 
the law to agree upon the cost of an item that 
constitutes a substantial part of the total cost 
price when its cost actually varies, as to agree 
upon the sales price, because the sales price is 
substantially affected by such agreement. It has 
been ascertained that the members of one associa- 
tion go so far as to fix a uniform cost price, leav- 
ing to each member to determine what percent 
profit he will add, thus eliminating entirely com- 
"nae insofar as affected by the cost of produc- 
ion. 


Uniformity in Brand Tends to Price Uniformity 


Furthermore, I have serious doubts about the 
abvisability of the latter part of the sixth para- 
graph. I can see no objection to codperative ad- 


vertising designed to extend the markets of the 
particular article produced or handled by the mem- 
bers of an association, but when the several pro- 
ducers or dealers use uniform trade labels, designs 
and trade marks it seems to me the inevitable re- 
sult would be a uniformity of price. Where two 
competing articles are advertised in precisely the 
same way and bear exactly the same label or trade 
mark, it certainly would be difficult for one to be 
sold at a higher price than the other, altho its 
quality may be superior. In a way this is illus- 
trated in the cement industry. There a standard 
of quality has been adopted. That is, it is neces- 
sary for all cement to comply with a certain 
standard, but in practice no manufacturer under- 
takes to make, or at least no one advertises that 
he does make, a grade of cement superior to that 
standard. The result is that there is no com- 
petition in the sale of cement so far as quality 
is concerned. It seems to me, therefore, that it 
would be well to eliminate the latter clause in 
paragraph six, to wit, “and may the association 
engage in such form of promotion by furnishing 
trade labels, designs and trade marks for the use 
of its individual members?’ 


Activities Legal If Not for Unlawful Purpose 


I can now see nothing illegal in the exercise of 
the other activities mentioned, provided always 
that whatever is done is not used as a scheme or 
device to curtail production or enhance prices, and 
does not have the effect of suppressing competi- 
tion. It is impossible to determine in advance 
just what the effect of a plan when put into actual 
operation may be. This is especially true with 
reference to trade associations, whose members are 
vitally interested in advancing or, as they term 
it, “stabilizing” prices, and who thru the medium 
of the association are brought into personal con- 
tact with each other. Therefore the expression of 
the view that the things enumerated by you, with 
the exceptions stated, may be done lawfully is 
only tentative, and if in the actual practice of 
any of them it shall develop that competition is 
suppressed or prices are materially enhanced, this 
department must treat such a practice as it treats 
any other one which is violative of the antitrust 
law. 

Yours sincerely, 
H. M. DAUGHERTY, 
Attorney-General. 
Hon. Herbert Hoover, 
Secretary of Commerce, 
Washington, D. C. 





DEPARTMENT OF COMMERCE 
OFFICE OF THE SECRETARY 
WASHINGTON 
Feb. 9, 1922. 
MY DEAR Mr. ATTORNEY-GENERAL : 

I have your letter of the 8th instant, in reply 
to my letter to you of Feb. 3, 1922, in which I 
made informal inquiry as to the legality of certain 
activities of trade associations enumerated in 
eleven questions. It is very pleasing to me to note 
that our views regarding these matters are in such 
close harmony. 


Referred to Distinctive Individual Trade Marks 


Your observations regarding the last clause in 
question (6) in my letter are wholly sound, based 
on the language of that clause. It was not, how- 
ever, my idea that each constituent member of a 
trade association would use a community trade 
mark on his product, i. e., the same trade mark 
that was used by every other member of the asso- 
ciation, and therefore, the last clause in that ques- 
tion was unhappily worded. The question really 
relates to trade promotion thru codperative adver- 
tising, in which certain trade slogans are used, 
such as, “Made in Grand Rapids,” which was 
adopted by the furniture manufacturers at that 
furniture center. Generally, activities covered in 
question (6) are conducted by a trade association 
in a given local community. An organization at 
Chicago advertises for its entire membership, 
which includes every line of commercial endeavor 
in Chicago, that the city is the great central mar- 
ket. It is codperative advertising of this class 
that tends to promote trade extension in given 
lines or collected lines of industry. Certain of 
the trade associations, however, do devise trade 
marks, not for use by all members, but for in- 
dividual members. It is a well known fact that 
when some manufacturer or producer is fortunate 
enough to select a trade mark that appeals to the 
public, it becomes a great aid in selling his com- 
modity and, as a result, it is well advertised until 
it becomes a household word. Another producer or 
manufacturer of the same kind of article, in 
order to take advantage of this situation, will 
devise a trade name or trade mark as near to that 
of the successful competitor as he thinks he can 
go and still escape suit under the trade mark or 
unfair competition laws. The activities of a trade 
association regarding trade marks to which I re- 
ferred in my letter of the 3rd relate to the straight- 
ening out of instances of unfair competition or 


infringement as between the members by under- 
taking to design trade marks for the individual 
members of the association making the same prod- 
uct that would absolutely prevent confusion on 
the part of the public as to the producer or manu- 
facturer of the given article and, at the same time, 
remove all claim of infringement or unfair com- 
petition. In other words, the trade mark activity 
referred to was that of making the trade marks 
of each individual member distinctive instead of 
common. You may, therefore, consider the part 
of my question (6) referred to in your letter as 
eliminated from the question, and that the ques- 
tion was really intended to cover the matters 
stated herein. With this explanation, I feel sure 
you will agree with me that our views on the 
matters presented are in complete accord. 
Yours faithfully, 
HERBERT HOOVER, 
Secretary of Commerce. 
Honorable Harry M. Daugherty, 
Attorney-General, 
Department of Justice, 
Washington, D. C. 


The First Citizen’s Views on Housing 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 15.—Senator King, 

of Utah, today made public a letter written by 
President Harding, in reply to one from him 
suggesting the advisability of calling a national 
conference to consider the housing situation, the 
President expressing doubt that anything would 
be gained thru such a conference. 

‘¢Building conditions are peculiar to indi- 
vidual communities,’’ said President Harding. 
‘¢In communities where there is developed a 
manifest shortage of housing there have been 
local conferences, usually under the auspices of 
boards of trade or chambers of commerce, into 
which conferences have been invited representa- 
tives of the material men, contractors, spokes- 
men for labor and for banking, and building 
and loan associations. Whether this is not the 
most practical plan is yet to be determined. 

**T can not think of any way in which the 
Federal Government can help the situation other 
than by some such means. I do not know of 
a legislative palliative. I very much doubt if 
we ought to try to create one. Housing is such 
a fundamental need that there is seldom a lack 
of it under normal conditions, when building 
enterprises may be safely pursued.’’ 

The President added that while some good 
came from the conference on unemployment, 
and while he hopes for good results from the 
agricultural conference, he considers it advis- 
able to await substantial evidence of accom- 
plishment of the conferences already held be- 
fore calling any more. 

Mr. Harding in his letter called attention to 
the fact that Secretary Hoover has been in- 
spiring community conferences in many of the 
larger cities, and enclosed a copy of a letter 
received from the secretary of commerce deal- 
ing with the housing situation. 

Mr. Hoover attributed the blockade in build: 
ing to ‘‘the high level of materials, wages, rail- 
way rates and shortage of home building capi- 
tal.’’ He added that ‘‘prices and wages are 
now slowly receding, efficiency of labor is in- 
creasing, the volume of building is gaining.’’ 
Continuing Mr. Hoover said: 

‘‘The country badly needs a mobilization of 
home building capital, based upon our building 
and loan associations, insurance companies and 
savings banks. We have a sound foundation 
on which to build some sort of structure that 
would cheapen home building capital, give it 
more mobility to all regions and afford greater 
security. A conference to consider this prob- 
lem would be of great value.’’ 

As for a general national housing confer- 
ence, Secretary Hoover in his letter to the 
President expresses fear that it ‘‘would be 
likely to split upon prices of materials and 
wages, and, in any event, have no power to af- 
fect either one.’’ 

Senator King stated in making the letters 
publie that he had received a large number of 
letters from various parts of the country urging 
some action which would bring together the 
builders, capitalists and philanthropists to de- 
vise ways and means for improving the hous- 
ing situation. He will talk this phase of the 


matter over with Secretary Hoover. 
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Another Branch of Lumber Industry Attacked by 
Body Appointed to Aid and Strengthen Business 


[Special telegram to AMBRICAN LUMBERMAN] 


WASHINGTON, D. C., Feb. 15.—The Federal 
Trade Commission today leveled another broad- 
side at the lumber industry when it transmitted 
to Congress a report dealing with the activities 
of the Western Pine Manufacturers’ Associa- 
tion. 

The conclusions which the commission believes 
are warranted by the documentary evidence 
secured from the files of the association and its 
more prominent members are summarized under 
fourteen heads. The first makes the specific 
charge that this association was organized and 
is condueted ‘‘for the primary purpose of 
agreeing on the price of their lumber, most of 
which is sold in the markets of the middle 
West.’’ 

Charges Price Fixing; Curtailment of Output 

The second item declares that the present pre- 
vailing quotations are far in advance of war- 
time levels and none touch prewar levels. On 
upper grades of Idaho white pine present quo- 
tations are declared to be substantially higher 
than those prevailing at the peak of the run- 
away market in February, 1920. 

Concerted regulation of production is al- 
leged, resulting in a reduction of 50 percent 
below normal in 1921, and the statement is 
made that 1922 production will not be over 50 
to 60 percent of that last year, ‘‘and there is 
trade talk of another runaway market.’’ 

The report of the Federal Trade Commission 
on the Western Pine association, together with 
the letter of transmittal and the summary, cov- 
er 125 typewritten pages. Copies of the full 
report are not available for distribution, but 
the commission plans to have it printed in 
about three weeks. : 


Report Is One of Series on Lumber Industry 
_ The report is an outgrowth of the general 
inquiry started in November, 1919, which, the 
commission says, included about twelve prin- 
cipal lumber associations or groups of associ- 
ations. A general report was submitted to 
Congress and the Department of Justice Jan. 
21, 1921. The Southern Pine Association re- 
port followed on Feb. 21, and the report deal- 
ing with the activities of the West Coast Lum- 
bermen’s Association on June 21. Meanwhile, 
preliminary reports had been submitted to the 
Department of Justice on June 20, 1920. In 
the report submitted to Congress today the 
commission states that the inquiry was begun 
at the request of the Department of Justice 
for the purpose of ‘‘determining whether and 
to what extent the practices and usages of the 
several associations of lumber manufacturers 
in the United States were in conflict with the 
antitrust laws.’’ 


Charges Conspiracy Between Associations 

After stating that the Western Pine associ- 
ation covers the third largest region of the 
country, the report says: 


Not only do violations of the antitrust legislation 
appear in this report, as in the preceding reports, 
but an interesting development is the relationship 
between these three associations and their close 
touch in matters relating to markets and prices. 


Continuing, the report says: 


There are three more or less distinct groups of 
mills in the association, comprising what is known 
as the Spokane, Montana and eastern Oregon dis- 
tricts. Each district accords the others a dominant 
voice in certain phases of the association price 
councils. The power of.the association over the 
market is greatly strengthened by the fact that its 
members control both the bulk of the present output 
in their territory and the bulk of the standing 
timber. 

Says Price Uniformity Is Aimed At 

This organization has dealt with prices in even 
bolder fashion than the West Coast Lumbermen’s 
Association. . Some show of effort was made by the 
latter organization to conceal its connection with 
the preparation of uniform price lists representing 
net selling prices. For several years prior to the 
Federal Trade Commission’s investigation the West- 
ern Pine Manufacturers’ Association made no effort 
to conceal its responsibility for the preparation and 
circulation of such price lists. These lists have 
been largely the work of the association’s market 
committee and frequently reflected the consensus 


——- at regularly called meetings of the asso- 
ciation. 

These are the chief differences between the policy 
of the two associations referred to. Otherwise the 
scheme of pricing used by the Western Pine Manu- 
facturers’ Association is very similar to that of the 
West Coast Lumbermen’s Association. The ordinary 
correspondence of the association (Western Pine) 
and its members shows that they regard the price 
activities as involving a mutual understanding and 
a moral obligation to act in concert. 


Tears Excerpts from Context to Serve Purpose 


The report then begins a long sexjes of quo- 
tations from letters and telegrams between 
Western Pine association officers and members, 
the extracts being chosen to support the com- 
mission’s contention that association members 
are actively engaged in price fixing and other 
activities in violation of the law. The infer- 
ences drawn and allegations made, as will be 
noted, are even more direct than in the reports 
on the Southern Pine and West Coast associa- 
tions. 

The first quotation is taken from a letter 
written Sept. 24, 1914, by the Polleys Lumber 
Co. to A. W. Cooper, secretary of the Western 
Pine association. It speaks of the ‘‘ White 
Pine proposition as outlined and agreed on at 
the meeting.’’ 

As in the other reports, entire letters and 
telegrams are seldom quoted, extracts from the 
text only being used. While these extracts 
may contain the essentials of the propositions 
under discussion, it will be recalled that some 
of the selections published in former reports 
were highly misleading because of the fact 
that they were lifted out of their context. 


Extracts Chosen to Support Biased View 


Some of the extracts are from correspond- 
ence not more than two years old. For exam- 
ple, F. W. Lewis, of the Blackwell-Panhandle 
Sales Office, is quoted in a telegram dated Feb. 
26, 1920, as criticising the action of the 
Weyerhaeusers in announcing a reduction of 
10 to 30 percent in their prices and a policy 
of no further advances. The statement is 
made that this action had been characterized 
by some as ‘‘ cheap advertising’’ and attention 
is called to the fact that no one else was cut- 
ting prices. 

The whole tenor of the report is to support 
the allegations made in the summary. Most of 
the extracts quoted are taken from correspond- 
ence years old, and nothing is said of changes 
which may have been made, assuming the law 
had been infringed in any way. 


Letter of Submittal to Congress 


The report was sent to the Senate and House 
at noon today with a letter in part as follows, 
by N. B. Gaskill, chairman of the commission: 


On three occasions during the last year the Fed- 
eral Trade Commission has sent to Congress and at 
the same time made public, reports showing the 
existence of practices in restraint of trade, on the 
part of various organized groups of lumber manu- 
facturers. ‘The most important of these groups 
were the Southern Pine Association, of New Or- 
leans, La., and the West Coast Lumbermen’s Asso- 
ciation, of Seattle, Wash. 

The reports are the result of an inquiry made at 
the request of the Department of Justice, and in 
each instance, the report and the evidence on which 
it is based, has been transmitted to the Department 
of Justice, as well as to Congress. 

In two of these reports passing reference was 
made to the activities of the Western Pine Manu- 
facturers’ Association, with headquarters at Port- 
land, Ore. Since the territory in which this or- 
ganization operates is the nation’s third largest 
producing section for softwood or construction lum- 
ber, and the lumber there produced is becoming an 
increasingly important factor in the construction 
needs of the country, as a whole, the Federal Trade 
Commission, having completed its inquiry as to the 
practices of this association and their effect upon 
competitive conditions, acting under paragraph f, 
Section 6 of the law creating it, now considers it 
advisable in the public interest to present for the 
information of Congress and the public, a special 
—_ — exhaustive analysis of this association’s 
activities. 


Commission’s Conclusions Are Summarized 


The following explanation and summary ac- 
companied the report: 


Acting at the request of the Department of Jus- 


tice, the Federal Trade Commission more than a 
year ago commenced an inquiry into the practices 
of various associations of lumber manufacturers, 
and as the work progressed has transmitted to the 
Department of Justice the results of its inquiry 
with the evidence supporting. its statements. With 
the consent of the Department of Justice, the Fed- 
eral Trade Commission has also made public re- 
ports covering the same subject matter. This 
report is one of that series. 

The present report deals almost entirely with the 
methods and purposes of the Western Pine Manu- 
facturers’ Association, and as readily seen is based 
upon documentary evidence secured from the files 
of the association and its more prominent members. 
It should be understood that even this rather de- 
tailed presentation is far from exhausting the docu- 
mentary evidence in the commission’s possession. 

The ultimate conclusions of fact which the com- 
mission believes are warranted by the documentary 
evidence secured and that analyzed herein may be 
summarized as follows: 


First—The lumber manufacturers of Idaho, 
western Montana, eastern Washington and eastern 
Oregon have organized and conducted the Western 
Pine Manufacturers’ Association for the primary 
purpose of agreeing on the prices of their lumber, 
most of which is sold in the markets of the middle 
West. The activities of the association in advanc- 
ing prices by concerted action were contempora- 
neous with a steadily rising price leyel between 
1915 and 1920. 

Seconp—Notwithstanding price reductions from 
the peak of the runaway market of 1919-1920, 
ranging as high as 88 percent on the lower grades, 
most of the present prevailing quotations are far 
in advance of wartime levels and none touch pre- 
war levels. On upper grades of Idaho white pine 
present quotations are substantially higher than 
those prevailing at the peak of the runaway mar- 
ket in February, 1920. 

Members Deplore Price Advances 

THirD—The price advances made by prominent 
members of the Western Pine Manufacturers’ Asso- 
ciation during the runaway market of 1919 were 
characterized by the more conservative members 
and manufacturers as “radical,” “incredible” and 
“tremendous.” The president of the association 
referred to them as “anarchistic’’ and the secretary 
warned that they “were inviting an effort to nation- 
alize the lumber industry soon.” The directing 
head of one of the most prominent interests in the 
association in 1918 characterized a certain price 
level as “absurd,” “exorbitant,” and stated “it will 
never stand investigation.” Yet this level was 
reached and passed in 1919 and 1920. When prices 
had reached their — in February, 1920, and 
demand was wavering, an advertising campaign 
was proposed to stimulate it. 

FourtH—lIn periods of depression the association 
members have resorted to concerted regulation of 
production for the purpose of maintaining the 
prices arrived at thru concerted action, and as a 
basis for recurring cycles of increased prices when 
demand springs up again. In the fall of 1921 
prices were again advanced on the basis of depleted 
stocks brought about by a reduction of over 50 per- 
cent below normal in the 1921 output. Notwith- 
standing a nationwide housing shortage, members 
estimate that their production for 1922 will not be 
over 50 percent to 60 percent of their 1921 produc- 
beens — there is trade talk of another runaway 
market. 


FirrH—Since their organization in 1905, the 
association members have given united and unin- 
terrupted attention to the control of prices and 
production. The most undisguised efforts of that 
character were indulged in by this group shortly 
following exposure of lumber manufacturers’ asso- 
ciation methods by the bureau of Roe in 
1914. The exigencies of the World War merely 
strengthened the efficiency of their conclusion, and 
there is reason to believe that the commission’s 
investigation in 1920 has had no deterrent effect. 


Eighty Percent of Production by Members 


S1xtH—Approximately 80 percent of the lumber 
output of their territory is in the hands of mem- 
bers of the Western Pine Manufacturers’ Associa- 
tion. Since the ownership of standing timber in this 
territory is in the hands of a relatively few strong 
concerns, most of which are members of the associa- 
tion, the power of the association over the market 
for its woods will almost inevitably increase, unless 
restrained by judicial action. 

SEVENTH—The association members have been 
prominent in the maintenance of a box bureau, 
thru which prices of boxes and box material have 
been fixed by concerted action. The prices so fixed 
have been a direct charge upon the fruit growing 
industry of the so called Inland Empire and moun- 
tain States, as well as upon the meat packing indus- 
try centered at Chicago. 

E1cGHTH—The members of the Western Pine 
Manufacturers’ Association in Montana have a sepa- 
rate organization which fixes prices within that 
State and which are followed by the other districts 
of the association. Outside the State the prices of 
the Western Pine Manufacturers’ Association are 
followed by the Montana manufacturers. 


Common Basing Point Adopted 
NintH—In order to make the uniform prices pro- 


(Concluded on page 83) 
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Gleanings From the Convention Circuit Dealing with Advertising Space in Offices, 
Shingle Salesmanship and the Idea of Promoting the Customer’s Buying Power 


E. W. Howe says somewhere that he won- 
ders if most farmers after reading agricultural 
papers don’t feel themselves to be shiftless 
and incompetent. Sometimes we wonder if 
dealers attending retail conventions don’t get 
to feeling surprised that they’ve kept them- 
selves out of the poorhouse so long. A con- 
vention speaker if he’s worth the time he uses 
up must believe that the thing he talks about 
is important; and if he thinks it’s important 
he’ll hammer it home hard. It may happen 
that half his hearers don’t do business in his 
way and yet are reasonably successful, but 
this does not mean that he is wrong or that 
they are wrong. Business as we all know 
moves forward by a good many roads, and if 
a dealer doesn’t walk in one he may do pretty 
well in another. But he ought to know about 
them all, for the time 


places where a man wouldn’t want his wife to 
go even if he were along to add moral sup- 
port. Practically all offices are clean, light 
and airy; places where ladies can go freely 
when in search of building ideas. But some 
of them even yet show but little appreciation 
of the power of advertising. It may be an 
excellent thing to advertise another man’s 
business in your office if you and he work to- 
gether; an insurance agent, for instance, if 
the two of you are mutually helpful. But why 
drug stores or movie houses or dance pavilions? 
Why not hang up one of your own calendars 
if there seems to be a call for a calendar? Or 
if you want a pretty picture on the wall, why 
not a picture of a house or something that 
will suggest a finished product that can be 
built out of your merchandise? You can get 


perience has taught them that the ordinary 
wire nail will not last as long as a good shingle 
and that when the nail gives out the roof is 
gone. So they have tried to tell the public 
that the use of the right nail will often double 
the life of a roof. The public has believed it 
in a half hearted way. One of the able mer- 
chandisers in the retail lumber field is Robert 
Anderson, of Logan, Utah—a dealer who has 
appeared before in these columns. Mr, An- 
derson sells two grades of shingles, or at least 
keeps two grades in stock, but he sells more 
of the top grade than of the poorer stuff. 
He talks of the cost in terms of service; and 
quite naturally he insists that these good 

shingles be put on with good nails. ; 
Some time ago he sold some top grade shin- 
gles and the zine coated nails with which 
to put them on. His 





may come when he’!l 
find his usual route 
blocked up. This is 
the advantage of con- 
ventions, that they 
open up, to those who 
take them seriously, 
possible new ways of 
doing business and 
possible better ways. 
We believe in conven- 
tions, and we also be- 
lieve in common 
sense; and we believe 
hardest of all in the 
dealer who mixes 
the two. So with a 
renewed affirmation 
that the things of- 
fered in this depart- 
ment are offered to 
those people who will 
find them useful and 
are not handed out 
like a court order or 
as the law and the 
prophets, we’re going 
to mix up a few 








% 





customer was sufii- 
ciently convinced of 
the value of the nails 
to buy them. But he 
wasn’t convinced so 
very hard, for a day 
or two later he came 
back bringing the 
nails and told Ander- 
son that while they 
might be all right the 
carpenter didn’t want 
to use them; in fact 
had refused to do so. 
There seemed to be 
nothing for it, the 
customer said apolo- 
getically, except to 
get nails the carpen- 
ter would use. 


There’s a situation 
for you. Most people 
would have told the 
man he was making a 
serious mistake but 
that he was respon- 
sible and could have 
any kind of nails he 








things gathered here 
and there on the an- 
nual convention cir- 


in unit packages. 
Making Use of Adver- 
tising Opportunities 


Reed Hayward, 

president of the Loveland Lumber & Invest- 
ment Co., Loveland, Colo., in talking to us 
out in the lobby recalled a story of Met L. 
Saley, the Grand Old Man of retail lumber 
writing who conducted this department for 
so many years. Mr. Saley came into the pleas- 
ant Loveland office one day and after a time 
pointed to a big calendar hanging on the wall. 
It was a calendar given out by some other 
local business firm, having nothing to do with 
lumber. 


‘That wall space,’’ Mr. Saley said in his 
kindly way, ‘‘is the most prominent space in 
this office. Every person who comes in here 
sees it. He can’t avoid seeing it. And yet 
you’re using it to advertise another man’s 
business. Why not your own?’’ 

Mr. Hayward has never forgotten the in- 
cident or the sound sense behind the remark. 
In these days, much more than at the time 
when Mr. Saley pointed out the calendar, deal- 
ers appreciate the appearance of their offices 
and the value of the ideas that are inspired by 
this appearance. There are almost no re- 
maining specimens of the old fashioned, dingy, 
foul offices smelling of dirt and stale tobacco, 


worth waiting for. 


it was then lowered to the truck in two minutes. C : 
tration—says he has waited thirty years to load in this way and that the improvement was with 15-year nails. 


LABOR SAVING DEVICE NO. 1—The American Lumberman will show a number of labor saving 
devices for retail yards and presents herewith the first. 
cuit & Coal Co., of Elyria, Ohio, loads its trucks. 


these pictures off calendars if you wish and 
have them framed; and then they’ll not only 
brighten up the place but work for you. 


There’s another matter in connection with 
this subject that seems a bit odd to us. A 
dealer will have on his: walls calendars or 
other display matter advertising half a dozen 
kinds of cement and three or four kinds of 
wallboard, while he actually carries only one 
or two kinds of each. A salesman comes in 
and fails to make a sale but succeeds in hang- 
ing up a display ad of his stuff. The dealer 
wants to be a good fellow and to show that 
there are no hard feelings; so he advertises 
something that he doesn’t like well enough to 
carry in stock. Surely such a man has no be- 
lief in the power of publicity. 


The Right Shingle for the Right Place 


R. S. Whiting, secretary of the shingle 
branch, West Coast Lumbermen’s Association, 
told a story about salesmanship as applied to 
the proper use of the article sold. The shingle 
men have made quite a persistent effort to 
popularize the use of zine coated nails in put- 
ting on the better grades of shingles, for ex- 


This shows how the Elyria Lumber 
The material is piled in the shed by the crane 
In this case a unit package was picked up, a few pieces added to it and 
Otto—you can guess who he is from the Illus- 


demanded. The ex- 
change would have 
been made, and the 
40-year shingles 
would have gone on 


But Anderson isn’t 

that kind. He guessed 
that at least part of the trouble lay in the 
—_ that the owner wasn’t sold on the good 
nails, 


‘‘Tf the carpenter will not use these nails,’’ 
he said, ‘‘you just send those shingles back 
and we’ll send you out the cheaper grade. It 
wouldn’t be fair for us to let you put good 
shingles on with wire nails. This cheaper 
grade will last fifteen years all right, and 
that’s as long as the nails will last. There’s 
no use in putting on a roof of shingles that 
will last two or three times as long as the nails. 
We’ll just make the exchange of shingles as 
well as of nails.’’ 


This is, in effect at least, what Mr. Anderson 
said to his customer, and it brought the man 
up standing. He made a rapid calculation. 
The same labor of putting the roof on and but 
slightly greater original cost of materials 
would make a roof that would last two or 
three times as long. He knew Anderson be- 
lieved it, for Anderson has a reputation for 
telling the truth. He took the zine coated 
nails back with him, called the carpenter out 
and told him cordially either to use those nails 
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or to get off the job. 
them. 

A few dealers to whom Mr. Whiting ex- 
pounds the doctrine of the 40-year roof are 
impressed in a way he does not intend. They 
thank him for tipping them off and express a 
glad determination to handle none but cheap 
grades. For if a man can sell two or three 
roofs of low grade stuff in the same time that 
he could sell but one of high grade, he’d be 
an ass to handle anything but low grades. 
That’s one way of looking at it. But most 
dealers, as has Mr. Anderson, have found that 
they are not selling shingles so much as they 
are selling roof service; and when the public 
learns, as it will, that a given dealer is not 
selling roof service, it will not be long until 
he is not selling so many shingles either. This, 
of course, is not saying that the low grade 
shingle does not have its place. It does. To 
cover some buildings with a 40-year shingle 
roof would be an economic crime. 


The carpenter used 


on the way to becoming grasping and stingy. 
Had he spent them all he might be laying the 
foundation of careless irresponsibility. That 
he had a good time with the crowd, paid his 
share and still saved more than half of his 
unemployed surplus promises much. 

Mr. Chase mentioned several reasons for or- 
ganizing the thrift of the community in this 
way, and I want to pass two of them along to 
the readers of this department. In the first 
place, thrift promotes the buying power of 
the lumberman’s customers, and it promotes 
this power in such a way that it will work di- 
rectly for his benefit. Thrift that expresses 
itself in savings bank accounts may increase 
the sales of lumber somewhat, but thrift that 
expresses itself thru the building and loan 
goes almost entirely into the building or re- 
pairing of homes. Nearly every other kind of 
sales promotion has been tried and when use- 
ful has been worked out to an efficient for- 


order concerns now, tho they do levy no in- 
considerable toll, We know pretty well how 
to meet their competition. 

But it has been discovered that the mail or- 
der catalog is not the only agency that is 
taking money away from the town and with 
it the possibility of the business which that 
money could promote. Savings have been 
drained away into stocks and bonds, into tax 
free securities, into industrial enterprises 
carried on at distant points. This money is, 
presumably, usefully employed. But the point 
is that it is employed in such a manner and 
in such a place that most of the benefit ac- 
crues to some distant community. Every 
$1,000 taken out of Pumpkin Center and in- 
vested in Detroit auto factories or Pittsburgh 
steel mills means more labor employed in De- 
troit or Pittsburgh and less in Pumpkin Cen- 
ter. It means increased real estate values in 
the big city and decreased real estate values 

in the little town. Big industries 





The low grade shingle does good 
service on side walls. In fact, 
selling roof service does not mean 
selling none but top grade shin- 
gles; it means selling the right 
shingle for the right place. 


Organizing a Community’s Thrift 


Frank A. Chase, as manager of 
the building and loan department, 
Southwestern Lumbermen’s Asso- 
ciation, is working on a solution 
to one of the hard problems of the 
retailing business; namely, the 
financing of home building. There 
may be and doubtless are a num- 
ber of ways thru this difficulty. 
Probably no one is a universal 
cure, but experience seems to in- 
dicate that the building and loan, 
where it is pushed with energy 
along proved lines, comes nearer 
to being a sovereign remedy than 
any other. It not only provides 
needed funds but in the providing 
of them also yields some interest- 
ing and valuable byproducts. For’ 
the average man nothing will take 
the place of thrift. No scheme he 
ean evolve is likely to provide the 
money needed to build a house ex- 
cept the old and unexciting one of 
saving it a bit at atime. A friend 
suggests two bits at a time, but 
we ignore such jokes. Sometimes 
talks and articles on thrift are 
carried to the point of absurdity; 
for not all the capital at work in 
the world is the fruit of frugality. 
Owners of big fortunes may or 
may not be saving in their per- 
sonal habits. And men who have 
laid the foundations for big for- 
tunes have not always held to 
their nickels. But the fact that 
some wealthy men are free spend- 
ers doesn’t mean that free spend- 
ing is the way to wealth. Far 
from it. So far from it, indeed, 





the United States this year. 


farm buildings, residences. 


of BUILDING NOW. 


keeping tab on costs. 


plete and enduring satisfaction. 
lumber cost on any plans you have. 


Madison Lumber Co. 


Julia and Derbigny Streets 


BUILD NOW 


An Injunction With 
A Reason Behind It 


The greatest building program in generations is forecast for 
Thousands upon thousands of 
structures are needed—commercial buildings, store houses, 
Vast quantities of materials will 
be required; every competent workman will be in demand. 

The foresighted buyer will recognize and appreciate the logic 
In a manner of speaking, he “will get in 
on the ground floor” in that he will buy on a stable market, 
before the tide of demand begins to rise. 
that to build now is not only a security of favorable prices, but 
of good workmanship and sound, durable construction, as well. 


Build With 


MADISON LUMBER 


A Selection With Satisfaction Behind It 


First-quality virgin pine lumber—carefully sorted and graded 
strictly up to standard rules—Madison Lumber offers certain 
definite advantages of quality and economy that no careful 
buyer will overlook. 

Economy is promoted by our extreme care in analyzing and 
We know our expense to the penny from 
the time the lumber reaches us until it is delivered to you. This 
efficiency circumvents waste, enables us to hold cost down to a 
minimum and pass on to the buyer an appreciable saving in the 
purchase price. 

Madison Lumber and Madison SERVICE unite to give com- 
We will be glad to figure the 


Charles Noel, Yard Manager 
DENDINGER, INC., OWNERS 


He also appreciates 


Galvez 236-2051 


must be financed, but they should 

not be allowed to finance them- 

selves at the expense of the small . 
town’s welfare. The small town 

should see to it that its own finan- 

cial needs are met first. 

The money that is ordinarily 
drained away into distant indus- 
trial or governmental investments 
is the money seeking a place such 
as is offered by the well managed 
building and loan organization. 
It is money that seeks a long in- 
vestment in a sound enterprise 
paying a reasonable and certain 
return. A thrifty person, say a 
school teacher, accumulates $1,000 
in the savings bank. She wants a 
slightly larger return than the 3 
or 4 percent paid her by the bank. 
She is going to draw it out and 
invest it. The money will be lost 
to the bank in any event. If it 
goes into Chicago municipal bonds 
it will be lost to Pumpkin Center, 
save that the owner will get her 
interest payments and eventually 
the return of the principal. But 
it will furnish labor to Chicago 
workmen and not to Pumpkin 
Center workmen. It may mean 
that local laborers will have to go 
to Chicago to get work. But if it 
is invested in a local building and 
loan it will build local houses and 
will furnish work to local carpen- 
ters and masons and painters. If 
a town actually saves more money 
than it can employ to advantage 
the surplus will of course seek 
placement elsewhere. But com- 
mon observation indicates that 
many towns are stagnant because 
they are underfinanced. They are 
bled white. The organization of 
local thrift for local purposes may 
infuse the needed blood into their 
veins. 








that for the average man of ordi- 
nary income the only way to prop- 
erty ownership that promises much is the 
plodding path of careful saving. 

The building and loan organizes thrift and 
puts it on a systematic basis. It is not a 
dreary, exacting kill-joy, and it doesn’t pro- 
duce misers. Mr. Chase tells a story that is 
rather thought provoking. He has an arrange- 
ment of thrift stamps whereby children can 
put money into the building and loan; say at 
the rate of $1 a month or any other small sum 
they may decide upon. A number of small 
boys were pooling their financial resources for 
the purpose of blowing themselves to a gang 
treat at a candy shop. One youngster con- 
tributed three cents. And when a small com- 
panion accused him of holding out on them 
the boy, admitting that he had not put all his 
money into the entertainment fund, said ‘‘ You 
can have my pennies, but this nickel goes to 
the building and loan.’’ Mr. Chase sees in 
this an example of good financial disposition. 
Had the lad saved all eight cents he might be 


How a New Orleans Dealer Overcomes the Buyer’s Procrastination 


mula. Advertising, service of various kinds, 
the force of example and the like have been 
brought to bear in a practical way upon the 
business of selling more lumber. But people 
can not buy unless they have the means of 
buying. Apparently this promising field, this 
matter of actually promoting the customer’s 
buying power, has not been worked nearly to 
capacity. It has been done much more com- 
pletely in the East than in the West. 

The second matter of advantage that flows 
from organizing the thrift of a community 
is of a more general nature. It keeps the com- 
munity’s money working at home. A few 
years ago people were much exercised because 
mail order concerns were absorbing the money 
of the small town and thus were bleeding it to 
death. But it was not alone the fact that the 
money was going away that was so serious. 
When the money went the business went, and 
with the business went employment for local 
labor. We are not so worried about the mail 


Sound Forestry Publicity Aids 
Whole Lumber Industry 


L. R. Putman made a suggestion in a speech 
before a retail convention that at first blush 
must have seemed odd to his hearers. He said 
that sawmill men deserve the sympathy and 
support of retailers. He went on to prove his 
point by means of several convincing argu- 
ments. But we half listened and half thought 
of the time not so many years ago when most 
retailers considered lumber manufacturers 
their natural enemies who would scalp them 
at the first opportunity. Retailers who felt 
this way spent much of the thought bestowed 
on the matter of dealing with manufacturers 
in protecting their own topnots and in collect- 
ing as many trophies from the manufacturers 
as chance threw in their way. In those days 
the sympathy and support lavished by retail- 
ers and sawmill men on each other was of 
much the same character as the sympathetic 
coéperation between Mingo and Delaware In- 
dians in the days of Leatherstocking. 

The point upon which Mr. Putman bespoke 
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retail support for the manufacturer would 
have sounded downright queer a quarter of a 
century ago. He said the sawmill man was 
not understood by the public and so was 
harassed by a hostile public opinion. Can you 
imagine the old time sawmill man losing sleep 
over a situation of that kind? He would have 
pronounced a very short formula about the 
public, one that used to be popular with poli- 
ticians, too, and then he would have forgotten 
the matter. But he doesn’t forget it now. 
Mr. Putman reminded his audience that the 
public in its partial information believes that 
the sawmill man is in some way personally re- 
sponsible for the disappearance of the forests. 
Perhaps people think that if there had been no 
sawmills we would have had just as many 
frame houses without the destruction of the 
forests. In any event the consuming public 
is beginning to be afraid that in the future 
there will not be abundant supplies of cheap 
lumber and that consequently it will be harder 
to have a home. When threatened in this 
quarter the public moves quickly and not al- 
ways wisely. It is looking with hostile eye at 
the sawmill owner. 

For the good of the business every retail 
dealer ought to inform himself sufficiently 
about forestry matters so that he can refute 
propaganda hostile to the lumber business and 
in addition can spread sound forestry doctrine. 
If 40,000 retailers made themselves each a 
center of accurate information about such 
things we can imagine that the next few years 
would be much more fruitful in constructive 
forestry measures as well as much more peace- 

ful. 


[The next instalment of the Realm of the Re- 
tailer will deal with: “Creating Confidence in 
Customers Thru Attending Conventions—How 
to Gain the Understanding of Editors — Why 
Keeping ‘Pigs in the Parlor’ Pays.”—Enirtor. | 


Managers Hold Constructive Annual 


SPENCER, Iowa, Feb. 14.—On Feb. 8, 9 and 
10 the fourth annual meeting of the Floete 
Managers’ Association was held here in the 
general office of the Floete Lumber Co. The 
meeting was presided over by President H. J. 
Grotewohl, of Hartley, Iowa. In opening the 
conferences Mr, Grotewohl gave briefly the rea- 
sons for having a managers’ association, the im- 
portance of attending its meetings and the 
great benefits that may be derived from the 
interchange of information and ideas between 
managers of retail lumber yards, particularly 
those of one company. A feature of the open- 
ing session was an interesting and instructive 
wood judging contest. Thru the courtesy of 
some of the firms with which the Floete Lum- 
ber Co. deals, there were on hand sixty samples 
of different woods, dressed and in the white. 
These samples were numbered and the various 
members were asked to give the species. 

The three days’ sessions were constructive 
and discussion of practical problems, different 
managers leading, was a feature. Coal was the 
subject of an interesting and instructive talk 
by J. B. Hovey, of Lake Andes, S. D. He dealt 
with the origin of coal and an analysis of the 
different kinds, mentioning where the different 
fields are and describing mining and prepara- 
tion methods and the movement from the mine 
to the market. 

The subject of insulation is attracting more 
and more attention and therefore the discussion 
led by O. L. Lighter, of Moneta, Iowa, aroused 
much interest. Mr. Lighter dealt with the theory 
of insulation, and the different materials used 
in the manufacture of the principal kinds of 
insulation and he told something of the proc- 
esses of manufacture. 

The development of the clay products busi- 
ness, embracing the manufacture and use of 
brick, clay, building blocks and drain tile, was 
discussed by A. J. Grotewohl; while J. G. Lutz, 
of Randolph, 8. D., talked on fence posts, both 
wood and steel. E. 8. Evans, of Armour, 8. D., 
covered the subject of lime, cement and plaster 
and their manufacture and use in building oper- 
ations; while Jens Thompson, of Spencer, 
talked on Kellastone and stucco exteriors. Fred 
Rau, of Delmont, S. D., then told his experi- 
ences in the handling of sulphate of iron. 


Wall board is always an interesting subject 
to retail lumbermen, so its treatment by E. B. 
McDonald, of Winner, 8S. D., was listened to 
attentively. Samples of different brands were 
submitted. The materials of which they were 
made and the processes of manufacture were 
commented upon, as well as best uses to which 
wall board may be put and the most satisfac- 
tory methods of applying it. O. Grady, of the 
Upson Co., was present and supplemented Mr. 
McDonald’s talk with some very interesting in- 
formation. 

P. E. Bingham, of Colome, 8. D., handled the 
question of roofing and shingle substitutes and 
discussed the materials used in the process of 
manufacture of these products as well as the 
most successful method of applying them to 
roofs. At this point the question of the new 
versus the old pack of red cedar shingles was 
discussed. A vote of the managers was taken, 
with the result that it was found all favored 
the old way of packing shingles; namely, four 
bundles to the thousand. J. Pexa, of Geddes, 
S. D., discussed the various kinds of flooring 
and the proper way of laying to secure the best 
results. 

The part that galvanized building specialties 
play in a business was discussed by Charles A. 
Kaulitz, Corsica, S. D. With the right sort of 
management this side line can be made a profit- 
able part of a business. E. C. Wichner, Wakon- 
da, 8. D., told his experience in the manufac- 
ture of small buildings and other articles of 
this nature in the yard and how they can be 
sold. 

The concluding talk was one on general busi- 
ness conditions, by Franklin Floete, president 





Have You Tried? 


Some retailers have been agreeably 
surprised by the response they get to 
solicitation of orders, and it begins to 
look as if country trade would not be 
so dead after all this coming spring— 
Excerpt from Minneapolis market re- 
port printed elsewhere in this issue. 











of the company, Mr. Floete covering not only 
the lumber business but the general conditions 
in other lines and the outlook for the future. 


At the business meeting the following officers 
were elected: 

President—Jens Thompson, Spencer, Iowa. 

Vice president—E, I. Lewis, Wagner, S. D. 

Secretary—O. L. Lighter, Moneta, Iowa. 

The managers in attendance were: 

H. J. Grotewohl, Hartley, Iowa: Jens Thomp- 
son, Spencer, Iowa; FE. I. Lewis, Wagner, S. D.; 
P. E. Bingham, Colome, 8S. D.; E. S. Evans, Armour, 
S. D.; J. B. Hovey, Lake Andes, S. D.; J. Pexa, 
yeddes, S. D.; Charles A. Kaulitz, Corsica, S. D.; 
EK. B. McDonald, Winner, 8S. D.; E. C. Wichner, 
Wakonda, S. D.; Fred Rau, Delmont, S. D.; J. T. 
Lutz, Randolph, 8. D.; J. J. Allen, Fostoria, Iowa ; 
= Thietje, Plessis, Iowa; O. L. Lighter, Moneta, 
owa, 

General office and honorary members present 
were: Franklin Floete, president Floete Lumber 
Co., Spencer, Iowa; E. H. Glover, secretary 
Floete Lumber Co., Spencer, Iowa; A. H. Laton, 
general office, Spencer, Iowa; L. Anderson, retail 
yard office, Hartley, Iowa; Leland Grotewohl, Hart- 
ley, Iowa; L. Hagerty, Hartley, lowa. 
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Admit Two to Partnership 


NASHVILLE, TENN., Feb. 14.—Love, Boyd & 
Co., of this place, are sending out announce- 
ments to the effect that Thomas R. LeSueur 
and John W. Love, jr., have been admitted to 
partnership in that firm effective Feb. 15. 

Twenty-one years ago Thomas R. LeSueur 
started in the lumber business as stenographer 
for Love, Boyd & Co. and afterwards was book- 
keeper and general office man. After ten years’ 
connection with Love, Boyd & Co., he went with 
John B. Ransom & Co. as assistant to the presi- 
dent and sales manager. He has been with that 
company for about eleven years and is now leav- 
ing to go back to Love, Boyd & Co. as one of 
the partners. 

J. W. Love, sr., and J. W. Love, jr., will con- 
tinue to look after the eastern office of the com- 
pany in New York and Hamilton Love and Mr. 
LeSueur will be located in Nashville. 


Oregon Company Elects Officers 


LA GRANDE, ORE., Feb. 11.—At the meeting 
of the stockholders of the Grande Ronde Lum- 
ber Co., here Feb. 1, new officers of the com 
pany were elected as follows: Elmer I. Stod- 
dard, La Grande, president and manager; 
Joseph Stoddard, Baker, vice president; G. 
Earl Stoddard, Perry, secretary-treasurer and 
sales manager. A few months ago the Stoddards 
bought the stock in this compariy which was 
held by C. W. Nibley, who until the recent 
meeting was president of the Grande Ronde 
company. The Stoddards also bought Mr. Nib- 
ley’s interests in the Nibley Minnaugh Lumber 
Co. at Wallowa. With their interests now cen- 
tralized in the eastern Oregon district by own- 
ing the control of the three important pine 
manufacturing concerns: the Grande Ronde 
Lumber Co., with mill at Perry, Ore.; the Stod- 
dard Lumber Co., Baker, and the Nibley-Min- 
naugh Lumber Co., Wallowa, Ore., the Stod- 
dards have greatly strengthened their position 
in the pine field and are today the most im- 
portant factor in the eastern Oregon pine manu- 
facture of the Baker-La Grande district. 





Two Grades of No. 1 Common Cypress 


New Or.LEANS, LA., Feb. 13.—The Louisiana 
Red Cypress Co. today announced a new cypress 
grade—selected No. 1 common, whose addition 
necessitates a change in the intrinsic value of 
the No. 1 common grade. Selected No. 1 com 
mon takes in the better boards of the old No. 1 
common and some pieces formerly included with 
select common. It is offered as ‘‘a cheap grade 
suitable for finish purposes,’’? and comparable 
with No. 1 common white pine. It will be tur. 
nished worked to flooring, drop siding and 
door jambs. The new No. 1 common does 
not admit any lower grade piece but, by reason 
of the allotment of the better boards to selected 
No. 1 common, has undergone a change of value, 
and is therefore quoted at a price considerably 
under the former quotation. The reduction on 
the new No. 1 common is about $8, whereas the 
selected No. 1 common is quoted $7 above the old 
price of the former No. 1 common grade. The 
company adds that it is prepared to handle 
orders, for the present at least, for the old stock 
of No. 1 common, at the old price for this 
grade. « 


Bi He Got the Job 


A unigge and rather clever application for 
a job wa® received recently by the Humbird 
Lumber Ce, Newport, Wash. It is interesting 
to know that it accomplished its purpose, and 
that the writer is now on the company’s payroll. 
The application reads as follows: 


Granite Creek, Idaho. 
Humbird Lumber Co., 
Newport, Wash. 
Gentlemen : 


To you this isn’t important, 
You haven’t a thought for me, 
But pause in your work a moment 
And read my earnest plea. 


I’m simply one of the youthful 
With my future far ahead, 

I long for a chance to go to school, 
But I must work instead. 


Were you ever far from home 
In a land that was strange and new? 
Were you out of work and hungry? 
Did you know just what to do? 


All I need is six months steady work 
To start me going strong. 

You'll help me to do it won’t you? 
Oh, say you'll help me along. 


Your mill at Newport will start up soon, 
Three shifts the papers said. 

You will need some lively doggers 
And it’s me that’s not quite dead. 


I have ridden carriage before, 
So I know just how it’s done. 

I did quite well they told me 
And I never slowed up the run. 


If you haven’t work on the carriage, 
With a screaming saw close by: 

Then give me a chance at something else 
And watch the sawdust fly. 


To you this isn’t important, 
You haven’t a thought for me, 
But Oh. I hope you will do it. 
For it means so much, you see. 
Yours very truly, 
(Signed) ————————_-. 
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The unusually attractive office of the Wood Bros. Co., with a pathway 
“Home Coming Week.’ 
Note the plentiful use of lattice work for decorative features 


decorated with redwood boughs, ready for 
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A general view of the model poultry unit and display grounds of the Wood 
Bros. Co. Note the attractive wood fence which surrounds the yard, 
the model garage and the flower boxes that are part of the fence 


A Two Days’ Publicity Program Which Drew 
Over 5,000 Visitors to a California Retailer 


How many building prospects does the average 
retailer think could be developed if he could in- 
duce somewhat over five thousand of his fellow 
eitizens to inspect his plant and his building serv- 
ice in two days? How much good would it do the 
average retailer to have every citizen in the 
community know of the help a retailer can give 
in building, designing and planning a home? 
The answer in both cases is that the value to 
the retailer is beyond calculation. But both 
of these results were recently obtained by the 
Wood Bros. Co., of Santa Cruz, Calif., when 
thru enterprise and energy the members of that 
firm put on the biggest and most successful 
publicity ‘‘stunt’’ it has ever inaugurated. 

For a number of years it has been the custom 
for the Santa Cruz business men to celebrate 
a ‘‘Home Coming Week’’ between Christmas 
and New Year, at that time all the business 
firms holding ‘‘open house’’ with special enter- 
tainment and a general invitation to the public 
to inspect the places, particularly during the 
evenings, and to join in a regular celebration. 
Up to this year, all the festivities have occurred 
in downtown Santa Cruz and those merchants 
located in that part of the town known as the 
‘feast side’’ across the river from the down- 
town section did not share in the general cele- 
bration. The office and plant of the Wood 
Bros. Co. is on the east side, and when the 
members of that enterprising firm heard’some 
of the plans for the celebration of the récént 
‘‘Home Coming Week’’ they decided it would 
be a good idea to advertise their own institu- 
tion and their ability to help in planning homes. 

The first step was to organize the east side 
business men into an association, get them to 
see the opportunities and enthuse them over 
the prospect of having at least five thousand 
people inspect the east side business houses 
during the two evenings it was proposed that 
they hold a show. By means of numerous meet- 
ings and a lot of hard work the east side mer- 
chants were enthused and active plans were 
made for a two days’ ‘‘Home Coming’’ cele- 
bration that will long be remembered in Santa 
Cruz. 


Among other things a regular poultry show 
was put on and its feature was the model poul- 
try unit, erected and always on display in the 
yard of the Wood Bros. Co. Of course the 
famous Santa Cruz Leghorns were numerous, 
but just to show that California can produce 
other types of poultry, the world’s champion 
barred rock was on display. <A large garage 
was cleaned up and the floor polished for 
dancing. There was music and good cheer on all 
sides. A regular fashion show was put on, 
free moving pictures were shown and, all in all, 
the celebration was a general success. 

The most striking feature from the point of 
view of the lumbermen was the very excellent 
display put on by the Wood Bros. Co. The 
company called all of its employees to a con- 
ference and arranged to handle its own individ- 
ual celebration without outside help. The em- 
ployees were divided into committees and as- 
signed definite work and all entered enthusi- 
astically into the preparations and by their 
wholehearted codperation made splendid results 
possible. During the two evenings of the cele- 
bration, well over five thousand people passed 
thru the plant of the company and inspected 
its various builders’ helps. 

The office of the Wood Bros. Co. is in an ex- 
tremely attractive wood bungalow that suggests 
the idea of a home. It is shown in one of the 
accompanying illustrations, which also shows 
the bower-like pathway from the door to: the 
curb erected during the display. On the top 
of this covered path there was an illuminated 
sign in red reading ‘‘ Redwood Trail.’’ 

Over one hundred automobiles were used in 
carrying visitors to the east side celebration, 
but the Woed Bros. Co. did a little special haul- 
ing of its own. As may be seen by another 
illustration the company fixed up three of its 
trucks after the manner of the covered pathway, 
the trucks being decorated with redwood boughs. 
Comfortable seats were arranged in them with 
steps for the convenience of passengers and 
these trucks were run from the main part of 
Santa Cruz to the company’s office, giving free 
transportation to all who would ride. On the 








The above shows the red cedar chest given away in a prize drawing by 
the Wood Bros. Co. In the background may be seen the baby ward- 
robe that attracted a great deal of attention from visitors 


top of each truck was an illumined sign with 
red cloth, and with illuminated red letters show- 
ing thru with the words ‘‘To Redwoed Trail.’’ 

Another feature of the exhibit of the com- 
pany which attracted a great deal of attention 
was a ‘‘portable summer nest’’ which it manu- 
factures. This was a 3-room model cottage with 
folding beds, folding tables, folding seats, that 
is made by the company and offered for sale. 
The sample on display was furnished attrac- 
tively and all the visitors were made welcome 
in it. A model garage was also on display. The 
visitors were particularly interested in the model 
poultry unit shown in one of the accompanying 
illustrations. 

The interior of the office was arranged with 
particular care and the feature which was 
stressed was the ability of the company to give 
aid in home building. Incidentally, particular 
emphasis was placed upon the help obtained 
from the National Builders’ Bureau and plans 
from this well known organization were freely 
shown and various advertising literature distrib- 
uted. For example, each visitor was given a 
leaflet from the bureau, each one of these be- 
ing numbered. Of course these people left their 
names when they found that the holder of a 
lucky number would be awarded a beautiful red 
cedar chest made by the company in its own mill. 
The company also had on display a baby ward- 
robe of white cedar. Both the chest and the 
baby wardrobe had displayed in them many at- 
tractive garments, which helped to interest the 
visitors. The cedar chest was drawn for on the 
second night and this event was the talk of the 
entire city. A set of model buildings was 
shown, these being to scale. In the customers’ 
room a great many plans were displayed and 
aids to home builders were stressed. It is sig- 
nificant that since the visitors inspected the 
place the customers’ room has been in constant 
use. 

In commenting upon the exhibit and the re- 
sults obtained from it, George W. Wood said: 
‘*Taken all in all, we are more than pleased 
with our effort to put on a live, interesting dis- 
play for the Santa Cruz public. One very 
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The “Portable Summer Nest” which attracted so much attention and 
comment. Such buildings sell readily not only In California but else« 
where, They ought to sell well at summer resorts 
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beneficial result is that it has taught us how 
to obtain team work in our organization. Since 
that event we feel that everyone in our employ 
is right on his toes trying to help out in all 
the ideas to make trade better. The open house 
compelled us to hold frequent meetings of the 


force to carry out our ideas, and it taught us 
that our employees are very much interested 
in the suecess of the business and are willing 
to help out whenever they are given an oppor- 
tunity. We have, therefore, planned a series of 
meetings to take place during the year, about 


once a month, at which time we will take up 
the various problems that confront any retail 
lumber institution. To say that the advertis- 
ing stunt was highly successful is putting it very 
mildly. It was by far the best advertising we 
ever had.’’ 





NEWS FROM THE CONSTRUCTION FIELD 


JANUARY BUILDING SHOWS BIG GAIN 

January construction activity this year wags 
49 percent greater in volume than in the corre- 
sponding month of last year, according to the 
F. W. Dodge Co. The total amount of con- 
tracts awarded last month in the 27 north- 
eastern states of the country was $166,320,000. 
Altho this represented a decline of 16 percent 
from the previous month, it was the second 
largest January total on the Dodge company’s 
statistical record, having been exceeded only 
in January, 1920. 

Not only did the work actually started in 
January, as indicated by the awards of con- 
tracts, hold up exceedingly well for this season, 
but the volume oi contemplated new work re- 
ported, amounting to $435,859,000, was the 
largest monthly total of contemplated work re- 
ported since April, 1921, registering an increase 
of 3 percent over the amount reported in Decem- 
ber, and 27 percent over the amount reported 
in January, 1921. All this indicates an in- 
creased volume of construction in 1922. 

Residential building accounted for 45 percent 
of the January total, amounting to $75,728,000. 
Business buildings amounted to $23,694,000, or 
14 percent of the total; industrial buildings, 
$19,695,000, or 12 percent; public works and 
utilities, $18,735,000, or 11 percent. Industrial 
building, although small, showed a gratifying 
increase over the previous month. 
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PREPARE FOR BUILDERS’ SHOW 


Detroit, Micu., Feb. 13.—Lumbermen will 
take a leading part in Detroit’s fourth annual 
builders’ exhibition, to be staged in General 
Motors Buildings, March 18 to 26. From pres- 
ent indications, there will be demand for more 
booths than the floor space can provide, even 
tho the space devoted to the show this year 
is to be twice that of the 1921 exhibition. The 
Strand Lumber Co. has reserved a large space, 
and others have applications in. The Wood- 
workers’ Manufacturing Co. is another ex- 
hibitor. 


UNIONS MAKE VOLUNTARY WAGE CUTS 


Sr. Louis, Mo., Feb. 14.—The second union 
to make a voluntary reduction in wages as a 
means of bringing down building costs is that 
of the cement finishers, representing 190 men, 
which has agreed to sign a 2-year contract at a 
reduction of 25 cents an hour, from $1.37% 
for foremen and $1.25 for finishers, to $1.124% 
to $1.00 an hour, respectively. The union paint- 
ers, decorators and paper hangers union re- 
cently accepted a voluntary reduction of 20 
percent, 

The new scale of the cement finishers becomes 
effective March 1, superseding the existing 
agreement, which was to have expired April 1. 
Other unions are expected to take similar action. 


ENDORSE PLAN TO CUT LABOR COSTS 


Boston, Mass., Feb. 13.—Governor Cox’s 
plan to promote home construction has been 
officially endorsed by the Boston Central Labor 
Union. The Governor proposes that the build- 
ing craftsmen give one hour of their time each 
day without pay, in addition to their regular 
hours for which they receive full pay. By this 
method the labor cost of new dwelling house 
construction would be reduced about one-seventh 
or one-sixth, theoretically, and the workmen 
would receive the same daily pay. The master 
builders pledged themselves at a conference 
called by the Governor to restrict their usual 
profits in the same proportion if the labor unions 
would accept this plan. In the effort to start 
what the union speakers described as *«$300,- 
000,000 worth of building construction already 
planned for the city’’ the Boston Central Labor 


Union finally appointed a committee of five to 
cooperate with other interested labor organ- 
izations. Final acceptance of the scheme by 
the labor unions of the building tradesmen is 
still awaited. 


MONEY AVAILABLE FOR BUILDING 


CLEVELAND, OHIO, Feb. 13.—The Cleveland 
Discount Co. made recent announcement that 
it is prepared to loan $15,000,000 for building 
during the remainder of the year. The loans 
are to be restricted to dwelling house, apart- 
ment, office, and store projects. 

Announced plans for the erection of numer- 
ous dwelling houses by private operators are 
attributed directly to the large sum released for 
building. One deal included 58 lots in the 
Heights section and calls for the erection of a 
$10,000 house on each lot. The Warren Road 
Building Co. recently acquired 14 lots in Lake- 
wood upon each of which a $6,000 house is to be 
built. Selden & Slater report the sale of ten 





Exhibit of Lumber Retailers at Kansas City (Mo.) Building Show 


lots in the eastern section of the city upon which 
houses costing $10,000 each will be built. 


ANTITRUST LAW UNCONSTITUTIONAL 


BuFFALo, N. Y., Feb. 15.—An important de- 
cision in the alleged Buffalo building conspiracy 
case was made last week by Justice Pooley of 
the Supreme Court, whereby he declared the 
Donnelly antitrust law of the State unconstitu- 
tional. The law has been on the statute books 
for 23 years, but in 1918 an amendment was 
made exempting farmers and dairymen from its 
provisions. According to the ruling of the court, 
this amendment made the law unconstitutional, 
since it discriminates between one two sets of 
men. 

The result will be to cause delay in the prose- 
cution of the cases against indicated retail lum- 
bermen and others in the building trades here 
and several months will probably be needed to 
obtain a decision from the appellate division. 
An appeal may then be taken to the court of 
appeals. ~ District Attorney Moore states that 
he expects the constitutionality of the law to 
be upheld. 7 

The investigation into local building condi- 
tions was carried on by a Legislative committee 
headed by Senator Charles C. Lockwood, who 
commented on the court’s decision as follows: 

If necesary, we will ask Governor Miller to call 
the highest court into session. It. is essential to 
the people of the State that an appeal be imme- 
diately taken, and a speedy decision obtained. If 

this decision is upheld, profiteering, not only in 
building materials, but in almost every commodity, 


will run riot and the profiteers will have a long 
holiday. : 


BUILDING CODE UNDER DISCUSSION 

WASHINGTON, D. C., Feb. 13.—L. Kraemer, 
of the building code bureau of the National 
Lumber Manufacturers’ Association, visited 
Des Moines, Iowa, this week as a result of in- 
formation received by the national association 
frem Charles 8. Keith, of Kansas City, that 
Des Moines had its building code up for dis- 
cussion. Des Moines was not on the itinerary 
of Mr. Kraemer when he left here for St. Louis. 
T. F. Laist, Chicago representative of the asso- 
ciation, will address the Des Moines retail lum- 
ber dealers tomorrow. 


MODEL BUNGALOW IS ATTRACTION 


Kansas City, Mo., Feb. 14.—More than 90,- 
000 persons visited the Better Homes & Build- 
ing Exposition held all last week in Conven- 
tion Hall. It was the first show of the kind 
held here in recent years but will be an annual 
event hereafter, greatly improved as a result 
of lessons learned last 
week. For one thing, 
the hall, as large as it 
is, was too. greatly 
crowded with exhibits 
and at times the conges- 
tion was so great that 
it was almest impos- 
sible for visitors to 
move around. Here- 
after exhibits will be 
confined more closely to 
building and home fur- 
nishings and conven- 
iences. 

The greatest attrac- 
tion at the show was the 
model bungalow, the 
joint exhibit of the re- 
tail lumbermen of Kan- 
sas City, and it was 
awarded first prize. The 
bungalow was donated to 
Merey Hospital, chil- 
dren’s charitable insti- 
tution, for a playhouse. 

That the show created an enthusiasm for home 
building this year is already in evidence. Local 
retail yards began to notice an increase in re- 
quests for estimates before the week was closed 
and the list of prospective home builders lined 
up by real estate men and builders was con- 
siderably beyond their expectations. 

Aside from the exhibit of the retail lumber- 
men, two exhibits that attracted great atten- 
tion was those of the American Sash & Door 
Co. and the redwood display, which showed the 
adaptability and beauty of that wood for home 
building. 


BUILDING EXPOSITION DATE FIXED 

CLEVELAND, OHIO, Feb. 13.—The American 
Building Exposition, twice postponed because of 
difficulties attendant to securing the new public 
hall, has been finally set for April 16. This 
date is looked upon with especial favor by the 
local lumber men who point to the fact that 
private individuals will be more influenced by 
a show held during the period when building 
is generally done than by a similar exhibition 
conducted in the winter of very early spring. 

Elaborate plans have been made by the Cleve- 
land Board of Lumber Dealers for their ex- 
hibits at the show. ‘‘ We expect to have several 
fully constructed and complete houses on ex- 
hibition,’’ said J. V. O’Brien, secretary and 
treasurer of the board. 

THE AMOUNT OF OIL LEFT IN THE GROUND BY 
ABANDONED WELLS was estimated by the bureau 
of mines at 60 to 80 percent of fhe quantity 
originally there. 
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ILLINOIS RETAILERS VISIT SOUTHERN PINE OPERATIONS 


JACKSON, Miss., Feb. 13.—Eighteen south- 
ern Illinois retail lumber dealers have enjoyed 
perhaps the finest entertainment in their lumber 
experience. They have been the guests since 
last Tuesday morning, when they stepped from 
the Panama Limited at Jackson and boarded 
the Gulf & Ship Island for the Dlo mill, of 
the Finkbine Lumber Co., of Jackson, Dlo and 
Wiggins, Miss., and the company officials and 
employees spared no pains to make the event 
one that the visitors can never forget. 

Tuesday and Wednesday were spent at Dlo, 
the party was taken to Wiggins on Thursday, 
and on Friday it was conducted to Gulfport 
to spend a day seeing the sights on the Gulf 
coast. It went to New Orleans on Saturday 
and will remain there the greater part of this 
week with headquarters at the St. Charles Hotel, 
still under the conductorship of Walter C. Shoop, 
Illinois representative for the Finkbine Lum- 
ber Co., who organized this personally conducted 
tour. 

To Mr. Shoop must go much credit for ‘‘ put- 
ting over’’ this most interesting tour for the 





burg; B. A. Durham, Galatia Lumber Co., Galatia; 
W. A. Bowers, Hall-Ward Lumber Co., DuQuoin; 
Ben Perrine, Stotlar-Herrin Lumber Co., Johnston 
City ; C. C. Brubaker, Brubaker & Son, Robinson ; 
R. Rixman, D. Rixman Lumber Co., Irvington; 
Ray Durham, Dorris Lumber Co., Harrisburg; 
J. V. Mallone, J. B. Ford Lumber Co., Harrisburg ; 
T. E. Benton, Johnston City Lumber Co., Johnston 
City; A. V. Tuller, Carrier Mills Lumber Co., 
Carriers Mills; Rolla M. Treece, Treece Lumber Co., 
Mrs. Treece and daughter, Lenore, West Frank- 
fort; A. H. Wheeler, Mt. Vernon Lumber Co., Mt. 
Vernon; Roy Winchester, Winchester Lumber Co., 
Christopher; T. J. Kramer, Kramer Lumber Co., 
Ridgeway; Charles A. Racster, Southern Illinois 
Lumber Co., Cisne; F. L. Brock, Southern Illinois 
Lumber Co., Fairfield; H. H. Sonneman, C. G. Son- 
neman Lumber Co., Vandalia ; Miss Nina A. Doner, 
Finkbine Lumber Co., Mattoon; W. C. Shoop, Fink- 
bine Lumber Co., Mattoon; C. E. Klumb, general 
sales manager, A. D. Wicks, assistant sales man- 
ager, and J. C. Campbell, Finkbine Lumber Co., 
Jackson; J. D. Alexander, resident manager, Fink- 
bine Lumber Co., Dlo; k. BE. Cassibry, assistant 
resident manager, S. J. Hinton, logging superin- 
tendent, J. W. Martin, shipping clerk, and J. T. 
Thomas, chief grader, Finkbine Lumber Co., Dlo; 
S. S. Mincy, resident manager, T. S. Andress, ship- 
ping clerk, and J. Klumb, land and timber agent, 
Wiggins; Henry Haynes, manager, Trenton Lum- 
ber Co., Jackson and Dlo, and J. Ben Wand, New 





SOUTHERN ILLINOIS RETAILERS AND HOSTS AT DLO, MISS. 


Left to Right (top to bottom)—A. H. Wheeler, Mt. Vernon Lumber Co., Mt. Vernon, IIl.; Ray Dur- 
am, Dorris Lumber Co., Harrisburg, IIl.; Ben Perrine, Stotlar-Herrin Lumber Co., Johnston 
City, tll.; C. E. Klumb, Finkbine Lumber Co., Jackson, Miss.; J. B. Wand, New Orleans, La., 
American Lumberman; A. D. Wicks, Finkbine Lumber Co., Jackson, Miss.; A. V. Tuller, Carrier 
Mills Lumber Co., Carrier Mills, Ill.; B. A. Durham, Galatia Lumber Co., Galatia, Ill.; Herbert 
Sonneman, C. G. Sonneman & Son, Vandalia, Iil.; F. L. Brock, Southern IIlinois Lumber Co., 
Fairfield, itl.; J. V. Mallone, J. B. Ford Lumber Co., Harrisburg, III.; Rolla Treece, Treece Lum- 
ber Co., West Frankfort, I!l.; C. C. Brubaker, Brubaker & Son, Robinson, Iill.; W. A. Bowen, 
Hall Ward Lumber Co., Du Quoin. Ill.; Walter C. Shoop, Finkbine Lumber Co., Mattoon, IIl.; 
Mrs. Rolla Treece and Baby Treece (mascot) ; Miss Mina A. og ee Lumber Co., Mat- 


toon, Ill.; E. H. Stapp, Kew Mercantile Co., Gulfport, Miss.; T. E. 


enton, Johnston City Lum- 


ber €0., Johnson City, Ill.; Ed. Blankenship, C. P. Burnett & Sons, Eldorado, Ill.; R. D. Rexmann, 


Rexmann Lumber Co., Irvington, Ill.; Roy Wincheste 


Winchester Lumber Co., Christopher, 


r, 

i1l.; Harold Barnes, Barnes Lumber Co., Harrisburg, i.; T. J. Kramer, Kramer Lumber Co., 

Ridgeway, Hil; e Haynes, Trenton Lumber Co., Jackson, Miss.; Charles A. Rosster, Southern 
oO. 


Iilinois Lumber , Cisne, II. 


southern Illinois retailers. He sold his friends 
and customers on the trip, told them it would 
be worth far more than the time it would take 
and the cost of railroad transportation, and 
before the trip was three days old they told 
him that it was worth more than they had 
dreamed it could be. For it was not only a 
pleasure trip of unusual interest, but an edu- 
cational tour which most of them blamed them- 
selves for not making years ago. Only one or 
two in the party had even seen a southern pine 
mill operation and none had seen the produc- 
tion process from the stump to the car. 


Those in the Party 


Following is the list of those in the party: 


Ed Blankenship, C. P. Burnett & Sons Co.. El- 
dorado; H. P. Barnes, Barnes Lumber Co., Harris- 


Orleans, staff representative of the AMERICAN 
LUMBERMAN, Chicago. 


During the four days’ trip at Dlo and Wig- 
gins the entire party of guests enjoyed the 
famous hospitality of the Finkbine club houses. 
Under the administration of Evangeline and 
Chlora, the company’s chief factotums for many 
years in the art of ministering to the epicurean 
tastes of its guests, every meal was an achieve- 
ment. And thruout the trip, from Dlo to New 
Orleans, this part of the program was constantly 
at high water mark. 

A Day in the Woods 


Tuesday was spent in the woods watching the 
process of logging from the felling of the treeg 
to skidding and loading on cars. Even the 
heavens were kind to the company’s guests, for 


the rains that had been falling profusely almost 
daily for weeks had let up and clear weather 
prevailed for the three days spent at the Dlo 
and Wiggins’ mills. It was the first experience 
of the visitors in seeing the work of logging 
a great mill. A Clyde 4-line skidder whisking 
two logs at the end of each cable over the 
ground almost as fast as a man might run, was 
the chief source of interest, while the crash, 
crash of trees falling fast enough to feed a mill 
devouring 200,000 feet a day of southern pine 
logs caused amazemént. Dinner was served at 
noon in the company dining room at Finkbine 
camp, and a hungry crowd showed ‘‘ Pat’’ what 
they thought of his culinary abilities, which he 
displayed to the maximum for this occasion. 


Manufacturing Process Explained 

Wednesday was spent in inspecting the manu- 
facturing process in the Dlo mill. Here were 
seen two double cutting bands, a big gang, 
horizontal resaw and three edgers, a lath mill 
and a shingle mill consuming everything but 
the bark for commercial use. Then came a visit 
to the dry kilns and to the planing mills. A 
most interesting feature at the planing mill was 
an exhibition of grading of finish by J. T. 
Thomas, chief grader for the company, who 
answered many questions put to him by the 
guests. The dressed and rough shed stocks were 
then inspected, followed by a trip thru the big 
yard. After finishing its trip over the Fink- 
bine mills and yards, the party visited the plan- 
ing mill and yard of the Trenton Lumber Co., 
a subsidiary of the Finkbine interests. 


Entertainment Features at Dlo 

The entertainment at Dlo was completed 
Wednesday night by the performance of a real 
negro minstrel show, staged by F. C. Willcoxen, 
general secretary of the Y. M.C. A. It was the 
first time most of the Illinois folks had ever 
seen a troupe of ‘‘darkies’’ in such a per- 
formance and the show was a ‘‘knockout.’’ 
Later moving pictures of the entire operation 
were shown and the dealers invited to use these 
films in their own towns for ‘‘sales helps.’’ 

At their last dinner at Dlo Wednesday eve- 
ning the guests took matters in their own hands, 
and with Rolla M. Treece as toastmaster, and 
Ray Durham as speaker, they proceeded to tell 
the Finkbiners what they thought of them. Mr. 
Uurham proved equal to the occasion. He de- 
clared this trip would send the Illinois folks 
home with an understanding of the manufac- 
turer’s problems that they did not realize be- 
fore that they needed to possess, and with an 
altruistic spirit which would make all of them 
better citizens. He praised the hospitality so 

enerously showered upon them by the Finkbine 

umber Co., and expressed the hope that they 
might be able some day in a measure to return 
it. The newly elected president of the South- 
ern Illinois Retail Lumber Dealers’ Associa- 
tion, J. V. Mallone, also spoke briefly, as did 
a number of others. 

C. E. (Roy) Klumb, general sales manager 
for the company, responded in a few appro- 
priate words, and then called on A. D. Wicks, 
assistant sales manager and ‘‘orator for the 
company.’’ Mr. Wicks told the visitors that 
words could not express the company’s appre- 
ciation for thehonor its guests had done 
it in coming, that it was an experience that 
would add to the business contact and fraternal 
relations of all there, proving especially bene- 
ficial because it gave the visitors a chance to 
‘*rub shoulders’’ with each other and to know 
each other better. Mr. Wicks then paid a trib- 
ute to W. E. Guild, the company’s general man- 
ager, who, he said, was responsible for all the 
visitors had seen; whose executive genius had 
made it possible to have a great organization 
working without friction for its own benefit 
and that of its customers. 


Visit to Wiggins’ Mill 


A special car was furnished by the Gulf & 
Ship Island railroad Thursday morning to con- 
vey the guests to Wiggins. “The next twenty- 
four hours was spent there inspecting the com- 
pany’s operations at the parent mill, where the 


(Concluded on page 80) 
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NORTHEASTERN RETAILERS AT THE LUMBERMEN’S ASSOCIATION OF CHICAGO, FEB. 9 


“NORTHEASTERN” PILGRIMS’ WESTWARD PROGRESS 


STOP-OVER AT CHICAGO 


Following their entertainment at lunch by 
the Lumbermen’s Association of Chicago the 
party from the Northeastern Retail Lumber- 
men’s Association spent several hours in Chica- 
go last Thursday, some of the ladies of the 
party visiting the big department stores, other 
members taking a sight-seeing trip thru the 
city, while some of the “dealers particularly in- 
terested in the plan service of the association 
took advantage'of the opportunity offered to 
visit the headquarters of the plan service to 
acquaint themselves with its scope and the way 
in which it operates. W. M. Patteson, of Penn 
Yan, N. Y., commanding officer of the party, 
busied himself with purchasing necessary sup- 
plies for the comfort of the excursionists and 
seeing that all were safely aboard before the 
time of departure at 5 p. m. 

Individually and collectively the party ex 
pressed sincere appreciation of the courtesies 
extended by the Lumbermen’s Association of 
Chicago, and all were certain that no matter 
how lavish the entertainment might be at other 
points in their itinerary there would always re- 
main with theni.pleasant recollections of this 
the first stop in the 10,000-mile journey across 
the continent and return. 

At 5. o’clock the party: left on the Rock Island 
train for Omaha, which was to be the second 
stop in their itinerary. 


ENTERTAINED AT OMAHA 


OMAHA, NEs., Feb. 10.—The members of the 
Northeastern Retail Lumbermen’s Association 
making the 10,000-mile trip to the Pacific coast 
mills, arrived here this morning. They were 


welcomed by a delegation from the Omaha 
wholesale lumber dealers and were taken in 


automobiles to the Hotel Rome, where the 
Nebraska Lumber Dealers’ Association was in 
annual session. After visiting with the 
Nebraska dealers, and before departing on an 
automobile trip thru the city, a group photo- 
graph was taken of the Nebraska retailers and 
the Northeastern delegation. At 12 o’clock 
the visitors were the guests of the Omaha whole- 
salers at luncheon, which was served at the 
Chamber of Commerce, arrangements for the 
entertainment being made by Mrs. Mabel E. 
Walker, convention secretary of the Omaha 
Chamber ef Commerce; H. A. Tuckey, chairman, 
and M. A. Tancock, manager of the publicity 
bureau. Following luncheon a view of the city 
was obtained from the observation tower of the 
Woodmen of the World Building, 250 feet high. 
The Northeastern delegates and their fanrilies 
left at 2 o’clock for Colorado Springs and Den- 
ver. Paul 8. Collier, secretary of the North- 
eastern association, is deserving of great praise 
for the manner in which the trip is being con- 
dueted, the whole party expressing satisfaction 
with his management. 


NATURAL WONDERS ARE VISITED 


COLORADO SPRINGS, CoLo., Feb. 12.—It would 
be hard to locate a happier crowd of people than 
the members of the Northeastern Retail Lumber 
men’s excursion as they pulled out of Omaha 
last Friday afternoon, delighted with the en 
tertainment that had been tendered them by the 
Omaha lumbermen and the Chamber of Com 
merce. 

At 7:34 a. m., Saturday, Feb. 11, the Rock 
Island train pulled into Colorado Springs right 
on time, keeping up the record it had estab- 
lished all along the line. After breakfasting at 
the beautiful Antlers Hotel the party boarded 
a fleet of Packard cars waiting at the door and 
made a complete sight-seeing tour in and around 
this beautiful resort. The first stop made was 
at Hidden Inn, within the gates of the wonder- 
ful Garden of the Gods. The next was at Soda 
Springs in Manitou, where those brave enough 
to test the effects of the water were given an 
opportunity to drink. The next stop made was 
7,475 feet above sea level at the Cave of the 
Winds. Those who made the trip thru the cave 
were enthusiastic in expressions of wonder at 
the marvelous formations seen. From the Cave 
a drive of about twenty miles was made to 
Cheyenne Cafion and Seven Falls. Practically 
all. of the men and many of the women in the 
party made the steep climb of a thousand feet 
to the top of the falls. From this point the 
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PARTY OF NORTHEASTERN RETAILERS AND SOME OF THEIR NEBRASKA HOSTS AT OMAHA, FEB. 10, 1922 


party returned to the Antlers Hotel for lunch- 
eon and departed at 2:15 p. m. over the Sante 
Fe Railroad for Denver. 

Before leaving they gave a reluctant goodby 
to John T. Crawford, traveling passenger agent 
of the Rock Island Road, who had made the 
trip from Rochester, N. Y., looking after the 
comfort of the entire party. The vote of the 
tourists was that the Rock Island thru Mr. 
Crawford had made a record that other roads 
would have difficulty in equaling. 


AT DENVER, THE TIME OF THEIR LIVES 

DENVER, COoLo., Feb. 12.—‘‘Tell the folks 
back home, thru the AMERICAN LUMBERMAN, 
that we are having the time of our lives. We 
have met with a hearty reception at every stop, 
but none more spontaneous than the greeting 
and entertainment accorded us in Denver. 
Everybody in the party is well, and the weather 
encountered to date has been uniformly good, 
adding to the enjoyment of the trip.’’ 

That was the parting message given the 
AMERICAN LUMBERMAN correspondent at the 
Denver Union Station by W. M. Patteson, 
bluff, hearty treasurer of the Northeastern Re- 
tail Lumbermen’s Association, as he swung 
aboard the special train which is carrying mem- 
bers of that organization, their wives and 
daughters, a party of about seventy-five, to 
California and the Northwest. 

The delegation arrived in Denver at 5:45 
o’elock Saturday evening, Feb. 11, and de- 
parted at 2:30 o’clock the following afternoon. 


Mountain Dealers Extend Royal Welcome 


The visitors were met by a party of Denver 
lumber dealers, headed by R. D. Mundell, secre- 
tary of the Mountain States Lumber Dealers’ 
Association, who was in charge of arrange- 
ments for the local reception. A. 8. Chappell, 
of the MePhee & McGinnity Co., invited the 
party to join in the annual ball of the Zip Club, 
an organization composed of company em- 
ployes. 

After greetings had been exchanged, those 
members of the party who did not desire to 
remain in the Pullman cars making up the spe- 


cial train were taken to various uptown hotels 
for dinner. 


Dance to Midnight at Company’s Ball 


Later in the evening the travelers assembled 
at the Denver Woman’s Club Building, where 
they were greeted by W. P. McPhee, president ; 
Messrs. Chappell, Cooper, Harper, of the Me- 
Phee & McGinnity Co., and R. M. Burton, presi- 
dent of the Sterling Lumber & Investment Co. 
Here they were guests of the Zip Club of the 
McPhee & McGinnity Co., at the first annual 
ball of that organization. The festivities, in- 
cluding, aside from dancing, vaudeville aects— 
most of the talent being supplied by McPhee 
& McGinnity Co. employees—and a light re- 
past, lasted until close to midnight. 

Sunday morning a considerable number of 
the visitors gathered at the Brown Palace Ho- 
tel, where local lumbermen were awaiting them 
with automobiles furnished by the McPhee & 
McGinnity Co., for a drive about the city. Paul 
Collier, secretary of the Northeastern Retail 
Lumbermen’s Association, said: ‘‘ Now I know 
how you folks get the ‘zip,’ beeause you cer- 
tainly have given us service.’’ The day was 
ideal and the trip was thoroly enjoyed. Return- 
ing to the hotel about 12:30, the visitors had 
lunch and then headed for the station to ‘‘hop 
off’’ for Salt Lake City, the next stop of con- 
sequence. 


Some Visit Tomb of ‘‘Buffalo Bill’’ Cody 


Some members of the party who had visited 
Denver before and are more or less familiar 
with the city passed up the city ride and mo- 
tored to Lookout Mountain, twenty miles north- 
west of Denver, to view at close range the beau- 
ties of the Rockies and visit the tomb of Wil- 
liam F. (Buffalo Bill) Cody, famous scout and 
plainsman, who is buried atop the mountain. 

‘“We haven’t had much time to talk shop 
since we left home,’’ asserted Secretary Collier. 
‘“We have been too busy enjoying ourselves. 
Here’s hoping the balance of the trip will be 
as successful as it has been to date.’’ 

Among the Denver men who acted as hosts 
to the visitors on the Sunday motor ride were: 
Messrs. Chappell, Ringstead and Hauk, of the 
McPhee & McGinnity Co.; I. F. Downer, of 








the Hallack & Howard Co.; Fred B. Conine, of 
the Oregon Lumber Co.; Mr. Duff, of the Pa- 
cific Lumber Co.; R. E. Spencer, of the R. E. 
Spencer Co.; William Newton, R. D. Mundell, 
O. O. Russell and Dwight Elder, of Elder & 
Beach. 


SHOWN SIGHTS OF SALT LAKE CITY 

Satt LAKE City, Utan, Feb. 13.—The spe- 
cial train bearing the party of Northeastern re- 
tailers arrived here at 10:30 today, having 
been delayed two hours in order to permit the 
party to view Weber and Echo canyons. 

Charles Murphy, president of the local lum- 
bermen’s club, and a number of other Salt 
Lake lumbermen met the visitors and conducted 
them to the great Mormon Tabernacle for an 
organ recital. Luncheon was served at the 
Commercial Club, where the visiting lumbermen 
and ladies were welcomed to the city by Mr. 
Murphy. H. B. Chapman, of Glens Falls, N. Y., 
responded in behalf of the visitors, expressing 
sincere appreciation of the many courtesies ex- 
tended to them. 

Following the luncheon the party toured the 
city in automobiles supplied by the Lumber- 
men’s Club, which organization also was the 
host at the luncheon. After a delightful day 
in Salt Lake the tourists departed at 11:30 
p. m. for Spokane, Wash., where they will be 
given an opportunity to visit some of. the great 
Inland Empire mills. 


INLAND EMPIRE WELCOMES VISITORS 
[Special telegram to AMERICAN LUMBERMAN ] 
SPOKANE, WASH., Feb. 15.—The members of 

the Northeastern Retail Lumbermen’s Associa- 

tion were the guests today of the members of 
the Western Pine Manufacturers’ Association, 
on the occasion of their second annual excursion 
to the Pacific Northwest. They were met at the 
train early this morning by a committee com- 

prising J. P. MeGoldrick, R. L. Wilson, E. F. 

Cartier Van Dissel, Walter S. Rosenberry, Hunt- 

ington Taylor, and Sig Hofslund. They were 

driven to the Hotel Davenport and at 9:30 

were taken to the McGoldrick Lumber Co.’s 

plant where, in addition to an inspection of the 
plant, they were shown all grades of Inland 
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Empire lumber, the grading of which was ex- 
plained by E. F. Tobin, chief inspector of the 
association’s bureau of grades, and by C. A. 
Rockstron, superintendent of the McGoldrick 
mill. 

City Business Men Extend the Glad Hand 


At noon they were entertained at luncheon at 
the Davenport Hotel, where George A. Phillips, 
president of the Chamber of Commerce, wel- 
comed them to the city and took occasion to 
explain to them the wonders of the Columbia 
Basin reclamation project west of Spokane, 
which calls for the diversion of water from the 
Pend Oreille River 130 miles to irrigate 1,763,- 
000 acres of land, the fertility of which is no- 
where surpassed. 

After luncheon the party visited the plants 
of the White Pine Sash Co. and the Ohio 
Match Co. east of the city, having as hosts, 
H. G. Klopp, president, at the sash plant, and 
Fred A. Shore, manager for the Inland Empire 
operations of the Ohio Match Co., at the match 

lant. 

' On their return there was a tea for the ladies 
of the visiting party in the Isabella room, 
Davenport Hotel, with Mrs. J. P. McGoldrick, 
chairman, and Mrs. I. N. Tate, Mrs. A. L. 
Porter, Mrs. R. L. Wilson and Mrs. R. L. Bayne 
as members of the entertainment committee. 
The men were entertained at a smoker at the 
Spokane Club, with J. P. McGoldrick as chair- 


man, 
Interests of Millman and Retailer Identical 


The entertainment for the evening was a4 
dinner dance in the Marie Antoinette ballroom 
at the Davenport Hotel. E. F. Cartier Van 
Dissel, of the Phoenix Mill Co., acted as chair- 
man and toastmaster. A. W. Laird, manager 
of the Potlatch Lumber Co., Potlatch, Idaho, 
spoke of the mutual interests of lumber manu- 
facturers and retailers. These he declared to 
be identical. He said that the western manu- 
facturers were trying to maintain a standard 
of sizes and urged the codperation of the re- 
tailers in this program for the interest of all 
concerned, the consumer included. 


The Entire Lumber Industry Is One 


Paul 8. Collier, of Rochester, N. Y., secre- 
tary of the Northeastern Retail Lumbermen’s 
Association, responded for the visitors. After 
gracefully complimenting the local association 
and people of Spokane for their hospitality, 
Mr. Collier said: 


I wish to emphasize that I believe mutuality 
of interests exists and should prevail between the 
manufacturer and the retailer. The manufactur- 
er’s work is to make the lumber so that it meets 
the needs of the consumer and the duty of the re- 
tailer is to merchandise that lumber to provide an 
outlet for the manufacturer. 

Your Western Pine association here, by inspec- 
tion service, grades, bureau of statistics and elimi- 
nation of uneconomic practices, has aided the en- 
tire industry and done much to stabilize the busi- 
ness. While primarily the association has been a 
benefit to you, it has aided us alL 

We have launched an architectural and publicity 
service and are trying to create a demand for your 
product which we have to sell. We are selling the 
public the idea that it should build homes rather 
than put its money into luxury products, and are 
trying to impress upon people that now is the time 
to build. e aim to create good will in the mind 
of the public and we want to know the problems of 
the manufacturer as well as our own, so that we 
may adequately present them. The interest of the 
entire industry is one and no one branch should 
pass the buck to the other. 


Mr. Collier was heartily applauded. The 
dancing which followed the dinner lasted till 
midnight, when the party was returned to its 


special train to leave early in the morning for 
the Coast. 





PREPARE TREE TO BOARD PROGRAM 


SEATTLE, WasuH., Feb. 11.—A leading fea- 
ture of the annual meeting and dinner of the 
West Coast Lumbermen’s Association in this 
city next Friday will be the visit of New York 
retailers, officially known as the Northeastern 
Retail Lumbermen’s Association, of Rochester. 
The party, numbering sixty-five, will reach here 
Thursday evening at 6 o’clock. As a part of 
the association program of the following day 
there will be a discussion of ‘‘Atlantic Coast 
Milling Problems,’’ led by representative 
Northeastern retailers. The annual dinner, 


which will be informal, will be attended by 
the ladies, and will be held Friday evening in 
the main dining room of the New Washington 
Hotel. President R. W. Vinnedge, of the West 
Coast association, will officiate as toastmaster; 
the address of the evening will be delivered by 
Dr. Clark P. Bissett, of the law department 
of the University of Washington, on ‘‘ The 
Value of Our Constitutional Government.’’ 
Saturday the visitors will be taken by automo- 
bile to the plant of the Snoqualmie Falls Lum- 
ber Co., at Snoqualmie Falls; will enter the 
woods by logging train; will watch the felling 
of trees, and will follow the log until it emerges 
as finished lumber from the tail-end of the 
mill. The guests will be given logger’s fare, 
on oil-cloth covered tables, and will have a 
chance to compare that provender with the 
menu of leading hotels and dining car service. 
Sunday the visitors will go by boat to Victoria, 
B. C., returning here in time to catch the 11:59 
Northern Pacific train for Tacoma. 


Coast Millmen to Review Activities 


Friday’s business session of the West Coast 
association will be held in the grill room of the 
New Washington. There will be the annual 
election of trustees, and the reading of reports, 
including the report of President Vinnedge, who 
will bring his two years’ service as chief 
executive to a close. The delegation which has 
been in Washington, D. C.—Ralph H. Dunbar, 
J. H. Bloedel and A. C, Dixon—will report on 
the freight rate hearing, lumber tariff, new 
revenue bill, and other Federal subjects. C. J. 
Hogue will outline work accomplished by the 
West Coast Forest Products Bureau, of which 
he is director; and Robert B. Allen, secretary- 
manager of the association, will make his re- 
port. The following subjects of especial inter- 
est will be presented for discussion: 

“National Forest Policy’—led by George S. 
Long, of Tacoma. 

“Taxation in the State of Washington”—led by 
Nathan Eckstein, president of Schwabacher Bros. 
& Co., of Seattle; chairman Washington State tax 
investigation commission. 

“Foreign Lumber Demand: Its Financing.” 

“Financing of Domestic Lumber Shipments.” 

“Publicity, and Its Importance to the Lumber 
Industry.” 

There will be a report on the railroad rate 
situation, by Joseph N. Teal, of Portland, gen- 
eral counsel of the association. 

A most important address will be delivered 
by N. C. Mather, of Lord & Bushnell, Chicago, 
his subject being ‘‘Scant Sizes for Lumber in 
the Central West Market.’’ 

It appears from the program that the wish 
of the New York retailers to attend the full 
session of Friday, Feb. 17, will be granted. 
From Tacoma the visitors will go to Grays 
Harbor Feb. 21; thence to Portland, Feb. 22 
and 23. 


Prepare Welcome for Northwestern 


While the New Yorkers are in Portland, the 
Seattle members of the West Coast association 
Feb. 22 will meet the members of the North- 
western Lumbermen’s Association of Minneapo- 
lis at Snoqualmie Falls. This excursion will 
reach Seattle at 1 o’clock Thursday morning, 
Feb. 23, and will remain until 2 o’clock the fol- 
lowing Saturday morning. 


TACOMANS PREPARE FOR RETAILERS 


TacoMA, WASH., Feb. 11.—Members of the 
Northwestern Lumbermen’s Association who 
will visit Tacoma Feb. 25 will be given an op- 
portunity to inspect mills and ¢amps in the 
vicinity of Tacoma, according to plans com- 
pleted by the Lumbermen’s Club of Tacoma, 
which will have charge of the entertainment of 
the visitors. The program has been approved 
by John Dower, president of the John Dower 
Lumber Co. and a trustee of the Northwestern 
association, who has returned to Tacoma from 
attending its annual convention. The program 
includes a visit to the mill of the St. Paul & 
Tacoma Lumber Co. luncheon at the mill board- 
ing house and a trip to one of the nearby log- 
ging camps. 

A similar program is being arranged for the 
entertainment of the party of members of the 
Northeastern Retail Lumbermen’s Association, 
Rochester, N. Y., which is expected in Tacoma 
Feb. 20. 


NORTHWESTERN ALL SET FOR TRIP 


MINNEAPOLIS, MINN., Feb. 15.—Members of 
the Northwestern Lumbermen’s Association are 
all set for their Pacific coast trade tour, which 
will start Saturday with practically one hundred 
reservations. The trip will consume three weeks 
and will extend to the principal Coast cities and 
to some of the leading lumber production cen- 
ters. 

The train will leave over the Milwaukee road 
at 3 p. m. Saturday, and will go on a special 
schedule via Spokane to Seattle, then down the 
coast, returning by Los Angeles, El Paso and 
Kansas City, with short stops at the leading 
places. It is a revival of the association’s old 
trade tours and will give the retailers an op- 
portunity to study the industry in its chief 
production centers. A daily newspaper is to be 
published on the train. 


INSTRUCTIONS FOR LOGGING OPERATIONS 


S. M. Bloss, general manager of the Lyon 
Lumber Co., Garyville, La., has had prepared 
a comprehensive and exact organization chart 
and instructions relative to logging operations 
of the company, which has just been published 
in booklet form. This booklet contains 72 pages 
and is for general distribution among employees 
and executives of the company who have to 
do with the logging end of the business. In 
it there is defined in a broad way the plan of 
organization of the company for logging and 
the duties and responsibilities of the various 
employees. It is not written to give informa- 
tion which might already be possessed in a gen- 
eral way by employees, but to outline clearly 
the division of responsibility and the methods 
of the Lyon Lumber Co. so that new employees 
may quickly secure a general understanding 
of what their duties are to be. Sugges- 
tions are solicited by Mr. Bloss from every 
employee, which suggestions may be mailed to 
the company at Garyville or addressed to him 
at 127 North Dearborn Street, Chicago. 

A very interesting table gives the normal 
amount of work which should always be com- 
pleted. In any logging operation, plans have 
to be carefully laid, and therefore the follow- 
ing outline of the work which should be done 
ahead is particularly interesting: 


Main Lines 
Right of way definitely located and staked ahead 
of right of way cleared—50,000 feet. 
Right of way cleared ahead of grading, from 
April 1 to Oct. 1—3,000 feet. 
Right of way cleared ahead of grading from Oct. 
1 to April 1—5,000 feet. 

Grading finished ahead of steel—10,000 feet. 
Steel laid ahead of last spur line—5,000 feet. 
Spur Lines 

Right of way definitely located and staked ahead 
of right of way cleared—150,000 feet. 
Right of way cleared ahead of poling and dun- 


nage: 

Tron April 1 to Oct. 1—6,000 feet. 

From Oct. 1 to April 1—15,000 feet. 

Poling and dunnage finished ahead of steel from 
April 1 to Oct. 1—6,000 feet. 

Poling and dunnage finished ahead of steel from 
Oct. 1 to April 1—15,000 feet. 

Steel laid ahead of skidders—50,000 to 75,000 


feet. 
Logs 


From April 1 to Oct. 1: 
Cut in woods (not on tracks) not over—10,000 


logs. 

Delivered on tracks ready for loaders not over— 
12,000 vo 

From Oct. 1 to April 1: 

Cut in woods (not on tracks)—24,000 logs. 
, Delivered on tracks ready for loading—40,000 
ogs. 

Sundries 


Wood cut and on tracks ahead of skidders— 
1,000 cords. ; 

New ties on hand—7,500 ties. 

Several pages are devoted to general in- 
structions, special emphasis being placed upon 
the necessity of codperation between employees. 
Upon this point it is set forth: ‘‘ Friction be- 
tween either heads of departments, foremen or 
employees will not be tolerated and if it de- 
velops the higher authority will be required 
to eliminate it at once, even tho it necessitates 
a prompt discharge of all parties in the con- 
troversy.’’ 

Some pages are then devoted to the care of 
machinery and tools and the balance to instruc- 
tions for specific employees. 
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CLARIFIES REPORTS ON COAST MARKET 


SEATTLE, WASH., Feb. 11.—The Coast man- 
ager of a prominent lumber firm which special- 
izes on the rail trade and intercoastal shipments 
this week issued a characteristic letter to his 
sales connections. This authority has assem- 
bled a mass of conflicting reports affecting 
practically every phase of the west Coast situa- 
tion, and he clarifies them and sums up his 
points in the following incisive paradox: 


The mills are in a state of hopeful discourage- 
ment, if you can recognize the distinction between 
the two terms. 


Touching rail shipments, the letter states 
that the middlewestern market shows no indica- 
tions of a revival, continuing: 


The volume of business is far under normal, and 
little hope is entertained for an increase before 
April. Prices on rail stock show very little change, 
altho the products of 6-inch clear strips, such as 
drop siding, are somewhat weaker than they were 
a week ago. There is little, if any, railroad busi- 
ness in the market. Some local roads are purchas- 
ing small quantities but not heavily enough to have 
a strengthening effect on the market as a whole. 
There have been within the last few days a num- 
ber of inquiries from the industrial trade, and a 
really considerable quantity of spruce shop has 
been bought. From what I can learn, this material 
has gone to the sash and door factories, who have 
bought probably in preparation for next summer’s 
demands. 

CALIFORNIA MARKET: The California market has 
probably reached bottom, at prices running from 
$13 to $13.50 at shipping point, on common items. 
A number of vessels which were unable to unload 


shutdown due to bad weather, but the production 
of logs, even now, is not as great as the production 
of lumber. Until there is a surplus of logs in the 
market we can look for no concessions in prices. 

ATTITUDE OF THE MILLS: This could not change 
without a change in the condition of business, and 
you can gather from the foregoing that there has 
not been a sufficient change in business conditions 
to affect the psychology of the manufacturers. The 
average mill manager still faces a loss on his op- 
eration and, naturally under those circumstances, 
he is more or less unsettled and unable to adopt 
any fixed business policies. Many millmen are talk- 
ing of closing down, and still others profess to be 
much encouraged by reports of business conditions 
now reaching them. 

SEGRE aESZSAa 


ALLEY PAVING INCREASES LOADS 


BEND, ORE., Feb. 11.—During last year the 
Shevlin-Hixon Co., of this city, paved its big 
lumber storage yard with concrete alleys. Dur- 
ing the present season there has been a great 
deal of talk about the limitation of loads on 
public highways, particularly on paved roads in 
Oregon and Washington, and this has caused 
truck operators a great deal of trouble. Com- 
menting on this subject the ‘‘Shevlin Equaliz- 
er’’ for December says: 

Every so often we read about someone who 
insists upon legislation to limit truck loads as a 
means of saving the highways. Very good. But 
why not build highways to carry any load? 
If one of our tractors, pulling an average load 
of green lumber, were to start down the Colum- 
bia Highway, for instance, what a yell there 
would be, but hundreds of such loads a day are 
not even denting our paved tramways. 








iow Lumber is Sorted for Loading on Kiln Trucks with Edge Stacker 


at San Pedro have been released, and it is stated 
that the surplus stocks in the hands of San 
Pedro wholesalers are quite rapidly being absorbed. 


PXPORT MARKET: This market shows no change 
during last week. Japan is still inactive as far as 
lumber purchases are concerned, and other normal 
export markets are extremely quiet. 


ATLANTIC COAST MARKET: During the last week 
or ten days comparatively little new business has 
been placed on the Pacific coast, altho we are led 
to believe that there is a load of business being 
held up on the Atlantic until the adjustment and 
stabilizing of intercoastal freight rates. Out of 
sympathy with California, the Atlantic coast mar- 
ket has shown severe weakness but, as far as I can 
learn, very little business has been placed at any 
concession under the prices current two weeks ago. 
The reason may be that there has been very little 
business to place, or it may be that the mills have 
been waiting for a revival in California, and have 
been holding the Atlantic coast basis reasonably 
firm in the meantime. It is probable that some 
business has: been held up by buyers, pending the 
adjustments in freights and, if this has been the 
case to any extent, the Atlantic coast market 
should stiffen materially. 


General: The volume of business coming to the 
Coast this week is, if anything, a little bit less 
than a week ago. There is nothing in evidence 
that would indicate any upward trend in prices of 
consequence, altho if Atlantic coast business devel- 
ops sufficiently there would undoubtedly be a mate- 

al stiffening in this particular market. 


PRODUCTION: Curtailment is probably greater 
today than it was a week ago, but not much 
greater. Some interior mills have closed down and 
others have resumed operations, so that shutdowns 
about offset resumptions. Among the cargo mills, 
I think, there is some slight curtailment. Some 
mills which have been operating two shifts have 
now cut down to one, on account of the condition 
of the California and foreign markets. With the 
cargo mills, however, curtailment is not of great 
consequence, 

LOG MARKET: The supply of logs in the water 
ready for delivery to the mills is probably some- 
what less than it was last week. The camps are 
gradually resuming operations after an enforced 





The management of the Shevlin-Hixon Co. is 
apparently very well pleased with the results 
of the paving work. The company uses tractors 
made from cutting down Federal trucks and, 
because of the well paved alleys is enabled to 
haul very large loads, which of course is a 
great economy in handling lumber to and from 
the yards. This company’s big plant, with four 
band rigs as initial equipment, has a capacity of 
about 225,000 feet, 8-hour shift. During last 
year the company ran only eight hours a day 
and will continue only one shift, for January 
at least. 

Bend, which is the metropolis of central Ore- 
gon, has an exceedingly dry climate at the very 
comfortable elevation of 3,618 feet and timber 
grown in this climate is very easily and quickly 
seasoned when piled in the yard. However, the 
Shevlin-Hixon Co., in order to keep its stock 
well assorted at all times and to be able to ship 
orders promptly, has a battery of twenty Grand 
Rapids kilns. 

The company’s box factory has ten cut-offs 
and as much as 4,000,000 feet has been put thru 
this factory in one month. 

J. P. Hennessey, manager of the company, 
accompanied by Mrs. Hennessey has been 
spending some time at the company’s headquar- 
ters, Minneapolis. R. D. Moore, assistant man- 
ager, has been on the job during Mr. Hennes- 
sey’s absence and L. O. Taylor is the company’s 
sales manager. The company recently made a 
change in its western sales policy, as announced 
in a recent issue of the AMERICAN LUMBERMAN; 
namely, the opening of Denver offices in charge 
of Dave H. Cale, well known lumber salesman, 
formerly of Spokane and Seattle. 


CLASS ME WITH THE OPTIMISTS, HE SAYS 


SEATTLE, WASH., Feb. 11—M. G. Truman, 
president of the Marsh & Truman Lumber Co., 
of Chicago, and also vice president of the 
Mackintosh-Truman Lumber Co., of Seattle, 
arrived here a few days ago to attend the 
annual meeting of the Mackintosh-Truman Co. 
The meeting, which was held this morning, re- 
sulted in the reélection of the officers as fol- 
lows: President, I. Y. Mackintosh; vice presi- 
dent, M. G. Truman; secretary, J. W. Mackin- 
tosh; treasurer, D. B. Mackintosh. The com- 
pany is reported to have enjoyed a pretty fair 
year, considering business conditions, and is 
now in healthy shape. Mr. Truman says of the 
situation in general: 


You are at liberty to quote me, provided, always, 
you class me among the optimists. Things are im- 
proving, and in my judgment they will continue to 
improve in still greater degree. I am not giving 
undue prominence to the farmer or his crops in this 
calculation ; but I base it on the fact of natural 
resuscitation, rather than any sudden artificial 
movement. I believe the only solution in all lines 
is the policy of cutting down the cost, rather than 
forcing up the price. If in lumber there should 
happen to be a runaway market, as with car siding 
last fall, the effect would be distinctly bad. In my 
opinion, it would kill the business. As long as a 
single item is out of line in this process of readjust- 
ment, there will be difficulties in the way, for the 
average selling price is the real basis on which to 
proceed. I am satisfied that we shall have a good 
year for lumber in 1922. 


Mr. Truman has inspected his timber hold- 





Loading Kiln Cars With Tanner Edge Stacker, Sheviin-Hixon Plant 


ings in British Columbia during his present 
visit. He will return to Chicago next week. 


PACIFIC COAST LUMBER PORT IS BUSY 


Los ANGELES, CALIF., Feb. 11.—The coastwise 
receipts at Los Angeles harbor during Novem- 
ber, 1921, according to advance figures just 
received from the harbor, commission, were 58,- 
351,539 feet of lumber, 12,107,950 lath, 28,533,- 
250 shingles, 29,200 shakes and 18,904 ties, a 
total equivalent to 64,256,412 board feet. For- 
eign receipts, largely Canadian, were 209,933 
feet of lumber, 6,535,750 shingles and 500,000 
lath. 

Lumber cargoes reported entered at the har- 
bor during January numbered 126, of which 104 
were fir and 22 redwood. The capacity of the 
fir boats was 128,960,000 feet and of the red- 
wood carriers 12,935,000 feet, a total of 141,- 
895,000 feet, which approximates the entire 
southern California receipts; part cargoes are 
discharged elsewhere. : 

From figures compiled by the Pacifie Lumber 
Inspection Bureau, California absorbed prac- 
tically one-half of the entire waterborne move- 
ment of forest products, foreign and domestic, 
from British Columbia, Washington and Oregon 
during the first nine months of 1921. The total 
movement was 1,250,000,000 feet, California 
taking 600,000,000 feet. 


CEDAR IS BEING CUT IN BRITISH COLUMBIA at 
a rate which is causing the statisticians to fig- 
ure that the end of the available supply is not 
many years away. ; 
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FOREIGN DEMAND IS REVIVING 


New York, Feb. 13.—The Overseas Lumber 
Co., with main offices at 11 Broadway, reports 
thru its secretary and New York manager, Mat- 
thew Rankin, that the trade with foreign coun- 
tries is beginining to show signs of a revival and 
that big things can be expected of this renewed 
trade in the not distant future. The company 
carries on an export business principally with 
the United Kingdom and also sells to New York 
consumers on a smaller scale. Lumber and tim- 
ber in hardwoods are the main exports. Oak 
and poplar from Kentucky, West Virginia and 
eastern Tennessee figure largely in the shipments 
to other countries. Said Mr. Rankin: 


Business with England at the present time is 
very slow. In general people on the other side 
are looking for very cheap prices, but in my opin- 
ion they are destined to disappointment. For 
three or four months at the end of the year busi- 
ness picked up considerably, but January showed 
little activity. 

Comparatively large shipments of poplar, walnut 
and hickory logs are being sent to Germany, con- 
tinued Mr. Rankin, and when the exchanges get 
properly adjusted I look for Germany to give us 
a good demand. Germany is already in the mar- 
ket for high class lumber. 

Numerous queries have been coming in recently 
from France for poplar logs and good orders are 
being placed. Good contracts are being landed for 








Large carpenter and joiner shop in Belfast, Ireland, for house, furniture 
Hardwoods are used almost exclusively and they 


and ship building. 
are obtained from this country 


monthly shipments. I look for full cargoes of 
pitch pine to be finding their way across later on 
in the year, as this wood has always been in great 
favor. 

Walnut logs are shipped from Norfolk, Balti- 
more and New Orleans, while the poplar and 
hickory are loaded at Mobile and Savannah. 

In this territory the Overseas company is 
building up an extensive trade in Pacific coast 
stocks and furnishes the wholesale trade in New 
York City and thruout Long Island with large 
shipments of fir and spruce. The export busi- 
ness in all woods is confined to brokers and 
wholesalers. Among other mills the company is 
closely allied with the T. H. Dunlap Hardwood 
Lumber Co., of Sardis, Ga., John B. Ransom & 
Co., of Nashville, Tenn., and the Williams & 
Voris Lumber Co., of Chattanooga, Tenn. 


COLLEGE OF FORESTRY EXTENSION WORK 

SyracusE, N. Y., Feb. 13.—Almost half of 
the acreage of New York State is composed of 
forest land, a large part of which is idle. Out 
of this vast tract estimated to be 12,000,000 
acres, 4,000,000 are within fences on the farms. 
The idle part of this land and that which is 
not producing its maximum forest erop repre- 
sents a tremendous amount of money and a 
corresponding loss to the State. Almost all of 
it could produce forests at a profit to the owner 
and the commonwealth. A similar situation 
exists in many States. 


The New York State College of Forestry under 


its charter is authorized to carry on public 
education in forestry and with this idea in view 


it has been attacking the problems of produc- 
tion and utilization vigorously. The institution 
has made extensive surveys, carried on investi- 
gations and considerable research work in dis- 
covering true conditions and what new methods 
of closer utilization may be applied. 

One of the new lines of assistance offered the 
owners of woodlots and forested land is the or- 
ganization of a clearing house for the sale of 
many forest products that otherwise would find 
no dealers. Last year there were 441 inquiries 
for this service which operates thru what is 
known as the market bulletin. This bulletin 
places all those who have material to buy or sell 
in touch with one another without the publica- 
tion of any names. More than 2,745,000 board 
feet of lumber and about 30,000 acres of land 
were thus advertised last year. 

Much is being done to stimulate interest 
among the smaller owners of timber to organ 
ize a codperative system of scientific supervision 
and marketing the products of their forested 
areas. Last year the forestry educational schools 
at the fairs reached more than 50,000 persons. 
Information was supplied to more than 65,000 
individuals thru the spoken word by request. 
In 1921 the college planted more than 275,000 
trees. It gave instruction to 325 students in 
the principles and practice of forestry. 
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SYRACUSE SHORT COURSE IN KILN DRYING 

SyracusE, N. Y., Feb. 13.—The third annual 
short course in dry kiln engineering is to be 
given at the New York State College of For- 
estry at Syracuse University from April 11 to 
April 28. 

‘“The increased cost of raw materials and 
labor coupled with the low demand for wooden 
products, makes it imperative that the slack be 
pulled out of production, if any net profits are 
to result,’’ an announcement of the College of 
Forestry sets forth. ‘‘The first place to start 
is at the lumber dry kilns and if waste is 
reduced at the beginning in the process of pro- 
duction, it will reflect thru all other processes. ’’ 

The purpose of this short course in dry kiln 
practice is to show the men responsible for the 
lumber drying, how it may be possible to pull 
up this slack and eliminate many wastes by 
giving the dry kilns the thought and care that 
are due. 

The forenoon of each day will be given up to 
lectures while laboratory work and round table 
discussions will occupy the afternoons. The 
topics discussed will include the following: 

(a) Why we dry lumber artificially. 

(b) Testing green and kiln dried lumber and re- 
quirements in dried lumber. 

(c) Testing atmospheric conditions in kilns. 

(d) Principles of kiln drying. 

(e) Efficient lumber handling layouts. 

(f) Kiln designs; types of kilns. 


(g) Methods of kiln operations—blower condens- 
ing and ventilating. 


(h) Cause of kiln operations ; kiln maintenance etc. 
Laboratory work will consist of practice in 
drying lumber in the college kiln with all the 





tests for moisture content, case hardening etc., 
of wood, temperature, humidity, and circulation 
in the kiln and trips to manufacturing planis 
in Syracuse. 


CONDITIONS IN FURNITURE INDUSTRY 


The furniture manufacturing industry con- 
tinues on the satisfactory basis established last 
fall and developed during the January mar- 
kets, according to the Furniture Manufacturer 
and Artisan. Unlike practically every other 
large industry in the country, the furniture busi- 
ness, on the whole, is good. December sales 
were far better than was to be expected, and 
the January markets in Grand Rapids, Chicago 
and High Point, resulted in the addition of 
many orders, so that the industry today is sold 
up for from two to six months. 

Retailers report that the outlook for the 
February clearance sales is fine, and they ex- 
pect to unload much stock before their market 
purchases begin to arrive. Their sale prices 
will be rock bottom, as many patterns now on 
the floor will be out of date when the new pieces 
come in. If spring business is as good as it 
is expected to be, buyers will be busy thruout 
the spring months. The open winter has en- 
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Sawmill preparing stuff for carpenters and joiners in Belfast, Ireland. 
Note the well lighted workroom, with overhead cranes for transport- 
ing lumber and timber 


couraged building, and residences are now go- 
ing up all over the country, the bulk of which 
will be ready for occupancy in the spring. 

Lumber prices, due to the scarcity of furni- 
ture grades of hardwoods, continue their steady 
advance. Practically no logs have been cut, and 
no volume of logging will be undertaken until 
after the spring rains have ceased and the low- 
lands dried up. In the face of this condition, 
lumber prices are due for further advances. It 
is not to be expected that there will be any 
spectacular advances, and it is likely that there 
will be minor reductions in some of the woods 
there is little demand for, but the general trend 
will continue upward for some months. 

The outlook is even brighter than the past 
has been. The year 1922 will be a big building 
year according to the advance dope, and the 
American Homes Bureau will begin to function 
for the industry. These two items alone should 
maintain the present activity and the furniture 
industry can continue to look forward with 
enthusiastic optimism. 
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ENTERS COMMISSION BUSINESS IN ST. LOUIS. 


Str. Louis, Mo., Feb. 14.—Ludger French, 
who left the Waggener Store Co. to become 
manager of the southern pine department of 
Stickle-Grogan-Morse Co., of Dallas, has re- 
turned to St. Louis, and has organized the 
French Lumber Co., with office at 1266 Arcade 
Building. The new concern will handle south- 
ern pine and west Coast products on a commis. 
sion basis. Mr. French formerly was with Ger- 
main & Boyd. 
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Finding a Figure That Will Assure Reasonable Profit 


(Concluded from front page) 


as all the expense of doing business is part of the investment as well as 


your first cost. 


If your cost of doing business is 22 percent on the selling price (this 
figure is about the average of fifty-two out-of-town yards for last year) 
and you wish to make 10 percent profit on the sale, your expense to- 
gether with your profit would make 32 percent, and the difference, or 
68 percent, would represent your cost of, say, $34 a thousand feet. 

1 percent would represent 1/68 of $34, or 50 cents. 
100 percent would represent selling price, or $50 a thousand feet. 
10 percent of selling price, or $5 a thousand feet, profit. 


business. 


on the selling price. 


22 percent of selling price, or $11 a thousand feet, cost of doing 


68 percent of selling price, or $34, original cost. 

The 22 percent on the selling price, which represents the cost of doing 
business, amounting to $11, is about 321%4 percent of the original cost 
price of $34. In other words, you must add 32% percent to the cost 
price to cover the $11 a thousand feet expense and break even—no profit. 
You must add 47 -percent to your cost of $34, making a $50 selling price, 
to realize a profit of 10 percent. Therefore, you must add 14% percent 
in addition to all your cost of 32% percent to make the 10 percent net 


The point to get clear is that the 22 percent on the selling price amounts 
to the same as the 32% percent on your cost price. 





MISSOURI CLOSES CASE IN OUSTER SUIT 


St. Louis, Mo., Feb. 14.—With the introduc- 
tion of the testimony of Robert L. Rinehart, 
vice president and secretary of the, Westlake 
Construction Co., the State closed its presenta- 
tion of the case brought by Attorney-General 
Barrett of Missouri against the members of 
the St. Louis Lumber Trade Exchange, alleg- 
ing violation of the antitrust laws. 


Mr. Rinehart testified that since the organ- 
ization of the exchange in 1917 there had been 
uniformity in prices of lumber. He testified 
that in 1907, when the Union Electric Building 
at Twelfth and Locust streets was built, the 
wholesale price of 4x4-inch lumber was $17 to 
$18 a thousand feet, and the retail price about 
$21. He added that the wholesale price in 


blaze, an alarm was sounded from the Julius 
Seidel Lumber Co., several blocks away. The 
watchman reported that he discovered flames 
in the east end of the yard and on the north 
side, further west, at the same time. The loss 
to the Julius Seidel Lumber Co. is estimated 
at $200,000. A large shed and the finished lum- 
ber it contained were destroyed, as well as piles 
of lumber in the yard. Mr. Seidel’s office, a 
model of its kind, was destroyed, only the walls 
standing, but the records, which were in a. large 
fireproof vault, were intact. One of the fea- 
tures of his office were enlarged photographs of 
forest scenes, one of the finest collections of its 
kind in the country. The Seidel company has 
three other large sheds, and there were nine 
acres of lumber untouched. One section of the 


BUYS ROSEMARY PINE TIMBER AND MILL 


Morton, Miss., Feb. 13.—The Adams-Banks 
Lumber Co., with F. L. Adams as president and 
general manager, has succeeded the Hall-Legan 
Lumber Co. here, having purchased all the prop- 
erties of the old company. The company also 
bought about thirty-two thousand acres of long- 
leaf pine from the Hampton Lumber Co. to add 
to the Hall-Legan holdings, giving it a total of 
over fifty thousand acres of fine timber land. 
The deal was one involving several million dol- 
lars and one of the largest recent timber trans- 
fers. 

Several stockholders are officers of the Newell 
Lumber Co., of Eunice, La., of which Mr. Adams 
is treasurer and general manager. The Newell 
Lumber Co. will continue to operate its hard- 

















This train load of logs is composed entirely of cork pine—some of the last of the ‘‘old stuff’’—and represents one of the daily drags out of camp 
No. 5 of the Thunder Lake Lumber Co., of Rhinelander, Wis. Shown in the picture is J. D. Mylrea, president of the company. To the ex- 
treme right the bull cook in the jumper was just starting on the way to the woods with the chuck for the crew who eat dinner out! 





1919 was $41, and the retail price $51 to $52. 
The wholesale price in 1920 was approximately 
the same as in 1919, but the retail price had in- 
creased from $60 to $65. 

On crossexamination, the witness said that 
the uniform prices prevailed in 1918 during the 
time the prices were fixed by the Government. 
He also agreed that the increased cost of labor 
and other operating expenses was such as to 
cause an increase in the retail price over the 
wholesale. He admitted that he had an ad- 
vantageous contract with the Philip Gruner & 
Bros. Lumber Co. in 1919 and 1920, when the 
Westlake people erected the United Drug Co. 
Building, whereby the lumber was furnished by 
the Gruners on a basis of cost plus 10 percent. 

The hearing adjourned until March 1, when 
the Exchange will offer testimony in rebuttal. 


INCENDIARIES ACTIVE IN ST. LOUIS 

Sr. Louis, Mo., Feb. 14.—Eight fires have 
oceurred in St. Louis lumber yards and planing 
mills since January, all suspected of being the 
work of an incendiary. The result is that all 
such plants are now being watched by St. Louis 
police. 

The first of these fires occurred Jan. 8 at 
the plant of the Huttig Sash & Door Co., fol- 
lowed on Jan. 29 by a fire at the Wiles-Chip- 
man Lumber Co. 

Damage to the amount of $100,000 was done 
at a fire which destroyed the plant of the Thom- 
sen Planing Mill Co. and its lumber on last 
Friday evening. 

While the firemen were still fighting that 


yard is on the opposite side of Kingshighway 
from the part that was burned, and here opera- 
tions are going on almost as if nothing had 
happened. The business has not been inter- 
rupted. 

The planing mill of the Lecoutour Bros. Stair 
Co. was damaged to the extent of about $35,- 
000 in a fire of unexplained origin Sunday 
morning. 


The Fred Kraleman Wood Turning Co. in 
the same building suffered damage estimated 
at $5,000. 

Two hours later fire started about a dozen 
blocks away from the stair plant in the plan- 
ing mill of the Ganah] Lumber Co. The loss 
here was about $30,000. 


CORRECTING AN ERROR 


In a news story from Lumberton, Miss., 
printed in the Feb. 4 issue of the AMERICAN 
LUMBERMAN the statement was made that the 
mill of the Edward Hines Yellow Pine Trustees 
at Kiln, Miss., is operated as the Jordan Fiver 
Lumber Co. This statement was made in error 
as the Jordan River Lumber Co. ceased to do 
business in November, 1920. The mill at Kiln 
is owned and operated by the Edward Hines 
Yellow Pine Trustees and is designated as mill 
No. 2. The AMERICAN LUMBERMAN is pleased 
to make this correction in order to avoid any 
confusion in the minds of its readers as to the 
ownership and management of this big plant at 
Kiln, which is one of the most important pine 
operations in the South. 


wood mill at Eunice but has discontinued the 
pine mill there. Mr. Adams has moved to 
Jackson, Miss., which is only little over an 
hour’s ride from Morton, and he expects short- 
ly to establish the executive and sales offices of 
the Adams-Banks Lumber Co. at Jackson. 

Other officers of the company are A. B. Banks, 
of Fordyce, Ark., vice president; and J. C. 
Liggett, formerly of Eunice, secretary and treas- 
urer. Mr. Liggett is also sales manager and is 
now living at Morton tho he has bought prop- 
erty in Jackson and will live there in the near 
future. There are many advantages in having 
the sales office in Jackson, advantages which 
have made that city one of the largest clearing 
points for lumber in the entire South. 

The timber bought from the Hall-Legan Lum- 
ber Co. is a fine quality of Rosemary pine, a 
variety of shortleaf that is particularly desir- 
able for finish. It is expected that a new mill 
will be erected to cut the longleaf timber lying 
to the south of Morton and the Alabama & 
Vicksburg railroad, which is in the longleaf 
belt. Announcement as to that will be made 
later. 


The mill now running is equipped with band 
and circular saws and resaw, and manufac- 
tures chiefly l-inch stock, 90 percent of which 
goes thru the dry kiln. The new company will 
make a good many improvements and is already 
installing additional boilers. 

Directors of the Adams-Banks Lumber Co., 
in addition to Mr. Adams and Mr. Banks, are: 
G. M. Hampton, Fordyce, Ark., capitalist; C. 
H. Newell, Oklahoma City, Okla., capitalist, and 
Judge Jeff Kent, of Forest, Miss. 
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Pennsylvania Retailers’ Annual Abounds 
in Practical Ideas For Increasing Business 


PITTSBURGH, Pa., Feb. 13.—The two sessions 
of Friday last marked the close of one of the 
most interesting and successful annual conven- 
tions ever held by the Retail Lumber Dealers’ 
Association of Pennsylvania. A report of 
Wednesday’s and Thursday’s sessions appeared 
on page 60 of the Feb. 11 issue of the AMERI- 
CAN LUMBERMAN. 

The attendance was large, nearly five hundred 
retailers, wholesalers’ representatives and guests 
being present. Interest and enthusiasm were 
well sustained thruout the three days of the con- 
vention. On every side was heard commenda 
tion of the splendid program provided by Sec- 
retary W. B. Stayer and the excellence of the 
arrangements generally. Song Leader Will A. 
Davis, with Mrs. Davis at the piano, injected 
plenty of pep into all sessions. The Pennsyl- 
vanians are a singing bunch. That fact, to- 
gether with Secretary Stayer’s contagious smile, 
perhaps accounts in part for the cheerful, opti- 
mistic atmorphere of the gathering. All meet- 
ings were held in the William Penn Hotel. 

Little time was given to frills, the program 
being packed with subjects of practical impor- 
tance to lumber retailers. Discussion was free 
and spontaneous, the ‘‘Question Box,’’ which 
featured both sessions Friday, eliciting many 
new ideas and valuable bits of experience. The 
value of building and loan associations was em- 
phasized repeatedly, and was the dominant note 
of the convention. 

The 1922 revised edition of the association 
plan book, ‘‘Pennsylvania Homes,’’ was ac- 
corded the prominence which it well deserved. 
Incidentally, George E. Evans, of the Fair- 
chance Lumber Co., Fairchance, Pa., chairman 
of the plan book committee, and his able lieu- 
tenants, took orders for over 10,000 of the plan 
books from members during the convention. 
The book is very attractively got up, and has 





GEORGE E. EVANS, FAIRCHANCE, PA.; 
Chairman Plan Book Committee 


proved itself to be an excellent business get- 
ter. It contains sixty original house designs, 
made specially for it by Pittsburgh architects, 
and is sold to members at prices averaging 60 
cents each, depending upon the number ordered. 
Lots of one hundred or more have the dealer’s 
name printed thereon. The plan book service 
also includes the supplying of working lists with 
complete bills of material, and blueprints. The 
complete set of working lists for the sixty de- 
signs is sold for $25, and the complete set of 
blueprints for $60. 

Altho the sessions of Thursday were briefly 
covered in the telegraphic report appearing in 
last week’s issue it seems desirable to enlarge 
somewhat on some of the chief features of that 
day’s program. 

Should Know Planing Mill Costs 

John D. P. Kennedy, secretary of the May 


Lumber Co., Pittsburgh, gave a very enlighten- 
ing talk on ‘‘ Millwork Costs,’’ in which he 
pointed out the dangers of ruinous price com- 
petition induced by lack of accurate knowledge 
of production costs. While lumbermen in re- 
cent years have learned a lot regarding the 
cost of handling and distributing lumber they 
have not made much progress in determining 
millwork costs, due mainly, he said, to two ex- 
isting facts: 


In the first place, we have been content to look 
upon a planing mill in connection with a retail 
lumber yard as more or less a necessary evil rather 
than as an operation capable of returning a profit. 
No discussion is necessary as to the need for this 
unit of our business today, either from the stand- 
point of the dealer or the consumer. One has but 
to compare in a superficial way the service ren- 
dered by and expected from a retail planing mill 
today with the manner in which mill products were 
furnished and utilized in former years, in order to 
demonstrate that the modern mill is an essential 
factor in the satisfactory furnishing of building 
requirements. If such is the case, and we are con- 
vinced that it is, why should a profit not be ex- 
pected and demanded for such service? If you 
are disposed to invest your capital, time and brains 
in a venture which is essential, and an acknowl- 
edged convenience to the public, then certainly you 
are entitled to a legitimate return on your invest- 
ment of money and ability. ; 

In the second place, there has not been devel- 
oped until recently a satisfactory method of ar- 
riving at accurate costs and of properly applying 
them to all operations. Approximate estimates 
have been made from time to time, but have not 
been sufficiently satisfactory to inspire confidence 
on the part of the operators. 


Mr. Kennedy then described in detail the 
service furnished to its subscribers by the Mill- 
work Cost Bureau, of Chicago, and urged re- 
tailers operating planing mills to take advan- 
tage of it. He said that the local members 
of the bureau have organized. the Pittsburgh 
Millwork Estimators’ Club, which meets regu- 
larly twice a month. At these meetings the 
lessons of the bureau’s course of instruction, 
which are supplied to members two weeks in 
advance, are discussed and demonstrated on 2 
blackboard. 


Mail Order Schoolhouse Demolished 


Thursday afternoon Clarence E. Roland, New 
Alexandria, reporting for the Westmoreland 
district, told of a ready-cut mail order school 
house that had been blown to splinters in a 
windstorm, fortunately at night so no children 
were jeopardized. ‘‘If you know of any school 
trustees who are contemplating purchasing a 
ready-cut school house,’’ said he, ‘‘just tell 
them to get the facts about the one that was 
put up at Crabtree, Westmoreland County, 
Pennsylvania, before they invest.’’ 


The report of the Johnstown district took 
the form of a brief talk by A. W. Josopait, 
service engineer for the John W. Walters Co., 
Johnstown, on the subject of retail service in 
the merchandising of lumber. Mr. Josopait 
named six elements of service, as follows: Lo- 
cation and equipment, adequate personnel, ad- 
vertising department, estimating department, 
order department, and accounting department, 
which he proceeded to discuss as follows in 
part: 


Under the first heading belong the location and 
design of the yard, the office and its equipment and 
the rolling stock or delivery system. The con- 
siderations to bear in mind in the design of the 
yard are handling of material economically on its 
arrival, convenience in storage and rapidity in de- 
livery. The yard should possess a railroad siding 
and material should be handled by the gravity 
method or a combination of this and conveyors or 
other mechanical means. Efficiency in handling 
material is necessary for a quick turnover and 
—" _a\/ to keeping overhead costs as low as pos- 
sible, 

The personnel should be well trained and thoroly 
acquainted with every angle of the business. In 
buying as well as selling it should have personal- 
ity, courtesy and honesty. 

Advertising is the mouthpiece of any business. 
This should be done thru newspapers and maga- 
zines; trade journals and by company pamphlets. 
We have reached the time when it is necessary for 
our success to make every use of this medium of im- 
parting information about ourselves and our busi- 
ness. Another medium that provides a very close 
contact with the consumer or prospect is the win- 
dow display, but a better medium is the service 


room. It provides more facilities for display. It 
should contain sample panels of our various mate- 
rials, plans and specifications for homes; informa- 
tion on construction and designs, in fact every help 
possible to give to the prospect. 

The estimating department depends on the suc- 
cess of the service room or advertising department. 
Its work should give accurate and prompt informa- 
tion as well as economical data. Figures on the 
various problems submitted provide the turning 
point in the contact with the prospect. After the 
delivery of an estimate the department should 
keep in close touch with the prospect and leave no 
stone unturned in trying to close the order. 

On the order department depends the final step 
in the application of service. Its methods should 
be concise and prompt. 

The accounting department is the lifeblood of 
the organization. It provides funds for the carry- 





JOHN D. P. KENNEDY, PITTSBURGH, PA. :; 
Who Talked on Millwork Costs 


ing on of the business and should try to majntain 
the goodwill of the prospect at all times. It 
should provide definite rules for credits, payments 
and discounts, so that there may be no misunder- 
standings. It should always be courteous, tactful 
and careful. 


Wholesaler Speaks on Trade Ethics 


Speaking Thursday afternoon on ‘‘The Dead 
Line Between Wholesaler and Retailer,’’ C. V. 
McCreight, of Pittsburgh, discussed lumber 
trade ethics and the need for codperation be- 
tween the wholesaler and the retailer. ‘‘The 
important thing,’’ said he, ‘‘is to find out why 
there should be a ‘dead line.’ Wholesaler and 
retailer each have certain functions. It would 
seem that our services are properly outlined 
and if we observe the lines of demarcation, 
lumber will be distributed thru proper chan- 
nels. The wholesaler needs the retailer, and 
the retailer needs the wholesaler. Honest dif- 
ferences of opinion can be settled without dis- 
turbing the machinery of progress. What we 
most need is to understand each other.’’ Mr. 
McCreight said that the retailer is entitled to 
the business that develops in his territory, be- 
cause of the following reasons: 

As a retail lumberman he must have a lot of 
money invested. His invested capital is in his 
location, his office, lumber sheds, warehouses, plan- 
ing mill, trucks, teams, and many other accessories 
which are essential to the distribution of lumber 
and builders’ supplies. These items are in excess 
of the amount of money tied up in stock. 

Because of these investments the retailer natur- 
ally is expected to contribute his share to the up- 
keep of the community. He is a taxpayer; he usu- 
ally employs a number of persons in his yard or 
plant, which contributes to the good of the com- 
munity. He is interested in the development of 
his community. He takes part in civic affairs and 
helps to develop citizenship, 

‘*Now,’’ continued Mr. McCreight, ‘‘ having 
set forth reasons why the retailer should dis- 
tribute the lumber in his district, I wish to 
show you why the wholesaler in your community 
is a factor, and why he should be given due 
consideration.’’ He then said in part: 

The wholesaler has, aS you may know, a very 
substantial investment. which may range from 
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$50,000 to $500,000. Part of this capital may be 
in stocks that he has purchased at various mills, 
or it may be in notes or trade acceptances which 
represents lumber sold to the dealers. In addition 
to the capital invested, he may have given years 
of his time and experience to developing the mer- 
chandising of lumber, which is a big help to the 
retailer. In fact, if a wholesaler has given his 
whole life to an industry, and especially a basic 
industry such as the lumber business, he is going 
to continue in this business, consequently it is 
necessary that the wholesalers, manufacturers and 
retailers coéperate to develop proper distribution 
of lumber. 

In order to work to this end, the retailer must 
buy his lumber thru proper channels. You know 
that there are all kinds of wholesalers, conse- 
quently it is very important that you draw a line 
of demarcation to designate the difference and as 
to results desired. 

The wholesaler, as has been stated, has heavy 
investments and by virtue of this he is entitled to 
a proper earning on his investment, provided he 
distributes lumber along ethical lines, and in addi- 
tion furnishes lumber according to proper stand- 
ards and grades, 

A wholesaler who functions along these lines 
must not be confused with the commission man, 
or the would-be wholesaler who has no money in- 
vested in stocks, who has nothing more than desk 
room, with no real capital invested, but is con- 
sidered from a competitive point of view, regard- 
less of his standing in a community, regardless of 
his ability to render service, regardless as to what 
he contributes to the welfare of the community 
or the country at large. 

I say that you as retailers can not afford to 
consider this kind of wholesaler or commission 
man alongside one who has an invested capital, 
one who has rendered a service to his community 
and country, one who is trying to uphold a stand- 
ard of ethics. 

Stability is what the average retailer desires, 
and in order to develop stability in price I would 





You can buy an auto on a small payment down 
and future payments by the month. It is up to 
us lumbermen to make it just as easy to buy a 
home. 


Mr. Putman strongly commended the build- 
ing and loan associations and urged lumbermen 
to help get associations started in all localities 
where they were lacking. He briefly outlined 
the standard of ethics of the American Whole- 
sale Lumber Association, and gave the asso- 
ciation’s definition of a wholesaler as a ‘‘ whole- 
sale distributer who buys and takes title to 
not less than 60 percent of the lumber he sells,’’ 


Retailers’ Troubles Visualized 


Next came the presentation of a dramatized 
sketch entitled ‘‘A Morning in the Office,’’ 
under the direction of James G.. Nelson, of the 
S. W. Means Lumber Co., Pittsburgh. Various 
types of customers and salesmen were intro- 
duced, and the probiems of the retailer in deal- 
ing with both farmer and city trade were 
graphically presented. Extended mention of 
this novel and very effective convention feature 
is deferred to a later issue, when it is hoped 
to publish an abridgement of the sketch. 


THE ANNUAL BANQUET 


The annual banquet held in the ballroom of 
the hotel on Thursday evening was a most en- 
joyable affair, marked by delightful music, a 
sumptuous repast and brilliant addresses. Presi- 
dent W. H. Reese made a few opening remarks 
of a humorous character, saying that he hoped 
that the custom inaugurated last year and again 





gram: ‘In the final analysis we help ourselves 
only as we help others. No man, State or 
Government can stand alone and be secure.’ ”’ 
The man who in these modern days will not 
cooperate invites failure, and very frequently 
the invitation is accepted. ‘‘Born a man, died 
a grocer,’’ is the epitaph that might be written 
over some business men, telling the sad story 
of their spiritual degeneration. The business 
man must be bigger than his business or he is 
not big enough for it. What you are is in- 
finitely more important than what you do. 
‘“God pity the man,’’ he concluded, ‘‘ who 
smothers his soul with his ledgers and balance 
sheets. ’’ 

The second speaker of the evening was Dr. 
Preston Bradley, of Chicago, whose subject 
was ‘‘The Road to Prosperity.’’ Dr. Bradley 
discussed present world conditions, and stressed 
the need for a spirit of international good will. 

Music for the occasion was furnished by 
Daugherty’s Orchestra and the Greater Pitts- 
burgh Male Quartet. Informal dancing fol- 
lowed the banquet. A prize of $5 in gold offered 
to the first to guess the identity of a couple 
who were masked was won by Mrs. W. P. 
Craig, wife of a wholesaler, who correctly ‘‘ spot- 
ted’’ the mysterious couple as Mr. and Mrs. 
Carl Van der Voort. 


FRIDAY FORENOON 


The ‘‘ Question Box’’ with which the Friday 
morning session opened elicited many valuable 
ideas. In discussing insurance the value of 
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like to suggest that the retailer buy lumber as he 
needs it. Don’t wait for fluctuations in prices 
either. up or down. Keep your stock well balanced, 
and in doing this you will keep an even flow of 
lumber from the manufacturer, which will aid to 
eliminate rapid declines and advances. 


Wholesale Association Executive Speaks 


The next speaker was L. R. Putman, of Chi- 
cago, directing manager of the American Whole- 
sale Lumber Association, who gave a rapid- 
fire talk that scored numerous hits and was 
very well received. Mr. Putman said in part: 

It seems to me you retailers here have the ideas 
of service and merchandising as nearly right as 
any lot of retailers I ever saw. You are engaged 
In a basic business—that of providing shelter. 
The only way you can get business and keep the 
customer sold it to give service—to give him a 
little more quality, quantity or service than he 
can get elsewhere. 

The public is not interested in boards and shin- 
gles—it is interested in homes. It is not inter- 
ested in lumber by the thousand feet—it has no 
more idea of how much lumber a thousand feet is 
than a hog has about Sunday. What it wants 
to know is how much money it will have to pay 
for sufficient lumber to serve some specific pur- 
Pose. You must talk to people in language they 
can understand. 


observed this year of having the ladies present 
would be continued, as ‘‘it certainly adds color 
to the occasion.’’ He said that Italy was in 
danger of losing its reputation as the center 
of the world’s art, as ‘‘ American ladies have 
learned to paint.’’ He then introduced Lyman 
Felheim, of Erie, who officiated as toastmaster. 
The first formal address of the evening was by 
President John C. Acheson, of the Pennsyl- 
vania College for Women, Pittsburgh, whose sub- 
ject was ‘‘The: Fellowship of Business Men.’’ 
Doctor Acheson said that the average Ameri- 
can business man takes himself too seriously— 
he does not pay sufficient attention to relaxa- 
tion, recreation and mental and spiritual growth. 
Not only should the business man keep himself 
physically fit but he must keep the wheels of 
business oiled with genial cheer and fellowship. 
But it takes more than the superficial fellow- 
ship of the banquet hall to withstand the waves 
of competition out in the field of actual busi 
ness. ‘‘A bedrock principle of conduct and ac- 
tion is needed,’’ said he, ‘‘and I find this prin- 
ciple in the declaration printed on your pro- 


periodic appraisals was brought out. Adver- 
tising and trade winning were popular sub- 
jects. Under this head some of the ideas ad- 
vanced were: Carry large, well assorted stocks; 
give every one courteous treatment; get away 
from the old style of advertising that said noth- 
ing of interest. A retailer said that he had 
appealed to the universal curiosity of people 
by running a ‘‘blind’’ advertisement, giving 
only his postoffice box number, inviting inquiries 
for information about home building. This, he 
said, had produced good results. 

‘*Try something new,’’ said A. C. Eggers, 
of the Charles F. Eggers Co., Uniontown, Pa. 
‘‘Take your cue from the department stores 
and hold ‘special sales.’’’ He said that he 
advertised an ‘‘ August sale,’’ which while it 
perhaps did not yield much profit in dollars and 
cents, brought people to the yard and was good 
publicity. He advocated giving away carpen- 
ters’ aprons and pencils. ‘‘Cater to the wom- 
on also,’’ said he; ‘‘ give them clothespin aprons 
or something else that they can use. Use the as- 
sociation plan book freely.’’ R. M. Bowser, of 
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Renfrew, said: ‘‘Give your farmer customers a 
good dinner. Taking a customer to dinner has 
sometimes increased my day’s profits as much 
as $15.’’ G. E. Evans, Fairchance, said: 
‘‘ Avoid waste in advertising. Say in your news- 
paper ads that you will send a plan book on 
request.’’ A. W. Josopait emphasized the value 
of display windows and service rooms. Make the 


displays seasonable and timely. The room 
should be inviting. Thru it you may make 
your greatest appeal to the women. He sug- 


gested that display space in some good store 
window on a business street might be rented 
for a nominal cost, or obtained free if the dis- 
play staged therein was sufficiently attractive. 
If the local newspaper office has a good window 
perhaps arrangements can be made for its use, 
in consideration of advertising patronage. 


Advocates Personal Letters 


President Reese said he was surprised that 
someone had not mentioned one of the greatest 
business getters of all—the personal letter. He 
said that the letterhead which he used for trade 
soliciting letters had a list of all items carried 
in stock printed down one side of the sheet. 
He said that not long ago a farmer telephoned 
to ask about hangers for a barn door, which 
was the very last item on the list, proving that 
he had read it clear thru. 

‘*Use your trucks and wagons for advertis- 
ing,’’ was a suggestion made by W. W. Scott, 
of Bridgeport, Ohio. ‘‘Tack a card on every 
load of lumber that goes out. Change the 
cards frequently.’? Mr. Scott said that his 
concern, the Scott Lumber Co., made it a point 
to feed everybody who was around the yard 
at dinner time, and thought that it paid. ‘‘ An- 
other thing we do to cultivate goodwill,’’ said 
Mr. Scott, ‘‘is to hunt up all our old customers 
and give them a new hat at Christmas. We 
vive away 300 to 400 hats each year.’’ 

On the question of what methods are best 
for getting full attendance at local association 
meetings George W. Bauschard, manager of the 
A. A, Deming Co., Erie, and secretary of the 
Erie association, said that he had found personal 
solicitation by letters and telephone the most 
effective way. ‘‘Then we try to have something 
interesting for them when they come,’’ he added. 

On the question whether short hauls, fifteen 
to twenty miles, can be made more cheaply 
by truck or by rail, using present rates as a 
basis, a member thought that 75 percent of the 
time deliveries could be made more cheaply 
by rail, Where a dealer is favorably located 
on good roads trucks would be cheaper. The 
need of proper care and attention to trucks, par- 
ticularly as regards lubrication and repairs, in 
order to prolong their usefulness and reduce 
operating cost, was stressed. 


Right Grades Essential to Satisfaction 


The convention then listened to a short talk 
by E. H. Stoner, Pittsburgh, on ‘‘Selling the 
Right Grade.’’ ‘‘Even tho every other element 
in a transaction may be all right,’’ said he, 
‘if the grade is not right the purchase is not 
satisfactory to the customer. If you place your 
orders with distributers who are members of the 
American Wholesale Lumber Association, the 
National Wholesale Lumber Dealers’ Associa- 
tion, the Pittsburgh Wholesale Lumber Dealers’ 
Association, or any other recognized wholesalers’ 
association, you may do so with confidence that 
you will receive what you have ordered.’’ 

Mrs. Elizabeth Davis then whistled and sane 
in a very pleasing manner, accompanying herself 
on the piano. 


Tells How To Finance Home Building 


C. V. McCreight then introduced John S. 
Fisher, banking commissioner of Pennsylvania, 
who is being groomed for the gubernatorial 
nomination of his party, speaking in the highest 
terms of his qualifications for that office. Com- 
missioner Fisher tactfully refrained from any 
remarks of a political character, launching at 
once into his scheduled subject: ‘‘ Financing 
Home Building.’’ He said that Pennsylvania 
has about 3,100 building and loan associations, 
with total assets of $575,000,000. Last year 
these associations financed the building of about 
60,000 homes. ‘‘I want you lumbermen to take 
up this building and loan proposition and earry 





Cc. V. MeCREIGHT, PITTSBURGH, PA.; 
Who Defined Wholesaler’s Position 


it into every nook and corner of the State,’’ said 
Commissioner Fisher, ‘‘bhecause it is the real 
solution of the problem of financing home build- 
ing,” ? 

The Friday forenoon session ended with a 
short talk on how business men may keep 
physically fit, by Prof. H. L. Meermans, a 
physical director, who at the close of his re- 
marks ordered everyone to remove his coat, had 
all the windows raised, and proceeded to put 
the bunch thru a vigorous course of calisthenics, 
which left everyone full of pep and good humor 
and, incidentally, with a fine appetite for lunech- 
eon. 


FRIDAY AFTERNOON 


Following the chorus singing which opened 
the session, S. W. Means presented the report 
of the Pittsburgh Lumbermen’s Club. He said 
that the forty-one members of the club had sold 
last year 116,000,000 feet of lumber, which 
was about 16,000,000 feet less than was sold 
the year previous. The labor situation is now 
satisfactory, all planing mill labor being on open 
shop basis. He said that the future looked 
bright for building. 


The ‘‘Question Box’’ was then resumed, the 
first question considered being: ‘‘Is it fair 
that the retailer must pay the cost of inspee- 
tion when 5 pereent or less of a shipment is 
below grade?’’ Walter E. Hateh said that he 
believed the rule was fair, and that as long as 
the Southern Pine Association maintained its 
inspection force at the high standard of effi- 





WALTER E. HATCH, PITTSBURGH, PA.; 
Who Discussed Cost and Selling Price 


ciency that has characterized it heretofore no 
one need fear to ask for inspections. 

On the subject of labor conditions Mr. Hatch 
said that the builders’ organizations have signed 
up with the unions for the coming year, and 
that it looked as if the labor situation was in 
good shape for a year of active building. 


Discuss Costs and Selling Price 


The next item of the ‘‘Question Box’’ dis- 
cussion was : ‘Give an itemized statement of 
selling price necessary to make a profit of 10 
percent.’’ Such a statement was presented and 
discussed by Walter E. Hatch. It appears on 
front cover of this issue. Mr. Hatch emphasized 
the importance of quick turnovers, and said it 
was better to buy such items as are seldom 
called for from some larger yard specializing 
in such items than to carry them in stock. 

George N. Glass, of the Keystone Lumber 
Co., Pittsburgh, moved that the association ex- 
press its appreciation of ‘‘the wonderful work 
done by Secretary Stayer during the two years 
of his incumbency of the office of secretary.’’ 
Mr. Glass referred to the remarkable feeling 
of good fellowship, harmony and cooperation 
developed, which he said was more marked than 
in any other association that he knew of. The 
motion was adopted by a rising vote. 

Timely Talk on Income Tax 

Next on the program was an illuminating 
talk on the timely subject, ‘‘Income Tax Prob- 
lems,’’ by J. Howard Gleason, chief of the in- 
come tax division of the United States revenue 
service. Mr. Gleason referred to the mention 
of building and loan associations that had been 
made by a previous speaker and called atten- 
tion to the provision in the new income tax law 
that any interest received on shares of domestic 
building and loan associations, up to $300, may 
be deducted from the tax return. This provision 
applies for a period of five years, beginning 
Jan. 1, 1922. Mr. Gleason explained the changes 
in the law affecting the deduction by traveling 
men of their expenses while away from home; 
the status 6f insurance paid at death of insured 
officials of corporations; the deduction of bad 
debts; increased exemptions allowed ete. He 
said that net operating losses can be carried 
forward and deducted from year to year until 
entirely used up. For instance: If you lost 
$15,000 in 1921 and make $10,000 in 1922 you 
will have no income tax to pay for 1922, for 
your loss of the previous year offsets your profit 
for 1922. Further, it leaves $5,000 to apply 
against your 1923 profits, so that, if you make 
say only $5,000 in 1923 you will have no tax 
to pay for that year. 

Mr. Gleason said that under the new law 
the Government will pay interest at the rate of 
6 percent on overpayments of income tax, from 
the time such overpayment is made until it is 
refunded by the Government. Another point 
brought out by the speaker was that the com- 
missioner of internal revenue can not require an 
individual or firm to submit his, or its, books 
for inspection oftener than once a year. 

In answer to a question from the floor as to 
whether a man who is engaged in more than one 
business can deduct the losses sustained in one 
business from the profits gained in another, Mr. 
Gleason said that this was allowable. 


Forecasts Much Residential Building 


‘*Problems Ahead’’ were then discussed by 
H. C. Baldwin, of Babson’s Statistical Organ- 
ization, Wellesley Hills, Mass. Mr. Baldwin 
said that residence building constituted 37 per- 
cent of the total construction of 1921, but that 
his organization estimated that residences would 
make up at least 45 percent of the 1922 total. 
‘*We do not look for lower prices on lumber 
and other building materials,’’ said he, ‘‘but 
on the contrary believe that they will strengthen 
during the spring and summer.’’ 

The report of the resolutions committee was 
then presented by Chairman W. R. Cole. The 
resolutions expressed the appreciation and 
thanks of the association to George E. Evans, 
chairman of the plan book committee, and his 
able assistants, for their splendid work in con- 
nection with the association plan book for 1922, 
and also voiced the thanks of the membership 
to Secretary W. B. Stayer for the very inter- 
esting program and the excellent arrangements 
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which made this one of the very best conven- 
tions the association has ever held. 
The convention then adjourned. 


CONVENTION NOTES 


J. G. Marks, Cresson, Pa., shortly before ad- 
journment left for a vacation trip to Bermuda. 

Ten new members were secured at the con- 
vention, and the secretary soon will organize 
three new districts. 

George E. Evans hails from Fairchance. Per- 
haps that is why he never missed a fair chance 
to boost the plan book. 

The smoothness with which the convention 
proceeded was due, next to the skill and tact 
of President Reese and the executive ability 


of Secretary Stayer, to the much appreciated 
services of F. L. Chase, of Buffalo, N. Y., the 
genial sales manager of the Beaverboard Com- 
panies, who as in previous years acted as un- 
official sergeant-at-arms and general factotum. 
Chase knew everybody and everybody knew 
Chase. If there was some one to be located, or 
some little difficulty to be ironed out Mr. Chase 
was the man to do it. He was on the job early 
and late, and no chance to be of service got by 


him, 


Perhaps the oldest lumberman present was 


R. M. Bowser, of Renfrew, who claims to be 


seventy-five, but who looks and acts like a man 


of about sixty. Mr. Bowser is extensively in- 
terested in oil wells, leaving his son to con- 
duct the lumber business, but 1s always on hand 


for the annual and takes an active part in the 
discussions. 

Among those present and participating in the 
proceedings was George N. Glass, of the Key- 
stone Lumber Co., Pittsburgh, who also is treas- 
urer of the Lassen Lumber & Box Co., San 
Francisco, Calif. Mr. Glass left for the Pacific 
coast on Friday. 

Due to illness R. A. Benbach, Evans City, 
Pa., was missing from the convention ‘‘regu- 
lars’’ for the first time in many years. 

Vice President J. C. Wilson, of Uniontown, 
Pa., who was to have delivered an address on 
‘*The Retailer’s Views of His Rights,’’ was 
prevented from attending by a death in his fam- 
ily. Sympathy was expressed by all who heard 
the sad news. 





WEST GREETS 


OMAHA, NeEs., Feb. 13.—The final session 
of the thirty-second annual convention of the 
Nebraska Lumber Dealers’ Association, con- 
cluded here last Friday, was devoted largely to 
elections and other routine matters of business. 
[A report of the first two days’ sessions ap- 
peared on pages 58-59 of the Feb. 11 issue.— 
EpiTor.| Following the report of the auditing 
committee which approved the fiscal reports of 
the association officers, the resolutions commit- 
tee introduced its report declaring that no per- 
manent prosperity can obtain in the United 
States until the freight rates are reduced and 
expressing the belief that such a reduction 


EAST AT NEBRASKA ANNUAL 


lowing nominations, and the nominees were 
elected to the respective offices: 

President—A. K. Lammers, Hartington. 

Vice president—M. A. Phelps, Wahoo. 

Directors—M. L. Mead, Ashland; H. H. Judd, 
Rising City. 

The membership committee reported 467 mem- 
ber yards and outlined a campaign of general 
and voluntary solicitation to increase the mem- 
bership. 

President S. D. Ayres called upon C. H. 
Ketridge, of Evanston, Ill., for a speech. 
‘*Kit’’ is a veteran Nebraskan who likes to re- 
call the days when he operated a yard on the 
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The above illustration shows a float used in a parade last fall by the Ripon Lumber Co., Ripon, 
Wis. The company has saved the barn and by painting the walis white and adding a few 
windows and a couple of porches will turn it Into a Dutch colonial house. The silo will, of 
course, be removed. This is making extremely good use of an attractive display 





would be of business benefit to the railroads; 
asking that changes be made in the west Coast 
grading rules so that the clause relating to the 
allowance of natural shrinkage be taken out 
and that stock be dressed after suitable sea- 
soning; asking the codperation of the State and 
national governments in the building of good 
roads and suggesting the locating of roads with 
greater regard for the flow of agricultural goods 
to market and the building of them with fewer 
costly frills; endorsing the Great Lakes-St- 
Lawrence waterway; presenting a memorial of 
two deceased members, P. O. Pugsley, of Genoa, 
and J. H. von Steen, of Beatrice; endorsing 
the appointment of an interassociation commit- 
tee charged with the duty of codperating with 
other associations, notably the Northwestern, in 
improving merchandising methods; and express- 
ing thanks to the management of the Rome 
Hotel, the convention speakers, the trade and 
city press, the Chamber of Commerce, the Omaha 
lumbermen and others who aided in making 
the convention a success. 

The nominating committee presented the fol- 


Nebraska plains. In his little speech he com- 
mended this convention as the best Nebraska 
meeting among the many he has attended. In 
his opinion the day of the convention lecture 
course is over. The professional spellbinder 
no longer interests business men who have met 
to consider practical matters. There is much 
talent among the rank and file of. the mem- 
bers, and the most profitable work of the asso- 
ciation, so far as the conventions are concerned, 
is to develop this talent. The speech on adver- 
tising by C. J. Blanchard, of Walthill, displayed 
remarkable ability and energy in action and 
was devoted to solving a most important 
difficulty in salesmanship. That one speech was 
well worth the cost of attendance. In Mr. 
Ketridge’s opinion Mr. Blanchard could make 
a deep impression with that speech at any con- 
vention. It is a matter of duty as well as of 
self interest for the older men to encourage 
the young fellows. The speaker closed with the 
statement that he had been thrilled by his recep- 
tion in his home State. 

F. A. Good, of Lincoln, made a brief report 


as chairman of the committee appointed to meet 
the Northeastern retailers when they stopped in 
Omaha on their trip to the western mills. These 
lumbermen and ladies, numbering about seventy 
persons, arrived in Omaha in their own train at 
8:45 in the morning. They were met by repre- 
sentatives of the AMERICAN LUMBERMAN and by 
committees of the Nebraska retailers and of 
the Omaha Chamber of Commerce. After being 
decorated with Nebraska badges they were taken 
to the Rome Hotel, met the visitors to the Ne- 
braska convention and were photographed with 
them, were taken on an auto trip over the city, 
were given a luncheon at the Chamber of Com- 
merce rooms in the Woodmen of the World sky- 
scraper at which function the Nebraskans pre- 
sented the ladies with roses, and at 2 o’clock 
departed for Denver. In making his report Mr. 
Good referred to the address of Parson Simpkin 
in which the lumberman sky pilot had stated 
that one of the pressing matters before the world 
is the building of bridges over which the world 
may become better acquainted. Mr. Good dwelt 
upon the friendliness of the northeasterners and 
stated that he believed the contact of the dif- 
ferent sections of the industry must inevitably 
build a bridge of friendship and understanding 
between the East and the West. 


Insurance Organization Elects 


This ended the lumbermen’s convention. The 
insurance department met immediately for the 
transaction of business. According to law the 
election of officers must take place in Lincoln, 
so F. A. Good was elected to east the proxies 
of such men as could not be present at the elec- 
tion on Feb. 17. The meeting endorsed the 
nominees presented by the nominating conven- 
tion, and at the election Mr. Good will cast the 
votes for the following named men: 

President—George Eggleston, Bennett. 

Vice president—Guy L. Harrison, Grand Island. 

Treasurer—C, E. Judkins, Upland. 

Secretary—E. FE. Hall, Lincoln. 

Directors—M. L. Mead, Ashland; H. H. Judd, 
Rising City. 

Auditors—John R. Hall, Bladen, Charles Melick, 
Neligh ; E. W. Elwell, Lincoln. 

Last night Omaha wholesalers entertained the 
retailers and ladies in the Chamber of Com- 
merce rooms. The place bloomed with exotic 
paper hats; shrieked with whistles and bubbled 
with balloons. Some of the latter, probably 
young Zeppelins, whizzed madly in spirals 
among the ceiling lights or at the touch of the 
hot end of a cigarette blew up, to the delight 
of the young of all ages. 

Early in the evening one J. David Larson 
called President Ayres forward to receive a gift 
of cut glass. In the midst of the orator’s florid 
periods the glass crashed to destruction on the 
floor. A moment later a flock of newsboys 
flooded the audience with extras of the World- 
Herald bearing big headlines, ‘‘ DISASTER 
TERRIFIES AUDIENCE. Crash of Lumber- 
men’s Gift to Their President Throws Assembly 
into Furor and Excitement.’’ There followed a 
detailed story of the accident, including cartoons 
showing just how it had happened. 

The ‘‘Stock Sheet’’ or program of enter- 
tainment for the evening consisted of special 
vocal and musical selections and demonstrations 
in mind reading and psychology. 

Because of the illness of Secretary-treasurer 
H. R. Isherwood, no concatenation was held. 
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Central and Northeastern Iowa Retailers Plan to 
Broaden Work—Discuss Cost Accounting Methods 


Des Moines, Iowa, Feb. 14.—The joint con- 
vention of the Central & Northeastern lowa 
Lumbermen’s Association and the Iowa Build- 
ers’ Supply Association opened today at the 
Hotel Savery, with a registration of nearly 
four hundred. The morning session was called 
to order at 10 o’clock by President J. F. 
Daubenberger, of the first named association, 
and with the idea of putting a little pep into 
the proceedings, community singing, led by Miss 
Daisy Binkley, was indulged in. 

George E. Hamilton, secretary of the con- 
vention and publicity bureau of the Des Moines 
Chamber of Commerce, in welcoming the dele- 
gates, said that he had attended eight conven- 
tions last week, at all of which a hopeful senti- 
ment was expressed that business would im- 
prove. He remarked that the price of corn was 
going up steadily, which would put money in the 
farmers’ pockets. He urged associations to 
stimulate business and bring about better mar- 
ket conditions and encourage the utilization of 
the raw products of Iowa and thus increase the 
buying power of the State. He spoke of the 
Building Exposition now in progress at the Des 
Moines Coliseum, and suggested making it an 
annual affair, asserting that such expositions 
are a stimulant to business, as they create in 
the mind of the public a desire to build. 


President Daubenberger after thanking Mr. 
Hamilton for his kindly words of greeting called 
on the secretary for his report. 


H. A. Dunkelberg, in presenting his report 
as secretary and treasurer, stated that there was 
a balance of $234.47 in the treasury, but in 
order to make a success of the association there 
must be an increase in membership, or the dues 
will have to be raised. There is a big field for 
new members, he said, and suggested that each 
member of the association should do his part 
by getting his near neighbor interested and en- 
rolled as a member. He thought that some 
sort of campaign could be worked out, point- 
ing out the advantages of association effort, 
and then let everybody boost. This would result 
in greatly increasing the membership and per- 
mit of the association work being broadened. 


Committee Appointments 


The following committees were appointed by 
the Central & Northeastern Iowa Lumbermen’s 
Association: 

Nominating—Hugh Harrington, North English, 


chairman; William Vosburg, Gillman; J. E. Ber- 
gren, Waverly. 


Auditing—A. M. Fellows, 
G. D. Rose, Dubuque. - 


The Iowa Builders’ Supply Association ap- 
pointed the following committee: 


Nominating—E. H. Williams, Ft. Dodge, chair- 
man; S. D. Moore, Cedar Rapids; C. H. Clifton, 
Webster City. 


Joint ‘committee on resolutions—H. T. Barber, 
Grinnell, chairman; A. Fellows, Lansing; 
Noble Little, Waterloo. 


Lansing, chairman ; 


Secretary Harrison Hatton brought greetings 
from the Northwestern Lumbermen’s Associa- 
tion and stated that the 21-day trade tour to 
the Pacific coast mills arranged by his asso- 
ciation, and leaving Minneapolis on Saturday, 
Feb. 18 at 3 p. m., can be made, including 
meals, for a shade under $300. He said that 
there were a few more seats available in the 
special train, and invited those who had not al- 
ready made reservations to go along on this 
trip as they would have an opportunity to visit 
every kind of operation on the west Coast. 
Mr. Hatton stated that arrangements are being 
made to have the special train stop at Bend, 
Ore., to give the party a chance to inspect one 
of the big plants there. 

Hugh K. Taylor, Chicago, on being called up- 
on by the Chair, said in attending various asso- 
ciation meetings during the last few weeks he 
had found an optimistic spirit manifested, and 
gave it as his opinion that business had im- 
proved even more than he expected some months 
ago. 


Fact and Feeling in Industrial Situation 


In an interesting address on ‘‘ Fact and Feel- 
ing in the Present Industrial Situation,’’ Dr. 
Arthur Holmes, president of Drake University, 
Des Moines, said in part: 


I notice how all the business papers are preach- 
ing. The Wall Street Journal stated recently that 
what the country needs is not a building boom, 
but a revival of the old-time religion. What we 
need today is to remember the fact that our busi- 
ness is fixed on the Golden Rule, and we should 
practice it more than we are doing. The Christian 
religion and the principles of your business run 
side by side and are parallel, and they ought to 
be, and you can not stay in business unless you 
live up to such principles. In regard to conditions 
thruout the country as a whole the situation is not 
as bad as it seems, and as some of you feel it is. 
I don’t think we will ever go back to prewar 
times. I think we will have to build gradually. 
To a great extent the hard times were made worse 
by a psychological condition, but we don’t want to 
get panicky about it. I think we have a right as 
business men to hold up the bright side and not 
talk about the dark side. We can compel ourselves 
to stop and do nothing, but sitting down and look- 
ing at the dark side will not accomplish anything, 
while by looking on the bright side we would bring 
about a better condition all around. What I am 
afraid of is that a depressed condition brought on 
by hard times may produce a panicky condition. 





H. T. BARBER, GRINNELL, IOWA; 
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Feelings come from inside of us, and if we cultivate 


an optimistic spirit it is bound to have a bene- 
ficial effect on those around us. You should keep 
a stiff upper lip and give the impression at all 
times that things are in excellent shape, as a cheer- 
ful personality will help materially in business. 


Times Are Not as Hard as You Think 


We are suffering now from mental depression 
which paralyzes our energies and makes us stop 
doing things with the same vigor as in more pros- 
perous times. No man ought to be depressed on 
account of hard times, and no man ought to be 
paralyzed on account of hard times. The times 
are not as hard as they feel, or as you think they 
are. Is there a great deal of employment in the 
United States, or a little? There are 7,000,000 
men out of work in this country, which does not 
mean anything to any business man in America, 
for he ought never to use that as a basis for carry- 
ing on his work, because you must know just how 
many people are at work. Twenty million people 
out of work in this country at the present time 
would not be abnormal; between five and seven 
million men are out of work now when unemploy- 
ment is the greatest, which does not mean any- 
thing. None of you ought to take any one fact 
or any one condition of business all by itself. You 
can not do business that way. You must always 
take the fact with the condition into relation. 
You should first study your own business from the 
time of its beginning in the United States and 
compare it with the present period. 

We Have Struck the Upper Curve 

I am predicting that for the next thirty years 
values will decrease, which is the history of the 
country ~~ the last 116 years after cach war. Any 
single isolated fact or statement taken by itself 
should never be taken as a basis for doing busi- 
ness. We have struck the upper curve. Schwab 
is building factories for the time when the tre- 
mendous demand for steel arrives, which is bound 
to come soon. Let us take that as an example of 
good business. 


In conclusion, what are we going to do today? 
We are going to go out and go to work. Putona 
cheerful and prosperous look when you go out to 
solicit orders. The only cure for our present situa- 
tion is to stand solid, straight, and strong, and 
when you study the situation around about you, 
refuse to take the one isolated fact as the real 


condition. To the young man I would say, if you 


want to keep ahead in this world use the one you 
have got. ou and I and all the rest of America 
that love our country are working for its redemp- 
tion from this condition, and there are thousands 
of others working for the same end. You business 
men are working out the great and splendid fu- 
ture of our country, and I salute you as my 
brethren and fellowmen in this great work. 


TUESDAY AFTERNOON 


The afternoon’s proceedings started out with 
community singing, following which G. W. Haf- 
ner, of G. W. Hafner (Inc.), Chicago, author 
of a series of articles on cost accounting now 
running in the AMERICAN LUMBERMAN, spoke 
on ‘‘ How to Find the ‘Stop Loss’ point in Sell- 
ing Prices.’’ He said that lack of confidence 
and lack of information are among some of 
the evils of present day business. It would be 
a good thing for the retail lumber and building 
supply industry if information could be sub- 
stituted for guess work, Mr. Hafner stated. 
The average business man depends more on what 
his competitor is doing than on what would 
be the best methods to pursue in his own busi- 
ness. Confidence is the largest single element of 
success in the business world today, he con- 


‘tinued. This is the day of system in business, 


and the successful business man must work to 
the best advantage; to do this he must have 
at hand the full facts regarding his opera- 
tions. 

Mr. Hafner said that thinking business men 
everywhere are agreed that cost must occupy 
a larger and more important part in industry 
than ever before, and therefore it is necessary 
to find out what it costs to do business. No 
man can succeed in business in a big way, the 
speaker stated, unless and until the following 
three conditions are fulfilled: First, that he 
knows the existing state of his business; second, 
that he be happy in the existing state of his 
business, and third, that he improve, so far as 
possible, the existing state of his affairs. He 
urged the members to pay closer attention to 
the problems of today, and not take any ac- 
count of what happened and the profits made 
in 1918 and 1919. Mr. Hafner demonstrated 
by means of charts how the retailer, by making 
various changes in his methods of bookkeep- 
ing suggested by the speaker, could get an ac- 
curate idea as to what it costs him (the re- 
tailer) to do business, and the knowledge gained 
could be applied to figuring out his selling 
price. In conclusion Mr. Hafner said that no 
man can properly take care of his business un- 
less he has the facts and figures on which to 
base his cost, and when he has this informa- 
tion compiled he will then know definitely what 
to add to allow himself a fair margin of profit. 

Coal Merchandising 

George A. Olsen, manager of country sales 
for the Ehrlich-Pierce Coal Co., Chicago, in an 
address on ‘‘Coal Merchandising’’ pointed out 
that in order to show results in 1922 the re- 
tailer who handles coal will have to do some 
real thinking and make a close analysis of his 
business. He said that the recently used method 
of selling coal has entirely changed. One of 
the most important things in buying and sell- 
ing practically every commodity nowadays is the 
question of service to the customer. Mr. Olsen 
stated that the comfort a man secures in a well 
heated home is a good selling point for coal; 
another is by pointing out that there is less 
ash produced from the coal you sell, hence less 
work in carrying away the refuse—this will 
doubtless appeal to the housewife. In _ the 
spring and summer when business is dull in the 
coal trade, offering to take orders at an at- 
tractive price will appeal to the man who sees 
a chance to save some money. The speaker 
said that in buying coal the retailer should see 
that he gets the quality he orders which will 
best please his customers. 
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In the matter of freight rates, Mr. Olsen 
stated that Secretary of Commerce Hoover ap- 
peared recently before the Interstate Commerce 
Commission and pleaded for a reduction in 
transportation charges on various commodities, 
among which was coal, and from present in- 
dications there will be a decrease in the freight 
rates on coal shortly, Mr. Olsen said, asserting 
that the increase in the price of coal today is 
attributable to the cost of transportation. 

The remainder of the afternoon session was 
taken up with moving pictures of wood preser- 
vation operations, showing the treatment of ties, 
poles, railroad material, fence posts ete., with 
creosote oil thru the open tank and pressure 
tank methods; also the process of manufacture 
of ‘‘Hawkeye’’ cement. The first picture was 
shown thru the courtesy of the Barrett Co., 
of Chicago, and the Hawkeye Portland Cement 
Co. was responsible for the cement scenes, both 
pictures being very much enjoyed by the large 
delegation on hand during the entire session. 

Officers Elected 


The election of officers resulted as follows: 


President—Edward Beebe, Hampton. 

Vice president—H. T. Barber, Grinnell. 

Secretary and treasurer—H. A. Dunkelberg, 
Waterloo. 

Directors—J. E. Daubenberger, McGregor ; 
Stephen Brown, Waterloo; A. M. Fellows, Lansing ; 
L. A. Moore, Mason City. 


THE BANQUET 


The Venetian Room of the Hotel Savery 
was crowded for the annual banquet at 6:30 
o’clock. A most appetizing repast was enjoyed, 
and during the various courses entertainment 
was provided by a male quartet, two Oriental 
dancers, and selections from a capable orches- 
tra, which interspersed a little jazz along with 
many classical: numbers. In the intervals be- 
tween the various ‘‘turns,’’ several of the old 
sweet melodies were sung by the diners. 

C. W. Wassam, of Iowa City, was the toast- 
master, and he presented each speaker in a 
manner which delighted the happy throng. 
George E. Hamilton, who gave the welcoming 
address at the morning session, was the first 
speaker. He said he was glad to know that 
the members were enjoying their visit to Des 
Moines and invited them to come again. 

H. T. Graefe, of Des Moines, president of 
the Northwestern Lumbermen’s Association, 
urged the members to take full advantage of 
the services which the organization provided. 
The companionship and the knowledge gained 
by meeting each other in such conventions as 
this one, should be helpful to all, he said. 

Get to Work, Start on the Up-Grade 

Harrison Hatton, of Minneapolis, Minn., sec- 
retary of the Northwestern Lumbermen’s Asso- 
ciation, said he thought that in such times as 
we are laboring in now, if every man will roll 
up his sleeves and go at the problems which 
concern him and his business in a vigorous man- 
ner and find out what the worst may be, he 
will then have a bedrock foundation on which 
to start on the up grade. He said further: 


We made up our minds last year that we had to 
make progress or else lose ground. We have got to 
go 100 percent harder than ever before in order 
to advance. We are down here in Iowa with the 
idea in mind to cover the State from one end to 
the other and endeavor to get every retailer in our 
association. The Northwestern Lumbermen’s Asso- 
ciation was born in Iowa, the first president being 
A. A. Moore, of Marshalltown, ond we have not 
forgotten that you made our association. Tonight 
we have Harry Graefe, of Des Moines, as president, 
and I think before his term expires he is going to 
show more results than have been accomplished in 
the history of our association. The Northwestern 
association will work with you shoulder to shoulder 
and you will soon realize the benefits which accrue 
from such codperation. 


Among others who spoke were Ellis Engle- 
beck, president of the Rotary Club, Des Moines; 





G. W. Hafner, of Chicago, and Thomas J. Bray, | 


of Oskaloosa, Iowa. 

IOWA BUILDERS’ SUPPLY MEETING 

When the Wednesday morning session was 
called to order by G. D. Rose, of Dubuque, presi- 
dent of the’ Iowa Builders’ Supply Association, 
the registration showed a total of 468 in at- 
tendance. As a preliminary to getting down to 
real work, community singing was indulged in 
for a short time. 

In his opening remarks President Rose said 
that yesterday’s joint sessions were in charge 
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of the Central & Northeastern Iowa Lumber- 
men’s Association, and today’s meeting will 
be conducted by the Iowa Builders’ Supply 
Association. The latter association is an in- 
fant organization, said Mr. Rose, being organ- 
ized less than two years ago. He continued: 


We have endeavored during the last year to adopt 
more efficient methods, to show the dealers of Iowa 
the real necessity for an organization of this kind, 
as well as demonstrate that there are a ‘number 
of things that an organization like this could and 
should do in the State. I think we have devel- 
oped that fact, and shown the need for this kind of 
an organization. The membership now represents 
over one thousand yards. 

These conventions are being recognized as the 
educators of business, and we should all leave here 
better equipped to fight the battles which confront 
us. The whole keynote of success is contained in 
the words thrift and work. We have to get down 
to the essential things of life, and get our feet 
firmly planted on the ground. We should encour- 
age a man to put his money into a home, or much 
needed barn, hog house, or any other building that 
will either give him the comfort that he and his 
family deserves, or aid him in conducting his farm 
or business in a more profitable manner. Money 
yet into permanent improvements is money saved. 

t seems to me that there are signs of a return to 

sane and normal conditions. Never has there been 
equaled in recent years the reports of prospective 
residence building, which is certainly a healthy 
sign. The future holds out great encouragement 
for the dealer in lumber and building materials 
who is alive to the situation, and who by means of 
adequate advertising and sales methods will turn 
the tide in his direction. 





Suggestions for Retailers’ Ads 


1—Steel unprotected will not stand fire 
as well as wood. 
The protection alone necessary to 
make steel as fire resistive as wood 
costs more than wood. 


2—Why use brick or concrete piers in 
your frame structures when creosoted 
a butts will last longer and cost 
ess? 


3—When you are told that wood is not 
permanent ask the following questions: 
a—How long do the galvanized iron 
gutter and down spouts last? 
b—Does your plumbing ever wear 
out? 
c—How often do you have to replace 
the heating boiler during the life 
of the wooden structure? 
d—Does the mortar fall out of the 
joints of the brick work? 
e—There are frame buildings in this 
country two hundred years old 
and in good condition. 
4—Wood burns but steel corrodes, brick 
spalls, concrete cracks, plaster falls off, 
mortar falls out of joints, and plumb- 
ing wears out. 
5—Lumber Lasts. 
—THeEoporE F. Laist 











Secretary Outlines Year’s Activities 


_ Secretary W. H. Badeaux, of Des Moines, 
outlined the activities during the last year, and 
stated that the membership increased from 800 
to 1012. The association installed a traffic de- 
partment, which has proved of great service to 
the members. An income tax department was 
also created and has solved many problems 
along this line for the members. Assistance 
has been rendered to dealers in many towns in 
Iowa regarding problems of building code legis- 
lation, and a cost account bureau furnishes val- 
uable data to the membership. Other impor- 
tant matters have been handled by the secre- 
tary’s office to keep the members fully advised 
on all subjects pertaining to the building in- 
dustry. 

The report of Treasurer H. T. Barber, of 
Grinnell, showed a balance on hand of $257.68. 


Northwestern Association Offers Codperation 


H. T. Graefe, of Des Moines, president of 
the Northwestern Lumbermen’s Association, 
said that his association was in full accord with 
what the two Iowa organizations are doing, and 
that the Northwestern would be glad to codper- 
ate with them at any time. He said further: 

We are here to better our business conditions on 
right and sane lines. At any time your secretary 
and president want any assistance on true co- 
operation I can assure you the Northwestern Lum- 
bermen’s Association will be glad to give it. At 
one time the lumber industry meant lumber alone. 
I have been in the harness for thirty-one years and 
there have been many changes in that time, as 
lumbermen in Iowa, I believe, now represent nine- 
tenths of the building material sold. The clay and 
cement industry in this State is a big factor in the 
builders’ supply line today. Our association will 
be glad to assist you to the fullest extent and co- 
operate with you in every way possible. 


The Secret of Power 


Prof. C. W. Wassam, of the extension depart- 
ment of the University of Iowa, lowa City, gave 
an instructive talk on ‘‘The Secret of Power,’’ 
some of the main points of his speech being as 
follows: 

I don’t know anything about the lumber busi- 
ness, but I think it is a good idea at such conven- 
tions as this to have an outside man give his 
views. There is a big difference between the man 
who is successful and the man who is not; the 
former goes around with a cheerful manner and 
exudes prosperity, so to speak, while the latter has 
a down-in-the-mouth appearance, and usually a 
wobegone expression which does not attract a 
customer, or secure one very often. If you make 
your business and your character strongest where 
the greatest strain comes, and the weakest where 
the weakest strain comes, you will be able to make 
a success of your business. It is usually the one 
particular thing you are afraid of which is always 
a stumbling block to any business. Never say an 
unkind thing about your competitor, because it 
generally reacts on yourself, and does not help the 
industry in which you are engaged. 

We need to show a little more loyalty these days 
to the old home church, and the old home town. 
If you don’t like the place where you live and do 
business move out. Loyalty to your family, to your 
State, to your organization, whether the North- 
western or the State association, and loyalty to 
our own country will create an optimistic spirit 
which in the end will bring business to every one 
of you men. 


WEDNESDAY AFTERNOON 


President Rose announced at the opening of 
the afternoon session that the first speaker 
would talk on ‘‘The National Lumber Manu- 
facturers’ Association—Its Activities in Rela- 
tion to the Dealer.’’ 

Necessity of Interassociation Codperation 


In opening his address, Theodore F. Laist, 
Chicago representative of the National Lum- 
ber Manufacturers’ Association, stressed the 
necessity of interassociation codperation and 
took the opportunity to stress the importance 
of the coming American Lumber Congress to be 
held in Chicago this spring. This congress is 
to bring together all branches of the industry 
and the association was invited to send delegates 
so that broad problems which affect the entire 
industry may be considered and acted upon. 

Wood was the first building material of this 
country, Mr. Laist continued, and it was assumed 
that everyone knew about lumber and how to 
use it. Consequently little attention has been 
given to the development of markets for lum- 
ber or explaining its uses and merits to the 
public in the way that manufacturers of newer 
building materials have had to do. In fact 
these manufacturers of the newer building 
materials, facing a field in which their prod- 
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ucts were totally unknown, had to conduct ex- 
tensive campaigns of education from which they 
are now reaping the benefit. In fact, Mr. Laist 
said, the lumber industry must work and plan 
and study wood thoroly to gain back some of 
the business it has lost. As fields in which 
much can be done to increase the use of wood, 
he gave the following: 

Using wood properly; designing structures 
efficiently; wood preserving; fireproofing and 
fire stopping; greater efficiency in use to com- 
ply with the latest data on strength. 

One purpose of the National Lumber Manu- 
facturers’ Association is to teach the public 
how and when to use wood and not infrequently, 
when not to use it. In other words, the asso- 
ciation only seeks to boost the use of wood when 
it is clearly demonstrated that it is superior 
or equal to any other material. 

Retailers, Mr. Laist said, sometimes take an 
attitude of indifference to what their customers 
purchase so long as they do make purchases. 
The present day code of business ethics is for 
the merchant to instruct customers as to how to 
obtain the best results. Under this code, if a 
retailer is asked for something for a certain 
purpose which the retail lumberman well knows 
will not give satisfactory results, the retailer 
should certainly give the customer information 
which will put him on the right track. There- 
fore, the retailer is vitally interested in what 
the customer buys and should not permit him to 
purchase material which, because of quality or 
price, will not render the service expected. The 
retailer should advertise the merits of lumber 
and place the facts squarely before the public. 
There is a great deal of misinformation in the 
minds of individuals regarding the qualities 
possessed or not possessed by wood and other 
materials. The best way to combat this situa- 
tion is to give the facts to the public. To 
combat unfair and untrue propaganda, Mr. 
Laist recommended that each retailer devote a 
small part of each advertisement to a boost 
for lumber. Such boosts may be of an educa- 
tional nature and will be instructive and in- 
teresting to users of wood. Some examples for 
boosts of this character are given in a box else- 
where in this article. 

In conclusion, Mr. Laist referred to the build- 
ing code work of the National Lumber Manu- 
facturers’ Association as doing a great amount 
of good in helping to revise unfair and unwise 
building codes. The association is in a posi- 
tion to offer material aid to retail lumbermen 
where such aid is needed. 


Example for Other Manufacturers to Follow 


F. D. L. Squires, of Chicago, stated that dur- 
ing the last five years the lumber industry has 
done so much good advertising that it has set 
an example for manufacturers of other build- 
ing material to follow. From a merchandising 
point of view it is well for the dealer in 
builders’ supplies to be up to the minute in his 
knowledge as to just what materials are 
spreading in popularity in all parts of the 
country, said Mr. Squires, and to recommend 
the best material for the particular job the 
dealer’s.customer has in mind. 

Need for Association Effort 

C. D. Marckres, of Perry, Iowa, former presi- 
dent of the Northwestern Lumbermen’s Asso- 
ciation, stated that he read in the National 
Lumber Manufacturers’ Association bulletin 
recently that the percentage of home owner- 
ship in Des Moines was 51.1 percent, which 
was greater than in any other city of the 
United States. He said he thought it was a 
good time to be optimistic, as corn is on the 
rise, which promised more good days ahead of 
the retailer. The Northwestern association is 
starting out this year on a membership cam- 
paign, and it would be a good thing, Mr. 
Marckres stated, if every other organization 
would do the same thing, as there is a great 
need of associations of this kind, and there is 
no reason why every dealer in Iowa should not 
belong to his State organization. 

President Rose called attention to an article 
to appear in this week’s issue of the AMERICAN 
LUMBERMAN, covering the correspondence be- 
tween the Department of Commerce and the 
Department of Justice upon the activities of 
trade associations, which, he said, should be 


read by every association member in the coun- 
try, because of its importance to business or- 
ganizations. 

Joint Resolutions Adopted 


The committee on resolutions, representing 
both associations, in its report, which was 
adopted, tendered a vote of thanks to the re- 
tailers, wholesalers and manufacturers of Des 
Moines who contributed to the success of the 
convention; to the Savery Hotel management 
for its courteous treatment; to the Des Moines 
Chamber of Commerce; to the Lothman 
Cypress Co. for the handsome badges fur- 
nished; to the newspapers of Des Moines and 
the various trade journals for their splendid 
publicity given the meetings; to the speakers; 
to Miss Daisy Binkley, the song leader, and 
her accompanist, who aided in starting the 
sessions in a spirit of good cheer; to Toastmas- 
ter C. W. Wassam, ‘who so ably presided at 
the banquet; to the speakers who responded 
so aptly, and to the entertainers who assisted 
in the amusement features. Appreciation was 


also expressed to the officers and directors for 
the able manner in which they conducted the 
affairs of their respective associations, and 
support was pledged to the incoming officials. 
Approval was given to the efforts being put 
forth in Congress and by the administration, 
which tend to benefit the farmer and the agri- 
cultural interests. The final resolution pro- 
vided that the members pledge themselves to 
promote the spirit of thrift and earnestly en- 
deaver to make 1922 a year of normaley, pros- 
perity and happiness. 


Reélect Old Officers 


The following officers were reélected: 

President—G. D. Rose, Dubuque. 

Vice president—L. C. Perkins, Des Moines. 

Treasurer—H. T. Barber, Grinnell. 

Secretary—W. H. Badeaux, Des Moines. 

Directors—C. Y. Smith, Ottumwa; C. M. Porter, 
Oskaloosa; J. W. Pichner, Cedar Rapids; E. H. 
Townsend, Ft. Dodge. 


President Rose thanked the officers for their 


advice and help during last year and bespoke 
the continued support of the membership. 





Western Retailers 


[Special telegram to AMERICAN LUMBERMAN] 

Sar Lake City, UTAH, Feb. 16.—The nine- 
teenth annual conference of the Western Re- 
tail Lumbermen’s Association began the first 
of its three days’ session here today. The early 
comers yesterday, including a special car from 
Spokane with Oregon and Washington members 
carrying the secretary and his staff, were enter- 
tained by the Salt Lake Lumbermen’s Club 
with a luncheon at the Chamber of Commerce. 
In this case the club which has charge of the 
entertainment features began early to show its 
hospitality. C. E. Murphy, who is president 
of the Salt Lake City Lumbermen’s Club, is in 
line for the presidency of the Western Retail 
Lumbermen’s Association. Registrations on the 





A report of the Friday and Saturday or 
concluding sessions of the annual conven- 
tion of the Western Retail Lumbermen’s 
Association will appear in the Feb. 25 issue 
of the AMERICAN LUMBERMAN.—EDITOR. 











first day indicate a representative attendance. 
Thruout the program musical entertainment is 
a strong feature. 


Prospects in Utah Were Never So Good 


This morning’s session was carried out ac- 
cording to the program, except that the invoca- 
tion was pronounced by Rev. Elmer I. Goshen, 
in the absence of Parson Peter Simpkin. Gov. 
Mabey in his welcoming address forecasted the 
early development of the wonderful natural 
resources of Utah, which he assured the lumber- 
men would mean the building of cities and the 
extensive use of lumber. He said, ‘‘I can’t 
think of a time when so many good things seem 
about to break on us here in Utah and I believe 
the same thing applies to many other dis- 
tricts.’’ 

J. C. Ferger, of Fresno, Calif., on behalf of 
the San Joaquin Valley Lumbermen’s Club ful- 
filled a mission which it had been the intention 
of the club to do at the last annual meeting 
in Fresno when he presented to ex-President 
B. J. Boorman, of Great Falls, Mont., a hand- 
some gavel and case made from a_ redwood 
burl, to be presented in turn by Mr. Boorman 
to President Gamble and continue in the serv- 
ice of the association. 


Building Loan Associations Help Lumberman 


President C. W. Gamble in his annual ad-. 


dress stressed the hardships that have beset the 
members of the association during the last year, 
with the exception of the southern California 
members. He also brought out the importance 
of building finance, and hoped for constructive 
work toward planning practical building and 
loan organizations as of great value to the com- 
munities and, naturally, the retail lumbermen. 
He commended the shingle branch of the West 
Coast Lumbermen’s Association for its efforts 
toward merchandising shingles and urged the 


Discuss Problems 


dealers to codperate with that association wher- 
ever unfair building codes are proposed. 


Retail Business Improving; Help It Get Well 


Secretary Porter announced that examiners 
for the Federal Trade Commission; after a 
thoro investigation, had absolved the associa- 
tion from any illegal acts. He urged a resolu- 
tion be sent to all congressional representatives 
from western States condemning the unfair 
statements of Senator Calder of New York in 
denouncing the alleged sharp advances in lum- 
ber prices. He pointed out the principal change 
in the program this year as compared with 
former years; there were no brilliant orators, 
the time being taken up with practical dis- 
cussions by members of their problems. He 
said there is no question but that the retail 
lumber business is improving and that it will 
get well quicker if we get in and help. 


AFTERNOON SESSION 

The afternoon session varied somewhat from 
the regular program. The outstanding feature 
was the excellent music by the Latter Day Saints 
High School Chorus of sixty voices. a 

Roy S. Brown and I. G. Kjosness diggpssed 
the work of the traffic department urgigy all 
members to send in their claims. ae 

O. A. Spear, Provo, Utah, told of the success 
of his company with a special sale of odds and 
ends. This sale was advertised in the local 
papers and really caused a sensation in the 
town. The company gave a premium with $50 
worth of material. 

The selling of hardware by the retail lum- 
berman was demonstrated by F. W. Horning, 
Salt Lake City. 

Probably the greatest amount of interest 
aroused during the day was in the address by 
George W. Wood, manager of the Wood Bros. 
Co., of Santa Cruz, Calif., which was illustrated 
by stereopticon. His talk was largely about the 
development of business in connection with poul- 
try raising, and on codperation between com- 
petitors in buying, thus producing economies. 

The evening entertainment took the form of 
a reception, musical and informal dance. 


Economic Conditions in South Africa 


Labor troubles incident to the readjustment of 
wages are the outstanding feature of the economic 
situation in South Africa. At the end of January, 
little progress had been made toward settling the 
general strike of the white miners, which began 
on Jan. 10. All gold mines have shut down and 
native labor is being sent home. Some of the 
mines have been flooded as a result of the pump- 
men having been called out. Resumption of gold 
production will for some time be on a small scale. 
Diamond mines are also affected. Coal mines in 
the Transvaal are operating with colored labor. 
Railroads have made all the readjustment that 
seems possible, in the matter of raising rates and 
cutting wages, but continue to operate at a loss. The 
strike in the mines, affecting the general purchasing 
power, has reacted adversely on the financial con- 
dition of the agricultural interests, 











FEBRUARY 18, 1922 


AMERICAN LUMBERMAN 63 














MILWAUKEE, WIS., 
Feb. 14.—The thirty- 
second annual conven- 
tion of the Wisconsin 
Retail Lumbermen’s 
Association got under 





H. E. BECKWITH, 
Chetek, Wis. ; 
Elected President 





way today at the Pfis- 
ter Hotel with the usual 
big crowd of retailers, 
salesmen, exhibitors and 
speakers in attendance. Following a forenoon 
devoted to registering, meeting friends and 
looking at the offerings of the exhibitors the 
crowd gathered in the convention hall, and Presi- 
dent C. E. Babcock, of Necedah, introduced 
Gertrude Watson Kellogg and Lucille Young- 
man Redford, who entertained the visitors with 
musi¢, 


President Says Much Building Will Be Done 


President Babcock welcomed those present 
and then made a brief analysis of business 
conditions. World influences, he stated, ac- 
counted for the halting progress that business 
made during 1921. The outlook for the present 
year is more promising. Morefunds are available 
this year than last for building, the housing 
problem has not yet been met, there is a need 
for highway construction and for public build- 
ings and interest rates promise to be lower. All 
these things point distinctly to construction 
work in large volume. 

The Wisconsin association has a wider out- 
look than the welfare of the retail lumber 
business taken alone. It is definitely devoted 
to the general welfare of this section, and this 
fact is well illustrated by the excellent work 
done by the committee on agriculture. A dis- 
tinct change has come about in the matter of 
house construction, in that lumber is no longer 
the large item of cost. It used to amount to 
about 30 percent, but now it amounts to about 
20 percent. Secretary Hoover considers the 
building of the country a fairly accurate index 
of general prosperity, and on this basis of esti- 
mation he finds that business is well past the 
low point of depression. In closing Mr. Bab- 
cock reviewed the good work done by the vari- 
ous departments and stated that the association 
was in a splendid financial condition. 


Secretary Reports Good Progress Made 

Secretary D. S. Montgomery, of Milwaukee, 
stated that in a year of depression it was to 
be expected that the association might show 
some slump, but this is not the case. It has 
broken practically all of its previous high ree- 
ords. The membership now stands at 87 per- 
cent of its possible maximum, and in this re- 
spect Wisconsin heads all associations in the 
United States. The income of the Retail Lum- 
bermen’s Mutual Insurance Co. increased 5 per 
cent during the year, while nearly all other com- 
panies have shown a decrease in income. The 
legal and traffic departments have done well, 
and the heads of these departments will have a 
chance to speak for themselves. In practice as 
in theory, the association has as its object the 
doing of those things which it as an organiza- 
tion can accomplish at a minimum cost but 
which would be done by individual members at 
a maximum cost. 

The satisfactory progress of association work, 
so the secretary stated, has been due to local 
club activities. Several district organizations 
have been effected during the last year, and 
several more will be worked out this year. It 
is expected that the work of organization will 
be completed before many months. These local 
clubs avoid scrupulously all matters of price 
fixing or restraint of trade, and the attorney- 
general of the State has complimented them on 
the clean quality of their work. One of the 





Wisconsin Retailers Base Success on 
Wider Interest in State’s Development 


best things they accomplish is getting dealers 
personally acquainted. There is much talk of 
the brotherhood of man and little done to bring 
it about. These district clubs are practical 
means of putting it to work. The present year 
has the marks of good business, but not a little 
of the matter of realizing on the year’s pos- 
sibilities will depend upon relations inside the 
lumber trade. The present convention is a good 
time to wipe the slate clean of any lingering 
animosities and to start over on a friendly, co- 
operative basis on the big job of serving the 
public. 

The report of Treasurer H. W. Wilbur, Wau- 
kesha, showed a gain for the year of about 
$2,000. | 

Committees Are Appointed 


President Babcock appointed the following 
committees: 

Nominations—A. J. Martin, Bloomer; Karl 
Kleinpell, Cassville; Chris Henritngson, Oakfield. 

Resoltittions—H. S. Lovejoy, Janesville; Chester 
A. Miller, Antigo; John Hettinger, Appleton. 

Parson Peter A. Simpkin, of Salt Lake City, 
chaplain of Hoo-Hoo, delivered the first set 
speech on the program, on the subject, ‘‘ The 
Better Organization of Business—Why?’’ The 
parson is well known in Wisconsin and received 
a great tribute from his old friends. He re- 
ferred in complimentary terms to the Wisconsin 
association and its officers and stated that the 
Wisconsin dealers had -largely anticipated his 
message by putting it into effect. The present 
is preéminently a time not for less organiza- 
tion but for more; in order that all loose ends 
may be taken up and leaks stopped. It is a 
time for vision. Business must be done with 
an eye to world markets and conditions. There 
were business men who for ten years did not 
have an original thought; and then the recon- 











D. 8S. MONTGOMERY, ROBERT BLACKBURN, 


Milwaukee, Wis. ; Milwaukee, Wis. : 
Secretary Secretary Salesmen’s 
Wisconsin Ketailers Association 


struction period forced them to think in order 
to avoid bankruptcy. In the course of his ad- 
dress the speaker urged a program of two points 
upon his hearers; first, that they work to have 
wages in certain industries adjusted, wages that 
are manifestly higher than the general Ameri- 
can average and that are working to stifle busi- 
ness, and, second, stand against the attempt 
that is being made by certain radical organ- 
izations to have business nationalized. The lat- 
ter are making their strongest attacks upon 
the railroads. 


Should Serve True Interests of Humanity 


Business must have a three-fold object; to 
make a just return upon invested capital, to 
insure to employees the privilege of living de- 
cently upon the American standard—and no 
wage adjustment should go below that point, 
and to supply goods to the public at a rea- 


sonable cost. This is the 
time to cultivate world 
vision and to organize 
for complete service; 
for the resources for the 





Cc. E. BABCOCK, 
Necedah, Wis. ; 
Retiring President 





next twenty years of 
debt paying must come 
out of business. This 
year promises large 
things for the man who 
will work and think.and who will see thru busi- 
ness to the true interests of humanity. 


Doing Business on a Falling Market 


The next number of the program was : 
‘*Demonstration of Modern Business Methods’’ 
by F. H. Beckmann, National Builders Bureau, 
Spokane, and R. A. Mittendorf, of Quincy, Ill. 
Mr. Mittendorf could not be present, so Mr. 
Beckmann delivered an address on efficiency in 
business. This very snappy address has already 
been reported several times in the AMERICAN 
LUMBERMAN. It was received with evident in- 
terest by the Wisconsin men. Mr. Beckmann 
made the point that business history repeats 
itself and that twice before prices have gone 
to a high level following a war and have re- 
ceded slowly from that peak during the follow- 
ing twenty-five years. This will probably hap- 
pen this time; so business men are contronted 
with the necessity of learning to do business 
on a falling market. If it falls gradually for 
twenty-five years it is evident that people can 
not wait for bottom prices; and it is part of 
the duty of dealers to educate them in ways of 
buying under these, to them, new circumstances. 
In mentioning the changes in the lumber busi- 
ness Mr. Beckmann referred to the Clark County 
Lumber Co., Springfield, Ohio, and the Cameron 
Lumber Co., Ft. Worth, Tex., as splendid ex- 
amples of lumber department stores. He re- 
ferred to advertising and stressed the point that 
back of efficient advertising must be an efficient 
selling organization. 

Miss Lois G. James, leader of the community 
singing, got the audience interested in ‘‘ John 
Brown’s Baby’’ and provided relaxation and 
amusement before the Retail Lumbermen’s Mu- 
tual Insurance Co. took over the meeting. 


THE INSURANCE COMPANY MEETS 


President W. O. Hoffman, of the insurance 
company, introduced Mrs. M. L. Fletcher, exe- 
cutive secretary, Wisconsin Insurance Federa- 
tion. Mrs. Fletcher explained the nature and 
purpose of the federation and reported on the 
things it has already accomplished. Legisla- 
tion in Ohio, several years ago, drove certain 
agencies out of the State. Investigation showed 
that the public was uninformed about such 
things and that much insurance legislation is 
passed without any careful investigation on the 
part of legislators. The federation was formed 
for the purpose of educating the publie about 
these matters and for exercising an open and 
proper political pressure upon legislatures. It 
asks candidates for the legislature if in the 
event of their election they will permit the 
federation to explain its view of pending legis- 
lation dealing with insurance. It asks no 
promise about voting. This matter of insur- 
ance legislation is of direct importance to all 
business men because of the fact that insur- 
ance lies at the foundation of all business, and 
also because the war has left the country lit- 
tered with pernicious theories among which is 
the nationalization of business. If the States 
take over the insurance business it is only one 
more step to the taking over of any other 
business. 

Secretary-treasurer Montgomery read _ the 
minutes of last year’s meeting and repeated 
his former statement that this is one of the 
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few companies that can show an increase of 
income for the year just closed. 


Single Risk Maximum Is Increased 


General Counsel A. J. Buschek, of Milwaukee, 
reported upon matters of taxation and legis- 
lation. The directors had voted to submit to 
this meeting a proposal to increase the maxi- 
mum single risk from $6,000 to $10,000. Mr. 
Buschek explained why this was desirable, and 
a resolution to make that increase was presented 
and passed. 

The nominations committee presented the fol- 
lowing nominees, who were elected to the re- 
spective offices: 

President—W. O. Hoffman, Fort Atkinson. 


Directors—H. L. Meyer, Hilbert, and H. 
Beckwith, Chetek. 


All these officers were elected to succeed them- 

selves. 
WEDNESDAY MORNING 

The morning session was devoted largely to 
the matter of district organizations and was 
featured by speeches made by district chair- 
men. The district organization movement has 
been spreading rapidly under the direction of 
Secretary Montgomery, who hopes during this 
year to see clubs established in those parts of 
the State not now so organized. 

Clubs in Northwest and Western Wisconsin 


A. J. Martin, of Bloomer, chairman of the 
Northwest Wisconsin Retail Lumbermen’s 
Club, stated that his club, which was the first 
to be organized in the State, was the outcome 
of the 1915 State convention. On the way 
home a number of dealers from the northwest- 
ern part of the State got together in a Pullman 
and discussed the feasibility of a local club. 
Conditions were unsatisfactory. Disturbance 
and trouble were common experiences, and 
neighboring dealers were not acquainted with 
each other, or were actively quarreling. A 
preliminary meeting resulted in a tentative 
organization, and now the club meets eight or 
ten times a year. Dealers are acquainted, 
practical problems have been discussed to the 
great benefit of the members and strained rela- 
tions that were resulting in harm both to 
retailers and the buying public have been in 
large part removed. The club has considered 
such matters as direct sales. It has never tried 
to dictate to wholesalers and manufacturers, 
but merely to present the beliefs of the retail- 
ers in regard to such things and to ask informa- 
tion about the sales policies of wholesalers and 
manufacturers. The club has considered the 
matter of a special price to customers buying 
complete house bills and the like and has come 
to the conclusion that since such a sale neces- 
sarily entails much more service than a ‘‘jag’’ 
sale, it is only fair to charge regular ‘‘jag’’ 
prices for the larger orders. 

D. E. Kiser, Eau Claire, of the West Wis- 
consin Retail Lumbermen’s Club, also men- 
tioned the value of dealer acquaintance. In 
former years dealers knew each other only as 
customers would tell one that another was 
offering a price $50 lower. These clubs are 
careful to avoid practices that have even the 
appearance of being illegal, for naturally the 
laws apply to the clubs as well as to the State 
association. Mr. Kiser estimated that 75 per- 
cent of the activities of his club was social in 
nature. He was chairman of the original 
Northwest club for some years until it seemed 
advisable to organize another to keep them 
from becoming unwieldy. The West Wiscon- 
sin club makes a special point of codperating 
with farmers where such work is mutually 
beneficial, for it is apparent that a business 
can not prosper unless its customers prosper. 


In Northern Michigan-Wisconsin 


F. C. Cole, Iron Mountain, of the Cloverland 
Retail Lumbermen’s Club, explained that the 
territory covered by his organization included 
the northern peninsula of Michigan and an 
undefined part of Wisconsin. He said that 
the organization of the upper peninsula in this 
way was natural, for business relations of that 
section were with Wisconsin and toward 
Chicago rather than with the rest of Michigan. 
His club covers a territory measuring roughly 
300 by 175 miles. Mr. Cole stated that he 
had been attending the Wisconsin conventions 


for years. Following last year’s convention 
the upper peninsula men met to discuss a prob- 
lem of their own, and the results were gratify- 
ing. The speaker paid a high tribute to 
Secretary Montgomery for acting as the ‘‘ big 
brother’’ of the Cloverland men. The lien 
law, for instance, in Cloverland is the law of 
Michigan, and naturally discussions of the 
Wisconsin law are of little benefit. The Wis- 
consin association had a digest of the Michgan 
law prepared and printed, and this has been of 
great value. Mr. Cole invited the Wisconsin 
members to visit Cloverland and enjoy some 
of the finest roads in the world. 


Subjects Suitable for Club Discussions 


B. H. Broderick, of Brodhead, described the 
organization of the Southern Wisconsin Retail 
Lumbermen’s Club and mentioned some of its 
accomplishments, such for example as its ab- 
sorbing the surplus lumber of the Samson Trac- 
tor organization that for a time threatened to 
swamp the dealers in the southern part of the 
State. But he spent most of his time in out- 
lining a list of questions suitable for consider- 
ation by local clubs. Among these questions 
the following may be mentioned: 

Advertising. Bargain counters for the retail 
yard. Mailing lists. Cash discounts to con- 
tractors. Net and gross price lists. Selling 
complete buildings. Complete dealer distribu- 
tion. Keeping up business in cold months. 
What to do with odd sizes and returned special 
millwork. Meeting prices. Increasing the volume 
of business in a community and the results of 
attempting it. Employing retail salesmen. 
Horses vs. trucks. Stock sheets and their 
advantages and disadvantages. Determining 
the percentage of cost on sales. 


After completing this suggestive list and 
mentioning various angles and considerations 
about each question, Mr. Broderick stated that 
nothing in the nature of price fixing or division 
of territory was ever attempted. He added 
that the field of legitimate and constructive 
work was so wide there was no reason for 
going outside it. 

The Traffic Manager’s Report 


F. H. Cogswell, association traffic manager, 
reported on the work done by his department, 
mentioning legislative and other matters to 
which he had given attention. The depart- 
ment has succeeded in getting discriminatory 
regulations modified. He closed with the plea 
that members use the traffic department ser- 
vice; both in getting rate information and in 
having freight bills audited. . 

A representative of the International Corre. 
spondence Schools described briefly the course 
his organization has prepared for lumbermen. 


Lumbermen Should Settle Differences 


L. R. Putman, of the American Wholesale 
Lumber Association, was present and in re- 
sponse to the president’s invitation made a 
brief speech. He has found business -condi- 
tions spotted. The East and South seem to be 
doing considerable business. Retail conven- 
tions have been specializing in merchandising 
methods and have been discussing arbitraton 
and financal aid for building. Long experience 
has shown that pools and agreements always 
fail and that sound merchandising is the only 
thing that gets across. Mr. Putman mentioned 
the American Lumber Congress that meets 
this spring and suggested that the Wisconsin 
association send delegates there. That is the 
place, in Mr. Putman’s opinion, where differ- 
ences in the industry should be settled. Drag- 
ging such things into legislative limelight is 
very bad. The speaker described the work 
that is undertaken by the wholesaler and indi- 
cated his value to the industry. As usual he 
delighted the audience with some of his inim- 
itable stories. 

The association luncheon took place at noon 
in the Fern Room, Hotel Pfister. 


WEDNESDAY AFTERNOON 


The first address was by Commissioner Ed- 
ward Nordman, of the Wisconsin department 
of markets. In beginning his talk Mr. Nord- 
man stated that the Wisconsin farmers con- 
sidered his department their special province; 
but a recent legislature extended the scope of 
the department to include all markets. Times 
have changed until no line of industry is self 
supporting. All are interdependent. In con- 


sidering marketing the speaker divided the 
subject into two departments; the mechanics 
of marketing and the economics of business. 
The object set in the mechanics of marketing 
is the getting of goods from producer to con- 
sumer without waste either of goods or of 
labor or of money. In furthering this object 
the department has been conducting a cam- 
paign to induce farmers to grade their prod- 
ucts. Some legislation has been secured along 
this line. When ungraded produce was sold at 
a flat rate that rate was low enough to allow 
for loss due to lower than average quality. 
Potatoes sold at a flat rate, were graded at the 
market and the culls thrown out. But the ship- 
per had already paid freight on this rejected 
material. The compulsory grading of potatoes 
has raised the price of Wisconsin potatoes an 
average of 5 cents a bushel. Computed on a 
yield of 15,000,000 this means a gain of $750,- 
000. Cheese grades are going into effect next 
Monday. 


Protects Farmer Against Profiteer 


The department is giving farmers a market 
news service by means of the university wire- 
less station. This news is collected from all 
the markets of the country and is sent out to 
certain widely distributed points, where it is 
open to all people asking for it. In certain 
places farmers have organized codperative 
stores to meet what they consider unfair re- 
tailing conditions. The department is ready 
to advise with them on all points of this 
problem. Investigations have shown that in 
a large majority of cases the public is misin- 
formed when it suspects profiteering. But the 
department has an expert who will visit any 
community and investigate. If he finds that 
there is no just ground for entering the retail- 
ing business with a codperative store, as he 
usually does, he will say so. If he finds 
profiteering he will advise with the interested 
farm organization about starting its store. 
Most such stores opened in the past are badly 
managed. If it is desired, the expert will 
help such a store correct its bookkeeping 
and cost finding and give it a chance to get 
upon an efficient basis. The department is 
helping farmers install cost-finding systems, 
and this is a highly important work. Few 
farmers know their costs, and until they learn 
them and are guided by them other businesses 
will suffer; for farming in this country is at 
the foundation of prosperity. 


Aid in Marketing Farm Produce 


The law has also opened the way for the 
establishment of bonded warehouses, where 
farmers may store their products in periods 
of excess production, receive receipts and upon 
these receipts if necessary borrow money. 
Butter and cheese are produced in greatest 
quantity in summer, glutting the market and 
forcing down prices. Quantities are bought 
by speculators for arise. The warehouse idea 
is intended to equalize the flow of produce to 
the markets, equalize prices and give the 
money to the man who has produced the goods. 
The department is eliminating waste in trans- 
portation and is contemplating the establish- 
ment of city markets. The whole object is the 
elimination of waste. 

Mr. Nordman stated he was convinced of 
the necessity and practical service of the mid- 
dle man. His investigations have revealed no 
profiteering by retailers in Wisconsin, and 
one real service his department can render is 
the allaying of suspicion of crooked practice. 
If an investigation proves there is no profiteer- 
ing then these ugly rumors that are damaging 
to business die a natural death. 


Reason for Poor Markets 


On the economic side of the question Mr. 
Nordman attempted an analysis of society and 
its economic life in an effort to discover the 


sickness of business and specifically to 
discover the reason for so ealled poor 
markets. He insisted that since _ pro- 


duction at any time could be multiplied 
many times the difficulty did not lie 
there. He found it in the unjust distribution 
of wealth. He insisted he was not advocating 
an equal distribution of wealth; only a just 
distribution on the basis of earnings or pro- 
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duction. Privilege and monopoly are taking 
too large a toll of wealth. An attack on privi- 
leged classes is not an attack on big business, 
for every person or corporation who serves 
the public is entitled to a just reward for 
that service. A privileged class is a class 
getting wealth and giving nothing in return. 
The speaker mentioned particularly urban 
ground rents on property held but not im- 
proved by the owners and leased to real pro- 
ducers. These and others like them the 
speaker called ‘‘forestallers of opportunity.’’ 
Business follows natural laws, and among 
them is the law that wealth must be divided 
justly among those who produce it. 


Retailers Should March ‘‘Arm in Arm’’ 


Adolph Pfund, of the National Retail Lum- 
ber Dealers’ Association, spoke on the subject 
‘‘Arm in Arm.’’ The speaker began by re- 
ferring to his former identification with the 
Wisconsin association and the pleasure he felt 
in returning home. He mentioned his subject 
and expressed the hope that before long all 
associations may be marching arm in arm and 
may be solidly unified in such a way that the 
retailing industry will have a voice of author- 
ity with which to speak in those matters vital 
to all parts of that industry. It must be ap- 
parent that association work has wrought 
splendid results during the last few years. 
There was a time when business felt it could 
establish its contentions by force and pressure, 
but that attempt involved it in hopeless tan- 
gles; so that in time the fact became apparent 
that merchandising efficiency must be the 
foundation of trade. The associations, resting 
on this basis, did splendid work in getting lien 
laws that protect not only the material dealer 
but also the honest buyer who pays his bills; 
they have stabilized credits; they have intro- 
duced thru educational means better merchan- 
dising methods. The Wisconsin dealers came 
together and formed an association because 
they were interested in giving an honest 
service and wanted to fit themselves better to 
do that thing. The old idea led to endless 
wrangles with manufacturers and whole- 
salers; the new plan seeks to find a common 
ground for conducting business on a fair basis, 
and it seeks to find this basis by means of 
conference and the finding and using of facts. 


Industry Needs Basis of Understanding 


If the point of view and the objects of 
retailers are to be understood they must be 
presented in a fair and square way to manu- 
facturers and wholesalers. Representatives 
of the National retailers have been out among 
the mills. They have discovered manufac- 
turers who thought retailers sold in carlots 
without handling the stuff thru their yards; 
that they did little or nothing to earn their 
profit. These representatives were able to 
convince them that retailers have a big in- 
vestment, carry enormous credits on their 
books, and really create sales that without 
their efforts never would be made. Manufac- 
turers complained of cancelations, but an 
investigation showed that most of the can- 
celations were made not by retailers but by 
industrial concerns. They complained of the 
vast number of small claims; but when it was 
pointed out that some 93 percent of inspec- 
tions made by the Southern Pine Association 
were decided in favor of retailers they were 
ready to admit that probably retailers were 
as honest in small claims as in large. Finding 
a common basis of understanding in these and 
other matters is a big promotion project that 
should be undertaken by an organization fitted 
to carry it to success. 


Union Will Bring Strength to Retailers 


Mr. Pfund menfioned specific cases where 
retailing organizations are not presenting a 
united front. One is the 5 percent degrade in 
the southern pine rules. Different States have 
taken different stands on it, and there has 
been talk of appeal to the courts or to Con- 
gress. One State wants the shipper to stand 
the cost of inspections regardless of the find- 
ings. Every time two associations take con- 
tradictory stands on a national question it 
weakens the voice of the retailing industry in 


speaking for its reasonable demands. The 
matter of freight undercharges, of fir sizes, of 
general publicity for the industry are all im- 
portant matters that remain uncared for. A 
resolution in regard to fir sizes at the National 
retailers’ convention resulted in a representa- 
tive of that association being invited to con-: 
fer this week with western manufacturers. 
News of the big aspects of the trade is not 
handled in a big way. Following one conven- 
tion a newspaper carried a story to the effect 
that four building material conventions had 
been held in the city in a week and strongly 
intimated the existence of collusion for illegal 
undertakings. There is no one to tell the press 
the truth. 

Mr. Pfund gave a little history of the Na- 
tional association and stated that it has a 
definite proposal for the affiliation of State and 
regional associations on a platform of co- 
operative work; giving the National work 
which should be done by a national body. The 
speaker closed with the statement that the 
National would never come about until the 
members of the industry wanted it, and that 
in his opinion the ideal situation would be 
for each dealer to belong to his local, State 
and national associations with each funetion- 
ing harmoniously in its proper sphere. 

The ‘‘Stop Loss’’ Point in Business 

G. W. Hafner, Chicago, gave his famous 
‘‘wet umbrella’’ address on the matter of 
finding the stop-loss point in business. With 
his usual forcefulness he outlined the dangers 














MEMBERS OF THE LUMBERMEN’S 
DAUGHTERS’ ASSOCIATION 


First Row (left to right): Blanche E. Fish, 
daughter of Charles W. Fish, Charles W. Fish 
Lumber Co., Elcho, Wis.; Faye Vogelsang, 
daughter of W. E. Vogelsang, Turtle Lake 
Lumber Co., Winchester, Wis.; Madge J. Col- 
lar, daughter of W. G. Collar, West Lumber 
Co., Lugerville, Wis. Second Row: Olive E. 
Hamar, daughter of E. A. Hamar, Worcester 
Lumber Co., Chassell, Mich.; Katherine M. 
Ellis, daughter of A. G. Ellis, Ellis Lumber 
Co., Milwaukee, Wis. Third Row: Pauline G. 
Beckwith, daughter of H. E. Beckwith, Chetek 
Lumber & Supply Co., Chetek, Wis.; Florence 
M. King, daughter of F. E. King, King Lum- 
ber Co., Grand Rapids, Minn.; Sarah Mae Eng- 
lish, daughter of C. E. English, Midland Lum- 
ber & Coal Co., Minneapolis, Minn. 


of attempting to do business without signifi- 
cant and adequate information. A business 
man must know costs, and know them by lines, 
and know them all the time. In this way he 
can detect leaks, adjust his business to a basis 
that will yield a profit on every line and set 
prices by knowledge and not by the prices of 
his competitor. As usual, Mr. Hafner illus- 
trated his lecture by means of charts. 


Farmer Wants American Markets Maintained 


President Babcock introduced Elmer C. Hole, 
of Chicago, secretary and manager of the 
AMERICAN LUMBERMAN. In beginning his talk 
Mr. Hole referred to Mr. Nordman’s address 
and agreed with his statement of the impor- 
tance of the farmer. But manufacturer and 
merchant are also important in the scheme of 
business. One reason the markets are poor is 
the fact that an impoverished Europe is work- 
ing harder than it ever has worked and at 


lower wages. It is pouring cheap goods into 
the markets of the world in.an effort to get the 
money wherewith to rebuild itself. There is 


‘a lessened foreign demand for American prod- 


ucts. The farmer wants American markets 
maintained, because he wants American labor 
to earn wages in order that it may buy the 
things he has to sell. The farmer’s interests 
are bound up with those of American business. 

Mr. Hole said he wanted to refer to Mr. 
Nordman’s statement about economics. It is 
true that some men of wealth are not men of 
character. But on the other hand most men of 
wealth are men of the highest character and 
men with a passion for public service. The 
speaker referred to two bankers who came 
from the middle West and who had taken 
places of high trust when Stillman had to step 
out of his place in the National City Bank of 
New York. One was a boyhood friend of the 
speaker, who recalled meeting him a short time 
ago. Altho in high position, this man still has 
the honesty and the character and the sound- 
ness of heart that have taken him from a 
Kansas farm to his position in the National 
City Bank. He is typical of American busi- 
ness men; and there is little danger of such a 
man going bad when he gets great wealth. 
America will help rebuild Europe and will 
also, in this rebuilding, remember America. 


Trip to Pacific Coast Mills Suggested 


At the close of the speaking session, a Mil- 
waukee passenger agent outlined a junketing 
trip to the western mills and asked those inter- 
ested to leave their names with the secretary. 
The session closed with motion pictures of red- 
wood logging and manufacturing. 


THURSDAY MORNING 


The final session of the Wisconsin retail 
convention began this morning with an ad- 
dress by F. K. McPherson, vice president of 
the First Wisconsin National Bank, of Mil- 
waukee, on the subject, ‘‘ Financial Assistance | 
for the Farmer.’’ Mr. McPherson dealt with 
the loans to banks by the War Finance Corpo- 
ration. Beyond doubt farmers need assist- 
ance; but if the Government attempted to 
make direct loans to them it would have to 
create.a vast amount of machinery. Instead of 
doing this it makes loans to banks on the 
basis of loans already made by these banks 
to farmers for production purposes. Banks 
have, as always, made extensive loans to 
farmers; and were some relief not afforded 
these banks would be required to call in loans, 
force payment and thus compel farmers to 
throw their produce and in some cases their 
productive property such as dairy herds on 
the market at a sacrifice in order to raise 
money. Such a course would demoralize mar- 
kets and also cripple farm production. By 
loaning money to the banks the Government 
makes it possible for them to continue carry- 
ing their farmer customers. The purpose is 
not to furnish farmers money so that they 
may engage in speculative hoarding, nor is it 
to create new farm operations; but rather 
to enable farmers already in business to sus- 
tain normal production. 


Benefits of Government Reach Farmers 


This money has already done appreciable 
good. It is loaned out with the minimum of 
red tape. The speaker asked lumbermen to 
get behind the work to the extent of helping 
explain it to country bankers and to farmers; 
for both of these classes of men have been 
slow to understand it. Already $3,500,000 in 
loans have been approved for Wisconsin, and 
additional loans amounting to $1,500,000 have 
been sent in for approval. The fact that this 
money is coming into the State so loosens the 
money market that it indirectly aids all busi- 
ness projects. The questions asked Mr. Mce- 
Pherson at the close of his talk indicated a 
lively interest in the matter. 

Asks Support for Wisconsin Parks Project 

Bert Williams, representing the Wisconsin 
Lakes & Parks Association, made a brief ad- 
dress asking support for the establishment of 
a forest and lake preserve in western Price 
and eastern Sawyer counties. The legislature 
passed an appropriation for this purpose, but 
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the governor vetoed it on the ground of cost. 
He favored the project but suggested that it 
be done by private subscription. This park, 
Mr. Williams said, would in a striking way 
be a picture and memorial of lumbering as 
it used to be practiced in the State. Estab- 
lishing parks and otherwise making available 
the natural beauty of the lake and forest 
country is a means of fostering the great 
enterprise of recreation; and recreation is not 
only a gift to the public but also has its com- 
mercial side, for it brings thousands of dol- 
lars annually into the State. 


Time to Call Halt on Government Expenditures 


James T. Drought, association general coun- 
sel, made a lengthy address covering the legal 
interests and activities of the association. 
He began with a statement of the mounting 
costs of government and the consequent rais- 
ing of taxes, and suggested that the time has 
come to call a halt. He made an analysis of 
the 1921 income tax law and discussed many 
aspects of the lien law. In this connection he 
read with approval a lien law questionnaire 
prepared by Ralph Wagers, of Kellogg Bros. 
Lumber Co., Wisconsin Rapids, for the guid- 
ance of the company’s branch managers. He 
concluded by reading the correspondence be- 
tween Secretary Hoover and Attorney-Gen- 
eral Daugherty in regard to the scope of legal 
action open to trade associations. 


Resolutions Report Is Adopted 


The committee on resolutions presented its 
report, which was unanimously adopted. The 
first resolution urged that the Forest Service con- 
tinue its efforts to develop greater uniformity 
in grading rules and suggested conferences of 
all parts of the industry to aid in this work. 
The second commended the efforts of the Mil- 
waukee Chamber of Commerce to further the 
colonization of the unoccupied lands of the 
State, and urged the céperation of the Federal 
Government in this matter. The third com- 
mended the work of the Wisconsin Lakes & 
Parks Association. The fourth presented a me 
morial to four deceased members: R. W. Hough- 
ton, Albert J. Anderson, N. W. Cleffson and 
Thomas J. Hughes. The fifth approved the 
proposition to join the National Retail Lumber 
Dealers’ Association, leaving the details of rep- 
resentatién and dues to be worked out by the 
president and secretary in conjunction with rep- 
resentatives of other associations. The sixth 
dealt with fir grading rules and manufacturing 
practices and asked that the clause ‘‘subject 
to natural shrinkage’’ be eliminated and that 
lumber be dressed after seasoning. 


Officers and Directors Elected 


The committee on nominations presented the 
following nominees, who were elected: 

President—H. E. Beckwith, Chetek. 

Treasurer—H. W. Wilbur, Waukesha. 

Director—C. E. Babcock, Necedah. 

President-elect Beckwith thereupon made a 
graceful speech of acceptance. 

Adolph Pfund, of the National Retail, com- 
mended the work of the agricultural committee 
and expressed the hope that it would be con- 
tinued. He stated that this work has attracted 
nationwide interest. He moved a rising vote 
of thanks to the officers and directors, which 
was carried unanimously. 

in the afternoon the International Corre- 
spondence Schools presented a motion picture 
film and held a conference on education mat- 
ters, 


Entertainment Provided for the Ladies 


The ladies’program included luncheons, thea- 
ter parties and card parties. The committee 
having this program in charge consisted of Mrs. 
B. H. Roderick, of Brodhead; Mrs. Emanuel 
Layer, of Adams; Mrs. D. S. Montgomery, Mil- 
waukee; Mrs. William E. Schneider, Milwaukee, 
and Mrs. C. H. Allen, Milwaukee. The mem- 
bers of the Lumbermen’s Daughters’ Associa- 
tion, an organization composed of daughters 
of lumbermen attending the Milwaukee Downer 
Seminary, were the guests of honor of the Wis- 
consin association at a box party at the David- 
son Theater on Wednesday evening, witnessing 
the musical comedy, ‘‘Lady Billy.’’ A photo- 


graph of these attractive young ladies is re- 
produced elsewhere in this report. 


NORTHWESTERN SALESMEN ELECT 

At their annual meeting Wednesday morning 
the members of the Northwestern Lumber & 
Sash & Door Traveling Salesmen’s Associa- 
tion elected the following officers: 





President—E. A. Frederickson, Madison. 

First vice president—T. P. Buckley, Waukesha. 

Second vice president—Edward Deschamps, Mil- 
waukee. 

Secretary-treasurer—Robert Blackburn, Milwau- 
kee, 
Director—James Smith, Laurel, Miss. 
Plans were laid for a vigorous membership 
campaign. The time selected for the next meet- 
ing is the first day of the dealers’ convention in 
Milwaukee: At that time the salesmen will 


hold a banquet. 





E. A. FREDERICKSON. 
Madison, Wis. ; 
Elected President 


T. P. BUCKLEY, 
Waukesha, Wis. ; 
Retiring President 


WISCONSIN CATS CONCATENATE 


A lively concatenation and dinner took place 
Tuesday evening in the Red Room of the Pfister. 
There were twenty-two kittens initiated, and 
thirty-five old cats were present. Following 
were those in charge: 

Snark—E. H. Ehlert. 

Senior Hoo-Hoo—C. BE. Babcock. 

Junior Hoo-Hoo—D. S. Montgomery. 

Bojum—H. W. Bailey. 

Scrivenoter—Harry Gorsuch. 

Jabberwock—T. A. Moore. 

Custocatian—H. J. Steinman. 

Arcanoper—H. J. Sauer. 

Gurdon—Otto E. Lay. 


The usual hilarious time marked the initiation. 
This was followed by vaudeville entertainment. 


REPORTS ON CANADA SHINGLE PLAN 


SEATTLE, WaAsH., Feb. 11.—Local shingle 
manufacturers and wholesalers Wednesday 
heard a report from A. J. Wartes, on the ef- 
fort of British Columbia manufacturers to 
form a selling agency. Mr. Wartes, who had 
just made a visit to Vancouver, stated that 
about 110 machines had lined up behind. the 
proposed combination, and that in his judg- 
ment the plan would be successful to the point 
of exerting a definite steadying effect on the 
market; furthermore, that the wholesaler would 
be recognized, and in fact that those interested 
in the plan would continue to do business much 
the same as at present, with the important dif- 
ference that each would abandon its special 
brands and unite with the others in putting out 
a common brand, 

Arthur Bevan, of the shingle branch, West 
Coast Lumbermen’s Association, notified the 
wholesalers that anti-shingle legislation was 
under consideration at Salt Lake City, Utah; 
Elmira, Neb., and Des Moines, Iowa. He also 
reminded the shingle men that the Ohio Asso- 
ciation of Retail Lumber Dealers had been 
considering a buying service, and had recently 
appointed a markets committee, with the idea 
of combating conditions that might lead to 
stampeded markets in lumber and shingles. 





The Advantage of Sheathed Construction 


[By T. F. Laist] 


[This communication refers to an article on 
page 38 of the Feb. 11 issue of the AMERICAN 
LuMBERMAN by A. T. North, captioned “What 
is Under the Plaster? —Some Fallacies Ex- 
posed.” Mr. Laist is Chicago representative of 
the National Lumber Manufacturers’ Associa- 
tion, an engineer of high standing and an au- 
thority on building construction.—Epit0Rr. | 


Supplementing the article on the relative 
value of back plastered stucco on metal lath, 
and metal lath and sheathing, which appeared 
in the AMERICAN LUMBERMAN of Feb. 11, | 
would like to say that the investigations of the 
building code committee of the Department of 
Commerce, Washington, D. C., show that the fire 
resistive merits of a wall of back plastered 
construction, and one of metal lath on sheathing, 
are about equal. It is my understanding that 
this is conceded by the manufacturers of metal 
lath as well as the underwriters. 
Conductivity Accounts for Burning of Studs 


The wood in a wall of this type ignites, not 
thru cracking or disintegration of the Portland 
cement, but thru conductivity; and the con- 
ductivity would be nearly the same on 14-inch 
stueco as upon %4-inch stucco. In the case of 
sheathing there is a %-inch layer of wood be- 
tween the studs and plastering which must ignite 
before the supporting members, the studs, are 
affected. 

Sheathing Permits Exterior Repairs 


The advantage of sheathed construction is 
that in ease of the deterioration of the metal 
lath, which means a renewal of the plastering, it 
is an easy matter to renew the lathing, which 
may then be re-plastered. In the case of a 
house which is back plastered, under similar 
conditions it would be impossible to replace the 
stucco, or at least to back plaster the new stucco, 
without completely removing the inside plaster- 


ing of the building, which of course would be 
impracticable. Therefore if by any chance the 
plastering should crack, or if in the course of 
time the natural rusting out of the steel lath 
took place, it would almost be necessary for 
the owner to tear down the building. 

While there seems to be no other objection to 
the back plastering, this is a sufficient draw- 
back to merit consideration on the part of the 
home builder, for we must all admit that metal 
lath corrodes and, while this disintegration does 
not take place so rapidly when completely cov- 
ered by back plastering, the danger always ex- 
ists. 

Stucco Walls Need Insulating Material 

Ordinarily Portland cement mortar applied to 
stucco is in fact so porous that in order to insure 
reasonable warmth within the house, it is neces- 
sary to apply heavy sheathing paper or felt 
between the studs, tacked on strips or cleats, at 
some expense. 

Fire Preventionists Make Recommendation 


The action of the building committee of the 
National Fire Protection Association in this 
connection at a meeting last week in New York 
is pertinent and interesting. At this meeting 
a vote was taken on the following recommenda- 
tion, which received the support of the major- 
ity: 

That stucco on metal lath and masonry 
veneer residences be permitted within mu- 
nicipal fire limits except in strictly con- 
gested districts. 


There will be another meeting of this commit- 
tee on March 21 to go over the final draft of 
the recommendations. It may be pertinent to 
say that the building construction committee of 
the National Fire Protection Association has 
fui ctioned for about eleven years and its recom- 
mendations have come to be regarded as sound, 
conservative specifications. 
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WEST VIRGINIANS ADOPT GOLDEN RULE 


[Special telegram to AMERICAN LUMBERMAN] 

WHEELING, W. Va., Feb. 16.—The Golden 
Rule was unanimously adopted as the code of 
ethics of the West Virginia Lumber & Builders’ 
Supply Dealers’ Association, which opened its 
ninth annual convention in the assembly room 
of the Hotel McClure this afternoon. 

This action followed the reading of a paper 
by M. B. Sprigg, of Weston, on ‘‘The Need 
of a Code of Ethics Among Dealers.’’ There 
was some discussion as to the advisability of 
laying down rules with reference to territory 
and the upshot of the discussion was the adop- 
tion of the Golden Rule. 

The convention is being attended by the larg- 
est delegation in the history of the associa- 
tion. Secretary H. Echenbrenner in his annua] 
report said the experiences of last year had 
clearly shown the absolute necessity of associa- 
tion work. He said that manufacturers of cer- 
tain products were adopting the policy of quot- 
ing the consumer or contractor, especially on 
road work. 

President C. W. Pierce in his annual address 
counseled the using of the advertising columns 
of the local newspaper, which, he said, would 
bring results. ‘‘Just as surely will each copy 
of your trade journal bring results, if care- 
fully read,’’ he added. He advised a fight for 
100 percent dealer distribution. 


Good Times Are Near at Hand 


A. C. Babize, of the Chicago Investment News, 
aroused great enthusiasm by his optimistic ad- 
dress, in which he showed by the application of 
logic that good times were near at hand. ‘‘We 
have been passing thru an economic hurricane 
that has no precedent in the world’s history,’’ 
he said. He told of the causes and conditions 


that have followed other wars. He pointed out 
that deflation had been about completed, that 
labor had stood still but will soon realize there 
are forces at work which can not be overcome. 
He told of the success of the ‘‘ American plan’’ 
in Chicago and of how it was being put into 
effect elsewhere. 

A. C. Benson, of Mansfield, Ohio, told of the 
suecess of the Lumbermen’s Mutual Insurance 
Co.; Dwight Hinckley, of Cincinnati, talked on 





A report of the Friday or concluding 
sessions of the annual convention of the 
West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association will appear in the 
Feb. 25 issue of the AMERICAN LUMBER- 
MAN.—EDITOR. 











‘¢Interassociation Arbitration’? and -W. W. 
Scott, of Bridgeport, Ohio, read a paper on 
‘‘The Customer, Our Greatest Asset.’’ He 
said the method of obtaining customers could be 
summed up in one general practice, ‘‘advertis- 
ing.’’ Nothing so favorably influences cus- 
tomers as a sincere, hearty welcome, he said. 
Dealers should sell at reasonable prices and be 
prompt in service, both in salesmanship and de- 
livery. 


INSTALLING SAWMILLS 


LIVINGSTON, TENN., Feb. 13.—The Living- 
ston Heading Co., of this place, manufacturer of 
tight barrel circled heading, is installing lum- 
ber sawmills at all of ifs heading mills to cut 
several thousand acres of hardwood timber into 
lumber instead of heading. The timber will 
consist of white and red oak, poplar, chestnut 
and hickory. 





ZIP CLUB IN ANNUAL BALL 


DENVER, COoLo., Feb. 13.—The first annual 
ball and entertainment of the Zip Club of the 
MePhee & McGinnity Co. at the Woman’s Club 
Building, Saturday evening, Feb. 11, was a sue- 
cess from start to finish. 


In addition to entertaining the visiting New 
York State dealers, the club had as guests the 
force of the Sterling Lumber & Investment Co., 
in which the MePhee & McGinnity Co. recently 
acquired a large interest. 


The program opened with an entertainment 
in which all the talent was recruited from the 
Zip Club. Dancing followed until 10 o’clock, 
when refreshments were served. More dancing 
wound up the evening. Among the numbers on 
the dance program were a ‘‘Planing Mill’’ 
waltz, ‘‘Cozy Breakfast Nook’’ fox trot; 
‘‘Blind Nailing’’ waltz, ‘‘ Hard Kmots’’ special 
and ‘‘Own Your Own Sweet Home’’ waltz. 


The committee in charge of the affair was 
made up of M. L. Cooper, F. Charles Metz, A. 
S. Chappell, W. J. Nichol, ‘‘Duteh’’ Harper, 
Miss Dorothy Howe and Mrs. Florence Brand. 

New officers of the Zip Club are: George M. 
Hauk, president; H. O’Neil, first vice president ; 
Wilmer L. Heater, second vice president; Miss 
Edna Russell, financial secretary; Helen Ward, 
recording secretary; Miss Dorothy Meikenhaus, 
treasurer; H. M. Barton, A. S. Chappell and 
L. K. Harper, directors. 





THE BILL to make the metric system the 
lawful measuring method in this country, in- 
stead of the foot, pound and bushel, is sleep- 
ing quietly in the files of the Senate, where it 
was placed last October, at which time it 
dropped out of public notice. 





ELECTED PRESIDENT OF TWO TEXAS COMPANIES 


[Special telegram to AMERICAN LUMBERMAN] 

Houston, TeEx., Feb. 14.—B. F. Bonner, vice 
president and general manager of the Kirby 
Lumber Co. and the Kirby-Bonner Lumber Co., 





F. BONNER, HOUSTON, TEX. : 
Elected President of Kirby Companies 


was elected president of both companies at their 
annual meetings here today. 

John H. Kirby was elected chairman of the 
hoard and his son-in-law, J. F. Raweliff, was 
added to the board of the directors of the two 
companies, also becoming vice president of the 
Kirby-Bonner Lumber Co. Other officers and 
directors were reélected as follows: 

Kirby Lumber Co.—John G. Logue and G. E. 
Davison, vice presidents; J. T. McCarthy, treas- 
urer; R. F. Ford, secretary and auditor; W. N. 
Sangster, assistant secretary and treasurer; 
James L. Kirby, J. P. Dobbins and R, L. Weath- 
erby, directors. 

Kirby-Bonner Lumber Co.—John H. Kirby, 


B. F. Bonner, J. F. Raweliff, J. T. MeCarthy 
and Harry T. Kendall, directors. The officers 
are the same as those of the Kirby Lumber Co. 
except that J. F. Raweliff is vice president. 

Mr. Bonner will continue as general manager 
of the properties, and G. E. Davison as oper- 
ating manager. W. N. Sangster becomes as- 
sistant to the president. 


The appointment to the presidency of the 
Kirby Lumber Co. and Kirby-Bonner Lumber 
Co. comes in recognition of his exceptional abil- 
ity as executive and lumberman. Mr. Bonner has 
been identified with the lumber business practi- 
cally all his life. In 1901, as an associate of 
John H. Kirby, he participated in the organi- 
zation of the Kirby Lumber Co. and the Hous- 
ton Oil Co. He resigned from the directorate 
of the Houston Oil Co. in 1903 to become assist- 
ant to the president of the Kirby Lumber Co. 
When in 1904 the Kirby Lumber Co. and the 
Houston Oil Co., went into receivership, Mr. 
Bonner was made temporary receiver of the 
Kirby Lumber Co., and later made manager for 
the receiver. The litigation covered a period 
of five years, but in 1909, following the com- 
promise settlement and the removal of the com- 
pany from receivership, Mr. Bonner was con- 
tinued as vice president and general manager. 
Mr. Bonner is also vice president of the Link 
Oil Corporation; vice president of the Beau- 
mont Shipbuilding & Drydock Co.; vice presi- 
dent of the San Jacinto Trust Co., of Houston; 
vice president of the R. W. Wier Lumber Co., 
and largely interested in the Wier Long Leaf 
Lumber Co.; president of the Santa Fe Town- 
site Co.; ; president of the Gulf & Northern Rail- 
way Co., and director of the Houston Belt & 
Terminal Co. He was the first president of the 
Lumbermen’s Club of Houston and is a member 
of numerous other clubs in Houston, Chicago 
and other cities. 


Mr. Kirby, who with Tuesday’s election be- 
comes the chairman of the board, was the 
founder of the Kirby Lumber Co. and is one 
of the South’s most prominent business men. 
He was one of the ‘‘dollar a year’’ men during 
the war, serving for a time with the Emergency 
Fleet Corporation, more recently as president 
of the Southern Tariff Association. 


While the Kirby Lumber Co. has always had 
a capital stock of $10,000,000, its business 
is many times larger now than it was in 





JOHN H. KIRBY, HOUSTON, TEX.: 
Chairman of Board of Directors 


the early days of its existence. The company 
owns in fee simple or has timber rights on 
1,250,000 acres of eastern Texas lands. At the 
present time the company owns eleven pine mills 
and a hardwood mill at Silsbee, and it is plan- 

ning two others. The company has been cutting 
timber for more than twenty years and looks 
forward to another period of twenty years 
manufacture of southern pine lumber. To date 
the company has confined itself to the cutting 
and manufacture of pine but now plans to enter 
actively into the manufacture of hardwood. It 
is estimated that it has twenty years cutting of 
hardwood. The Kirby Lumber Co. today is 
the second largest producer of lumber in the 
United States. 
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LOGGERS MAKE CONSERVATION KEYNOTE 


KNOXVILLE, TENN., Feb. 13.—When the ex- 
ecutive committee of the Appalachian Logging 
Congress met here recently its members out- 
lined a program for the spring meeting of the 
congress, which is to be held at Cincinnati, 
Ohio, May 9, 10 and 11, and agreed that con- 
servation should be the keynote, conservation 
all along the line. The meeting was called 
by C. L. Babcock, Maryville, Tenn., of Bab- 
cock Lumber & Land Co., chairman, and the 
subjects mentioned in his call were considered. 
Among these were freight rates, forestry legis- 
lation, program for the spring meeting, mem- 
bership campaign, definition of the organiza- 
tion’s territory, codperation with other organ- 
izations in setting the lumber industry right 
before the public, and enlarging the service 
rendered to members. 

It. was agreed that, while freight rates are 
too high, work for relief is not within the scope 
of the organization, which should, however, en- 
dorse all efforts in that direction made by in- 
dividuals or organizations. Andrew Gennett, 
Asheville, N. C., of Gennett Lumber Co., was 
named chairman of a forestry committee, other 
members of which he is to choose. This com- 
mittee will study the Snell and Capper forestry 
bills and file a report of its findings with the 
executive committee, which in turn will submit 
the matter to the spring convention. 

The program for the spring meeting, as ten- 


tatively outlined, will include addresses by three 
men prominently identified with the industry, 
and the discussions of practical problems. A 
chairman will lead the discussion of each sub- 
ject with a 20-minute paper, to be followed 
with 5-minute discussions by other members 
of the committee chosen by the chairman. Then 
the subject will be open for an hour’s dis- 
cussion by the whole convention. The pro- 
gram as thus arranged tentatively follows: 


Railroad Maintenance—Relative Cost of Build- 
ing and Maintaining Narrow and Standard Gauge 
Raiiroad; advantages of each, upkeep of roadbed 
and equipment, kinds of wood for ties. Are ties 
made by contract or day labor? General discus- 
sion. 

Skidding Skidding ; 
skidded, kind of roads, kind of horses used, breed, 
weight, build, feed, care; Steam Skidding; type of 
machines, distance skidded, loading logs in woods, 
unloading at mill, ropes for skidders, sizes, condi- 
tions and care, kinds of fuel, methods of conserv- 
ing. 

Railroad Construction and Operation—Main 
line, spur line; standard or narrow gauge, grading 
by steam shovels and by hand, relative value of 
each, weight of rails, kind of ties used and size, 
classes of equipment, methods of conserving fuel. 

Timber Cutting and Swamping—Stumps, tops 
and overcutting, preventing splitting, contract cut- 
ting, bumping, bucking, scaling, nosing, peeling, 
road building, maintenance, care of tools, upkeep 
of tools, fire prevention. 


Lewis Doster, Indianapolis, Ind., E. C. Atkins 
& Co., chairman of the convention entertain- 


Logs—Team distance 


ment committee, reported that the first night 
of the meeting will be ‘‘Machinery Men's 
Night,’’ and the second night the banquet. 
The executive committee left to the entertain- 
ment committee arrangements for the entertain- 
ment during these two evenings. 

M. W. Stark, Columbus, Ohio, American Co] 
umn & Lumber Co.; L. D. Gasteiger, Braemar, 
Tenn., Pittsburgh Lumber Co.; and Andrew 
Gennett, Asheville, N. C., Gennett Lumber Co., 
were constituted a committee to codperate with 
members of the congress in getting an addi- 
tional member for each present member. Lewis 
Doster was made chairman of a machinery 
men’s committee, other members of which he 
will choose, to double the membership of that 
class. To the same end it was suggested that 
a special meeting be held at Charleston, W. 
Va., between now and the spring convention 
and a meeting at another place before the fail 
convention. In this connection it was decided 
to reaffirm the definition of the association’s 
territory as ‘‘the hardwood region,’’ which em- 
braces a part of Virginia, North Carolina, 
South Carolina, Georgia, Tennessee, Kentucky 
and West Virginia. 

SOME VERY LARGE SAWMILLS are in prospect 
for the Pacific coast, notwithstanding the fact 
that many mills now in that field find some 
difficulty in keeping going all the time. 





TEXANS GET TOGETHER ON REFORESTATION 


Houston, Tex., Feb. 13—Harmonized in their 
ideas as to means and methods, delegates to the 
seventh annual convention of the Texas For- 
estry Association (held here last Friday) and 
representatives of the lumber industry of Texas, 
announced the appointment of a legislative com- 
mittee that will go before the next session of 
the Texas legislature asking the passage of 
needed laws to protect Texas trees. The legis- 
lature will be asked to purchase large bodies 
of cut-over lands to become State forests and 
sanctuaries for birds, game and fish, and will 
ask the adoption of laws providing a distinct 
method of assessing taxation against lands held 
for reforestation by private interests. 


The convention was held in the club rooms 
of the Houston Lumbermen’s Club at Hotel 
Bender. . W. Goodrich Jones, of Dallas, who has 
been president of the association since its or- 
ganization, refused reélection and was made 
president emeritus. Richard F. Burgess, of El 
Paso, was elected president; Mrs. Lee Joseph, 
San Antonio, Watson Walker, Diboll, and J. 
Lewis Phompson, Houston, vice presidents, and 
E. O, Siecke, College Station, was reélected 


secretary-treasurer. The directors elected in- 
clude: 


Judge Scott W. Koy. Rastland ; Tom Finty, jr., 
Dallas; Col. Frank H. Holland, Dallas; Dr. J. L. 
Cline, Dallas; Robert J. Harding, San Antonio; 
W. A. Black, San Antonio; Harry Herzberg, San 
Antonio; Miss Eleanor Brackenridge, San Antonio; 
Loeth, Austin; Dr. W. B. Bizzell, College 
Station; Lee J. Rountree, Bryan; Leonard J. Til- 
lotson, Sealy; A. C. Buchanan, Temple; T. C. 
Yantis, Brownwood; J. S. Kerr, Sherman: Dr. 
S. P. Brooks, Waco; Miss Decca Lamar West, 
Waco; Turner E. Hubby, Waco; Harry T. Ken- 
dall; Mrs. Ben T. Boydstun, Greenville; Mrs. J. B. 
Graves, Mrs. Florence C. Floore, Cleburne; J. EB. 
Boog-Scott, Coleman; Joe L. Pope, Amarillo; R. W. 
Weir, ~_— G. Watson, Max Bentley, Miss Katie 
Daffan, all of Houston; George Sealy, Galveston ; 
G. H. Alford. Dallas; W. E. Thomason, Nacog- 
doches; W. H. Whited, Nacogdoches, 
The legislative committee includes: 
Leonard J. Tillotson, Sealy, chairman; R. W. 
Wier, Houston, viee chairman; W. G. Jones, Dal- 
las; EH. O. Siecke, College Station; R. G. Gilliam, 
Dallas; Lee J. Rountree, Bryan; William Black, 
San Antonio; Mrs. Ben Boydstun, Greenville; A. C. 
Goeth, Austin; John A. Moble » Houston; Harry 
T. Kendall and Miss Katie Daffan, Houston. 


Membership in this committee is divided 
equally between members of the association and 
representative lumbermen whose interests will 


be directly affected by such laws as may be 
adopted concerning conservation. 


Col. W. B. Greeley, chief of the United States 
Forest Service, was among those in attendance 
at the meeting. 


Speaks for the Lumbermen 


Robert W. Wier, of Houston, president of the 
R. W. Wier Lumber Co. and the Wier Long 
Leaf Lumber Co., appeared before the conven- 
tion as spokesman for the lumber manufac- 
turers, and explained that the manufacturers 
and owners of timber lands had opposed a 
severance tax proposed at the last session of the 
State legislature on the ground that the people 
of the State at large are interested in the re- 
forestation of cut-over areas and such benefits 
as accrue will be to all the people. Consequent- 
ly they should bear the burden of the tax neces- 
sary to provide the State forestry department 
with needed funds. Mr. Wier said further: 


To grow a forest from the seedling to a mature 
tree requires from 30 to 200 years. To grow a 
forest requires that someone or the State make an 
investment from which returns will be received 
in less than fifteen years, and each succeeding 
year will represent a larger outlay, with no great 
return to the private owner on his investment un- 
der 50 years. 

Being unable to derive any benefit annually on 
the capital invested, it is, of- course, necessary to 
figure compound interest and taxes in arriving 
at the proper cost of producing 1,000 feet of mer- 
chantable pine. This cost is variously estimated 
at from $8 to $100, according to the optimism or 
pessimism of the man figuring. 

But the fact remains that the forests must be 
replaced, and it is the consensus of those who have 
studied the question that they can not be replaced 
except State or Federal governments make some 
provision to lighten the tax burden, and even with 
that relief it is problematical if the returns would 
— compound interest on a conservative calcu- 
ation. 


In closing his remarks Mr. Wier pledged to 
the Texas Forestry Association and the people 
of Texas, the moral and financial support of 
the lumbermen for legislation that will give a 
broad, constructive and workable program of 
forest conservation. 

‘*And we recommend,’’ he said, ‘‘that this 
body ask the next legislature of Texas to make 
a suitable appropriation from the general reve- 
nues of the State to buy 200,000 acres of cut- 
over land in east Texas and to begin at once 
the regrowing of a forest from which commer- 
cial returns will begin within fifteen or twenty 
years. And if there were no returns from a 
commercial standpoint in so far as timber is 
concerned, it is a necessity for climatic and 
atmospheric requirements, ’? 


Max Bentley, managing editor of the Houston 
Chronicle, speaking for the ‘‘interested pub 
lic,’?? made a plea for harmony and advanced 
the idea that the public is prone to be over 
censorious in its attitude toward the lumbermen 
who own and are cutting the forests. There is 
no fundamental difference between advocates of 
forestry and the lumber interests, both desiring 
the same results, Mr. Bentley declared. 

He said that in the past the forestry advo- 
cates and the lumbermen had been far apart in 
their ideas of reforestation, the latter having 
been much maligned, and as a result the for- 
estry bill presented to the: last legislature for 
approval was killed thru the efforts of the lum- 
bermen. But now they understand mutually 
why a comprehensive reforestation plan is 
needed. It is up to the public and the press 
to meet the lumbermen half way, saying to 
them, ‘‘We want forestry; you want forestry. 
The public interest demands it. Let’s have it.’’ 
He showed that, while once a heavily timbered 
State, Texas now ranks eighth or ninth, and 
where the Texas legislature has appropriated 
$20,000 annually for its forests New York with 
less timber has appropriated $1,069,000 an- 
nually. He urged the delegates to get the news- 
papers behind the project for now is the time 
to stop talking—it is the time to act, for the 
forests are menaced. 


State Forester Reports 


The annual report of State Forester E. O. 
Siecke, who is also secretary-treasurer of the 
association, was read to the convention. The 
report was voluminous and covered very thoroly 
the activities of the department during last year. 
It told of a general survey being made of the 
forest résources of the State, the information 
thus gathered. being embodied in two publica- 
tions, one of which deals with the forests of 
Texas in a general way, and the other covering 
forty counties in east Texas which make up the 
State’s real timber belt. 

The secretary-forester stressed the need of 
constructive forestry work; that if the annual 
grass and brush fires are not controlled vast areas 
of timbered land will need to be replanted at fifty 
times the cost of proper fire protection. Ap- 
proximately 1,000,000 acres of second growth 
pine and hardwood timber is owned by farmers 
in the northeastern part of the State and the 
future timber supply will depend to a great 
degree upon the care and intelligent manage 
ment of these farm forests. 
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MILWAUKEE, WISs., 
Feb. 13.—The annual 
meeting of the Northern 
Wholesale Hardwood 
Lumber Association took 





T. T. JONES, 
Minneapolis, Minn. ; 
Reélected President 





place at the Athletic 
Club today with Presi- 
dent T. T. Jones, of 
Minneapolis, in the 
chair. Secretary J. F. 
Hayden, of Minneapolis, could not be present 
on account of illness, and Robert Duncan, of 
Minneapolis, acted as secretary. After the an- 
nouncement and confirmation of four new mem- 
ber companies and the reading ot the minutes 
of the latest previous meeting, President Jones 
named the following committees: On resolu- 
tions, G. A. Vangsness, Chicago, William Brown, 
Chicago, John Adams, Wausau; on the matter 
of naming a director on the board of the Na- 
tional association, Harry Christiansen, Milwau- 
kee, William Kelly, Milwaukee, and C. L. Til- 
lotson, Antigo. 

Following an established custom, President 
Jones then called upon representatives of the 
trade press for short talks. Albert Cone, Chi- 
cago, read a paper dealing with the disposal 
of low grade stock. He made two points; first, 
that grades can be raised by cutting out de- 
fects; and, second, that users of hardwoods 
and the public generally can be educated to the 
European standard of using lumber in which 
sound knots appear and appreciating the essen- 
tial beauty of these so called defects. Other 
press representatives who spoke briefly were 
L. P. Robertson, R. Y. Kerr, Charles Carpenter 
and EK. W. Mecker, all of Chicago. 


President Jones read a telegram from Frank 
F. Fish, of the National Hardwood Lumber 
Association, extending good wishes and ex- 
pressing regret that he could not be present. 


Secretary Presents His Report 


Mr. Duncan then read Secretary Hayden’s 
report. Conditions in the hardwood lumber 
trade, so this report stated, have caused all 
trade organizations to move slowly, but the 
meetings have been well attended and interest- 
ing. President Jones has succeeded in getting 
the association better understood by means of 
making the meetings absolutely open, and his 
policy of inviting trade press representatives 
has secured publicity and consequently under- 
standing of the aims and objects of the asso- 
ciation. The remainder of the report dealt with 
freight rates and the pending negotiations with 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association in regard to the latter or- 
— proposal to furnish freight rate 
ooks. 





The President’s Address 


Following a brief fiscal statement, President 
Jones delivered his report. He paid a handsome 
tribute to the trade press, as follows: ‘‘Some- 
times I wonder whether there would be a lumber 
business or to put it the other way, what a 
chaotic impossible sort of business it would be 
if it was not for our trade journals. I feel 
I voice the sentiment of this organization when 
I say anything we can do individually or col- 
lectively for the lumber papers we will be glad 
to do.’’ He added that while this is not the 
biggest lumber organization in the North, its 
members produce one-fourth to one-sixth of the 
hardwood manufactured in Wisconsin, northern 
Michigan and Minnesota, and it markets one- 
third of the entire output of these States. On 
this account it holds .in its hands the power to 
stabilize the market. The members of the asso- 
ciation are marketing experts, and they have a 


chance to give a new and better meaning to the 
hackneyed word, service. ‘‘Service,’’ he said, 
‘¢ig the simplest thing in the world but it means 
hard, conscientious work. I believe this year 
that we can’t work too hard trying to keep 
our customers satisfied.’’ He added that the 
places in which to improve business relations are 
in handling complaints of customers and in learn- 
ing from competitors. ‘‘It has been a hard 
year for all of us,’’ he said in conclusion. 
‘*The fact that it is gone is enough to make us 
feel cheerful.’? 


Trade Conditions Are Discussed 


A general and informal discussion followed, 
which was carried on by George Mason, Arthur 
Jarvis, William Brown, L. H. Wheeler, William 
Kelly, John Adams, A. C. Quixley, James Ander- 
son, G. A. Vangsness, J. J. Fitzpatrick, Fred 
Gillette, Fred R. Masten, C. L. Tillotson, H. A. 
Walker, F. W. Long, Robert Duncan and others. 
The discussion brought out many points of view, 
not all of which were in harmony. : 
Vangsness, of Chicago, in commenting on this 
fact stated that the present was an era of 
contradictions and illustrated the need of asso- 
ciation work, of finding what real conditions 
are and then of pulling together. He added 
that while it did not make so much personal 
difference to a wholesaler at what level prices 
stood, he always felt it something of a duty to 
use what influence he could bring to bear to 
keep the price level high enough so that the 
manufacturer could get a fair return. The man- 
ufacturer is the man at the bottom and has no 
chance to compensate himself if prices are forced 
to a ruinously low level. : 


Increased Sales Volume Expected 

A. C. Quixley, Chicago, stated that with the 
present temper of the public in regard to the 
cost of living it is no time to tell customers 
that prices are going higher. Manufacturers 
who can not make a profit at the present levels 
must rearrange their costs. He suggested that 
customers be told the truth; that while prices 
may not go higher, stocks of dry lumber in 
certain kinds and grades are getting scarce and 
may not be obtainable later in the spring. He 
added that while sales may not reach maximum 
volume, there will be lots of business this 
year; much more than last year. 

L. H. Wheeler, of Wausau, stated that Fed- 
eral and State taxes last year injured the 
business and that due to relatively small sales 
of 1921 these things would not this year be 
damaging. He expressed a belief that this 
year’s trade would show a great increase in 
volume. 

Robert Duncan, of Minneapolis, stated that 
he believed the association could do a real serv- 
ice to its members and to the public by appoint- 
ing a committee on statistics that should work 
out a dependable wholesaling cost basis. 

The committee having the matter in charge 
recommended L. H. Wheeler, Wausau, as a can- 
didate for a place on the directorate of the 
National association. 


Resolutions of the Convention 


The committee on resolutions reported a reso 
lution of sympathy for W. 8S. Thom, Wausau, 
on the death of his wife. It expressed the 
thanks of the association for the splendid work 
of Secretary Hayden and extended sympathy 
in his present illness. It tendered the thanks 
of the organization to President Jones. It 
recommended the appointment of a committee 
on education that should be charged with the 
duty of seeing what could be done to coéperate 
with users of hardwoods, especially furniture 
makers, to extend the uses of lower grades. 


Officers, Directors and Education Committee 
The committee on nominations presented the 
following named candidates, who were elected 
to the respective offices: 
President—T. T. Jones. 


Vice president—Arthur H. Jarvis. 
Treasurer—J. B. Andrews. 


Northern Hardwood Wholesalers In Annual 


Convention Predict Increased Business This Year . 


Secretary—J. F. Hayden. 

Directors—George W. Mason, Delwin Towle and 
H. Christiansen. 

The president named the following committee 
on education: G. A. Vangsness, R. J. Clark, 
and H. A. Walker, all of Chicago. 

In the evening an elaborate dinner was served 
at the Athletic Club, and the popular president 
proved to be a prince of hosts. In addition to 
the sumptuous dinner there was music, sing- 
ing and some very pretty dancing. The solo 
dancer was Lenore Ulric’s younger sister, whose 
sweetness, modesty and charm captivated the 
diners. 
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ROTARY CUT BOX MEN CONFER 


{Special telegram to AMERICAN LUMBERMAN] 

NEw ORLEANS, La., Feb. 15.—The Rotary 
Cut Box Lumber Manufacturers’ Association’s 
meeting here today discussed at length the bear- 
ing upon trade association activities of the re- 
cent Supreme Court decision and the subse- 
quent comments and interpretations thereof by 
Attorney-General Daugherty, Secretary Hoover 
and others. The latest of the official elucida- 
tions on the subject was read in full, and the 
apparent impression of the meeting was that it 
left practically all questions involved about 
as much in the dark as ever. 

A discussion of operating conditions indi- 
cated that about one-third of the plants are not 
operating and that current production ranges 
about 50 percent of normal. The shutdowns 
were attributed, some to bad weather, some to 
quiet business and others to both factors com- 
bined. 

It was decided to hold the next meeting in 
New Orleans about March 15. President E. B. 
Martin, of Pascagoula, and Secretary J. M. 
Pritchard conducted the meeting, which drew a 
representative attendance. 


EMBRYO ARCHITECTS HEAR LUMBERMAN 


St. Louis, Mo., Feb. 14.—The first of a series 
of lectures by practical men in the building 
material and contracting business in St. Louis 
before the students of the school of architecture 
of Washington University was delivered last 
Thursday by Julius Seidel, president of the 
Julius Seidel Lumber Co. 

More than 100 students, men and women, 
heard Mr. Seidel. He recited first the poem, 
‘«The Call of the Woods,’’? by Douglas Malloch, 
the Lumberman Poet. Then Mr. Seidel displayed 
many fine stereopticon views of the forests, 
taking his hearers thru the various operations 
from the tree to the finished product. He had 
added for this occasion 13 views showing meth- 
ods of handling in his own yard. 

Mr. Seidel urged upon the embryo architects 
the need of conservation of the country’s for- 
ests supplies, and said that one of the ways to 
do this was not to be exacting in specifica- 
tions. Frequently, he said, lumber was rejected 
because of knots which were not defects con- 
sidering the purpose for which the material 
was to be used. ‘‘Use lumber judiciously,’’ he 
urged. ‘‘Get in touch with the practical men 
in the lumber trade. Work with them and they 
will work with you.’’ 

Various grades of flooring were shown by 
Mr. Seidel. He also exhibited panels of the 
various woods used in this market. Evidencing 
the disposition of the lumber dealer to serve 
the public, Mr. Seidel said that his company 
carried in stock 2,337 different items, as re- 
vealed by the stock inventory just completed. 
Thirteen States were drawn from to supply 
this lumber. 

L. E. Clark, secretary and sales manager of 
the Huttig Sash & Door Co., will speak before 
the class next ‘Thursday on ‘‘ Millwork.’’ 


SPEER EEEEEEEEAAE 


THE CAPITAL invested in the furniture manu- 
facturing business in Canada totals $21,030,- 
163. 
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Connecticut Dealers in Annual Convention 
Rescind Former Action on Degrade Rule 


[Special telegram to AMERICAN LUMBERMAN] 


HARTFORD, CONN., Feb. 15.—A blinding snow- 
storm that raged with old time New England 
fervor for twelve hours failed to mar the annual 
convention at the Hotel Bond here today of the 
Lumber Dealers’ Association of Connecticut. It 
was by far the biggest meeting ever held by the 
Nutmeg State lumbermen, more than one hun 
dred and twenty-five attending the business ses 
sion in the afternoon. This number was more 
than doubled at the banquet tonight. From 
Boston and New York City lumbermen came to 
join the Connecticut crowd in making the meet 
ing one of the finest ever held in New Hngland. 


Rescind Action Against 5 Percent Clause 


O. O. Axley, of Warren, Ark., sales manager 
of the Southern Lumber Co., told the Connecticut 
agsociation this afternoon that the New Iingland 
lumberman is the squarest to be found anywhere 
in the country and that in dealings for more 
than fifteen years he had encountered fewer 
than fifteen disputes. ‘‘ You are men of unques 
tioned integrity,’’ Mr. Axley said. ‘‘ Whole- 
salers and retailers alike, you are on the square. 
I recommend the New England lumberman to 
the manufacturer at large as the best customer. ’’ 

Mr. Axley was here primarily to urge the asso- 
ciation to rescind its action condemning grading 
rule No. 39 of the Southern Pine Association. 
He said the 5-percent degrade clause, the main 
question of dispute, was drawn especially to pro- 
tect the retailer, and pleaded with the associa 
tion not to be the first to start a rule to disrupt 
the Southern Pine Association’s regulations. As 
a result of his appeal the members voted to 
rescind the contrary action of the association 
on the degrade clause. 


President and Secretary Are Optimistic 


William J. Riley, of Hartford, the retiring 
president, in his annual address pointed to the 
accomplishments of the association on an income 
of only $4,000, and cited the work of similar 
organizations. He said that prospects are bright 
and that those who exert the proper effort will! 
be rewarded. 

Secretary James Cray in his report declared 
that the trend of business is distinctly upward 
He predicted a steady and sure increase in the 
next twelve months. 

Extending Hoo-Hoo Realm to New England 

H. R. Isherwood, of St. Louis, secretary-treas- 
urer of Hoo-Hoo, inaugurated the first chapter 
of the order in New England at a special initia- 
tion late this afternoon. Elmer J. Anderson, 
the New York City Hoo-Hoo chief, and a delega- 
tion from the metropolis assisted in administer- 
ing the rites. Until today there were only three 
Hoo-Hoo members in New England. 

The new officers of the association are: 

President—Robert W. Chatfield, of Derby. 

Vice president—H. E. Shepherd, of New Britain. 

Secretary—James Cray, of New Haven. 

Treasurer—Hobart H. Richards, of West Haven. 


Directors (for three years)—W. J. Riley, of 
Hartford; H. M. Swinney, of Niantic; H. E. Thomp- 
son, of Watertown; G. Frederick ‘Thompson, of 


Stamford. 


Mr. Chatfield, Mr. Riley and Mr. Cray were 
elected delegates to the convention of the East- 
ern States Retail Lumber Dealers’ Association. 
Albert Seibold, of New Haven, was named coun- 
cilor to the Chamber of Commerce of the United 
States. 

The banquet hall of the Hotel Bond was 
crowded to capacity when the association mem- 
bers gathered at 8 o’clock for their annual feast. 
A typical Connecticut menu had been prepared. 

The chief banquet speaker was Prof. Ed- 
mund Morris Morgan of the Yale Law School, 
whose subject was ‘‘Commercial Arbitration.’’ 
He had been invited to make a ‘‘plain state- 
ment of facts’’ and he adhered strictly to this 
request. H. R. Isherwood, secretary-treasurer 
of Hoo-Hoo and a recognized authority, spoke 
on ‘‘Tips on Merchandising.’’ From first to 
last the hotel rang with songs by the lumber- 


men, who made the most of their 
yet-together.’’ 

An innovation at the convention was the dis- 
tribution of the ‘‘ Year Book of the Connecticut 
Association.’’ The book was compiled by Sec- 
retary Cray and won him wide and favorable 
comment. Its pages show conclusively that the 
Lumber Dealers’ Association of Connecticut has 


been strictly on the job in the last twelve months 


‘*higgest 





R. W. CHATFIELD. 
Derby, Conn. ; 
lected President 


W. J. RILEY. 
Hartford, Conn. ; 
Elected Director 


and that few questions of have 
failed to get its attention. 


A foreword says: 


importance 


So that our members may visualize the activities 
of the association during 1921, we are issuing this 
year book. We have made special record only of 
those of major importance, the minor ones being 
performed as a matter of course. We invite com- 
ment, 


Deakng with the question of lumber prices 
and bualding costs, the year book sets forth: 

Early in the year there was widespread com- 
ment on building costs, it being indicated that the 
high price of lumber was responsible therefor. A 
resolution passed by the board of directors set 
forth the fact that lumber had made the greatest 





JAMES CRAY, NEW HAVEN, CONN.: 
Secretary 


reduction in price of any building commodity and 
that the high price of other building material and 
labor was the basic reason for the existing high 
costs. 

The resolution was given general publicity in the 
State press and trade papers, and, in a number of 
instances, was the subject of favorable editorial 
comment, It accomplished the object intended— 
that of placing before the public the price of lum- 


ber in its true light, as to the effect on building 
costs. 


The ussociation’s part in the fight for stand- 
ardization of finished sizes also is related, the 
year book stating: 


There is every hope that conclusions will be ar- 
rived at which will eliminate the constant reduc- 
tion in sizes, which is giving the public less for its 
money, causing complaint and criticism which the 
retailer has to bear, altho entirely blameless, and 
in addition will tend to reduce the number of 
grades and sizes and, consequently, reduce the re- 
quired amount of invested capital. 


Other Activities of the Association 


On the question of Pacific coast rates, the 
association has this to say: 


In the spring the Western Classification Commit- 
tee made a reduction in the rates of lumber and 
other forest products from the Pacific coast to the 
Mississippi River crossings, Chicago etc. As the 
rates to points in Central Freight territory are con 
structed on combinations these reductions reflected 
eastward as far as Buffalo-Pittsburgh line, which 
is the eastern boundary of the Central Freight ter- 
ritory. In common with other associations and in 
terests we took up this matter to secure an exten 
sion into eastern territory. The reduction in rates 
was agreed to by the eastern lines, effective as of 
Dec, 24, but the New York, New Haven & Hartford 
Railroad Co. refused to concur, which left the ter- 
ritory served by it subject to the old rates, while 
the adjacent territory served by the other lines 
received the benefit of the reductions. We regis- 
tered a protest with B. Campbell, vice president of 
the railroad company, and, under date of Dec. 22, 
we received assurance from Mr. Campbell to the ef 
fect that he would notify the transcontinental lines 
to publish the reduced rates to points on the New 
Haven road, having found it was unsatisfactory to 
those handling this Pacific coast lumber not to have 
the benefit of the rail rate when it applies to adja- 
cent territory on the line of the Boston & Albany 
and the Boston & Maine railroads. We expect that 
this reduced rate will become effective without any 
undue delay, which will mean an approximate re- 
duction from $3 to $5 a thousand feet in freight 
charge on the Pacific coast and Inland Empire 
products. 


Since the year book went to press, the New 
York, New Haven & Hartford has agreed to 
relinquish its stand, with the result that Con- 
necticut now enjoys the benefits of the rate re 
duction. 


The Connecticut association is unalterably 
opposed to a tariff on Canadian lumber, as the 
following paragraph demonstrates: 


The association voiced most strenuously its op- 
position to the proposed tariff schedule, which car- 
ried 25 percent ad valorem on finished lumber of 
Canadian origin. We contended that the proposed 
tariff would be detrimental to the best interests of 
the public and against public policy; would be 
economically unsound and jeopardize our pleasant 
trade relations with our best customer—Canada— 
that it was not necessary as a protective measure; 
would prove negligible as a revenue producer; 
would add from $250 to $300 to the cost of the 
average working man’s home and would act as 4 
restraint on measures for house relief. Protests 
were filed with all members of Congress from our 
State; with Hon. J. W. Fordney, chairman of the 
ways and means committee of the House of Repre- 
sentatives, and also with President Warren G. 
Harding. The strong protest raised against this 
proposed schedule has already caused a_ radical 
change to be made in the construction thereof. 
There will be further hearings before the Senate 
finance committee in January, 1922, on this matter. 


The association’s part in the fight to prevent 
an increase in demurrage rates also is re- 
viewed. 

Other issues of nation-wide importance in 
which the association has taken a hand follow: 


THE TRANSIT CAr.—The association went on 
record as being opposed to the transit car, when em- 
ployed to the extent as to make it difficult for the 
dealers to get reasonably prompt shipment on or 
ders placed with the mills, however, recognizing 
that at times the transit car proved a boon to the 
dealer in need of material quickly, nevertheless its 
place in the lumber business should not extend to 
the point where it interferes with the regular course 
of trade. In connection with this opposition to the 
transit car the directors recommended to the mem- 
bership that in every instance where an order was 
placed for transit car the seller give written 
assurance that positive delivery could be made and 
that under no circumstances orders be placed sub- 
ject “to prior sale.” It was pointed out that the 
agent for the consignor, who had the car on his 
list, could and should obtain positive information 
as to the status of the same as regards delivery and 
would do so, even by telegraph or telephone, if the 
consignee insisted that assurance of delivery be 
one of the terms of sale. 

Forestry MATTerRS.—The principal interest of 
the association in forestry matters was in behalf 
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ciation succeeded in having Senator George Le- 
Lean introduce in Congress in its behalf a pefition 
favoring the bill in question. The success in this 
action was recognized by the National Forestry 
Program Committee, New York Cify, in a com- 
munication which stated: ‘The introduction in the 
United States Senate of the resolution by your asso- 
ciation is one of the best pieces of codéperation that 
this committee has yet received. Thanks and con- 
SS on your success in getting such recog- 
nition.” 


of H. R. 15327, known as the Snell bill. ge pate 
t 


FIVE PERCENT DkeGrapk CLAUSE.—The Southern 
Pine Association has promulgated a 5 percent de- 
grade clause whereby the dealer, who requests rein- 
spection on account of the material being below 
grade, is obliged to bear the expense of such rein- 
spection, in event of not over 5 percent being shown 
to be below grade. Believing that this ruling might 
at some future time create undesirable complica- 
tions the association has secured a concise state- 
ment from the Southern Pine Association in justi- 
fication of its position in this matter. Final action 
as to the attitude of our association toward this 
degrade clause will be taken by the board of direc- 
tors early in 1922. ; 


SALES Tax.—The association has consistently 
favored and exerted its influence in behalf of sales 
tax, under which ‘plan, practically all existing 
taxes, excepting income tax, normal tax on business, 
inheritance tax, automobile tax and tax on pleas- 
ure boats would be repealed, and a 1 percent tax on 
all sales substituted. This sales tax failed to become 
a part of the new Federal tax law, passed by the 
last session of Congress. This association intends to 
continue its activities in behalf of a sales tax. 


POSTAL CARD QUOTATIONS.—A considerable time 
has elapsed since the association went on record 
as being opposed to open quotations, on postal 
cards, deeming the practice unethical. On numer- 
ous occasions during the year members have re- 
ferred to us such quotations, received by them. We 
are pleased to state that in every instance where 
the attention of those mailing the quotations has 
been called to the position taken by the associa- 
tion they have most gladly agreed to desist from 
the practice and codperate with the association 
fully, as to its wishes in the premises. 

REFERENDUMS.—As members of the Chamber of 
Commerce of the United States of America our 
members have been called upon four times during 
the vear to ballot on various matters pertinent to 
the affairs of the country in general. While there 
has been a reasonably good response from members, 
expressing their views relative to the various mat- 
ters set forth in these referendums, there could be 
a more general interest which we hope will be ex- 
hibited during the coming year. 

BUILDING AND LOAN EXEMPTION.—When the new 
revenue bill was before the Senate finance commit- 
tee it saw fit to remove therefrom, without appar- 
ent reason, a clause exempting from taxes all in- 
terest paid to an individual by building and loan 
associations, which was not in excess of $500. This 
clause would, naturally, encourage people to invest 
their savings in building and loan organizations, 
thereby providing money for home building. We 
protested against the removal of this clause to both 
Senators McLean and Brandegee and also com- 
municated with the five representatives from this 
State, asking them to refuse to concur with the act 
of the Senate finance committee should the bill be 
returned to the House with the clause omitted. 











Southern Millwork Manufacturers in Quarterly 


[Special telegram to AMERICAN LUMBERMAN] 

New Orleans, La., Feb. 16.—Sixty-two mem- 
bers from eleven States attended the quar- 
terly meeting of the Southern Sash, Door & 
Millwork Manufacturers’ Association which 
opened here yesterday. President P. F. Con- 
way, of Danville, Va., presided. The feature 
of the day’s session was the address by ec- 
retary C. B. Harman, on ‘‘ Trade Associations, 
the Government and the Publie.’’ 


Tells Value of Association Work * 


After refuting baseless charges made against 
trade associations by those not familiar’ with 
the workings of such organizations, Mr.” Har- 
man proceeded to show the wide variety of con- 
struetive work carried on by an association suci 
as that of the southern millwork men. ‘‘ Ti 
realty,’’ said he, ‘‘our association is nothing 
more nor less than a trade institute where we 
are teaching our members the things necessary 
for the successful conduct of their businesses. ’’ 
He enumerated some of these things, as follows: 


How to construct their factories and to lay out 
their plants, wisely, economically and with the 
latest facilities. 

What kind of machinery to install, where to buy 
it, how best to place it and how to keep it in good 
condition. 

When to scrap a machine and how to know when 
a machine is giving less service or efficiency than 
some other new type or make of machine. 

When it is more profitable to buy rather than to 
make certain material. 

How best to keep and arrive at the true cost 
of what they are making and also the cost of 
buying, storing, handling and selling various kinds 
of material. 

How best*to standardize as regards sizes, qual- 
ity, manufacture, packing and design. 

How best to systematize their accounting, con- 
serve stationery and conduct their office affairs by 
the latest and shortest methods. 

When, where and how to advertise, and how to 
find new fields or wider territory. 

How to ascertain whether they are making their 
material as cheaply as their competitors. 

How to find whether their employees are giving 
them more or less efficiency than those of their 
competitors and whether their head men, such as 
superintendents, estimators, sales manager, and 
others, are as competent and reliable as similar 
employees of their competitors. 

How’ to know what kinds of raw material and 
supplies are best to use and where to get them. 

How to take off lists of material from architects’ 
drawings in the quickest, most correct manner. 

How to prepare estimates with least risk of 
errors, what forms are legal, the most correct and 
desirable manner of listing, and how to pertorm 
this work quickly and in a way that may be 
plainly understood by everyone. 


Mr. Harman also said that the association 
served as a clearing house for information and 
counsel along all lines relating to the millwork 
industry, a service that is extensively and con 


tinuously used by manufacturers all over the 
United States and Canada, both members and 
nonmembers. 

‘¢Restrict organization among manufaetur- 
ers, limit the activities of trade associations and 
development will stop, new ideas will be scarce, 
the business of manufacturing will become slug- 
gish, and the publie will have to pay,’’ said 
Mr. Harman in elosing. 

Assistant Manager J. L. Thompson, of the 
fabricated production department, United 
States Chamber of Commerce, delivered a talk 
on elimination of unnecessary items as a meas- 
ure of efficiency and economy. Secretary- 
Manager J. EK. Rhodes spoke for the Southern 
Pine Association, pledging its coéperation to 
the millwork manufacturers in constructive 
endeavor. H. T. Dideseh, of the Millwork Cost 
Bureau, Chicago, also delivered a talk. 

Yesterday’s entertainment features in- 
cluded a luncheon at the Grunewald Gold 
Room, an auto ride over the city and dinner 
at the Southern Yacht Club. 

The final business session held this morning 
was devoted to a general discussion of busi- 
ness and operating conditions in the various 
districts. Among the resolutions adopted was 
one endorsing Henry Ford’s offer for Muscle 
Shoals and urging its acceptance by Congress. 

This afternoon the visiting members will be 
tendered a steamer ride over the harbor fol- 
lowed by a dinner. At 7:30 tonight they 
leave for Shreveport where the Shreveport con- 
tingent will entertain them Friday. On Satur- 
day they will visit Jackson, Miss., as guests of 
the Jackson members. 


KNIGHTS OF RULE GO TO SCHOOL 


SUSANVILLE, CALIF., Feb. 11.—The second 
conference of white and sugar pine graders of 
California mills was held at Susanville. The 
first conference was held at Westwood, Calif., 
from Jan. 31 to Feb. 2, details of which were 
printed in the Feb. 11 issue of the AMERICAN 
LUMBERMAN. After the adjournment of the 
first conference at Westwood the graders spent 
Feb. 3 and 4 at this place going over the differ 
ent problems of grades at the plants of the 
Lassen Lumber & Box Co. and the Fruit Grow- 
ers Supply Co. 

The graders on Thursday evening were served 
with a banquet in the dining hall of the Fruit 
Growers Supply Co., and on Friday evening they 
were served with a banquet by the Lassen Lum- 
ber & Box Co. This entertainment, added to 
the work and festivities provided at Westwood, 
put the ‘‘ Knights of the Rule’’ in fit shape to 
hope for a little rest at their regular work. 








: Shrewd 
Lumber Merchandisers 


sense the increasing demand for 
package goods and for that rea- 
son prefer to handle our end 


wrapped flooring. Your cus- 
tomers are guaranteed better 
values in 


T3uuce Oak Flooring 
the Best Oak dbouing 


The ends of the flooring are 
covered with corrugated board, 
securely bound by wire, to pre- 
vent damagewhile being handled 
or in transit. 

Large stocks are constantly carried in 
our Chicago Warehouse. Order L. C. L. 


or carload lots— with Hardwood lumber— 
to suit your needs. 


E. Bartholomew 
4052 Princeton §=§ FFardwood Co. 


Storage facilities for Western lumber. CHICAGO, ILL. 








The Bessler 
MovableStairway 








Folded up out of way. \ 


Good Profits, 
Dealers 


You'll find it easy to turn an ex- 
tfa profit selling the Bessler Mov- 
able Stairway to customers who 
want to make sleeping rooms or 
children’s playrooms out of attics 
or workrooms above garages. You 
need carry no stock. 


Write for our sales plan. 


The Bessler Movable 


akxon, on10 Stairway Co. 

















Bartley 


PORTABLE SAW MILLS 


Direct Steam and Belt Driven 


William Bartley & Sons, Inc. | 
PASSAIC, NEW JERSEY ]| 
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Supplying Manufacturers with 


STANDING TIMBER 
in Southern and Pacific 


Coast Territories 
Also Timber Financing 


Hardwood and Cypress Lumber 


EVERY DETAIL IS 
* QUALITY SERVICE” 


NITED 


‘MOO 


You can profit by 
using the resources of 
our progressive tim- 
ber service. 













There is a good 
way to handle every 
situation, and we can 
assist. 

Turn you timber 
problems over to us 
and let us serve you. 





THE UNITED TIMBER 
AND MERCANTILE CO. 














"WHAT THE ASSOCIATIONS HAVE 

















406 Maison New Orleans, La. 


Blanche Annex, 








Clancy’s RED BOOK. Service 


Established 1876 






Continuously 
Revised Re- 
ports and 
Ratings for 
all who deal 
with the 
Lumber and 
Woodwork - 
ing Indus- 
tries. 


Write for Pamphlet 48 


LUMBERMEN’S CREDIT ASSOCIATION 
Room 1749—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 























[<""seeeneen anannany 
} TIMBER ESTIMATORS : 
Jasper Lemieux Frederick Lemieux F. H. Day >» 


Lemieux Brothers & Co. 
TIMBER ESTIMATORS 


1319-20 Whitney Bank Bldg. 
| Phone Main 2479 NEW ORLEANS J 


Twenty Years’ Experience 


TIMBER ESTIMATES 


Reports Maps 
JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Munsey Bldg. » Washington, D.C. 


Largest Cruising House in America 























LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 


20-23—National Association of Builders’ Ex- 
changes, Hotel Chisca, Memphis, Tenn. Annual. 

Feb. 21—North Carolina Pine Association, De Soto 
Hotel, Savannah, Ga. Monthly meeting. 

Feb, 22-24—Illinois Lumber & Builders’ Supply 
Dealers’ Association, Hotel Sherman, Chicago. 
Annual, 

Feb. 283—Central Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Hotel Sherman, 
Chicago. Annual, 

Feb. 23—Northwest Iowa Lumbermen’s Association, 

Fort Dodge, Iowa, Annual. 

23—Eastern Woodworkers’ Cost Information 

Bureau, Biltmore Hotel, New York City. Annual. 

Feb. 28—Northern Indiana & Southern Michigan 
Retail Lumber Dealers’ Association, Oliver 
Hotel, South Bend, Ind. Annual. 

March 1-2—National Rivers & Harbors Congress, 
New Willard Hotel, Washington, D. C. Annual. 

March 2-3—Southern Retail Lumber Dealers’ Asso- 
ciation, Hotel Chisca, Memphis, Tenn. Annual, 

March 8-4—National Merchant Marine Association, 
Washington Hotel, Washington, D. C. Annual. 

March 7-8—American Hardwood Manufacturers’ 
Association, Seelbach Hotel, Louisville, Ky. 
Annual. 

March 9-10—American Wholesale Lumber Associa- 
tion, Congress Hotel, Chicago. Annual, 

March 9-10—New Jersey Lumbermen’s Association, 
Atlantic City, N. J. Annual. 

March 10—Buffalo Lumber Exchange, Buffalo, N. Y. 
Annual. 

March 15-16—South Dakota Retail Lumber Dealers’ 
Association, Sioux Falls, 8. D. Annual, 

March 22-23—National Wholesale Lumber Dealers’ 
Association, New Willard Hotel, Washington, 
D.C. Annual. 

March 25-April 1—Own Your Home 
Coliseum, Chicago. Annual, 
March 28-29—Southern Pine Association, 

wald Hotel, New Orleans, La. Annual, 

March 29—Southeast Missouri Retail Lumbermen’s 
Association, Cape Girardeau, Mo. Annual. 

March 80—North Carolina Pine Association, Nor- 
folk, Va. Annual, 

April 4-5—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 
April 6-7—American Lumber .Congress, Congress 

Hotel, Chicago. Annual. 

April 11-18—Lumbermen’s Association of Texas, 
Ft. Worth, Tex. Annual, 

May 9-11—Appalachian Logging Congress, 


Feb. 


Feb. 


Exposition, 


Grune- 


Sinton 


Hotel, Cincinnati, Ohio. Semiannual, 

June 22-23—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 

June 26-July 1—American Society for Testing Ma- 
terials, Chalfonte-Haddon Hall Hotel, Atlantic 
City, N. J. 

Oct. 11-14—Pacific Logging Congress, Tacoma, 
Wash. Annual. 


TO ADDRESS HARDWOOD ANNUAL 


MEMPHIS, TENN., Feb. 14——W. P. Wilson, 
president of the Wholesale Sash & Door Asso- 
ciation and member of the firm of W. A. Wilson 
& Son, Wheeling, W. Va., will address the an- 
nual of the American Hardwood Manufactur- 
ers’ Association at Louisville, Ky., March 7-8, 
according to announcement made by John M. 
Pritchard, secretary-manager, today. He will 
have, according to this authority, interesting 
information to disclose regarding the sash and 
door industry. 

Mr. Pritchard says that acceptances of invi- 
tations point to a large and enthusiastic at- 
tendance. 

Efforts are being made to secure additional 
speakers and Mr. Pritchard says that a very 
interesting and instructive as well as profitable 
program is being arranged. 


CALL PACIFIC LOGGING CONGRESS 


TacoMA, WasHu., Feb. 11.—The annual con- 
vention of the Pacific Logging Congress will 
be held in Tacoma this year, Oct. 11 to 14, 
according to an announcement made here yes- 
terday by L. T. Murray, president of the con- 
gress, following an all-day meeting of the trus- 
tees of the organization held Feb. 9 in Mr. 
Murray’s office here. Mr. Murray was elected 
president at the San Francisco cpnvention, 1921. 

The Pacific Logging Congress has not been 
held in Tacoma since 1912 and has not been 
north of Portland for several years. The con- 
vention will bring to Tacoma more than five 
hundred lumbermen, loggers and timber own- 


ers from all parts of the Pacific’ coast. 

The trustees meeting held here Feb. 9 also 
took up a number of problems relating to log- 
ging engineering. 


Several members of the board who were ex- 
pected to attend the meeting failed to arrive 
in time. Among those who were present were 
Mr. Murray; Minot Davis, of the Weyerhaeuser 
Timber Co., Tacoma; D. E. Stewart, of the Big 
Creek Logging Co., Napa, Ore., and George W. 
Johnson, of the Puget Mill Co. George W. 
Cain acted as secretary at the meeting in the 
absence of George Cornwall, the regular secre- 
tary. George M. Long, general manager of the 
Weyerhaeuser Timber Co., tho not a member 
of the board, attended the meeting in an ad- 
visory capacity. 


NATIONAL BUILDERS TO MEET 


MEMPHIS, TENN., Feb., 14.—The National 
Association of Builders’ Exchanges will hold 
its eleventh annual here from Feb. 20 
to 23 inclusive, at which time the Memphis 
Builders’ Exchange, which is identified with the 
national organization, will be host to the more 
than 800 delegates who are expected to attend. 
Officials of the local body have made elaborate 
preparations for the entertainment of the visit- 
ing members and the national organization has 
prepared a splendid program for the occasion. 

Among the notable addresses to be given are 
those by Edward Dood, Cleveland, Ohio, on the 
‘*Constructive Side of Trade Associations and 
the Needs of a Broader View in Cost Computa- 
tion;’’ by John M. Gries, of the Department of 





Every Lumberman 


Logger, Manufacturer, Wholesaler, Re- 
tailer, and all others connected 
with the Industry 


Should Attend 
The 
4th American Lumber Congress 
at Chicago 
A pril 6 and 7, 1922 











Commerce, on ‘‘Standardization of the Build- 
ing Industry;’’ by E. T. Trigg, Philadelphia, on 
‘*The Building Industry and Its Possibilities; ’’ 
and by William B. King, general counsel for the 
association, on ‘‘Lawful and Unlawful Acts 
Under the Antitrust Laws.’’ 

The annual banquet will take place at the 
Chisea Hotel on Thursday evening, Feb. 23. 


'SEaaaaaeaaas 


NATION’S PRESIDENT SAYS ‘WELCOME’ 


.NEW York, Feb. 13.—Plans are rapidly de- 
veloping for the thirtieth annual convention of 
the National Wholesale Lumber Dealers’ Asso- 
ciation to be held at the New Willard Hotel, 
Washington, D. C., Wednesday and Thursday, 
March 22 and 23. Addresses of a purely per- 
functory nature will be eliminated and the 
Wednesday morning session will be opened by 
an address by Albert B. Fall, secretary of the 
interior. W. DuBois Brookings, manager of 
the natural resource department of the Cham- 
ber of Commerce of the United States, and qual- 
ified to discuss large codperative problems from 
the standpoint of a practical lumberman, will 
be one of the speakers, as well as Alvin H. Dodd, 
manager of the department of the committee 
on distribution, in which the association is rep- 
resented by its first vice president, W. H. 
Schuette, of Pittsburgh. 

The committee reports will be pointed ant 
brief, plenty of time being permitted for dis- 
cussion of problems of direct association inter- 
est, such as credits, collections, arbitraticn, 
transportation ete. 

The annual banquet will be held on Thurs- 
day evening, March 23, the principal speaker 
being George Wharton Pepper, the newly ap- 
pointed Senator from Pennsylvania. In addi- 
tion a distinguished and pleasing speaker will 
come from Canada. As usual with the National 
association, the ladies will participate with the 
men in the banquet and listen to the after- 
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dinner speaking. Among the honorary guests 
will be Vice President Calvin Coolidge and Mrs. 
Coolidge, Secretary of the Treasury Mellon. 

A dinner dance will be given on Wednesday 
evening, March 22. Such an affair proved to be 
most attractive and successful at the conven- 
tion in Washington in 1920, and there have been 
numerous requests that it be repeated this year. 

The President of the United States, Warren 
G. Harding, would have liked to make his 
plans to be one of the banquet speakers but, 
this being out of the question, he has invited 
the members of the association, their guests and 
accompanying ladies to meet him in the east 
room of the White House during the conven- 
tion. This will, of course, prove to be a most 
interesting and pleasing occasion. 

Secretary Schupner on his return from a 
trip south says reports indicate a large at- 
tendance at the coming convention March 22 
and 23, and that members will do well to make 
their hotel reservations well in advance. 


MONTANA MILLMEN IN ANNUAL 


SPOKANE, WASH., Feb. 11.—The sixth annual 
meeting of the Montana Lumber Manufac- 
turers’ Association was held here Feb. 6 at the 
Davenport Hotel. Reports of auditor, traffic 
committee, secretary, president and legislative 
committee were read and approved. 

The president went into detail telling what 
the association had done during the last year 
and stated that the lumber industry had gone 
thru a very depressing period, no doubt, the 
worst in its history. 

Officers for this year were reelected, as 
follows: 

President—Walter Neils, Libby. 

Vice president—E. N. McDevitt, Somers. 

Secretary—Olive Masters, Kalispell. 

Treasurer—J. P. Lansing, Missoula. 


xecutive committee—H. G. Miller, J. P. Lan- 
sing and Walter Neils. 





TO CAMPAIGN FOR NEW MEMBERS 


New ORLEANS, LA., Feb. 13.—Following the 
change in the method of assessing dues, ordered 
at a recent special meeting, the Southern Lum- 
ber Exporters’ Association is organizing a cam- 
paign for new members, to be conducted at each 
of the ports in its territory by the present asso- 
ciation members at that port. It is believed 
that the new basis of dues will prove attractive 
and facilitate the enlistment of new members. 

Stress is being laid upon the service rendered 
by the claims department, which has collected, 
since organization of the association, claims 
approximately equal in total amount to the en- 
tire expense of maintaining the organization. 


CANADA SHINGLE MEN’S ANNUAL 


VANCOUVER, B. C., Feb. 13.—Eighty percent 
of the capacity of British Columbia’s shingle 
industry was represented at the annual meet- 
ing of the Shingle Manufacturers’ Association 
of British Columbia, the principal feature of 
which was an address by E. C. Miller, of the 
Gray’s Harbor Shingle Co., Aberdeem, Wash., 
on the merchandising of cedar shingles. A 
review of the local situation in 1921 was also 
given, in which the statement was made that 
last year over 2,000,000,000 shingles of all 
grades were manufactured. Officers were 
elected a follows: 

President—J. A. Edgecumbe, of Edgecumbe, 
Newham & Co. 

Vice president—Robert McNair. 

Secretary—Fred H. Lemar, reélected. 

The executive board of fifteen members was 
also reélected. 


AMERICAN FORESTERS ELECT 


WASHINGTON, D. C., Feb. 13.—In resolutions 
adopted by the Society of American Foresters 
at its recent annual meeting held in Toronto, 
Ont., a protest was made against the proposed 
transfer of-the Forest Service from the Depart- 
ment of Agriculture, on the ground that such 
action is opposed to efficiency and is detrimental 
to the public welfare; the society urged that 
every effort be made by public authorities and 
individuals to check the further spread of white 
pine blister. rust, and specifically endorsed the 


proposal to provide additional Federal appro- 
priations of $225,000 for demonstration, quar- 
antine, and other necessary control work, both 
in the East and the West; also urged the liberal 
support of forest research work by the Fed- 
eral Government, States, universities, and indus- 
tries, and favored increased appropriations for 
the Forest Products Laboratory, and for the 
establishment of an adequate number of forest 
experiment stations, including the passage of 
the bills now before Congress providing for such 
stations. 


The following officers were elected: 


President—E,. A. Sherman, Washington, D. C. 

Vice president—H. H. Chapman, New Haven, 
Conn. 

Treasurer—F,, W. Besley, Baltimore, Md. 

Secretary—W. N. Sparhawk, Washington, D. C. 

Member of executive council for the five years 
ending 1926—R. C. Bryant, New Haven, Conn. 
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HARDWOOD ASSOCIATION CHANGES 


MEMPHIS, TENN., Feb. 14.—The Southern 
Hardwood Traffic Association announces the 
opening of district offices at Mobile, Ala. S. 
B. Adams, manager of the Lucas E. Moore Stave 
Co., is vice president in charge, and J. J. Mar- 
tin, formerly with the association at its New 
Orleans offices, is acting manager. The new 
offices are in the Emanuel Building. 

Mr. Adams has been identified with the for- 
est products industry on the Gulf coast for a 
number of years and is 
well and _ favorably 
known to the trade in 
that territory. Mr. Mar- 
tin has been in traffic 
service for the last thir- 
teen years. He served 
as traffic manager for 
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some time for the Mo- 
bile Lumbermen’s Club. 

J. A. Koehler, district 
manager at Helena, 
Ark,. went. to Mobile a 
short time ago in re- 
sponse to an expressed 
desire on the part of 
members of the trade at Mobile to secure dis- 
trict offices, and plans to this end were com- 
pleted at a meeting held there Feb. 1, at which 
time Mr. Adams was unanimously chosen as 
district vice president. The following firms 
participated in the organization meeting and 
are now members of the Mobile district: 

Edward L. Davis Lumber Co., Paterson & Edy 
Lumber Co., Ambrecht Lumber Co., R. H. Bonner & 
Co., Danner Veneer Co., Hallett Manufacturing Co., 
H. H. Henry, Lindsey Lumber & Export Co., Ma- 
rine Lumber Co. (Inc.), Lucas E. Moore Stave Co.., 
McRae & Smith, Naveo Hardwood Co., A. F. 
Schantz, Jerome H. Sheip (Inc.), H. W. Webb, 
and H. M. Hempstead. 

The Mobile district is the seventh created 
by this organization within the last six years. 
The first was established at Louisville just 
six years ago and the others have been opened 
in the order named: Helena, New Orleans, 
Memphis, Cincinnati, Washington and Mobile. 
It is expected that the opening of district offices 
will result in substantial increase in the move- 
ment of export tonnage in lumber and forest 
products via Mobile. J. J. Martin, acting man- 
ager for the association, will also serve as agent 
for the American Overseas Co., of which J. H. 
Townshend, secretary-manager of the associa- 
tion, is president. 


CANADIAN LUMBERMEN ELECT 


Vancouver, B. C., Feb. 13.—The Northern 
Timbermen’s Association, at its annual meet- 
ing held at Price Rupert, backed up the request 
of the Prince Rupert Board of Trade for the 
establishment of a lumber assembly wharf 
there, the inauguration of a transpacifie steam- 
ship service out of that port, and a reduction 
in railway rates. 

A delegate was appointed to represent the 
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association at Ottawa, when the other delegates 
are to go. The association will compile data, 
showing the estimated amount of lumber that 
could be shipped overseas from Prince Rupert 
if there were a dock and service. President 
Duby expressed the opinion that, in addition to 
taking care of other business, lumbermen could 
ship 500,000 feet of lumber a month to the 
Orient. 

The association will ask for a readjustment 
of forest protection charges, because it claims 
there are no forest fires on the northern coast, 
and the cost of those which occur in other parts 
of the Province should not be charged against 
that district. 

Officers for the year were elected as follows: 

Honorary president—Hon. T. D. Pattulo, provin- 
cial minister of lands. 

President—H. F. Duby. 

Vice president—Olaf Hanson. 

Secretary-treasurer—W. E. Williams. 

Executive committee—J. R. Morgan, Prince 
Rupert ; John Willman, Usk; Albert Moore, Swan- 
son Bay; George Dover, Amsbury; A. Y. Wilson, 
Remo; J. J. McNeil, Telkwa, and George Little, 


Terrace. 
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OPPOSED TO SOLDIER BONUS 


New York, Feb. 13.—The board of trustees 
of the New York Lumber Trade Association 
went on record at its meeting last Tuesday 
as opposed to a Federal soldier bonus for the 
reason that every proposition to reward the men 
who won the war is ‘‘economically unsound.’’ 
The vote was taken in connection with the na- 
tionwide referendum of the Chamber of Com- 
merce of the United States. 

Resolutions were engrossed in the death of 
John H. Ireland, veteran Brooklyn lumberman 
and former president of the Cross, Austin & 
Ireland Lumber Co. Mr. Ireland, who retired 
from active participation in the lumber business 
about twenty years ago, had been a member of 
the association for many years. His death oe- 
eurred in San Diego, Calif., last month. 

Among the trustees who voted for the resolu- 


tion is James Sherlock Davis, who succeeded 
Mr. Ireland as president of the big Brooklyn 
firm and who is one of the mainstays of the 
New York association. 


APPOINTED TO SPECIAL COMMITTEE 

Sr. Louis, Mo., Feb. 14.—-The following ap- 
pointments have been made by the executive 
conunittee of the Associated Cooperage In- 
dustries of America of representatives of the 
industry on the special technical committee 
being formed by the Bureau of Explosives, 
American Railway Association, which will con- 
sider container standards: C. F. Meyer, St. 
Louis Cooperage Co., St. Louis (tight cooper- 
age), and H. R. Huntington, Sandusky Cooper- 
age & Lumber Co., Toledo, Ohio (slack cooper- 


age). 


THE NEGATIVE SIDE OF ZONING 


PHILADELPHIA, Pa., Feb. 13.—At the regular 
luncheon of the Lumbermen’s Exchange at 
Boothbys last Thursday, Horace Groskin, a 
prominent realtor of this city, gave the negative 
side of zoning, and gave it so well that he cre- 
ated a serious doubt in the minds of those who 
had been in favor of it. 

Among the guests today were John M. Riley, 
son of J. T. Riley; William B. Corddry, of 
Snow Hill, Md.; Anthony Deedmyer, treasurer 
of the Gilbert Coombs Co., Freehold, N. J.; 
James Grassie, of the Edisto River Lumber Co.; 
N. F. Esibill, J. W. Harris and R. D. Long- 
worth, of the N. F. Esibill Lumber Co. 

Mr. Groskin took instances in the proposed 
zoning districts and showed that in many cases 
zoning would decrease rather than inerease 
values, and would also take values from one 
person and give them to another, which he 
doubted any commission had legal power to do. 
Altho the bill did not pass council, it is not 
dead and is bound to come up, so it behooves 
everybody to give it thought. He claims that 
the damage that will be done by zoning will 
not be seen or felt in many cases for years, and 
that any restriction on property is bound to 
limit its value. It will guard against objection- 
able items in certain districts, but the price 
paid for this control is too big, and the same 
result could be accomplished at less cost in 
other ways. There are 480,000 building units 
in Philadelphia, and the proposed Philadelphia 
ordinance is especially drastic. He estimates 
the loss in values if the law goes thru at hun- 
dreds of millions of dollars to owners, and hun- 
dreds of thousands in taxable values to the 
city. 


ILLINOIS DEALERS’ PROGRAM 


Rising from a sick bed and still not entirely 
well, Secretary George Wilson-Jones, of the 
Illinois Lumber & Builders’ Supply Dealers’ 
Association, has ably managed to prepare the 
program for the thirty-second annual conven- 
tion of the organization which is to be held 
at the Hotel Sherman, Chicago, on Feb. 22, 23 
and 24, Afternoon sessions only will be held. 
The first day’s session, beginning at 1:30 p. m., 
will be devoted to the reports of the officers, to 
the appointment of the convention committees 
and to the following addresses: ‘‘The Govern- 
ment and the Business Man,’’ by James W. 
Good; ‘‘ Publicity, the Real Business Getter,’’ 
by James F. Ryan; ‘‘ Building and Loan Asso- 
ciations,’’?’ by E, M. Stotlar; followed by the 
report of W. M. Buchanan, national councillor 
to the Chamber of Commerce of the United 
States. Moving pictures of California redwood 
operations will be shown by courtesy of the 
Pacific Lumber Co. 

The Thursday session will be featured by ad- 
dresses by Adolph Pfund, secretary of the Na 
tional Retail Lumber Dealers’ Association, on 
‘*A National Association for Retailers;’’ by 
Charles Piez, formerly, during the war, vice 
president of the Emergency Fleet Corporation; 
and by Harvey Sconce, followed by the elec- 
tion of officers and directors for the new year. 

After the reports of the resolutions and audit- 
ing committees on Friday, the convention will 
be addressed by O. M. Caward on ‘‘A Shot in 
the Arm;’’ by J: W. Mackemer on ‘‘A Cost 
Survey;’’ and by C. E. Davidson on ‘‘ Mortgage 


Law and Home Building.’’ There will then be 
an old fashioned roundtable discussion on the 
following subjects: Turnover on stocks; turn- 
over on investment; collections; clean-up day in 
the retail yard; getting in touch with prospects; 
mailing lists for retailers; show rooms for lum- 
ber; and making sidelines pay. 

The directors will meet immediately after 
adjournment for their annual conference. 
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NATIONAL HARDWOOD LUMBER DATE 


Announcement has been made by the Na- 
tional Hardwood Lumber Association that at 
a recent meeting of the executive committee it 
was decided to hold the twenty-fifth annual con- 
vention in Chicago, at the Congress Hotel, on 
June 22 and 23. As this will be the silver an- 
niversary of the organization special plans are 
being made to make this meeting a memorable 
one and the codperation of the membership and 
friends of the association is requested in order 
that this object may be carried out. 


NORTHERN ILLINOIS RETAILERS 


With Charles Schwartz, of Naperville, Ill., as 
master of ceremonies and all arrangements, and 
©. B. Moore, of Aurora, IIl., as toastmaster, the 
annual dinner of the Northern Illinois Lumber- 
men’s Club Feb. 9 at the Hotel LaSalle, Chicago, 
was one of the most successful and entertaining 
affairs of this kind out of the many that have 
featured the meetings of this uptodate organiza- 
tion. The proceedings of the business meeting 
of the annual convention of this club were re- 
ported on page 50 of the Feb. 11 issue of the 
AMERICAN LUMBERMAN. 


Talk on Europe Is Greatly Enjoyed 


At the dinner that was served in the evening 
the 125 dealers present were treated to a Euro- 
pean travelog by Edward Hines, president of 
the Edward Hines Lumber Co., that held them 
entranced for more than an hour. All pro 
nounced this the most interesting and illuminat- 
ing talk of the kind they ever had heard. In 
introducing Mr. Hines, the toastmaster expressed 
the sineere pleasure felt by ali present upon 
having an opportunity to hear something of con- 
ditions in Europe from a man who had spent 
several months touring in that country and, 
while Mr. Hines had not been notified that he 
would be called upon, the toastmaster felt sure 
that he would give the lumbermen present the 
benefit of some of his observations in Europe. 

Mr. Hines in a friendly, conversational way 
gave a travelog that was declared by one of the 
later speakers to be even more interesting than 
those delivered by Burton Holmes. Mr. Hines 
told of his tour of the battlefields of France and 
Belgium, of his visits in England, France, Bel- 
gium, Italy, Austria and Germany, and painted 
a word picture of conditions as he found them 
that made an indelible impression upon the 
minds of his hearers. He told of some amusing 
and interesting incidents in connection with his 
successful effort to enroll his son in Oxford 
which necessitated setting aside some century- 
old traditions. He also spoke of the negotia- 
tions with officials of the French Government in 
connection with a very large order for southern 
pine lumber and altogether, gave the lumber- 
men present a most entertaining and interesting 
account of Europe as he saw it. 


An Inspiration to Better Service 


Another inspiring address of the evening was 
by Fred High, who gave a rapid fire talk on 
how to make service pay. He gave the dealers a 
new conception of the meaning of the word 
service and inspired them to go back to their 
homes determined to render a greater service 
and a different service to the people in their 
communities than they had done before. Other 
speakers during the evening were Judge W. 8. 
Bennet, of the Edward Hines Lumber Co.; E. ©. 
Hole and A. L. Ford, of the AMERICAN LUMBER- 
MAN, and R. L. Jones, of Rockford, IIl., presi- 
dent of the Illinois Lumber & Builders’ Supply 
Dealers’ Association. 


CRRA EBBEEEBERBEREAS 
THE LUMBER BUSINESS IN CANADA in 1919 


had an invested capital of $680,000,000, accord- 
ing to a report just published in Canada. 
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DENVER WHOLESALERS ELECT 


DENVER, CoLo., Feb. 13.—Members of the 
Denver Wholesale Lumbermen’s Club got to- 
gether at the Denver Athletic Club on the eve- 
ning of Feb. 7 for their annual dinner, pow- 
wow and election of officers. 

T. C. Rewick, of the Interstate Lumber Co., 
retiring secretary, was given the unanimous vote 
for president, on nomination of O. O. Russell, 
of O. O. Russell & Co. Mr. Rewick has been 
one of the most active members of the club 
for a number of years and members predict 
that under his guiding hand the organization 
will continue to grow and flourish. 

J. H. Burnside, of the Burnside Lumber Co., 
was elected vice president; J. G. Noll, retiring 
president, was named treasurer, and Mr. Russell, 
secretary. 

The new directors are J. E. Moore, of the 
Moore Lumber Co.; D. H. Elder, of Elder & 
Beach, and W. W. Hathaway, of W. W. Hatha- 
way & Son. 

The retiring officers gave flattering reports 
of their stewardship during the last year and 
an enjoyable social evening was passed. 

The new officers will serve, also, as officers 
of the Denver Knot Hole Club, the organiza- 
tion which annually looks after the entertain- 
ment of delegates to the convention of the 
Mountain States Lumber Dealers’ Association. 


HIGH RATES RETARD RECOVERY 


EVANSVILLE, InD., Feb. 15.—At the monthly 
meeting of the Evansville Lumbermen’s Club 
last night, in the absence of President J. C. 
Greer, of the J. C. Greer Lumber Co.; Vice 
President Gus E. Bauman, of the Gus EK. Bau- 
man Hardwood Co., presided. 

T. J. Fullenlobe, representing the W. P. 
Brown & Sons Co., of Louisville, Ky., was a 
visitor and joined in the discussion of business 
conditions. While trade in his territory has 
not been very good for several weeks, he is 
looking for an improvement before long. He 
said that wholesalers, as well as retailers, have 
been buying very cautiously and that in many 
instances stocks are low and badly broken. 

It was generally agreed among the members 
that freight rates must come down before con- 
ditions can approach normal again. 

Gus E, Bauman, chairman of the entertain- 
ment committee, probably will make a report 
on plans for the annual summer outing at the 
next meeting. It is expected that this year it 
will be bigger and better than ever. 


NYLTA CLUB TO MEET 

NEw York, Feb. 13.—One of the biggest 
gatherings ever entertained by the Nylta Club 
is expected to be present Friday night in Rum- 
ford Hall, when the youngest of the New York 
City lumber organizations will celebrate the 
completion of its first year of activities. The 
first order of business will be the election of six 

governors to take the places of those whose 
terms expired Jan. 1. 

A motion will be considered whereby ‘‘all 
officers shall be elected by and from the board 
of governors,’’ but aside from these issues the 
meeting is to be devoted largely to pleasure. 
Women have been ‘‘cordially invited’’ to at- 
tend the meeting and wives and sweethearts of 
the Nylta members are expected to be out in 
full foree. It is one of the few occasions upon 
which the club has invited the women to take 
part in the festivities, 

Prof. Samuel J. Record will deliver another 
in his course of lectures, his subject being 
‘‘Physical Properties of Wood.’’ He will »e 
followed by William H. Fletcher, who will 
describe the construction of a violin. Dr. and 
Mrs. Clarke will give a violin and piano recital 
and the entertainment will conclude with the 
Southern Pine Association motion pictures, from 
‘*Log to Lumber.’’ 

The governors whose terms have expired, and 
who are not eligible to succeed themselves, are 








Paul White, Ralph Angell, Otis Shephard, R. P. 
Bertling, Harry Lafond and James Driscoll. 

These directors have another year to serve: 
Dwight Deyer, Johnny Liggett, Andrew Dykes, 
Fred Steeves, Russell Starr and Will Duboeq. 

The directors chosen at the organziation of 
the Nylta Club to serve three years are Frank 
Niles, president of the organization; Fred J. 
Bruce, James Patterson, F. J. Williams, Wil- 
liam Beckley and James Morton. 


OFFICERS OF CLEVELAND BOARD 

CLEVELAND, OHIO., Feb. 13.—At the regular 
meeting of the Cleveland Board of Lumber Deal- 
ers the following officers were elected: F. P. 
Potter, of Potter, Teare & Co., president; G. 
W. Meyers, the G. W. Meyers Co., vice presi- 
dent, and J. V. O’Brien, Reserve Lumber Co., 
secretary and treasurer. 


CLUB JOINS IN CITY FORUM 


JACKSON, Miss., Feb. 13.—The first of the 
forum meetings of the Chamber of Commerce 
under the new plan was held last Thursday. 
Ex-Mayor 8. J. Taylor, of the Chamber of 
Commerce, introduced as chairman, E. O’Brien, 
vice president of the Lumbermen’s Club. Mr. 
O’Brien pledged the codperation of the lumber- 
men of Jackson to the work of the chamber. 
He then introduced J. G. Peters, forest inspec- 
tor, of the Forest Service, who talked on Missis- 
sippi’s forestry needs. Several other visitors 
attending the Southern Forestry Congress were 
also introduced to the gathering, among them 
R. D. Forbes, its secretary. State Senator Fred 
Smith addressed the meeting on the problems 
confronting the Mississippi legislature and said 
it was necessary that the people of the State 
know of the need for capital to develop State 
resources. 

Several other matters of general interest to 
the people of the city and State were discussed, 
lumbermen taking prominent part. Ex-Mayor 
Taylor thanked the Lumbermen’s Club for its 
loyal codperation in helping to make the meet- 
ing a success. 


JOIN NATIONAL WHOLESALE 

CINCINNATI, OHIO, Feb. 14.—W. W. Schupner, 
secretary of the National Wholesale Lumber 
Dealers’ Association, with headquarters in New 
York City, was in Cincinnati on Feb. 10 and 
was a guest of the Cincinnati wholesalers at an 
informal luncheon at the Chamber of Com- 
merce, 

Mr. Schupner, introduced by J. C. West, 
president of the Cincinnati Lumbermen’s Club, 
gave an interesting talk on conditions in the 
trade as well as the advantages offered mem- 
bers of his association, which resulted in sign- 
ing up some new and influential members in 
this locality. 

Prominent among the visitors to the local 
market the last fortnight were: O. H. Babcock, 
of the Babcock Lumber Co., Pittsburgh, Pa.; 
W. B. Ackles, of the Alton Lumber Co., Buck- 
hannon, W. Va.; and L. O. Steinbeck, of the 
L. O. Steinbeck Lumber Co., Secoma, W. Va. 


BLUE? NOT THESE TACOMANS 


Tacoma, WASH., Feb. 11.—The annual din- 
ner of the Tacoma Lumbermen’s Club was held 
the night of Feb. 9, with more than one hundred 
members and their friends present. No formal 
program had been arranged and the meeting 
was largely occupied by a musical program, 
dancing and singing. 

Short talks were made by Paul H. Johns, 
chairman of the program committee and re- 
tiring president of the club; Col. Roland Hart- 
ley, of Everett, who is expected to run for 
governor at the next election; George M. Hub- 
bard, of Centralia, and Scott Z. Henderson, 
Tacoma attorney. Among the out of town 
guests were E. H. Bishop, Montesano; Judd 
Greenman, Olympia; A. A. Baxter, San Fran- 
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cisco; W. 8S. Nurenburg, Chicago; Harry §&. 
Osgood, Spokane; Hugh McCoy, Louisville, 
Ky.; Harry 8. Stronach, and Chester Hogue, 
New York, and J. F. Sharp, Seattle. 

Several of the more prominent members of 
the organization were unable to be present, 
being victims of the epidemic of influenza 
which has prevailed here during the last two 
weeks. A number of the invited guests were 
also unable to be present for the same reason. 

The regular weekly meeting of the club on 
Feb. 8 was devoted to a discussion of market 
conditions. §. L. Johnson, of the Washington 
Cedar & Fir Products Co., and Ralph Clark, 
Bloedel Donovan company, made short talks. 
The discussion developed a general belief that 
there has been some improvement in the rail 
market but that this has been offset by a slump 
in the California market. 


VOTE FOR CONVIVIALITY 


BALTIMORE, MD., Feb. 13.—The managing 
committee of the Baltimore Lumber Exchange 
at its monthly meeting decided to restore the 
luncheons at the quarterly meetings of the ex- 
change, and the banquet at the annual gather- 
ing. One of those most enthusiastically in 
favor was H. Rowland Clapp, of the Baitimore 
Box & Shook Co., who is the new chairman of 
the house committee. The committee discussed 











general business conditions, heard the monthly 
reports read and disposed of some routing busi- 
ness. President W. Hunter Edwards occupied 
the chair and L. H. Gwaltney was secretary. 


MICHIGANDERS SET BOWLING PACE 


DETROIT, Micu., Feb. 13.—The greatest year 
in the history of the Detroit Lumber Dealers’ 
Association Bowling League has reached the 
half way mark with some of the best bowling 
ever accomplished in the league, according to 


officials. The present standing is: 
LUMBERMEN 

WL Pet W L Pet 
Det. Door.. 44 22 .667 AMAR 225.0% 34 32 .515 
Hamtrmk .. 41 25 .621 Restrick 2.. 31 35 .47@ 
Restrick 1.. 40 26 .606 Wallich ... 29 37 .4389 
Harding ... 39 27 .591 Huebner .. 23 43 .849 
2) ae 88 28 .575 Miller ..... 23 43 .349 
Braun .... 36 30 .545 Weber .... 18 48 .278 
High scores: HK. Higgins, 232; W. Sobkowiak, 


207 ; J. Langworthy, 204; T. H. Meyers, 203; B. M. 
Billo, 202; E. Regan, 200. 

The Detroit Lumber Co. also has its own 
league, and the race there is very close. ‘The 
Jefferson yards are leading, as shown in the 
following table of the standing: 

Derroir LUMBER Co. 


WL Pet W L Pet 
Jefferson .. 32 19 .627 Delray .... 24 27 .476 
Hamtrmk .. 29 22 .568 Gratiot ... 22 29 .431 
Hamilton .. 27 24 .529 Chene ....-+ 28 82 372 


High scores: Louzon, 206; Hannan, 205. 





Cheer Up, Say Box Makers 


BALTIMORE, Mp., Feb. 13.—The North Caro- 
lina Pine Box & Shook Manufacturers’ Asso- 
ciation at its eleventh annual meeting last 
Wednesday went on record as being opposed to 
national legislation for a general bonus but in 
favor of governmental care of those who were 
disabled while in war service. 

H. L. Pease, the secretary of the National 
Association of Box Manufacturers, discoursed 
on association activities in view of the Hard- 
wood decision, on the wholesale grocers’ adver- 
tising campaign, on strapping tests and results, 
on traffic work as shown in recent cases, on rail- 
ing schedules and on Col. Dunn’s committee. 

President Powell, who took as his subject 
‘“How to Use the National Association,’’ de- 
clared that he preferred to emphasize only the 
necessity of manufacturers working thru their 
organizations to guide national legislation and 
generally to work together to better business 
conditions, 

Mr. Jordan emphasized the fact that associa- 
tion members must codperate with the organ- 
ization to get the best results. He stated that 
there was more competition from substitute 
boxes than between wooden box manufacturers, 
and that the National association advertising 
was bringing results, with even better returns 
expected later on. The new National association 
slips to customers on proper nailing, he said, 
were especially good, and the related green slip 
would prove good advertising. 

Mr. Jordan, as national councilor, reported 
on last year’s work of the Chamber of Com- 
merce of the United States, and stressed the 
need of business men working together thru 
their associations, while W. C. Coles, substitute 
national councilor at the last meeting, spoke of 
the exceptionally good grouping organization of 
the chamber meetings and the excellent handling 
of procedure. 

A committee named by President Powell and 
including W. F. Brown, R. W. Jordan and W. 
D. Corddry, offered a resolution expressive of a 
sense of the great loss sustained by the death of 
Rufus K. Goodenow, of the Canton Box Co., 
of Baltimore. 

Another resolution adopted takes the view that 
the appropriation of $325,000 for the Forest 
Products Laboratory is entirely too small and 
urges an additional allowance of $100,000. 

Still another resolution passed is in the na- 
ture of a call to be cheerful and help the cause 
of business along by an attitude of optimism 
at all times. This resolution, which has been 
acted upon in substance by various other organ- 
izations, was introduced by National Secretary 
Pease and reads as follows: 


Whereas, The year 1921 was generally re- 





garded as a bad year in the business world; 
and 

Whereas, A great deal of discouragement 
was felt on every hand and a great deal of 
complaining and dismal foreboding were in- 
dulged in as a consequence; and 

Whereas, No good results were seen to ac- 
crue from such an attitude of mind; and 

Whereas, The said year 1921 is now past 
and gone, never to return; and 

Whereas, Its passing is mourned by no one; 
therefore be it 

Resolved, That we will lift the corners of 
our mouths into a cheerful smile, raise our 
eyes off ground, put a lot of pep and push 
into our daily actions and a lot of healthy 
optimism into our daily thoughts, and by the 
sheer force of good will and honest determina- 
tion and wholesale confidence throw aside the 
burden of ‘‘bad times’’ now, today, once and 
forever, and never allow it to return into our 
experience so long as our sincere effort and 
spirit of earnest endeavor can prevent it. 

The reports of the secretary and treasurer 
were read and approved, and in conclusion a 
roundtable discussion of business conditions 
took place. This discussion indicated that there 
has been some improvement in the trade since 
December and that. January, 1922, was better 
than the corresponding month of last year. 

The election of officers resulted as follows: 

President—L. F. Powell, D. M. Lea & Co., Rich- 
mond, Va. 
_ Box vice president—O. M. Preston, Treen Box 
Co., Philadelphia, 

Shook vice president—Rufus K. Goodenow, jr., 
Canton Box Co., Baltimore. 


Treasurer—R. D. Adkins, E. S. Adkins & Co., 
Salisbury, Md. 


National Councilor Chamber of Commerce of the 
United States—R. W. Jordan, Greensville Manu- 
facturing Co., Emporia, Va. 

Secretary—J. C. Nellis, Baltimore. 

30x directors—W. F. Brown, Dodge & Bliss Co., 
Jersey City, N. J.; P. J. Galbraith. John Gal- 
braith, Philadelphia; H. D. Dreyer, H. D. Dreyer 
& Co., Baltimore, and C. M. Crist, Clarksburg, 
W. Va. 

Shook directors—W. D. Corddry, the Corddry 
Co., Snow Hill, Md.; J. J. DeVine, Petersburg, Va. ; 
G. C. Lamphier, Norfolk, and G. N. Hutton, of the 
Hutton & Bourbonnais Co., of Hickory, N. C 

During an interval between sessions an en- 
joyable luncheon was served. Some twenty-five 
of the members turned out for the meeting. 


AMERICANS CAN ENTER MEXICO FREELY and 
Mexicans can as freely come to the United 
States. On February 1 the requirement that 
Americans must have passports when they enter 
Mexico, was ordered ended. 
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Because the job that’s done the best is never really thru: 
They ’ll find the man who stands the test some other job to do. 
They hate to let a fellow go who’s up and on his toes, 

For that’s the fellow, as you know, the world a living owes. 
Tho lots of us are out of luck, of that there isn’t doubt, 

In life some fellows I have struck that someone had let out 
Because the job they had to do they didn’t do so well— 
And, when the business turned to blue, the little hatchet fell. 


So, when you get a job again, remember all the time 

The world has always need of men who help the world to climb. 
Yes, when again a job you get, just keep one end in view: 
Whatever luck the house has met, it won’t let go of you. 

The world may owe a man a lot, but owes the man the most 
Who’s always Johnny-on-the-Spot and faithful to his post. 

So, when you get a job once more, don’t ask an easy berth: 
They seldom show a man the door who works for all he’s worth. 





WE SEE B’ THE PAPERS 


Wheat reports continue unfavorable, so we 
may expect a bumper crop. 

The purpose of an agricultural bloc, as we 
understand it, is to block things. 


Or perhaps someone called it the agricul- 
tural bloc after observing its members’ heads. 


We will be glad to put Europe on her feet, 
if for no other reason than to get her off of 
ours. 


We not only wonder where some fellows get 
all the whisky they drink, but also where they 
put it. 

A lot of people congratulated Edison on his 
birthday, but they should have congratulated the 
world, 

Motorists complain that they are being held 
up on country highways. We supposed it was 
on repairs, ‘ 

A little learning is a dangerous thing, but 
Hollywood happenings prove that a little talent 
is even worse. 

Now Babe Ruth is sorry he did it. It never 
seems to occur to these fellows to be sorry be- 
fore they do it. 

We are sorry a movie director was murdered, 
but it is what the movie directors have done 
to the classics. 

Another gentleman who has something the 
matter with his head is the one who attends 
a pro football game. 

McGraw has hired a ballplayer 6 feet 7 inches 
tall and, if he only falls down, it looks like he 
would reach first all right. 


We always knew that if a woman was put at 
the head of an opera company it would result 
in merry—well, not Garden. 


As soon as we found out that the sales tax 
idea had some commendable features we knew 
it would never get thru Congress. 


And, if Eurasia’s troubles can not be settled 
by the Genoa conference, they might be re- 
ferred to some Methodist conference. 


If the Government is ever seized with another 
desire to investigate the lumber business, we 
suggest that it start with Hollywood. 


A Chicago man just married a $7,000,000 New 
York widow. We are glad to see the heiresses 
beginning to patronize home industry. 

The only man who really ever knows the value 
of a dollar is the fellow who at some time in 
his life has known the value of a dime. 

The Yankees’ eoncrete stands will cost $825,- 
000, and some of the concrete heads of some 
ball players are almost as expensive as that. 


WHEN YOU GET A JOB AGAIN 


We’re always glad to get a job when rather short of cash 
And, if we ean not get it, sob the country’s gone to smash. 
We say the world around us owes a living to us all; 

And yet he only reaps who sows, the spring provides the fall. 
And so I often wish the man who wants a job so bad, 

When once he gets it, had a plan—a job not only had 

But had a purpose greater yet—to work from sun to sun— 
Not only longed a job to get but longed to git it done. 





The high cost of paper and 
printers has had some effect on 
the making of books, and now 
it is the holding of conferences 
of which there is no end. 


The ball players will soon 
start south for spring training, 
which won’t be so great a ¢a- 
lamity, since they will take the 
sporting writers with them. 

Two Chicago girls went to a 
movie and have not yet re- 
turned; and 7,654,321 American 
husbands will sympathize with 
their relatives and know just 
how they feel. 


There are now 20,000,000,000 
German marks owned by Ameri- 
ean and other foreign ‘‘inves- 
tors,’’ indicating that the old 
statistics regarding one a min- 
ute will have to be revised. 

Now the Senate will take the 
treaties and give us an imita- 
tion of a man who buys a per- 
fectly good car and begins to 
tinker with it because he thinks 
he is a smarter mechanic than the men who 
made it. ; 


BETWEEN TRAINS 

TERRE HAUTE, IND. —This is the home town 
of ’Gene Debs, and we hope that ’Gene has a 
better opinion of his town than he has of his 
country. The man who hasn’t something he’s 
proud of is in a bad way. Meanwhile human- 
ity moves onward and upward, leaving Debs, 
‘*elass consciousness’? and all those things far 
behind. They hastened to assure us here, how- 
ever, that Debs did not represent the thought 
of Terre Haute, and that the Debs vote here 
is no larger in proportion than anywhere else. 





Kansas City, Mo.—What a great meeting 
the Southwestern always is! We were here 
only the first day, but there were Jim Moore- 
head, and Andy Bowman, and Jim Costello, and 
KE. C. Robinson, and Foresman and all the old 
guard, and a lot of the young guard, too—Fore- 
line, the insurance man from Oklahoma City, 
and Frank Chase, the building and loan man, 
always building and never lonesome, and lots 
more. President Sharp and Secretary Moore- 
head and various persons tried to sidestep the 
job of introducing us to the large and intelli- 
gent audience—in fact we seem to be as hard to 
introduce in Kansas City as prohibition. 

We could linger only one day, but surely did 
enjoy that. The Park College Glee Club was 
fine—in fact, it ought to change its name to the 
Glue Club, everyone was so stuck on it. It was 
a good program, and a good crowd—and the 
plus of that is always a good time. 





INDIANAPOLIS, IND.—We found some Indiana 
lumbermen in the audience at the Indiana hard- 
ware men’s convention today, for the two busi- 
nesses interlock in some towns. Our idea of 
hard competition would be a hardwood man who 
was a hardware man and also a hardshell Bap- 
tist. That would be a combination hard to 
beat. 


LOUISVILLE, Ky.—We believe in truth in ad- 
vertising, and we saw a good sample today. It 
was a street car here with a sign on it: ‘‘ Barn 
only.’’ In cold weather so many of them are 
that we were glad to find one town where the 
street car company was frank about it. 





JAMESTOWN, N. Y.—FEarl Morrison, famous 
veneer manufacturer, is president of the Rotary 
Club we found when we ventured to Jamestown 
again tonight—and a right good captain too. 
Put Earl in a dress suit and make him make 
a speech and he is just as happy as a man with 
a live fish down his back. Earl prefers making 
veneers to making speeches, so he is probably 
the best speaker in Jamestown. From the man 
who likes to make speeches, O Lord, deliver us. 








“Larite Flooring” 


HEADQUARTERS 


Manning, Texas 
Dear Mr. Dealer: 


Now that the long heralded 
building boom is only a few 
weeks away, we want to ask’ 
you how you’re fixed on 
"Larite". 


Do not overlook this big 
seller in your spring plans. 
It will help you make 1922 
your most profitable year. 


Yours truly, 
Carter-Kelley Lbr. Co. 


P. Ss. 


If there’s anything you need 
in Southern Pine yard or shed 
stock, drop us a line. 


Carter - Kelley 


MANNING, 


anc. J wmber Co. 



















A Brand to 


Tie to—. 


Peerless ).... 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
goes or mixed with Hemlock Lumber, Lath, 
Shingles and Posts. 


Manufacturers of and dealersin Staves, Hoops, Head- 
ing, Poles, Tiesand HemlockTan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 


Gladstone, Mich. 1 & Lumber Company 
Chicago Office: 812 Monadnock Block. 



















EAST COAST 


Lumber Storage 

—just what Rail and Cargo Gi 
Shippers need who would | 
serve the Eastern trade. 





If You Ship Transits 


You Ship on Consignment 


avail yourself of our facilities at Hulst Street, Long Island 
City, N. Y. From our storage shed and yards we'll give you 
maximum service, obtain the best market prices, at mini- 
mum cost. Get full particulars today. 


BLAIR Company 
Grand Central Terminal, 


= 
{TEE NEW YORK CITY 
aaa 6 “ Stock Lists Solicited” 
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Our Specialty:— 


Red Cedar 
Shingles 


MIXED WITH 


SIDING 


CAN ALSO MIX FIR LUMBER 


C. B. Baxter & Co. 


Kansas City, Mo. ) 





R. A. Long 
Building, 








‘ 

Build with tc Plans 
Send for Stillwell Building 

Books with Economy Pians 


of new California Styles suitable for any 
climate. Famous for comfort and beauty. 


“* Representative Cal. Homes’’ 
50 Houses—7 tol0 Rooms—$1 
“* The New Colonials” 
F 60 Houses —6tol0 Rooms—$1 
i **West Coast Bungalows” 
GPECIAL OFFER : Send $2.50 50 Houses-6 and 7 Rooms- $1 
for any three of these books ** Little Bungalows” 
and get Garage FolderFREE. 75 Houses —3-4-5 Rooms—$l 
Money back if not satished. 


E. W. STILLWELL & CO., Architects, 676 Calif. Bldg., Los Angeles 








Lumbermen's 
Building Esti 


Wiktee 
Mato 


A Short 
Cut to 
Figuring 
Building 
Costs 


Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and thoroly 
tested it out before it was finally printed in book 


~ Lumbermen’s 
Buiiding Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
ye same principle of cost per square can be applied to 

oors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, size 54 x 8% 
inches, 148 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 





American Lumberman 
| 431 So. Dearborn St., CHICAGO, ILL. 








LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 


LUMBER 


$10 PENALTY HELD UNREASONABLE 

WASHINGTON, D. C., Feb. 14.—The penalty 
charge of $10 a car a day on lumber and forest 
products held for reconsignment beyond the 
48-hour free time period, while reasonable at 
the time it was put into effect by the director 
general of railroads Oct. 20, 1919, is unreason- 
able under conditions today with a large surplus 
of empty cars and no congestion in the coun 
try. This is the decision of the Interstate Coni- 
merce Commission in Docket No. 11,818—Ameri- 
can Wholesale Lumber Association vs. Director 
General as agent Aberdeen & Rockfish Rail- 
road Co, et al. 

Attention is called to the fact that in the 
past car shortages at times have followed quick- 
ly upon periods of car surplus. For this reason 
the commission states that ‘‘it is impossible to 
forecast the continuance of present conditions, 
or what will be the conditions when the normal 
stride of business is reached.’’ So long as pres- 
ent conditions continue, therefore, the penalty 
charge is and will be unreasonable. 

‘Tt should be clearly understood,’’ the com- 
mission adds, ‘‘that our approval of the elimi- 
nation of the charge at this time is based solely 
on existing conditions, and is not to be con- 
strued as an inhibition on the carriers to pub- 
lish penalty charges in the future if and when 
conditions warrant.’ 

In its opinion the commission passes upon 
reductions proposed by the Chicago, Peoria & 
St. Louis railroad in reconsignment charges on 
lumber, which are found not justified and the 
suspended schedules are ordered canceled on or 
before March 13, the date on which the carriers 
generally are ordered to eliminate the $10 pen- 
alty charge. That road proposed to cancel the 
$5 reconsignment charge on lumber when in- 
structions are received prior to arrival of ear, 
and to reduce the charge from $7 to $38 when 
instructions are received after arrival of ear. 

Attention is called to the tariff of the Toledo, 
St. Louis & Western railroad, effective Sept. 
6, 1921, by which that company made its charge 
for reconsignment of lumber at junction points 
$3 irrespective of whether the instructions were 
received prior or subsequent to arrival of car, 
but it is stated that the lawfulness of that 
tariff is not an issue in this proceeding. 








Many Individual Complainants 

The proceeding also embraces thirteen com- 
plaints filed by individual companies, which the 
commission states will be retained on the docket 
‘*for the purpose of giving the complainants 
therein opportunity to present evidence, if they 
so desire, as to whether the charges collected 
were applicable under the tariffs.’’ 

These complaints were filed against the di- 
rector general, as agent, by the following con- 
eerns: 

VanCleave Saw Mill Co., George W. Miles Tim- 
ber & Lumber Co., Berthold & Jennings Lumber 
Co., Robert Kamm Lumber Co., Nicola, Stone & 
Myers (Co...  Myers-Parsons Lumber Co., Union 
Wholesale Lumber Co., Burnaby Bros. Lumber Co., 
Chicago Lumber & Coal Co., South Arkansas Lum- 
ber Co., W. T. Ferguson Lumber Co., Gloor-Oat- 
mann Lumber Co., and Western Lumber Co. 

The Associated Cooperage Industries of 
America intervened on the ground that the 
charge should not apply on ecooperage stock 
which is not shipped in transit. 

The Central Wisconsin Supply Co. intervened 
on behalf of complainants, and the following or- 
ganizations on behalf of defendants: 

National Retail Lumber Dealers’ Association, 
Georgia-Florida Saw Mill Association, Michigan 
Hardwood Manufacturers’ Association, North Caro- 
lina Pine Association, Northern Hemlock & Hard- 
wood Manufacturers’ Association, District No. 1 
Ohio Association of Retail Lumber Dealers, White 
Pine Association of the Tonawandas, East Side 
Lumber Trade Exchange, St. Louis Lumber Trade 
Exchange, Southern Pine Association, California 
tedwood Association, Southern Cypress Manufac- 
turers’ Association, Retail Lumber Dealers’ Asso- 
ciation of the State of New York, (name since 
changed to Northeastern Retail Lumbermen’s As- 
sociation), and West Coast Lumbermen’s Associa- 


tion. 
Permits No Reparation 
The commission does not concede. some of the 


contentions vigorously advanced hy counsel for 
complainants. Its finding that the penalty was 
reasonable and lawful when promulgated closes 
the door to reparation claims unless the individ 
ual complainants can produce evidence to show 
that the charges collected were not applicable. 
The contention that the penalty charge when 
applied only to lumber constituted undue dis- 
crimination likewise is not upheld, nor is the 
argument that the carriers have no authority in 
law to levy penalties. 

For these reasons the decision is construed 
as only a partial victory for the transit car 
men, since the penalty may be again assessed 
when conditions warrant such action. 

The order of the commission in Docket No. 
11,818 covers virtually all railroads of the coun- 
try. The text of the order follows: 

It is ordered, that the above-named defendants 
be and they are hereby notified and required to 
cease and desist on or before March 13, 1922, and 
thereafter to abstain from publishing, demanding 
or collecting the penalty charge of $10 per car per 
day on lumber and other forest products held for 
reconsignment beyond forty-eight hours after the 
hour at which free time begins to run under the 
demurrage rules. 

And it is further ordered, that this order shall 
continue in force until the further order of the 
commission. 

A similar order covers Investigation and Sus 
pension Docket No. 1,421—Penalty Charge on 
Lumber Held for Reconsignment—involving the 
attempt of the Clover Leaf and other roads to 
cancel their concurrence in the penalty charge. 

CH AABBABaEAaAa 


PROTEST REPORT ON EXPORT RATES 

NEw OrLEANS, La., Feb. 13.—Vigorous pro- 
test against discrimination against New Orleans 
and other Gulf ports in the matter of export 
rates on lumber, and also affecting all other 
commodities for export, contained in the recent 
tentative report of Examiner W. H. Wagner, 
of the Interstate Commerce Commission, on 1 
petition for restoration of special export rates 
in Southeastern territory, such as prevailed be- 
fore the war, has been filed by the Southern 
Pine Association, according to announcement 
Saturday by A. G. T. Moore, traffic manager of 
the association. 

Prior to Federal control of the railroads rates 
to New Orleans and other Gulf ports on lum 
ber and other commodities for export, lower 
than charges for the same commodities for 
domestic purposes, were in effect in both South- 
western and Southeastern territory. The Rail- 
road Administration canceled the special export 
rates in Southeastern territory, but did not dis- 
turb those in the Southwest. The Interstate 
Commerce Commission previously had approved 
of lower tariffs on commodities for export than 
for domestic traffic. 

Some months ago the Southern Pine Associa- 
tion petitioned the commission for removal of 
the discrimination against lumber shipments for 
export in Southeastern territory by restoration 
of the lower export rates. Examiner Wagner 
in his tentative report on this petition, laid down 
the promise that there is no difference, from 
a transportation standpoint, in the hauling of 
lumber for domestic and for export purposes 
and ruled against restoration of the lower ex 
port rates in the Southeast. 

‘*The special export rates had been in effect 
and the principle had been approved by the 
Interstate Commerce Commission for years prior 
to Government control of the railroads,’’ said 
Mr. Moore, ‘‘and Examiner Wagner’s recent 
ruling in the case at issue, attacks a funda 
mental principle of the status of export rates 
before the commission.’’ 

Mr. Moore said further: 


This is a question most vital to New Orleans 
and all Gulf ports and to all commodities for ex- 
port as well as to lumber. To approve the find- 
ings of Examiner Wagner in this case, the com- 
mission would necessarily enunciate the principle 
that export rates, as such, have no status with or 
before the commission, and since they still exist 
on some traffic embracing many commodities and 
are published in tariffs on file with the commis- 
sion, hence carrying the tacit approval of the 
commission, that the shippers are entirely at the 
mercy of the carriers who may or may not volun- 
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tarily grant export rates, individually, 
or generally. 

This would mean, for instance, that the railroads 
might grant lower export rates than domestic to 
New York and not to New Orleans or then gets. 
and it leaves the way open for still more ‘detri- 
mental discrimination than now exists. 

In view of the principle involved and the dis- 
crimination existing, the Southern Pine Associa- 
tion has filed with the commission vigorous #@xcep- 
tions to the ruling of Examiner Wagner ifs:this 
case and we are hoping for a reversal of iigpind- 
ings by the commission. 

This is a matter that clearly should rouse 
shippers of other commodities and the bmsiness 
and shipping interests of New Orleans and other 
Gulf ports, for approval of Examiner Wagner’s 
findings would mean a serious handicap to this 
port and to shippers. 


CONSIGNEE LIABLE FOR CHARGES 

WASHINGTON, D. C., Feb. 13.—In the Inter- 
state Commerce Commission’s report, Domestic 
Bill of Lading and Livestock Contract, 64 
I, C. C., 357, the commission made certain rules 
and regulations prescribing a uniform domestic 
bill of lading. Later a uniform bill of lading 
committee representing the carriers asked the 
commission to modify its findings in several 
particulars. One change asked was that the 
following words be inserted at the beginning of 
section 7 of the conditions of the bill of lad- 
ing: ‘*The owner or consignee shall pay the 
freight and average, if any, and all other law- 
ful charges aceruing on said property; but,’’ 
Before amendment section 7 read as follows: 
‘‘Except in those instances where it may law- 
fuliy be authorized to do so, no carrier by rail- 
road shall deliver or relinquish possession at 
destination of the property covered by this bill 
of lading until all tariff rates and charges there- 
on have been paid.’’ 

In support of its petition asking for the 
modification the committee offered the follow- 
ing reasons: 

1— It is well-settled law that a consignee accept- 
ing delivery of a shipment becomes liable for the 
charges lawfully accruing thereon. 

2—-The carrier could not contract with the con- 
signee to relieve the latter of this liability. 

38—tThe bills of lading heretofore in use have car- 
ried the provision that the consignee shall be liable 
for charges, and its omission might render it diffi- 
cult for carriers to collect their lawful charges. 

4—The provision making the consignee liable for 
charges was not objected to at the hearings but 
was agreed upon by all parties. 

5-—There is no evidence which would warrant 
the commission in striking out the provision in the 
bills now in ure. 

6—There is no conflict between the proposed 
modification and the provision of section 3 of the 
interstate commerce Act. 

7—Any impairment of the ability of carriers to 
collect their lawful charges would result in unjust 
discrimination, contrary to the interstate commerce 
Act and the Hilkins Act. 

In authorizing the modification requested the 
commission stated that it had no intention to 
relieve consignees of the obligation imposed 
upon them by law. 


GEORGIA-FLORIDANS FILE COMPLAINT 

JACKSONVILLE, FLA., Feb. 13.—The Georgia- 
Florida Saw Mill Association, thru J. S. Farish, 
traffic manager, has formally asked the Inter- 
state Commerce Commission, Docket No. 13,449, 
to institute an investigation into the present 
freight rates on lumber. Referring to this ac- 
tion Mr. Farish said: 

It is true that we, in conjunction with the 
North Carolina Pine Association, have filed with 
the Interstate Commerce Commission a formal com- 
plaint attacking as unjust and unreasonable the 
existing level of freight rates on forest products 
from southern producing points to points in Vir- 


sectionally 


gine, the East, the interior East and New Eng 
and, 
Before taking this step we made every possible 


effort to reach some understanding with the car- 
riers that would have brought us some measure of 
relief. We have had frequent conferences with 
the executive officers of the southern and eastern 
carriers without results that would be beneficial to 
the lumber industry ; consequently as a last resort 
we have appealed directly to the Interstate Com- 
merce Commission. 

We have felt for many months that some mate- 
rial reduction in freight rates must be made from 
the South ‘to relieve this great industry of the 
transportation burden that has prostrated it, and 
the necessity for such relief has become more acute 
because of the voluntary reduction in the freight 
rates to eastern and central western markets from 
the Pacific coast. This reduction. amounting to 
15 pereent, has made the southern lumberman 
realize that manufacturers on the west Coast and 


those within the Inland Empire are in earnest in 
attempting to place their woods in the eastern 
consuming centers in competition with southern 
Pine and cypress. To combat this situation we 
feel that a readjustment which will evidence a 
material reduction in our present rates is vital, not 
only to our interests but to the interests of the 
carriers serving us, and it is this which we pro- 
pose to prove to the Interstate Commerce Commis- 
sion in the case resulting from our formal com- 
plaint. 

In my opening statement before the commission 
on Jan. 27 I frankly stated that I was not pre- 
pared to say that one line of rates should be main- 
tained on high grade lumber and a materially lower 
scale of rates maintained upon the lower grades, 
it being readily seen how such an adjustment 
might and no doubt would oceasion many diffi- 
eulties, but I was just as frank to say and I still 
feel that a solution of our difficulties must evolve 
from some such basis. 


Rates Must Let Low Grades Move 


Our lower grades are running as high as 73 per- 
cent of our cutting, and must in the course of 
time (certainly until reforestation becomes more 
real and appreciated) become even greater, and I 
can not justify that application of a rate that will 
barely permit 27 percent of a basic necessity to 
reach its pry of consumption while 73 percent 
must be left at the mills to decay or to be used for 
fuel. It is a condition that is economically un- 
sound and under its solution will come the return 
of confidence to the lumber manufacturer and the 
free flow of tonnage to the struggling carrier. 

There are millions and millions of feet of low 
grade lumber in our yards in Alabama, Georgia and 
the Florida peninsula which we can not market 
under the existing freight rates, and at the same 
time there are hundreds of thousands of idle freight 
cars resting all over the country because no ton- 
nage is offered which will return them to service. 

The continuance of such a deplorable condition 
is discouraging and unwise, and the maintenance 
of freight rates that effectually retard and curb 
the even flow of a necessary commodity, rather 
than the establishment of rates that will stimulate 
movement and encourage production, is a reversion 
to an unsound policy that can have but unfortu- 
nate results to all concerned. 


WILL FIGHT INTRASTATE ADVANCE 


JACKSONVILLE, FLA., Feb. 13.—J. S. Farish, 
traffic manager of the Georgia-Florida Saw Mill 
Association and the Southern Crate Manufac- 
turers’ Association, has just returned from 
Montgomery, Ala., where he appeared before the 
Alabama publie service commission in protest 
to the proposal of the railroads operating within 
that State to advance the rates on lumber and 
logs. 

Mr. Farish stated that the advances proposed 
in Alabama would reach 50 pereent, and feel- 
ing that the proposed rates were unjust and un- 
reasonable, he would contest each step of the 
carriers to make them effective. 


(@aaaaaaaeaan. 


MANY SOUTHERN ADJUSTMENTS 

MEMPHIS, TENN., Feb. 14.—District Man- 
ager Thompson, with headquarters at Louis- 
ville, Ky., announces according to the Southern 
Hardwood Traffic Association, that the Louis- 
ville & Nashville will publish, effective at an 
early date, a rate of 29 cents a hundred pounds 
on rough or dressed lumber, in carload lots, 
from Cincinnati, Ohio, Covington, Newport, 
Lexington, Maysville, Winchester and Louis- 
ville, Ky., to Gulf ports. 

The same road has amended its rough mate- 
rial tariff at Memphis, effective March 14, so as 
to apply net rates on logs when the manufac- 
tured product consists of hoops in the ratio of 
three to one. It has also agreed to amend its 
tariffs at Louisville to provide that transit ar- 
rangements will apply where lumber is for- 
warded from Louisville in the name of the cus- 
tomer. The association is making an effort to 
have this arrangement extended to other points, 
according to J. H. Townshend, secretary-man- 
ager. 

The Mobile district office of the association, 
a report of the creation of which appears else- 
where in this issue of the AMERICAN LUMBER- 
MAN, advises that, as a result of conferences 
held with officials of the Mobile & Ohio that 
road will make no increases in rates on lumber 
from south of Meridian to Mobile, such as were 
contemplated as a result of the so called Meri- 
dian case, 

The Illinois Central and the Yazoo & Missis- 
sippi Valley railroads, according to the asso- 
ciation, have, at its urgent request, established 
High Point, (N. C. dee rates from points on their 
lines to Hazelwood, C. These lines also have 
amended all page hin rough material tariffs, 
effective March 8, 1922, so as to provide for the 
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application of net rates on logs when manu- 
factured into plywood in the ratio of five to one, 
as a result of efforts made by the association’s 


district offices at Memphis. 

District Manager Thompson, at Louisville, 
Ky., reports reductions ranging from 2 to 8 
cents a hundred pounds on logs, in carload lots, 
from various stations on the Virginian railroad 
to Huntington, W. Va. 
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STUCCO AND METAL LATH PERMITTED 


WASHINGTON, D, C., Feb. 13.—At a meeting in 
New York Thursday and Friday of last week the 
building construction committee of the National 
Fire Protection Association adopted a resolu- 
tion stating the opinion that stucco on metal 
lath and masonry veneer residences should be 
permitted except in strictly congested districts 
of cities. Dudley F. Holtman was present as 
the representative of the National Lumber Manu- 
facturers’ Association. 

The resolution was adopted by a close vote 
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—6 to 4—some of those present, including the 
representative of the brick manufacturers, not 
voting. At a meeting to be held March 31, the 
subject may be reopened and some other action 
taken. For the present, however, the committee 
is on record in favor of giving the citizen with a 
modest bank account a chance to build a home 
outside the strictly congested districts of cities. 
The tendency in some communities is to tighten 
up the building codes by extending the ‘‘con- 
gested districts’’ to the limits of the communi- 
ties, which often include suburban sections. 

The meeting of the Department of Commerce 
building code committee was postponed until 
this week at the request of Ira H. Woolson, 
chairman of the building construction committee 
of the National Fire Protection Association, 
and consulting engineer of the Board of Fire 
Underwriters, in order that any action taken 
by that committee last week might be presented 
to the Hoover committee, which will meet to- 
day, Tuesday and Wednesday. 

The Hoover committee plans to include in a 
tentative report recommendations covering all 
types of small dwellings. Before any wide pub- 
licity is sought on these recommendations it is 
expected they will be submitted to various tech- 
nical societies for discussion. 


UNCERTAIN CARGO RATES DISTURB MARKET 


SEATTLE, WASH., Feb. 11.—With the collapse 
of the intercoastal rate formerly established by 
the North Atlantic-Pacific Coast Eastbound con- 
ference, there is a state of extreme uncertainty 


with respect to charters by way of Panama. 
There have been violent changes in this busi- 
ness, and a tendency downward, ever since the 
conference rate of $25 on lumber was announced 
about two years ago. The figure later dropped 
to $22.50 for full cargoes; then to $20, and 
finally to $17 for cargoes of 1,000,000 feet or 
more, and $18 for parcel shipments. For sev- 
eral weeks the going rate, owing to the compe- 
tition of tramps, has been $16 on full cargoes 
or big parcels of 1,000,000 feet or so. Today 
the going rate is $14, with chances that astute 
shippers may be able to get even a more favor- 
able figure. 

The disturbing factor in the conference sched- 
ules has been privately owned tonnage. The 
situation is such that westbound tonnage de- 
pends on the volume of eastbound tonnage, 
since the ship owner figures on full cargoes 
both ways. If more westbound tonnage is of- 
fered than eastbound, the balance is put out of 
equilibrium and a disturbing factor is intro- 
duced. 

Shippers do not find any great measure of 
comfort in the collapse of the conference rates. 
There is not an oversupply of tonnage. The 
present situation appears to have been brought 
to a head by a shipping concern, backed by am- 
ple capital and resources, refusing any longer 
to recognize the conference rates. 

A report has been published to the effect that 
the lumber rate to the United Kingdom has 
dropped to $12. This seems to be an error, 
since the most recent figures were 80 shillings, 
or $16.80, for lumber and about 10 shillings 


_less for railroad ties. 





Great Hardwood Trade Revival Impends 


MEMPHIS, TENN., Feb. 15.—The hardwood 
lumber industry is on the eve of a great revival 
in business, in the opinion of Frank F. Fish, 
secretary of the National Hardwood Lumber 
Association, who spent yesterday in Memphis 
calling upon members of the trade. He bases 
his views primarily on the abnormal activity in 
the building trades, the prosperous condition of 
the automobile industry and the excellent out- 
look for the furniture industry. 

In discussing the situation, Mr. Fish said in 
part: 

Hardwood sales are increasing slowly each week, 
and the buying movement may be expected to de- 
velop more rapidly from now on. In my opinion 
we will have an indefinite period of prosperity in 
the industry. All groups of consumers, with the 
exception of farm implement manufacturers, will 
be actively in the market in the near future. 

The furniture industry will, without doubt, have 
a very satisfactory year. The January furniture 
shows did not indicate a boom, but they did tell of 
increased sales at satisfactory prices, sales large 
enough to insure activity at the plants for many 
months. The furniture industry is operating at 
90 percent capacity in the Grand Rapids territory 
and some plants are running almost 100 percent. 

The motor industry is operating about 80 per- 
cent of normal. It is using large quantities of ash 
and other hardwoods. Increased demand for 
closed cars will bring about greater consumption of 
hardwoods on its part. 

The building trades are preparing for the great- 
est boom in history, which suggests an unprece- 
dented demand for flooring, sash, millwork and in- 
terior trim, as well as for the oak, gum and other 
hardwoods out of which these products are made. 
January involved the largest expenditures in the 
building line in the history of the country for that 
particular month, which gives some idea of what 
may be expected during 1922. 

The National Hardwood Lumber Association 
handled, thru its inspectors, 20,000,000 feet of 
hardwood lumber in December, 1921. Of course 
all of this lumber did not move in a single month, 
but that quantity was in process of passing from 
the seller to the buyer. 


Tide of Prosperity Definitely Rising 


James E. Stark, president of James E, Stark 
& Co. (Ine.), is likewise very optimistic about 
the outlook for 1922. He said to the representa- 
tive of the AMERICAN LUMBERMAN today: 


You will not go wrong in writing cheerfully re- 
garding the hardwood situation. The worst has 
been passed. We have definitely turned the corner 
and are on the eve of a large business. Demand is 
increasing in satisfactory manner now and every 
week brings more business. This is proof enough 
that conditions aré improving. But the improve- 
ment that is now taking place is only a marker to 
that which must come during the year. The build- 
ing trades are displaying greater activity than ever 
before and this means a large business for the 
manufacturers of flooring and all other items going 
into the building of homes and other structures. I 


was amazed at the record established in the build- 
ing line during January, the greatest in the history 
of this country for that particular month in any 
year. There is a vast shortage of homes and this 
shortage must be made up. And the furniture 
manufacturers, whatever may have been their sales 
during the January shows, will have a large busi- 
ness, because the homes that are being constructed 
— bea present big building movement must be fur- 
nished. 

There is the monumental sum of $1,750,000,000 
available in the United States for the building of 
good roads. This includes all the money appro- 
priated by the Federal Government, all the bond 
issues of States, counties and municipalities, and 
all the funds derived from the automobile license 
taxes. It may appear that the building of good 
roads has little or nothing to do with the pros- 
perity of the hardwood lumber industry, but, on 
mature reflection, it is seen that the amount of 
money paid out for labor and for materials in 
the building of such highways will be available for 
the construction of homes, for the purchase of fur- 
niture and for the buying of other products made 
by hardwood manufacturers. Each industry is so 
interdependent on the others that prosperity in 
one means prosperity in the others. That is the 
point I am trying to drive home. 

It did not appear, at first blush, that the big 
advance in the price of cotton last fall would 
favorably affect the hardwood lumber industry, 
but it is noteworthy that the advance found quick 
reflection in an advance in lumber and construction 
materials of all kinds. Indeed, its ramifications 
were so far reaching and so varied that they can 
not be directly traced. 

Definite, positive prosperity is beginning to be 
reflected in some industries and in some lines and 
it is my view that the time has come when the 
lumber trade may face the future with confidence 
and with a degree of optimism not heretofore justi- 
fiable since the depression which hit the hardwood 
lumber industry and practically all other industries 
during the latter half of 1920. 


ILLINOIS DEALERS VISIT SOUTHERN PINE 
OPERATIONS 


(Concluded from page 49) 


company began to operate nearly twenty years 
ago. On Friday the visitors went on to Gulf- 
port where the company had reserved accom. 
modations at the Great Southern Hotel, and 
Friday afternoon and Saturday morning were 
spent in enjoying points of interest along the 
coast from Biloxi to Pass Christian. 

The party arrived at New Orleans, the south- 
ern terminal of the tour, on Saturday afternoon 
and registered at the St. Charles Hotel, where 
rooms had been reserved by the Finkbine offi- 
cials, and it was expected that at least the first 
half of this week would be spent in enjoying the 
many interesting sights to be found in the 
Crescent City. 
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Car Loadings Show Healthy Increase pes —— — who sought to have 

[Special telegram to AMERICAN. LUMBERMAN] the penny retained. onda h a 

Wasmecenes. D. C.. Deb. 16 Te eels On one hand the commission condemns the 
tion of Railway Executives today issued the i ie . oe aaa for oe feats ervice 

cf wie ’ and sale of contents, and says it is not unlaw- 

onan d statement concerning the freight car 4) gor the carriers to establish a penalty to 
: ’ release equipment. They say no discrimination 

Due to increased traffic, principally in coal and = wag dina pre a uae any undue preju- You Want 
merchandise, and miscellaneous freight, which in- * 2 y pre) 
cludes manufactured products, loadings of revenue ‘ice; and then they say that during the present is the kind our facilities 
freight totaled 753,886 cars during the week ended conditions it is unreasonable to keep the charge 
Feb. 4, compared with 743,728 cars during the pre- 4», Jf, from a transportation standpoint, the enable us to render at 
vious week—an increase of 10,158 cars. This was S aaeee a ’ all ti 
54,168 cars in excess of the corresponding week practice of establishing a penalty to release mes. 
io 1921, but E704 Sees them, were loaded during equipment is lawful one time, it is lawful at any Our mills have a daily 
ae Coerenpeaens were / time, and the fact that there is a surplus of : 

Loading of merchandise and miscellaneous freight ’ 7 capaci of 300 000 feet 
con g to 429,705 cars, an increase of 9,295 Cars does not make it unlawful. ~ ty 7 
over the preceding week and 26,944 more than were 


loaded during the same week last year. This was, 
however, 9,212 less than were loaded during the 
corresponding week in 1920. 

Coal shipments totaled 185,151 cars, a gain of 
4,185 over the week before. This was 27,597 more 
than were loaded during the corresponding week 
{in 1921, and 8,640 more than in the corresponding 
week in 1920. : 

Forest products also showed a gain over the 
week before of 2,831 cars, the total being 50,204 
cars. This was, however, approximately 2,500 
under the same week last year, and about 10,000 
below the corresponding week in 1920, Coke ship- 
ments totaled 7,844 cars, an increase of 342 over 
the week before, but 1,678 below one year ago. 
Ore, with a total of 4,015, was 8 in excess of the 
previous week. During the same week last year 
the total was 8,480 cars. 

Shipments of grain and grain products amounted 
to 48,969 cars, a decrease of 1,911 compared with 
the previous week, but an increase of 11.948 over 
the same week last year, and 14,376 greater than 
during the same week in 1920. Live stock ship- 
ments also decreased 4,592 cars compared with the 
week before, bringing the total to 27,998, which 
was 3,608 below the same week in 1921, and 2,263 
below the same week in 1920. 

All districts showed increases over the week be- 
fore in the loading of all commodities, except the 
northwestern, central, western and southeastern. 
while the northwestern and southwestern were the 
only ones to show reductions compared with the 
corresponding week in 1921. 


Says Decision Is Victory for All 
{Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 16.—Davies & 

Jones, counsel for the American Wholesale 
Lumber Association, issued this statement in 
connection with the decision of the Interstate 
Commerce Commission in the $10 penalty charge 
case: 


The decision handed down yesterday by the In- 
terstate Commerce Commission, on the so called 
$10 penalty case, is very gratifying to us. It 
eliminates the penalty, and from the standpoint of 
the branch of the lumber industry which we repre- 
sent, that result is the one most desired. We re- 
gard it as a distinct victory. Coming at the cul- 
mination of many months of effort by the lumber 
wholesalers during which they have worked ardu- 
ously, in the face of stubborn opposition, to elimi- 
nate this ee without justice 
and directed at the lumber industry alone—the de- 
cision of the commission justifies our conviction 
that in the end right will prevail. 

While the lumber industry has in the past been 
divided on this question, we sincerely believe that 
the decision is a victory for the entire industry, 
and that all branches of this great industry will in 
the end come to see that their best interests lie in 
free and unfettered competition so that any penalty 
placed on the industry, even tho it affects one 
ge eg than another, is to the detriment of 
the whole. 


Association May Seek Reparation 

While the decision accomplished the main re- 
sult desired; namely, the elimination of the pen- 
alty, we naturally regret that the commission did 
not see fit to take the entire step in the direction 
taken, and declare the penalty to have been illegally 
assessed in the past. We do not yet know what 
our clients, the individual companies seeking repa- 
ration, will desire us to do further by way of 
attempting to secure reparation. We believe, how- 
ever, that if these companies do desire to proceed 
thru the courts that there will be a good chance 
that all such penalties will be found to have been 
unlawfully collected. 


The railroads have under advisement the 
question of seeking a rehearing on the general 
ground that they have the right at all times 
to assess a penalty for undue detention of equip- 
ment regardless of whether there is a surplus 
of freight cars. 

Inconsistencies Seen in Decision 


The commission upholds the lawfulness of the 
action of the carriers in applying a penalty to 
release equipment, and its decision is held to 


Same Principle Should Hold at All Times 


If there is merit to the commission’s reason- 
ing, it might be just as much in order for ship- 
pers to urge the cancelation of demurrage 
charges during surplus car seasons. In other 
words, it is contended that the mere fact that 
there might be a surplus of cars in other sec- 
tions of the country should have no bearing on 
the holding of a car on the right of way of the 
carriers for storage and sale of contents. If 
that practice is to be condemned, and the car- 
riers are within their rights to take steps to 
release that car, then that right exists regard- 
less of how many idle cars there are, because 
the carriers in their attempt to release and 
move that car are endeavoring to carry out their 
transportation function. 


Ask Thru Cedar Rates to Southeast 
{Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 16.—The West 

Coast Lumbermen’s Association has filed with 
the Interstate Commerce Commission a com- 
plaint, seeking thru joint rates and thru min- 
imum carload weights on cedar lumber and shin- 
gles from north Pacific coast points to south- 
eastern territory. It. is alleged that the car- 
riers have failed and refused to establish the 
desired rates and minimum weights, and that 
their refusal constitutes unjust, unreasonable 
and prejudicial rules, regulations and practices 
and are anomalous and arbitrary, in view of 
the maintenance of joint rates on cedar lum- 
ber and shingles and joint thru minimum car- 
load weights to destination Northeast, North, 
West and Northwest of southeastern territory. 
Reparation on past shipments is requested. 


Striving to Serve Despite Fire Loss 


Sr. Louis, Mo., Feb. 15.—Julius Seidel, presi- 
dent of the Julius Seidel Lumber Co., which 
suffered the destruction by fire of its office and 
part of its stock recently, has sent out to the 
patrons of that company the following letter: 

Owing to an unfortunate conflagration, which 
fortunately destroyed only a part of our stock, but 
unfortunately our office, we will for a few days be 
painfully inconvenienced in our efforts to serve you 
as promptly as is our custom. 

We sincerely trust, however, that you will bear 
with us patiently our misfortune, and in the mean- 
time, until we have our house again in order, we 
want you to know that your inquiries and orders 
will be appreciated as usual, and will be taken care 
of to the best of our ability. 


LOUISIANA’S FOREST LAND 


The department of conservation of Louisiana 
has published a report of forest land in the 
State, dividing the area in regard to standing 
timber and cut-over land. The total area of 
the State is 29,090,710 acres, of which the stand 
of virgin timber covers 4,715,000 acres. Cut- 
over land amounts to 12,725,000 acres. There 
are 9,285,360 acres of longleaf, and 6,512,000 of 
shortleaf pine. This leaves about half the 
State in neither kind of pine. There is a fine 
stand of cypress. It is predicted that at the 
present rate of cutting pine will be gone in 
fifteen years and cypress and hardwoods in 
twenty-five. The total of all kinds of standing 
timber in the State is placed at 172,289,050,000 
feet. 
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CARGO, ROUGH OR DRESSED 











Sales Representatives: 
L. C. LITCHFIELD, - - - 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - =- - Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANS CO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








pee Orders 


come to dealers who sell the 
grade and quality of lumber 
you find in our 


N. C. PINE Fleriss. Ceiling 


oofers 
'Suortiat Yellow Pine *prenca" 
We are Car and Cargo Shippers. 


ELLINGTON & GUY, Inc., fitimony, VK. 


, THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
‘nventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 























82 


AMERICAN LUMBERMAN 


FEBRUARY 18, 1922 





POD EEAAEEEAAES GAEDE EAAAEEEDATAAAAAAAAAAAAM 


: N.C.PINE } 
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E want you to know the 
uniform quality of our 


Goldsboro 
N. C. Pine 


and to better acquaint yourself with 
our manufacturing and shipping fac- 
ilities. A trial order will prove that 
we can supply you with a quality of 
yard stock that will satisfy your most 
particular customers. 


Telecode Used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 




















Kiln Dried 
North Carolina Pine 
Rough and Dressed 


Our annual output of 30 Million 


feet insures complete assortments. 


| Argent Lumber Co. 


F 315 Bank ef Commerce Building, | NORFOLK, VA. 





















Quick Sellers 


That is what you want and what you 


get when you stock our 
It is band sawed and N. % PINE 
carefully kiln dried. 

Rowland Lumber Co., Nefok: 


Virginia. 
Operating John L. Roper Lumber Co. 


North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


_PITTSBURGH, PA. 





























THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, I. 














CHARLES EDGAR, who was lumber director 


on the War Industries Board at Washington 
during the war with Germany, and who has been 
associated with the lumber business in the 
North, South and West for many years, died at 
the Flamingo Hotel, Miami Beach, Fla., on 
Wednesday morning, February 15. Altho Mr. 
Edgar had been in poor health for years, he 
had not been considered in a serious condition 
and was reported to be improving. Therefore 
his death came as a severe shock to his many 
friends in the industry. The day before his 
death Mr. Edgar was out on the golf links as 
usual and played eighteen holes with more than 
his usual vigor. A long-time lumberman friend, 
C. H. Worcester, of Chicago, was with him a 
week ago, playing golf, and reported that he 
seemed in better health than for some time. 
The body was taken to Essex Fells, N. J., where 
Mr. Edgar had made his home for a number of 
years. Mr. Edgar is survived by a widow, three 
sons; Roy, of Burlington, Iowa; Tyson, of Wau- 
sau, Wis., and David, of Essex Fells, and a mar- 
ried daughter, who lives in Seattle. 


Charles Edgar had been associated with 
leaders in the lumber industry thruout his 
career. He was highly esteemed and greatly be- 


loved among the little band of pioneers still liv- 
ing in the Wisconsin-Michigan territory and 
among the old time Chicago lumbermen,, and 
was held in no less esteem among the southern 
pine lumbermen of today. When the time came 
to choose representative men for the work at 
Washington during the great war, Mr. Edgar 
was one of the first to be selected by the 
southern pine people, and in spite of ill health 
which had before that time forced his retire- 
ment from active business,:he threw himself 
into the work with energy and was finally given 
the highest lumber office in the war service at 
Washington. 

Mr. Edgar was born at Metucheon, N. J. He 
came west in his early childhood, and entered 
the lumber world first in Chicago, where he 
worked for the old Shepherd Lumber Co. He 
then went north and became connected with 
Wisconsin operations, first being associated with 
the Jacob Mortenson Lumber Co., at Wausau, 
Wis. The foundation of his future great suc- 
cess was laid at Iron River, Wis., where he was 
associated with Walter Alexander in the Alex- 
ander-Edgar Lumber Co., which grew and later 


spread out thru the South and then into the 
West. He was connected with the Yawkey- 
Bissell Lumber Co., of Wausau, Wis., the 


Wausau Southern Lumber Co., of Laurel, Miss., 
and the Marathon Lumber Co., of Laurel, Miss., 
at the time of his death, and was also presi- 
dent of the Wisconsin & Arkansas Lumber Co., 
which recently bought out the properties of the 
Arkansas Land & Lumber Co., at Malvern, Ark. 
He retired from active participation in business 
affairs in 1904 because of ill health and pur- 
chased a plantation in North Carolina, where 
he enjoyed experiments in stock raising for 
some years. 

When the war broke out he was living at 
Essex Fells, N. J., and when the Southern Pine 
Association decided upon the formation of the 
Southern Pine Emergency Bureau, which was 
to function in Washington during the war, he 
was one of the men chosen, and giving up his 
retirement plunged into the heavy work and 
nervous strain incidental to the war. Later he 
succeeded C. H. Worcester as one of the lum- 
ber committee of the Council of National De- 
fense, and in July, 1918, when R. H. Downman 
resigned as lumber director of the War Industries 
Board, he succeeded him in that important 
position, becoming practically lumber admini- 
strator of the United States. He remained in 
office until after the close of the war, leaving 
Washington in January, 1919, when he went to 
Florida to recuperate his health which had been 
further undermined by the long, hard strain. 


WALTER READ, president and treasurer of 
the Filer & Stowell Co. (Inc.), woodworking 
machinery manufacturers of Milwaukee, Wis., 
died Friday morning, Feb. 10, at his home on the 
Green Tree Road out of Milwaukee. Mr. Read 
had been in apparently: good health and his 
death was very sudden. He passed the room 
of one of his sons and called to him. The son 
followed him immediately and found him dead 
on the bathroom floor. The cause of death was 
found to be heart failure. Walter Read began 
his service with the Filer & Stowell Co. as an 
office boy in 1876. He worked up thru the 
various departments of the business until at 
the time of his death he was president and 
treasurer. He made a splendid executive, was 
a man of sterling character and very greatly 
beloved by his many friends. He had numerous 
other interests including the Beaver Manu- 
facturing Co., and was president of the Savings 
& Investment Co., of Milwaukee. Mr. Read is 
survived by his widow and six children, Walter 
Raymond, Everett, Stuart, Philip, Kenneth and 
Helen. Three of the boys were graduated from 
Cornell University, and two of them were as- 
sociated with their father in business, Walter 
Raymond Read as secretary of the company, and 
Stuart Read. One of the sons, Everett, has 
charge of the Downer Garage Sales Co. A 
brother, A. J. Read, and a sister, Mrs. William 
L.. Simmons, of Chicago, also survive. 








JAMES E. MARRETT, president of the Mar- 
rett Lumber Co., of Portland, Me., died at the 
Falmouth Hotel in that city on Wednesday 
evening, Feb. 14. Mr. Marrett was 67 years old 
and had been making his home at the hotel dur- 
ing the winter months. He had been in ill 
health about two weeks. Mr. Marrett was well 


‘and favorably known in the lumber trade not 


only in the United States and Canada but in 
England and South America. For many years 
he was general sales manager and treasurer of 
the Chaleurs Bay Mills, and the product of this 
company was sold and shipped to the Argentine 
Republic. He was born in Portland and edu- 
cated there. His first business experience was 
with the lumber office of C. S. Clark, and he 
later acquired much practical lumbering experi- 
ence in the woods of Vermont and Canada. In 
1872 he returned to Portland and became a mem- 
ber of the firm organized by S. C. Dyer, lumber 
dealer. This later developed into the present 
Marrett Lumber Co. Mr. Marrett was interested 
in civic and political affairs and was chosen by 
the Republic of Uruguay as one of its seven con- 
suls in the United States. A widow and three 
daughters survive him. 





JOHN G. ADLER, president of the De Soto 
Lumber Co., of Memphis, Tenn., died suddenly 
from heart trouble early Tuesday morning, Feb. 
14, at the age of 74. He was at his office ap- 
parently in the best of health the day before 
his demise, and the end came as a great shock 
to his family and many friends. The funeral 
was held on Thursday at the home in Mem- 
phis. Mr. Adler was born in Wurtemberg, Ger- 
many, and came to this country in his early 
youth. For fifty years he had been identified 
with the lumber industry in the South, beginning 
with Moore, Eader & Co., then with the Cole 
Manufacturing Co., which succeeded the former 
firm, and later going into business for himself 
under the name of the De Soto Lumber Co. He 
was general manager of the Cole Manufacturing 
Co. for about a quarter of a century. For about 
two years he held a similar position with the 
Berwick Lumber Co., of New Orleans. Mr. 
Adler was a member of the Chamber of Com- 
merce of Memphis, and of the Southern Retail 
Lumber Dealers’ Association. He was also a 
member of the Knights of Columbus. A widow, 
two daughters and two sons survive him. One 
son, J. C. Adler, was associated with his father 
in the lumber business, and the other. W. H. 
Adler, is an editorial writer on the Memphis 
Commercial Appeal. 





CHRISTIAN GANAHL, head of the C. Ganahl 
L.umber Co., one of the oldest lumber concerns in 
Los Angeles, Calif., died at his residence in that 
city on Feb. 8, following a week’s illness due to 
bronchial pneumonia. He was born in May, 
1835, in Austria and came to the United States 
in 1854, settling in St. Louis, where he engaged 
in handling leather and lumber. In 1884 he went 
to Los Angeles and bought out the John Bryson 
Co., with lumber yards in First street. The 
concern was known successively as the Schallery- 
Ganahl Lumber Co., Ganahl Lumber Co. and the 
C. Ganahl Lumber Co., and under the last name 
it was incorporated in 1903. It now has eight 
branches in Los Angeles and suburbs, conduct- 
ing a wholesale and retail business. Mr. Ganahl 
is survived by six children: Eugene F. and C. C. 
Ganahl, who were associated with their father 
in the business; Joseph G. Ganahl, of Los An- 
geles; Mrs. H. F. Reis, of St. Louis, and Sister 
M. Ignacia, of a convent in O’Fallon, Mo. 


SAMUEL C. OSWALD, member of the firm of 
Oswald Brothers, of Weston, Ohio, died at his 
home there on Feb. 1. Mr. Oswald had been in 
the lumber and millwork manufacturing business 
at Weston with his brother Jacob for over forty- 
two years. He was also interested in coal and 
electric light enterprises and was for a number 
of years head of the Weston Electric Light Com- 
pany and vice president of the First National 
Bank of Weston. He was held in very high 
esteem by his fellow townsmen. A widow and 
two brothers, Jacob Oswald, of Weston, and 
John Oswald, of Toledo, survive. 


MRS. BELLE WATERBURY WOOD, wife of 
Willis R. Wood, of Parker, S. D., who is a former 
president of the Northwestern Lumbermen’s As- 
sociation, died suddenly at the Northwestern 
Hospital, Minneapolis, Sunday night, Feb. 12, at 
the age of 52. She was a native of Nashua, Iowa, 
and had lived at Parker seventeen years. Sur- 
viving are the husband and three children. Mr. 
Wood accompanied the body to Parker for burial. 


WILLIAM C. SARGENT, secretary of the 
Chain Belt Co. of Milwaukee, Wis., for many 
years prominent in Milwaukee industrial activi- 
ties, died suddenly at his home, 375 Lake Drive, 
Milwaukee, at the age of 73. Mr. Sargent was 
seated in his chair when death came quietly. He 
had been ill for more than a year and was forced 
to remain at his home for the last three months. 
Death was due to heart disease. Mr. Sargent 
was born at Troy, N. Y., on Feb. 2, 1849. After 
locating at St. Paul in 1871, he married Adele 
Packer, of Bristol, Pa. At St. Paul he organized 
a sash and door company, known as the DeCou, 
Corliss & Sargent Co. He was also affiliated 
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with the St. Paul Harvester Co. In St. Paul he 
became affiliated with C. W. LeValley, who later 
founded the Chain Belt Co. in Milwaukee. Mr. 
Sargent went to Milwaukee in 1900 as secretary 
and soon became a director of the company. He 
was also a director of the Federal Malleable Co., 
West Allis, Wis. He established many of the 
early business connections of the Chain Belt Co. 
Mr. Sargent was a member of the Athletic Club, 
of Milwaukee. He is survived by a widow and 
two daughters and three sons. 


FREDERICK H. HARRISON, a veteran lum- 
berman of Great Falls, Mont., died at the Colum- 
bus Hospital in that city on Feb. 10 at the age 
of 58. Mr. Harrison went to Great Falls in 1890 
and had been associated with the Great Falls 
Lumber Co. there ever since. He had been gen- 
eral manager for twenty years. He was born 
in Maugersville, N. B., and is survived by four 
brothers and three sisters. 


SAMUEL SNIDER, who had been president of 
the J. J. Snider Lumber Co., of Columbus, Ohio, 
for a number of years, died suddenly at his home 
in that city at the age of 78. Mr. Snider went 
to Columbus in 1891 from Somerset, Ohio, and 
with his brother founded the J. J. Snider Lumber 
Co. He retired from the business in 1913, selling 
the controlling interest to J. E. McNally, who 
changed the name of the concern to J. E. Mc- 
Nally Lumber Co. Mr. Snider is survived by a 
widow, three daughters, two sisters and his 
brother. 











CHARLES T. LAUGHLIN, superintendent of 
the Doty Lumber & Shingle Co., Doty, Wash., 
was drowned in the Chehalis River on Feb, 1. 
Mr. Laughlin had been on the verge of a nervous 
breakdown and it is thought that he took his 
life while in a state of mental irresponsibility. 
He was a highly respected citizen and an ef- 
ficient and capable mill man. A widow and 
three children survive him. 


WILLIAM VICARS, well known lumberman of 
Port Arthur, Ont., who founded the Vicars- 
Shears Lumber Co. at that place, died in Port 
Arthur on Feb. 6 at the age of 81. Mr. Vicars 
had lived in Port Arthur for nearly half a cen- 
tury. 








GEORGE H. DEWEY, for fifty-eight years in 
the lumber business in Detroit, Mich., died in 
that city at the age of 78. Mr. Dewey started in 
business for himself at the age of 20. His widow, 
two sons and two daughters survive. 


W. L. ADAMS, president of the First National 
Bank, of Hoquiam, Wash., died at his residence 
in Hoquiam early Wednesday morning, Feb. 8 
Mr. Adams was vice president of the Grays Har- 
bor Lumber Co., of Hoquiam, and the Keystone 
Timber Co. 
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PRODUCTION IN PACIFIC NORTHWEST 


PORTLAND, OrE., Feb. 11.—In the summary 
issued today by Crow’s Pacific Coast Lumber 
Index, based upon reports from nearly 400 mills 
in Oregon and Washington, it is pointed out 
that the figures this month show a very slight 
but general decrease in the output of all classes 
of both sawmills and shingle mills, owing to 
weather conditions. Snow and low tempera- 
tures have shut down quite a number of plants. 
Going further into details anent output and 
market conditions, the summary says: 


In spite of the temporary lull in buying in 
some of the fields that have been big factors 
in the last year, the sawmills taken as a whole 
make no complaint of needing orders. This 
however, cannot be said of the shingle mills, 
who in the face of practically no demand at 
all and prices that are absolutely ruinous con- 
tinue to produce 70 percent of their normal out- 
put. Inquiry this month develops that the 
mills of both Oregon and Washington have 
practically no stocks of either common or 
uppers, the only exceptions being a few small 
mills that have limited stocks of common 
boards and dimension which they have to ship 
in straight cars without uppers. Everyone re- 
ports a good demand for car material and a 
large number of the better mills are entirely 
sold out on retail yard items of finished uppers. 
The storms which they have recently had in the 
East have had a tendency to slow up orders 
from that section. The demand in California 
continues to be below normal due very largely to 
the killing frosts which followed the floods and did 
serious damage to the citrus crop. The Japanese 
export situation is improved as they are again in 
the market for large quantities. Bad weather 
has affected the lumber market more than any 
thing else during the last thirty days. 


The following data on daily production are 
given as to mills listed, based on 8-hour capuc- 
ity: 

Of 359 Oregon and Washington mills, with ca- 
pacity of 31,988,000 feet, 212 mills are running 
(60 percent) and cutting 23,425,000 feet (73 per- 
cent of capacity). 

Of 218 mills with capacity of 50,000 feet or over, 
158 mills are running (7 period | and cutting 
21,900,000 feet (78 percent of capacity). 

Of 141 mills with capacity of less than 50,000 
feet, 55 mills are running (39 percent) and cutting 
1,525,000 feet (39 percent of capacity). 


Of 99 cargo mills with capacity of 15,010,000 
feet, 80 mills are running (81 percent) and cut- 
ting 13,065,000 feet (87 percent of capacity). 

f 148 shingle mills (31 others have not re- 
ported) having a capacity -of 26,380,000 shingles, 
92 mills are running (62 percent) and cutting 18,- 
530,000 shingles (70 percent of capacity). 


BUYS 10,000 ACRES OF VIRGIN HARDWOOD 


PHELPS, WIs., Feb. 14.—A 10,000-acre tract 
of virgin hardwood, lying between the Wiscon- 
sin State line and Watersmeet, Mich., which has 
been owned and under operation by the Wil- 
liam A. Curtis Co. for several years, has been 
sold entire to the Hackley-Phelps-Bonnell Co., 
of Phelps. The purchase includes all of the 
Curtis timber holdings, except a wide strip of 
virgin timber along the entire shore line of 
Duck Lake, which has been reserved and will 
be sold off in lots by the Curtis company for 
resort and summer home sites. 

The Hackley-Phelps-Bonnell Co., of Phelps, 
will start operations as soon as weather per- 
mits. It will build camps, roads and railroads 
thru the tract and log it. All the small timber 
and tops will be used in its chemical plant. The 
cut will be shipped to Phelps for manufacture. 
This purchase will increase the life of the 
Phelps company by more than five years. Its 
other holdings will permit of its being in active 
business for many years, as its other holdings 
are rather large. 


ANOTHER BRANCH OF INDUSTRY ATTACKED 


(Concluded from page 43) 


mulgated by the association effective not only at 
point of shipment but at destination the members 
have adopted a common freight basing point. This 
frequently involves additions to mill my in the 
shape of unpaid but arbitrarily calculated freight. 

TENTH—Like many other organized groups of 
lumber manufacturers, the members of the Western 
Pine Manufacturers’ Association designate and sell 
their lumber by dimensions which are larger than 
the actual size, a practice known in the trade as 
scant sawing. The association has standardized 
the extent of this discrepancy in an effort to elimi- 
nate what was characterized as a form of price cut- 
ting. It has penalized this form of price competi- 
tion by the imposition of a heavy price differential 
on stock which exceeds the official standard of 
thickness by as little as 1/32 of an inch. 

ELEVENTH—As an adjunct to maintenance of 
uniform prices, the Western Pine Manufacturers’ 
Association has endeavored to standardize the dis- 
counts from the official prices which its members 
allow wholesalers and to secure common recognition 
of those concerns which are entitled to such dis- 
counts. Powerful retail concerns have been given 
the advantage of these wholesaler’s concessions by 
individual members of the association. 

TWELFTH—The association has certain socalled 
“open price” activities, but these have been inci- 
dental and supplemental to the fixing of prices by 
agreement. 

Coédperation of Two Mill Associations 

THIRTEENTH—There has been an active codpera- 
tion between the Western Pine Manufacturers’ As- 
sociation and the West Coast Lumbermen’s Asso- 
ciation, with the purpose and effect of harmonious 
action on prices and production. The action taken 
by each group is promptly communicated to the 
other and the information conveyed has frequently 
been the basis of similar action by the other. On 
certain woods the Western Pine Manufacturers’ 
Association adopted not only the price of the West 
Coast, but the coast freight rate as well, although 
several hundred miles nearer the consuming mar- 
kets than the Coast. 

FOURTEENTH—There has been active codperation 
between the Western Pine Manufacturers’ Associa- 
tion and the producers of pine in California, with 
the purpose and effect of harmonious price action 
on “shop” lumber, much used in the manufacture 
of sash and door. 


COMMISSION’S CHARGES ARE DENIED 

PORTLAND, ORE., Feb. 16.—Charges by the 
Federal Trade Commission that the Western 
Pine Manufaeturers’ Association attempts to 
limit production or to regulate prices are denied 
here. A. W. Cooper, secretary, said he did not 
wish to comment till he had seen a full text 
of the commission’s report, but that of course 
the figures published from time to time show 
that there is no regulation of output or prices, 
fluctuations and quotations from time to time 
in themselves being proof of this. Closing down 
of many of the mills last fall was due to high 
freight rates, which prevented mills from enter- 
ing many territories in competition with other 
producing sections. 

The charge that the pine association is act- 
ing in cooperation with the West Coast asso- 
ciation is denied also by L. A. Nelson, Oregon 
secretary for that body. 
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N. C. PINE 


meets dealers demands for a 
universal wood and you'll find 
ours runs true to reputation. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bidg., 

E. D. WOOD, Manager 





PITTSBURGH: Oliver Building. GEORGE 
L. CAMP, Manager 
DAILY CAPACITY 
i... hl eer 400,000 feet 
SN IC a a cnadddidadddadsssacuccas 600,000 feet 
MILLS 


Franklin, Va. Arringdale, Va. 


Wallace, N. C. 














North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman-Blades Lumber Co. - 


ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE orrsyecct, 


We also manufacture everything 
in yard and shed stock, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C. 














A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co. 
Manufacturers of 


N. C. PINE || CYPRESS 
LUMBER and 
GUM 


Kiln Dried, Dressed 
and Rough. 

Wellington & Powellsville R. R. Co., Windsor, N.C. Edenton 

Pianing Mills, Cap. reg a day. Saw Mills:—Edenton, N.C., 

Columbia, N. C., Ahoski, N.C. Cap. 140,000 per day. 


General Office: NORFOLK, VA. 














FOR THE USE OF RETAIL LUMBERMEN 


And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 
Seventh edition. 
Bound in leather. Price $8.50 postpaid. 
AMERICAN LUMBERMAN, 


431 S. Dearborn St., Chicago, Ill. 
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Long and Short Leaf Yellow 
Pine Lumber and Timber 


| NADAWAH SALES CO. 
| Birmingham, Ala. 


| Representing Nadawah Lumber 
| Company, and Allied Mills. 


Price List Issued Weekly 


Our new machinery in Mill and 
Planer makes better lumber. 
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Long Leaf 


Yellow Pine 


Car Sills and 
Bridge 
Material 












Rough 
or Dressed 
6x8 to 18x18 up 
to 50 feet long. 


Let us k now your needs. 


Henderson Land 


Mill at & Lumber Co. 


Fox, Ala. 
TUSCALOOSA, ALA. 











and when you need ANYTHING in 


Yellow Pine 


call upon us. We can supply you with your 
requirements, and will be pleased to do so. 


"® Betty & Sons Lumber Co. 


MONTGOMERY, ALABAMA 

















Shortleaf Ycllow 1% 


Finish, Boards, Dimension, Flooring and Drop Siding 


Poplar, Gum,Oak 


Mixed cars if desired. 


athrop umber Eompany, 


Lathiwp,A 








Page & Jones, Mobile, Ala., U.S.A. 


Cable Address, ““PAJONES, Mobile” 
All leading Codes used 


Ship Brokers & Steamship Agents 











| Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 


Ask for delivered prices. 


High Grade 
Shed Stock 





W.M. Carney Mill Co., Atmore, Ala. 


} 








| MANUFACTURER and DEALER 


A SAFETY LATHE BRAKE 

Lathe operators are in the habit of using the left 
hand to stop the rotation of the lathe after turning 
off the power—a habit which sometimes results in 
serious accident. To stop the lathe instantly 
Ephraim M. Faust, Steelton, Pa., devised and pat- 
ented the Faust friction lathe brake for belt driven 
lathes, which is said to be entirely successful. The 
three points which are particularly emphasized for 
it are: (1) Safety first for lathe operator; (2) in- 
crease in production ; (3) gives lathe operator abso- 
lute control of the machine. 

This device is found to be very satisfactory on 
wood turning lathes and incidentally it has been 
approved by the industrial board of the Pennsyl- 
vania department of labor and -industry. 








(MAEBBABABaEBEa: 


NEW DEVICE FOR ROUND HEADS 


A great deal of annoyance is experienced with 
some types of round heads in use today thru the 
knives slipping while the bolts are being 
tightened, and in order to eliminate this 
trouble the P. B. Yates Machine Co., of 
Beloit, Wis., has recently added to its 
line of round heads a patented feature 
known as the slip-proof gib. The work- 
ing of the device itself is very simple 
and does not interfere with the head in 
any way. ‘This, aside from preventing 
knife slippage, insures less wastage of 
steel in grinding and jointing, according 
to the company. . 

The solid construction of the heads 
manufactured by the Yates company pro- 
vides no openings where refuse can col- 
lect and cause unbalancing. This re- 
tained weight also gives a sustained run- 
ning momentum not found on lighter type 
heads. The entire line of molders, sur- 
facers and matchers manufactured by the 
P. B. Yates Machine Co, has been 
equipped with these new type heads. 


A WONDERFUL NEW GRATE BAR 

The boiler room or power plant is the heart of 
the factory. The higher its efficiency the more 
efficient the plant will be and probably no part of 
the equipment of a modern power plant is more 
important than the grate bars. These grate bars 
need strength for hard usage, hardness to with- 
stand the wear and tear of rough usage, toughness 
to stand the strains and prevent breaks which 
cause shutdowns and delays and a high fusing 
point to resist the excessive temperature found in 
some plants. 


Thomas grate bars have always been famous for 
the above characteristics. In the hardest service 
these bars have given very excellent results, but 
good as these results have been they are due to be 
cast in the shade by the results which will be ob- 
tained from the new semi-steel Thomas grate bars. 


Many grate bar users will wonder about the 
word “semi-steel’” when applied to Thomas grate 
bars. Semi-steel is a difficult thing to handle and 
get good results from. For this reason the Thomas 
Grate Bar Co., Birmingham, Ala., very carefully 
tested its new semi-steel bars before announcing 
them. Grate bars made of this material produced 
by a developed and perfected formula and mixture 
of 50 percent steel and 50 percent iron have been 
tried out in actual service under hard conditions. 
There has not been a single complaint or a single 
failure. The reason is that the semi-steel Thomas 
grate bars have been perfected without sacrificing 
a single feature of the original grate bars, and at 
the same time have a higher tensile strength, a 
greater load capacity and fuse at a higher tem- 
perature. 

Besides tests in actual use the company took a 
semi-steel bar—which, of course, is of the same 
design as the original eliptical Thomas bars—and 
heated it in a blacksmith forge until the top part 
showed red heat of various shades. Then while 
the bar was hot a bucket of water would be dashed 
on it, various quantities of water would be 
splashed upon it, or the bar would be put under a 
water hydrant to produce an immediate contraction 
of certain parts of the bar while the other parts 
remained red. In other words the bar was treated 
to the severest punishment possible. This experi- 
ment was repeated fifty times and the only thing 
that happened was that the contraction produced 
three or four cracks in the bar and some small sur- 
face checks, but not a single one of them was vital 
to the bar or its use. As a matter of fact the 
bar was in as good physical condition after the 
tests as before them. A test bar 1 inch thick and 
2 inches wide was then subjected to 250 tests 





of an even severer nature, but in the end the bar 
was found to be in perfect form save for small 
checks, which did not damage it at all. And there 
was no deterioration of the iron or wasting away. 
When the bar was broken, thru the heated part, 
it was found that the grains of iron had not been 
damaged in the least. 

Incidentally it is worth while to know that the 
prices for the semi-steel grate bars are the same as 
for the old cast iron Thomas bars. 


TROUBLE AND LITIGATION 


New Or PANS, LA., Feb. 13.—A jury in the civil 
district court brought in a verdict in the suit of 
William H. Ward, owner of the Algiers Saw Mill, 
against the Orleans Levee Board. The plaintiff 
was awarded $125,000. He sued for $483,000, 
claimed as the cost of the property, damage to 
plant and profits lost thru the Levee Board’s 
seizure’ and occupation of the property for levee 
purposes. Both sides expressed dissatisfaction 
over the verdict and it is announced that the Levee 
Board will appeal. 





NEW ORLEANS, La., Feb. 13.—United States 
Judge Foster has ordered dismissal of the suit filed 
by the A. D. Marshall Lumber Co., of St. Helena 
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Yates Slip-proof Gib Which Prevents Knife Slippage 


Parish, against the Tallahatchie Lumber Co., for 
recovery of $22,000 claimed as damages for an 
alleged breach of contract. According to the pub- 
lished summary of the case, the companies entered 
into an agreement in 1919 by which the plaintiff 
was to supply defendant with 3,000,000 feet of 
lumber to be cut and shipped during 1920. When 
1,000,000 feet had been cut and shipped, defend- 
ant suggested that the time limit be extended thru 
1921. In November the lumber prices slumped 
and plaintiff then agreed to defendant’s proposition, 
but the latter then refused. Plaintiff then ar- 
ranged to purchase the additional 2,000,000 feet 
from other companies, but defendant refused to 
accept lumber from other mills. Plaintiff then 
sued. for $22,000 as the measure of profit it would 
have derived by delivery of the 2,000,000. feet. 
Judge Foster ruled that the defendant did not 
— a oe and dismissed the suit at plain- 
iff’s cost. 





PORTLAND, OrE., Feb. 11.—Federal court receiv- 
ership was asked here last week for the Scappoose 
Lumber Co., of Scappoose, Ore., in a mortgage fore- 
closure filed by the randmeir-Rounds Lumber Co., 
of Seattle, Wash. The plaintiff also asks that the 
property be sold to cover the plaintiff’s alleged 
losses. Judge Wolverton issued an order for de- 
fendant to show cause Feb. 13 why receiver should 
not be appointed. The amount asked for is $17.- 
357 to cover the balance alleged due and for costs. 





ATLANTA, GA., Feb. 14.—A voluntary petition in 
a was filed last week by the James-King- 
man Lumber Co., of Macon, Ga., liabilities being 
given at $76,486, of which $53,384 is in secured 
claims. The assets were given as $48,650. 





SAVANNAH, GA., Feb. 14.—John Gordon Delph, 
trading as the Delph Lumber Co., has filed volun- 
tary bankruptcy proceedings with the clerk of the 
federal court. Liabilities are placed at $43,979 
and assets $106,926, including personal property, 
insurance policies and open accounts. 





MERRILL, WIS., Feb. 14.—The Oelhafen Lumber 
Co., of Tomahawk, Wis., is plaintiff in an action 
against the Webster Manufacturing Co., of Supe- 
rior, in which alleged aggregate damages amount- 
ing to $19,391 are asked. Plaintiff claims to have 
delivered a specified amount of lumber which has 
co — paid for, and also charges breaking of 
contract. 


THE USE OF MORE TREATED TIMBER in mining 
operations to lessen the destruction by decay is 
being encouraged by the Government. Timber 
for mines is harder to get and it costs much 
more than it did a few years ago, and much 
more is used than formetly. 
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INDIANAPOLIS, IND. 





feb. 13.—Altho it is almost certain that buying 
will be held up pending settlement of disputes be- 
tween contractors and building trades unions, dis- 
tributers say there has been a slight increase in 
pusiness during the last week, which to them indi- 
cates that buying for spring has begun. All prices 
appear firm and reports from retail yards indicate 
stocks to be in poor shape. The industrials tend 
toward increased production, the greatest per- 
centage of increase, however, coming from the 
furniture manufacturers, altho there continues to 
be some argument over prices. From all indica- 
tions, sash, interior trim, flooring and door manu- 
facturers in Indiana are paying but little heed 
to threats of labor strikes in spring, most of them 
making inquiries for stocks and some of them 
making small purchases. Oak appears to pre- 
dominate among flooring manufacturers, and as 
an interior finish gum promises to be in active 
demand during the coming year. 


MILWAUKEE, WIS. 


Feb. 14.—Business in the local hardwood mar- 
ket is not progressing very rapidly. The slowing 
up of building has affected local consumption. 
While in volume of permits the year to date is 
about $2,000,000 ahead of last year, February fig- 
ures are Only $230,113, against $418,416 for the 
sume part of February, 1921. The present lull is 
laid to wintery weather. Inquiries are free in 
pbuilding trade lines. Furniture, automobile and 
other wood consuming industries are showing more 
interest, but purchases are not made freely. The 
new rates on hardwood are expected to show a 
healthy influence on consumption. Prices are 
almost unchanged and the market is firm. 


BUFFALO, N. Y. 


Feb. 13.—Willis K. Jackson, member of Jackson 
& Tilden, sailed for the Mediterranean on Feb. 11 
on the steamer Empress of France and will be away 
about two months. 

Thomas H. Wall, vice president of the Buffalo 
Hardwood Lumber Co., has lately returned to busi- 
ness after several weeks’ indisposition following 
an operation. 

Henry I. George, of Graves, Manbert & George, 
is spending a week on a business trip to Boston 
and elsewhere in. New England. 

F. C. Parsons, a lumber buyer of Hazelhurst, 
Miss., and representative of the Pickett & Wolf 
Lumber Co., Pittsburgh, called on friends in the 
trade here last week, 

A. I. Reckhow, of the A. G, Hauenstein Lumber 
Co., and Joseph Bydolek, of the Buffalo Sash & 
Door Co., returned this week from Pinehurst, N. C. 
The latter made a good record at golf, while Mrs. 
sydolek was a contender for the women’s cham- 
pionship. 

The A. J. Chestnut Lumber Co. is to open a 
yard in Memphis and F. E. Longwell will locate in 
that city. He has engaged F. A. Peltier, of that 
city, to act as buyer for the company. 


MEMPHIS, TENN. 


eb. 14.—Demand for hardwood lumber is slowly 
increasing. Manufacturers of flooring, sash, doors 
and interior trim are among the more conspicuous 
buyers and it is expected that, as the season pro- 
gresses, they will make heavier purchases. Furni- 
ture manufacturers, too, are buying gum, oak and 
other hardwoods, as well as some veneers, but de- 
mand from this source is not up to expectations. 
There is a good call from this group for both red 
and sap gum in plain and quarter-sawn stock and 
offerings, particularly in red, are quite scarce in 
the grades desired. Box manufacturers report in- 
creasing inquiry for containers and are buying low- 
grade gum and cottonwood in somewhat larger 
volume. Automobile interests furnish a fair quota 
of orders, and wholesalers are increasing their 
purchases moderately. Export demand is com- 
paratively light. Prices are firmer. Efforts to in- 
crease production meet with only modest results 
and hardwood output is sharply below normal. 

The Mississippi Valley Hardwood Lumber Co. 
has been organized here by the following: James 
F. McSweyn, George McSweyn and Otis A. Felger, 
Memphis Band Mill Co., T. B. Dillon, Poinsett Lum- 
ber & Manufacturing Co., and K. L. Emmons, of 
the hardwood company bearing his name. James 
F. McSweyn is president, K. L. Emmons is vice 
president and general manager, and E. H. Scott is 
Secretary-treasurer. The new company has taken 
over the business of the Emmons company and has 





likewise purchased the band mill of the Sunflower 
Lumber Co., Clarksdale, Miss., which has a daily 
capacity of 15,000 feet. This will be continued in 
operation. Formation of the new company will not 
affect the Memphis Band Mill Co. in the slightest 
degree. 

W. Hi. Russe, who recently retired from active 
connection with the hardwood lumber industry, 
left Memphis late last week for Jacksonville, Fla., 
aecompanied by Mrs. Russe. Mr. Russe had been 
ill for some days with influenza and went to Florida 
to recuperate. 


BAY CITY, MICH. 


Feb. 13.—The demand continues to show im- 
provement and it is encouraging to note the variety 
of industries displaying activity. The automobile 
interests have placed several sizable orders this 
month and considerable demand has come from 
the furniture industry. Box manufacturers are 
placing orders for both present and future require- 
ments and some concerns in this line report a 
marked improvement in their business. 

Maple flooring manufacturers say that very little 
business is being placed. Considerable improve- 
ment is noted in inquiry, however, and ‘the vast 
amount of proposed building thruout the country 
inspires a very optimistic feeling. Temporary 
price reductions are being made on some surplus 
items, but desirable items are still oversold con- 
siderably and prices are very firm. 

Heavy snows in this section have interfered with 
transportation of logs somewhat and consequently 
some mills were forced to close down at intervals. 


EVANSVILLE, IND. 


Feb. 13.—Hardwood trade has shown decided 
improvement, altho business has not come with a 
rush. Prices are holding firm. The various wood 
consuming plants of Evansville, and those at Tell 
City and Jasper, Ind., and Owensboro and Hender- 
son, Ky., are being operated on an average of about 
75 percent normal. Box trade is showing some 
signs of improvement. Slack barrel trade has been 
very sluggish. 


CLEVELAND, OHIO 


Feb, 13.—All officers were reélected at the annual 
meeting of the Reserve Lumber Co. J. V. O’Brien, 
secretary of the company, states that in his opinion 
recent developments make spring prosperity certain. 
The wage problem, says Mr. O’Brien, is one of deep 
concern to local builders, and while a readjustment 
satisfactory to contractors can not be expected, 
there is every reason to believe that even this fact 
will not impede progress during the coming season. 

W. F. Robertell, who formerly was local repre- 
sentative of the Louisiana Red Cypress Co., has 
resigned, and BE. S. Kemper, formerly of the De- 
troit office, has taken charge of the northern Ohio 
territory. Mr. Kemper has been visiting local trade 
personally and reports that he has encountered 
typical conditions. The larger interests are await- 
ing labor developments while the private individ- 
uals who contemplate building are either on vaca- 
tions or waiting for a break of some kind. Mr. 
Kemper expects a full resumption of activity by 
the building trades about April. 


COLUMBUS, OHIO 


Feb. 13.—The tone of the lumber trade is de- 
cidedly good in all respects. Demand for southern 
pine is fair. Hardwood trade is about equally di- 
vided between retailers and factories. Railroads 
show some tendency to buy and larger manufac- 
turers are also coming into the market. Scarcity 
of the higher grades still prevails and weather has 
been against heavier production. Prices are gener- 
ally well maintained. 

F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., reports a steady demand for hard- 
woods. Prices are firm. The better grades are 
still scarce, while the demand for the medium 
grades has not increased. 

E. M. Stark, vice president and treasurer of the 
American Column & Lumber Co., reports prices 
firm and orders coming in about as formerly. It 
will be several months before the new cut is on the 
market and meanwhile higher grades are growing 
quite scarce, 

W. L. Whitacre, head of the company bearing 
his name, left Feb. 13 for a week’s buying and in- 
spection trip thru the southern pine district of 
Alabama. 

J. E. McNally, of the J. E. McNally Lumber Co., 
reports a steady demand for lumber during the 
winter. He says building operations are going 
forward rather briskly. 

E. R. Clarridge, of the Buckeye Lumber Ex- 
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Grooves for parting strips 
Gains for heads and sills 
Pockets for sash weights 
Mortises for sash pulleys 


THE VERY BEST MADE 
Full information on request 


Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S. A. 
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Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 





Rough and Dressed 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City } 





























Yellow Pine 
Timbers, Lumber 
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For our high grade dressed stock— 
** Ask the Wholesaler ** 


The Alger-Sullivan Lumber Co. 
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Collections by Retail Lumber Dealers 4 scr 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lamberman, Publisher 431 Se, Dearborn St., Chicage 
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change, reports a fairly steady demand for south- 
ern pine. Ketailers are holding off in the belief 
that there will be a freight reduction early in 


March. 
MERRILL, WIS. 


Feb. 13.—Reports from thruout central and up- 
per Wisconsin are that business will be good from 
now on. Demand is picking up and loggers are 
crowding their output. Hardwood men expect a 
stiffening of prices, particularly in upper grades. 
Advances are being predicted this spring in soft- 
woods. 

The Fuller Goodman Lumber Co. held its annual 
luncheon at the concluding session of the managers’ 
meeting at the Hotel Athearn, Oshkosh, Wis., and 
thirty-five managers and a number of office em- 
ployees were guests of President Frank A. Fuller. 
The managers discussed plans for the betterment 
of the organization. 

The Bekkedal Lumber Co.’s big sawmill at 
Couderay, Wis., started up several days ago. The 
mill will operate until late fall, as there are enough 
logs for at least nine months’ day shift. With the 
sawmill, planing mill and box factory in operation 
close to 140 men are employed. Nearly 400 men 
are in the camps. 

F. H. Ferdon started his lath mill last week and 
will have at least two months’ run. Michael Heger, 
of New Denmark, Wis., is erecting a lath mill east 
of Isaar, near Appleton, Wis. KE. Gunderson is 
building a small sawmill at Couderay, Wis., which 
will start up in early spring. 

William Roemer, who was engaged in the lum- 
ber business in Detroit for several years, has opened 








a wholesale lumber office in Appleton. He intends 
to visit Washington, Oregon and California. 

The Colburn Lumber & Fuel Co. at its: annual 
meeting at Green Bay, Wis., elected Enos Colburn, 
Dr. L. J. Patterson, C. I. Smith, C. W. @@homas 
and Dr. H. Hendrickson as directors. & Col- 
burn was elected president; Dr. L. J. Pafterson, 
vice president; C. I. Smith, treasurer, an@-C. W. 
Lomas, secretary. During 1921 a new ard at 
Lena, known as the Lena Building Mateifal Co., 
was added to the line. - 

LB 
LOUISVILLE, KY. * 

Feb. 15.—Hardwood and veneer industries de- 
mand is picking up, some companies reporting ex- 
ceptionally good business since the first of this 
month. Inquiries, especially from jobbers, are 
more numerous. Production is on the increase, 
more large mills starting operations. Walnut is in 
good demand, Altho the furniture trade is not 
calling for a large amount of oak, the demand for 
it is fair. Poplar lumber is more active. Gum is 
moving well, in spite of some reports of a slight 
shading in prices. Ash is more active as a result 
of greater activity in the automobile trade. 


Quotations: Quartered red gum, inch stock, 
$115 for FAS and $70 for common; quartered oak, 
$140 and $70; plain oak, $110 and $55; plain gum, 
$110 and $65; sap gum, $50 and $33; poplar, 
$115; sap and selects, $80; common, $55; ash, 
$90 and $50; walnut, $250; selects, $175; com- 
mon, $175; thick ash, 6/4, $100 and $60; 8/4, 
$110 and $65; 10/4, $120 and $75; 12/4, $125 
and $80. 
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Move to Standardize Millwork 


WASHINGTON, D. C., Feb. 13.—John M. Gries, 
chief of the division of building and housing, De- 
partment of Commerce, is much interested in the 
discussion among sash, door and millwork pro- 
ducers in favor of standardization of sizes. Mr. 
Gries is in correspondence with C. B. Harman, 
secretary-treasurer of the Southern Sash, Door & 
Millwork Manufacturers’ Association, and other 
associations and individuals, with a view to ascer- 
taining whether the manufacturers, distributers 
and users of sash, doors and millwork are inter- 
ested at this time in pushing standardization to 
the point of accomplishment. 

If those directly concerned are prepared to go 
ahead with a concerted movement to bring about 
standardization, which would mean a sharp reduc- 
tion in the number of sizes, Secretary Hoover will 
gladly coéperate thru Mr. Gries and other officials. 
Under such circumstances invitations would be 
issued to all interested parties to meet the Depart- 
ment of Commerce and go over the matter in detail. 
Secretary Hoover would meet with the conferees 
and assist them in every possible way. However, 
it must be clearly understood that Mr. Hoover and 
his associates are not pressing the matter and 
feel that they have no right to do so. Any steps 
that they may take will be codperative and with a 
view to bringing together factors directly inter- 
ested in sash, doors and millwork which may hold 
divergent views. 

Mr. Gries receives inquiries every day in con- 
nection with this matter, and is making reply that 
Secretary Hoover is prepared to furnish a meeting 
place for such a conference and lend any assist- 
ance within his power in the interest of stand- 
ardization, which he thinks would reduce costs 
measurably and at the same time benefit the indus- 
try and the public. 

There are nearly five hundred sizes and shapes, 
and many persons in the industry think,the num- 
ber could be very largely reduced to advantage. 
A few correspondents oppose standardization on 
the ground that they have been making odd sizes 
in their communities for years, the architects 
specify them, and they have come to be accepted. 
What these men fear is that if standards were 
made general they would face the possible loss of 
their local markets. 

This is recognized as a practical question which 
may very well come up for discussion at the stand- 
ardization conference if one is held. It is likely 
that a preliminary conference consisting of one or 
two representatives of the manufacturers, archi- 
tects, builders and others interested would precede 
the calling of a general conference here. 

In discussing the proposed standardization of 
sash, door and millwork, attention is being called 
to what the paving brick manufacturers recently 
did. After a conference the brick men determined 
to abandon fifty-five of the sixty-six sizes and 
shapes they had been manufacturing. In other 
words, they voluntarily decided to eliminate all 
but eleven sizes and shapes. The number of manu- 
facturers in this agreement is increasing. 


Estimates for work required for spring construc 
tion are being freely received, and some orders are 
being placed, tho the volume of actual business has 
not yet reached large proportions. However, all in- 
dications point to a brisk demand when the build- 
ing season opens up. In the meantime the plants 
are in some cases operating with somewhat re- 
duced forces. Detailed reports from a number of 
centers follow: 

The Minneapolis and St. Paul (Minn.) manufac- 
turers are running light with rather an uncertain 
outlook, except for city trade, which promises an 
other good year and is not poor as to volume right 
now. Country buying is slow and does not hold out 
much promise of early improvement. 

The door factories and planing mills at Buffalo, 
N. Y., report some falling off in trade this month, 
tho the outlook for building is regarded as favor- 
able. With better weather a good deal of new 
work will no doubt be started. 

Columbus (Ohio) millwork, door and sash fac- 
tories are being operated with a reduced force as 
a rule. Figuring for spring construction work is 
going on actively and indications point to a brisk 
demand when the spring building season opens. 
Prices are steady at former levels. Some of the 
mills are piling up surplus stocks to take care of 
the expected spring business. 

The past week has been marked by the receipt 
of many new orders for sash and doors in the Mer- 
rill (Wis.) district. Door orders, including resi- 
dence doors of all types, and many garage door 
orders from Chicago and the eastern markets have 
foreshadowed a big building boom in those sections. 
Expectations that pine may see an advance may be 
responsible for some of the early buying. 

San Francisco (Calif.) sash and millwork plants 
are doing a fair volume of business, with much new 
building work in prospect. Sash and door facto- 
ries in the Bay counties region have a good demand 
for business, but the strike in Santa Clara County 
has interfered with the operations of several plants. 
Finished door factories connected with the white 
and sugar pine mills have a good demand and are 
making fair outputs. Sash and door cut stock is in 


good demand. 
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HOIST AND DERRICK BULLETIN 


The Pawling & Harnischfeger Co., Milwaukee, 
Wis., has issued a new 18-page, loose leaf publi- 
cation, known as bulletin No. HD-501, illustrating 
and deseribing its line of contractors’ and builders’ 
hoists and derricks. The single, two- and three- 
drum types of hoists, furnished for electric, gaso- 
line or belt drive, are depicted, and the important 
features pointed out. One page of the bulletin is 
devoted to cable capacities for drums and a table 
of cable capacities. Complete specifications and 
stationary hoist data for gasoline engine, belt and 
electric drive are given. The bulletin also con- 
tains structural details and complete data in tabu- 
lar form of the P&H steel derricks. 
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BELLINGHAM. WASH. 


Feb. 11.—One of the best indications that the 
jumber business of northwestern Washington is 
improving is furnished in a statement from Sedro- 
Woolley that forty cars are to be loaded in that 
section with lumber ordered by a wholesale lum- 
berman from Massachusetts. As yet the movement 
of lumber and shingles from this section is not 
heavy, but it is fairly satisfactory for this time 
of year, and the prospects seem brighter to lum- 
hermen. ‘The cargo business is growing. Febru- 
ary’s shipments will be close to 8,000,000 feet, ac- 
cording to the present outlook. The bark James 
Doliar berthed at the Bloedel Donovan Lumber 
Mills docks this week to load 3,000,000 feet of 
squares for Japan and the steamship Manulani 
arrived there for 850,000 feet for Hawaii. Two 
California cargoes totaling more than 2,250,000 feet 
will be loaded this month by the E. K. Wood 
Lumber Co. and possibly an order for China. The 
Puget Sound Sawmills & Shingle Co. will load two 
vessels for California this month. The Morrison 
Mill Co. has shipped 500,000 feet to Hawaii. 

The opening of the new MecNeill-O’Hearne camp 
in the Skagit Valley has been carried on despite 
cold weather and it will soon be ready to operate. 
The company has a stand of many millions of feet 
at the new location. Camps on the Milwaukee line 
have been forced to close on account of snow, but 
shipments. will be resumed before the month ends. 
On the Northern Pacific daily shipments are about 
twenty-five cars. 

Fred J. Wood, president of the FE. K. Wood 
Lumber Co., was called to California this week by 
a message telling of the serieus illness of his 
mother, Mrs. E. K. Wood, at Berkeley, Calif. Later, 
after he had left for her bedside, another message 
arrived stating that she had died. She was 77 
years of age. 

Hearty endorsement of the uniform log rates 
ordered by the State department of public works 
was voiced this week by J. J. Donovan, vice presi- 
dent of the Bloedel Donovan Lumber Mills. One 
result, he says, will be the abandonment of sev- 
eral private logging road projects. He asserts 
that the report is a scathing rebuke to the method 
of computation used by the railroads in arriving 
at their earnings. He claims that the railroads’ 
gross business will be increased by the depart- 
ment’s ruling, if accepted by the roads. 

Reporting that altho he had found some dis- 
couraging situations in places during his recent 
trip east, Oscar J. Olsen, president of the North- 
western Lumber & Shingle Co., declared upon his 
return to Bellingham this week that there is “every 
reason in the world to feel optimistic and encour- 
aged."’ He is convinced, he added, that condi- 
tions in the Northwest are superior to those in 
the sections he visited. 


TACOMA, WASH. 


Feb. 11.—Lumber carriers at the Tacoma docks 
during last week included the Alabama Maru and 
the Arabia Maru, for the Orient; the Santa Rita, 
for California; the Henry Groves, for Gulf ports: 
the Wapama, for California; at the St. Paul mill, 
the Harry Luckenback, for New York; the Nome 
City, for California; the Anne Hanify, for Cali 
fornia: the Pleiades, for Gulf ports: the Jtaly 
Maru, for the Orient; and the Gothra, for New 
York. 

The local agency of Charles R. McCormick & Co. 
announced this week that it will ship 17,000,000 
feet of lumber from Northwest ports this month. 
A large share of this amount has already gone 
from Tacoma on the Chattanooga City, and the 
Selma City will be here next week to take another 
big consignment. 

Rumors that the Japanese Government is plan 
ning to lay a heavy tariff on lumber imports are 
expected to cause a rush of business from Jap 
anese buyers who wish to get the stock landed in 
Japan before the tariff goes into effect. The report 
has not yet been confirmed, but, in view of the 
tremendous increase in the lumber business be- 
tween the Pacific coast and Japan, local millmen 
believe it likely to be true. 

The annual meeting of stockholders of the Tide- 
water Mill Co. was held this week and resulted 
in the reélection of J. T. Gregory as president : 
T. Y. §. Ballantyne, vice president and general 
manager; E. V. Wintermote, treasurer, and Frank 
D. Oakley, secretary. 

Adverse weather and the hesitation of eastern 
buyers to place orders are given as the reasons 
for the temporary setback in the lumber industry 
during the last week, according to the weekly sur- 
vey of the Four L in the Tacoma district. 





The Pacific National Lumber Co.’s mill at Na- 
tional has closed for repairs and will be reopened 
in about a week. A new rollway is being con- 
structed in the mill pond, and the plant is being 
gone over thoroly. Bad weather with extremely 
low temperature has hindered operations since 
early in January. 

The annual meeting of the forest rangers of the 
Olympic Peninsula was held this week at Olympia 
at the offices of R. L. Pape, forest supervisor for 
the district. Plans for fire protection in the area 
affected by the storm of January, 1921, occupied 
most of the time given for discussion. 


H. E. Byram, president of the Chicago, Milwau- 
kee & St. Paul Railway, visited Tacoma today. Mr. 
3vram said that the Milwaukee’s purchases of lum- 
ber are very heavy and that all the roads are in 
the market for large quantities of fir. 


DENVER, COLO. 


Feb. 13.—-Sealed bids will be received by the 
district forester at Denver, up to and including 
March 6, for all the merchantable dead timber, 
standing or down, and all the live timber marked 
for cutting on an area embracing about 173 acres 
within the Routt national forest, Colorado. The 
timber is estimated to contain 23,500 standard 
gage railroad ties, 265,000 linear feet of mine 
prop material and 124,000 feet b. m. of saw logs. 
The timber includes lodgepole pine, Englemann 
spruce and Alpine fir. No bid will be considered 
at less than 7 cents each for railroad ties; 25 
cents per hundred linear feet of mine prop mate- 
rial, and $2.10 per thousand feet b. m. for saw 
logs. Information pertaining to the sale may be 
obtained from the forest supervisor at Steamboat 
Springs, Colo. 

C. D. MePhee, jr., first vice president of the 
McPhee & McGinnity Co., is sitting at the helm of 
that organization in the absence of President W. P. 
McPhee, who with his wife and daughter, sailed 
Feb. 11 for the Mediterranean, to be gone several 


months. 
CENTRALIA, WASH. 


Feb. 11.——An increasing demand for vineyard 
stakes of Washington cedar is reported from Willipa 
Harbor and other Puget Sound shipping ports. The 
Thurston Co. is supplying a hundred of these stakes. 
Until recently redwood stakes were used exclu- 
sively. 

The National Shingle Co., of Chehalis, has 
started operations at its new plant. The mill has 
a daily 1-shift capacity of 35,000 shingles, but 
two shifts will probably be operated. The plant 
is electrically driven. 

The Johnson sawmill at Tono has been started 
after a shutdown of several months. The Moun- 
tain Timber Co. and the Barr Shingle Co., of 
Kalama, have started operations, and the Kalama 
mill expects to start soon. Two other concerns 
which announce resumption of logging are the 
Ostrander Railway Co. and the Silver Lake Rail- 
way & Timber Co. 


LOS ANGELES, CALIF. 


Feb. 11.-—-No improvement is shown in the local 
eargo situation; in fact, with an average arrival 
of five boats daily so far this month the congestion 
is more acute. Vessels are delayed in discharging 
at Los Angeles harbor and some are waiting for 
berths. Reports from the north indicate a slacken- 
ing in Japanese demand and mills resuming opera- 
tion—increasing production with little as yet in 
sight to warrant it. San Francisco is said to be 
using more lumber and this may help relieve the 
strain there; some boats are already fixed for that 
run. Early in the week Charles R. McCormick & 
Co. were reported to have lumber cargoes amount- 
ing to more than 17,000,000 feet dispatched or be- 
ing loaded for the Atlantic coast at Columbia 
tiver, Grays Harbor, Coos Bay and Puget Sound 
ports. sritish Columbia is also using this port 
as a dumping ground. The Coolcha has brought 
in 1,500,000 feet and most of the boats bringing in 
print paper carry deck loads of lumber. An occa- 
sional export to Mexico is noted. The Colima 
took out 5,000 feet of redwood on her last trip. 
The Randall Maru brought in 150,000 feet of hard- 
woods from the Orient. To the night of Feb. 7 
thirty-four lumber arrivals were reported entered 
at Los Angeles harbor, twenty-six with fir and 
eight with redwood. The capacity of the fir boats 
was 30,405,000 feet and of the redwood 4,900,000 
feet. 

Of prices nothing definite can be said and there 
is nothing that constitutes a market. Both buyers 
and sellers are said to be ashamed of the deals 
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closed. Nominally $21.50, ship’s tackle, flat, is cur- 
rent, but $1.50 less would not be surprising. 

To the night of Feb. 7, 860 building permits had 
been issued this month, with valuation $1,903,829. 
Since then a permit has been issued for a 12-story 
building with valuation $1,200,000. With that per- 
mit included the month promises to rank among 
the largest in the city’s history in construction 
activity. While less than a third of the month had 
passed when the big permit was issued, the total 
for February was already in excess of that for all 
of February of last year. 

J. D. Rickard, representing the Red River Lum- 
ber Co., has opened an office in the Union Oil 
3uilding. Ben W. Reed, president of the Reed 
Lumber Co., San Francisco, has been here a few 
days visiting. John A. Limbach, of the Limbach 
Lumber Co., Cedar Rapids, Iowa, is making an 
extended visit in southern California, He reports 
trade conditions in his section most unsatisfactory. 


SEATTLE, WASH. 


Feb. 11.—A little ginger has been injected into 
the fir situation this week by reported placements 
of orders for car material, including a large quan- 
tity for the Burlington. Purchasing agents who 
are willing to pay $12 for ties have been answered 
that the business on that basis is not attractive 
since the millman can not figure closely enough 
to cut $12 ties from $17 logs. Cedar mills, par- 
ticularly shingle manufacturers, are pointing sig- 
nificantly to the fact that cedar rafts which a few 
weeks ago were taken eagerly at $22 are now offered 
at that price without takers. They are saying that 
this situation affords the first sign of a weakness 
in the log market. On the other hand a firm of 
exporters this week received Japanese inquiries 
for more than 1,000,000 feet of cedar logs, flitches 
and bolts—which would seem to be a factor making 
for strength. The cedar mills insist that they can 
not continue to cut up $22 logs, and that unless 
the market improves or log prices weaken, the 
mills must shut down. There is an analogous situ- 
ation with respect to fir, the mills continuing to 
insist that the overhead is too heavy for the price 
of the manufactured product. Up to the present 
moment there is not a sign of weakness in fir logs, 
since there is no accumulation and all available 
rafts find quick sale. Without doubt there will be 
a larger output of logs from this time forward, 
since the weather is more favorable, and the tense 
situation as to log supply will be relieved. The fir 
millmen continue hopeful. They believe that con- 
ditions will steadily improve, and that any further 
readjustments or concessions will not have a 
marked effect on the general situation. In other 
words, the market is fairly steady, from a produc- 
er’s standpoint. 

A total of 129 mills reporting to the West Coast 
Lumbermen’s Association for the week ending Feb. 
4 supply these figures: Production, 75,959,140 
feet, or 18 percent below normal; orders, 66,361,- 
854 feet, 13 percent below production ; shipments, 
63,368,338 feet, 17 percent below production, Fu- 
ture water business is represented by 43 percent, 
amounting to 28,831,854 feet, of which 19,737,154 
will move coastwise and intercoastal, and 9,094,700 
will go overseas. New rail business totaled 1,251 
cars. As to the week’s shipments, 39 percent, or 
24,578,338 feet, moved by water, there having been 
11,165,385 feet coastwise and intercoastal and 
13,412,953 feet export. The rail movement for the 
week was 1,293 cars. The unshipped balance in 
the domestic cargo trade totaled 102,651,864 feet; 
export, 93,793,172 feet; unshipped balance, rail, 
4,121 cars. 

Considerable activity is noted in Japanese in- 
quiry as the week closes, with a fair prospect of 
business as soon as ocean rates become stabilized. 
I'reights are soft, being quoted today at $14.50 for 
lumber, with shippers looking around for tonnage 
at $12. The Jtaly Maru is loading 3,500,000 feet 
of lumber for Japan; the Naples Maru will take a 
full cargo also to Japan. The Dodwell steamer 
Tindareus is loading part cargo of lumber for Ja- 
pan. The Norwegian motorship Roosevelt is taking 
on a full cargo of lumber, aggregating 4,500,000 
feet, for Australia. 

James L. Bridge, manager of the Sound Timber 
Co., has returned from a visit to California, during 
which he went as far south as Los Angeles. ‘‘While 
it had been some years since I was in that part of 
California, and I had no basis for comparison, it 
seemed to me that things were going so fast that 
one couldn’t keep track of them,’’ says Mr. Bridge. 
“Building is proceeding at a rapid pace; in fact, I 
never in my life saw so many bungalows as in Los 
Angeles. Business men are optimistic.”’ 

A. M. Youngs, manager of C. Starkweather & 
Son and special representative of the Central Sup- 
ply Co. at Beaver Dam, Wis., left today for his 
home. Since Jan. 1 he has visited pine mills in 
Idaho and eastern Oregon, and has been in the fir 
belt since Jan. 13, having covered the district from 
Portland, Ore., to Vancouver, B. C. On his return 
he will spend a day in Spokane, and then proceed 





to Beaver Dam. Mr. Youngs believes that the ag- 
gregate of business for 1922 will be satisfactory. 
Ife thinks that as soon as the farmer is able to 
forecast the season’s crop, and finds the outlook 
favorable, there will be a return to activity in a}) 
lines. This ought to happen in July. Meanwhile, 
there is a slow but steady improvement. 

B. Winans, sales manager of the Pacific Fir Co., 
presided at the Thursday luncheon of wholesalers. 
Among the guests was George C. McLaughlin, of 
the Pacific Shingle Co., with mill at Port Coquit- 
lam, B. C. Mr. McLaughlin gave an optimistic fore- 
cast for British Columbia, saying that the outlook 
on the whole was encouraging; that there was rail- 
road inquiry from Great Britain; that Australia 
was in the market for a million butter tubs, and 
that there were many other indications of good 
business. The wholesalers continued their discus- 
sion of ways and means of dealing with unethical 
commission men. 

Paul R. Smith, of the M. R. Smith Lumber & 
Shingle Co., left Wednesday for Los Angeles, Calif., 
where he will remain a fortnight. During his ab- 
sence the Seattle office will be managed by R. §. 
Thompson, who until recently was in charge of the 
Smith mill at Moclips, Wash. Mr. Thompson wil! 
remain permanently in the Seattle office. 

J. K. Farrell, formerly with the Ontonagon Lum- 
ber Co., of Ontonagon, Mich., is visiting lumber 
operations on the west Coast, with a view to locat- 
ing in this territory. 


SAN FRANCISCO, CALIF. 


Feb. 11.—San Francisco retailers are fairly 
busy, with the building situation looking up, and 
prospects for a busy year. Stocks are moderate 
in most of the local yards and heavy shipments of 
Douglas fir will be made to some of the large job- 
bing yards. A great deal of lumber is needed in the 
San Francisco Bay region, but some buyers are 
still holding off to see if the market will decline 
as a result of the congestion at San Pedro. Whole- 
salers generally expect to see the market improve 
during the year. 

The export market continues to be rather slow, 
but buying is usually light at this time of year. 
The Douglas Fir Exploitation & Export Co., this 
city, sold 18,000,000 feet during the week. About 
14,000,000 feet were for Japan, 2,000,000 feet for 
China and 1,400,000 feet for South Africa. The 
Redwood Export Co., this city, received an order 
last week for 1,600,000 feet for shipment to Aus- 
tralia and the outlook is more encouraging. 

Junius H, Browne, vice president of the Pacific 
Lumber Co., this city, expects to see a considerable 
increase in the eastern consumption of redwood in 
future. The company’s mills at Scotia have been 
making a good cut under winter conditions. 

William H. Wood, head of the Hart-Wood Lum- 
ber Co., this city, says the company has postponed 
starting up the Hart-Wood mill at Raymond, 
Wash., until the Douglas fir market improves. The 
Quinault mill is running. 

W. J. Walker, vice president of the Red River 
Lumber Co., this city, considers the eastern out- 
look for white and sugar pine more encouraging. 
Inquiries for shop are being received and sash and 
door manufacturers appear to have considerable 
business, 

The Lassen Lumber & Box Co., this city, is 
operating its box factory at Susanville with one 
shift, altho new orders have been scarce since 
the orange crop was damaged by frost. While 
many shippers are holding up shook deliveries until 
the full extent of the damage is known, there will 
be considerable demand for shook in other lines. 
Inquiries for white pine shop are numerous, prices 
having stiffened. 

C. E. Huddart, manager of the cargo lumber 
department of the Robert Dollar Co., this city, 
finds the export trade a little bit slow, but the 
company has recently sold 11,000,000 feet of 
Japanese squares. About 45,000,000 feet of lum- 
ber is booked for shipment on twenty-four vessels, 
about nine of which will load full cargoes and the 
remainder parcel shipments. Coastwise business 
is expected to improve when better weather condi- 
tions enable more lumber to be moved out of the 
yards in southern California. 

J. M. White, the general manager, and H. J. 
Barrington, of the sash and door department of 
the Weed Lumber Co., were here from Weed dur- 
ing the week. Stocks of common at the mill are 
light with box lumber pretty well sold out. Dry 
clears are scarce. 

The Union Lumber Co., this city, has an in- 
creasing demand for redwood and stocks of dry 
lumber are light. The mill at Fort Bragg is operat 
ing at less than capacity while repairs are being 
made. The Mendocino mill is making a fair out- 
put and the Glen Blair mill is closed down for 
repairs. 

C. E. deCamp, of the Caspar Lumber Co., this 
city, reports the redwood situation unchanged, 
with a steady demand and prospects for increased 
consumption. A night shift has been put on ip 
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the redwood mill at Caspar making the total out- 
put about 180,000 feet a day. The Redwood Manu- 
facturers’ Co. is taking the greater part of this 
company’s cut and also the 100,000 feet a day 
output of the Goodyear Redwood Co.’s mill at Elk. 

M. L. Euphrat, manager of the Wendling-Nathan 
Co., this city, is visiting the Douglas fir mills in 
Oregon. Car shipments of Douglas fir are coming 
thru from the Northwest in good time and there 
is a moderate California demand. 

J. O. Goldthwaite, general manager of the Modoc 
Lumber Co., is making preparations for starting 
up the sawmill near Chiloquin and it is expected 
that the 18-mile logging railroad leading to the 
timber purchased on the Klamath Indian reserva- 
tion will be completed. Some grading was done a 
year ago and a large number of ties are ready for 
laying. 

Hamilton F. McCormick, manager of the St. 
Helens Lumber Co., stopped here on his way from 
St. Helens, Ore., to Los Angeles, accompanied by 
his wife. The Columbia County mill, also, is in 
operation and the Island mill will start up in the 
near future. 

The Hammond Lumber Co., this city, is operat- 
ing the redwood mill at Eureka with one shift 
and making shipments to the yards at San Pedro 
and elsewhere. The Douglas fir mill at Astoria, 
Ore., is operating about as usual and moving a 
lot of lumber by water. 

Arthur E. Lane, of the Arthur E. Lane Lumber 
Corporation, of New York, spent a week here after 
looking over the situation in the Northwest. He 
is optimistic as to the future of Pacific coast 
woods on the Atlantic coast. 

J. K. Adams, of Adams & Ortmeyer, of Wichita, 
Kan., is here looking over the situation on the 
Pacific coast woods for which his firm acts as 
manufacturers’ sales agents. 


SPOKANE, WASH. 


Feb. 11.—Forest service supervisors for the na- 
tional forests of northern Idaho have been in con- 
ference in Spokane this last week with Assistant 
Forester L. C. Stockdale, of Missoula, Mont., to 
agree upon the allocation of funds for their respec- 
tive forests during the coming fiscal year. Approxi- 
mately 1,000 miles of trail are to be constructed 
this year in the seven forests of Idaho which lie 
north of the Salmon river. Most of this trail work, 
however, will be done in the Clearwater drainage 
district within the confines of the Selway, Clear- 
water and Nez Perce forests. While this confer- 
ence is an annual affair, it is the first time that it 
has been held in Spokane. Ellers Koch and G, I. 
Porter were also in attendance from Missoula, 
while the supervisors present were J. A. Fitzwa- 
ter, of the Pende Oreille National forest; C. K. 
McHark, of the Coeur d’Alene; F. J. Jefferson, of 
the Selway; L. G. Hornby, of the Clearwater, and 
A. C. Adams, of the Nez Perce. 


A. W. Laird, manager of the Potlatch Lumber 
Co., Potlatch, Idaho, was in Spokane Friday on 
his return from a trip of several weeks east to Min- 
nesota and Wisconsin. Mr. Laird also was in Wash- 
ington, D. C., in attendance at the national farm- 
ers’ conference as president of the Western For- 
estry & Conservation association. He spent most of 
his time, however, in the two States named and 
discussing conditions in those States, remarked: 
“The reflection that I get from the business men in 
Minnesota and Wisconsin, States that are so 
largely agricultural, is that they do not expect 
much in improved conditions till after the next 
crop has been harvested. The districts in those 
States which have been practicing diversified farm- 
ing and have followed a consistent support of dairy- 
ing and butter making are the best off of all. There 
is more money in circulation in these districts and 
therefore a feeling of greater prosperity. Even 
the most optimistic tinge their optimism with a 
good, strong flavor of conservatism.” 

The Coeur d’Alene Mill Co., recently incorpo- 
rated for $2,000,000, will handle the old Coeur 
d’Alene Mill Co.’s timber and sawmill at Coeur 
d’Alene. Officials of the company say that this 
will be one of the largest timber operations in 
northern Idaho. Fred Herrick, lumberman of St. 
Maries, Idaho, purchased the Coeur d’Alene Mill 
Co.’s holdings from the Largey interests of Butte, 
two years ago. Officers of the new company were 
elected Friday night with Fred Herrick, president ; 
E. W. Eller, secretary-treasurer, and C. H. Potts, 
director. 

William P. Hopkins, of the Good-Hopkins Lum- 
ber Co., has incorporated the North Fork White 
Pine Co. to handle his interests on the north fork 
of the Clearwater River, which he has heretofore 
operated in his own name. He has had a small mill 
in this district for some years to cut his own tim- 
ber. The corporation is to run for fifty years and 
is capitalized for $40,000. 

George Shields, of Shields & Allen, lumber whole- 
salers of Detroit and Cleveland, was a Spokane 
visitor this week. Mr. Shields has many friends 
in the Inland Empire, where he was formerly chief 


inspector ef the bureau of grades for the Western 
Pine Manufacturers’ Association. 


RAYMOND, WASH. 


Feb. 11.—The cedar log shortage is having a 
strong tendency to hinder shingle mill operations 
in this district. Nevertheless the Case Shingle Co. 
is cutting full time on cargo shipments for New 
York and California. 

Local mills will furnish 4,000,000 feet of Jap 
squares, shipments being planned for March and 
April, according to local millmen. 

The Raymond Veneer Co. and the Pacific Fruit 
Package Co. report substantial orders for their 
product. The Raymond company reports sufficient 
business booked in crate and box stuff to keep two 
lathes running full time. 

An electrically driven traveling crane is being 
installed on the Quinault Lumber Co.’s docks, 
which will add materially to the loading facilities, 
reducing port delays and enabling cheaper loading 
costs. The crane has a capacity of five tons at the 
extreme end of its 90-foot beam. 


ABERDEEN—HOQUIAM, WASH. 


Feb. 11.—The Danish steamer Parana, which 
has been loading at Grays Harbor Commercial Co., 
Cosmopolis, is now at Wilson Bros., Aberdeen. 
Approximately three million feet will be loaded on 
the Parana for shipment to Australia; the San 
Francisco Maru is loading at Grays Harbor Com- 
mercial Co., Cosmopolis; and the Santa Alicia for 
San Pedro. The Ethelstan sailed on Feb. 9 for 
Melbourne, Australia, after taking on a full cargo 
at various mills on the harbor. 

H. S. Toda, manager of the Susuki & Co. line of 
Japanese steamers, spent several days on the harbor 
last week. He stated that American lumber, which 
formerly was used only along the Coast, is now 
taken into the interior. He said the lumber shipped 
from this country is used in constructing roads, 
bridges and farm houses and that by using Amer- 
ican lumber the native timber is being preserved for 
future use. 

Carl L. Seitz, director of the Importers & Export- 
ers Lumber Co., of Shanghai, China, and the E. J. 
King Co., of Japan, has been the guest of BE. T. 
Taylor, of the Aberdeen Lumber & Shingle Co., dur- 
ing the last week. During his stay in Aberdeen 
Mr. Seitz investigated the bar and channel condi- 
tions of the harbor stating that if it were deter- 
mined that their largest freighters with full car- 
goes could enter Grays Harbor safely this would 
be made their main loading point. Several of their 
smaller boats have loaded here but the largest ones 
load at Portland, Ore. 

Kight fir timbers, 8x10-80 feet long, cut by Wil- 
son Bros. & Co., Aberdeen, from trees cut by the 
Polson Logging Co., will be used as trusses in the 
roof of the new State armory which is being erected 
in Aberdeen. 

Thorpe Babcock, manager of the North Western 
Lumber Co., is in San Francisco attending the an- 
nual meeting of his company there. 

W. J. Wagstaff, of Oshkosh, Wis., paid the harbor 
mills a visit during the last week. 


ORANGE, TEX. 


Feb. 13.—Timber continues to rule the local 
lumber market, altho replacement orders from 
retail yards are beginning to come in. Weather 
has so improved that yard men believe building 
in the Panhandle and northern and western Texas 
will now begin in earnest. The break in the almost 
continuous bad weather promises increased orders 
from retailers and assures cheaper logging to the 
manufacturer. Local mills have been kept in opera- 
tion, but at considerable extra expense and with 
much extra hardship on the men. The export mar- 
ket is quiet, but orders from oil fields and railroads 
for timbers keep the mills busy. Two export 
cargoes of considerable size will clear from here 
this month. 


TUSCALOOSA, ALA. 


Feb. 13.—There has been no change of import- 
ance in the southern pine market during the last 
ten days. Bad weather has curtailed production 
and the mills are not very desirous of orders. There 
was considerable buying last week. Some orders 
of fair size have been placed at fairly good prices, 
and most mills have enough business to keep them 
busy for two to three weeks. There has been some 
advance for car material. B&better siding is in 
good demand, with stocks very scarce. Special 
cutting has shown considerable improvement and 
most mills whose stocks are low are taking on such 
business for prompt shipment. It is generally be- 
lieved that the market for the remainder of the 
month will be very quiet, as it appears there will 
be a rate reduction during early March and retail 
yards are holding up orders. The mills find it im- 
possible to increase their stocks on account of the 
weather. 
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Puget Stund Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 
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Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





To lumber dealers 
we want to say that 
we will welcome an 
opportunity to quote 
on your spring needs. 


We’ve had unusual 
success in meeting the 
requirements of buy- 
ers for 
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Industrial Plants 














Extensive Manufacturers of 
Western 


Red Cedar 





Write or telegraph us at our expense 
for our latest price reductions. 
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order to the entire satisfac: Poles i} 
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Northern Cedar Company | 














L SPOKANE, WASHINGTON 2 
FIR "| 2 CEDAR 


and Finish, Long 
Timbers, Joists, 
Dimension, etc. 


Bevel Siding, 
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j Shingles. 

WE are manufacturing 40,000,000 ft. annually of Idabo and West. 
ern Pine at Dalkena, Washington. Send us your inquiries. 
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Pacific States Lumber Co. \ 

~ Ws 

“ Mineral Lake Lumber Co. * 
TACOMA, - - WASHINGTON |. 

i? — Specialists in — f 
FIR AND WESTERN HEMLOCK il 

a Car Material and Yard Stock | 


40,000 ft. 5/8x4 No. 2 Clear 
_ and Bet. Western Hemlock | 
) Ceiling—Rail B. List 

‘| 100,000 ft. 1x6 No. 1 Com. 


‘| Western Hemlock Flooring 
hs $7.00 off Rail B. List 





AGENTS : 
| K.F. Richards, 518 Peoples Gas Bidg., Chicago 
j ih G.A. Jones, 706Lumber Exchange, Minneapolis 
|| Joseph Lean, - 3332 South 58th St., Omaha 
| Frank Probst, P.O. Box 1187, Fargo, No. Dakota 
| ees 





Good 
Backing 


for your talk to home 
builders seeking big 
values is a good stock 
of our 


Fir, Spruce 
Hemlock 


Timbers 
Bridge, 
Track and Retail 

Car Material Yard Stock 


Get our list before you place your orders. 


Newbegin Lumber Co. 


OMe Robe Mg ® =: 1052 Pacific Ave. 
TACOMA, WASH. 





Dimension 
Shiplap 








The Lumberman’s 


Searchlight 


BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and other 
valuable information on making correct estim- 
ates. 


90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid 


ORDER YOUR COPY TODAY. 
431 So. Dearborn Se. . 


CHICAGO 














HOUSTON, TEX. - 


Keb. 123.--The southern pine market continues 
fairly active, with the demand for low grade lum- 
ber increasing, tending to strengthen those items. 
Very little change is noted in the demand for No. 1 
and better and the price remains firm. Timbers 
continue in good demand. 

The hardwood market is quiet, the demand be- 
inz considerably less than for some weeks back, but 
prices are firm at levelg which obtained at the be- 
ginning of the year. Some ash was bought by the 
automobile factories during the week and a little 
gum was booked tur shipment to box factories. 
Many hardwood milis are closed on account of in- 
ability to get logs fiom the swamps following 
heavy rains over a period of three weeks, and 
those operating face the possibility of closing as 
soon as logs at the mill and on the track are dis- 
posed of. Consequently the slack demand will not 
assist in replenishing mill stocks which are at 
low levels. 


LAKE CHARLES, LA. 


Feb. 13.—The market for southern pine has un- 
dergone no important change during the last week. 
The demand for B&better finish, boards and No. 1 
dimension is very keen and practically all of the 
available supply of such stocks is taken off the 
market by buyers as fast as the mills turn it out. 
Until there is a reduction in the freight rates 
there seems to be no hope of improving the stag- 
nant market for inferior grades of lumber. 

Under normal conditions the easing off in the 
demand would point to a slight reduction in prices, 
but the scarcity of complete stocks is doing a great 
deal to hold the market firm and mills are unable 
to see the advisability of building up their stocks 
in the face of an uncertain market. 

Retail yards are still the most active buyers. 
The demand from the oil fields continues to be 
encouraging. The export demand has fallen away 
to almost nothing. 


HATTIESBURG, MISS. 


Feb. 13.—The usual winter weather has cur- 
tailed the output to some extent and, while the 
demand has not been extra strong, the mills were 
already loaded up with orders and their stocks 
were very low. They have not yet been able to 
build up their stocks and mixed orders are still 
hard to place. The higher grades of shed stock are 
strong and scarce. The lower grades, while not as 
active, are not dragging by any means. A number 
of mills are cutting on export timber orders and 
the demand for special timbers for the interior 
trade is holding fairly well. 


ATLANTA, GA. 


Feb. 13.—Most southeastern mills are operating 
and have more orders than they can take care of 
for several weeks. Of some items there is a 
marked shortage. Business from the East, espe- 
cially New York State, has shown a marked im- 
provement, a large part of the demand being for 
hardwood. Automobile demand for ash is steadily 
increasing, and bookings insure steady production 
for some weeks. Demand for finish lumber from 
millwork plants is active, the tendency to buy 
ahead sixty to ninety days being still in evidence. 

Southern pine prices remain practically un- 
changed, as do hardwood except those of red gum, 
prices of which have shown considerable advances, 
all items being affected except plain No. 2 common 
4/4, unchanged at $25, this item not being in good 
demand until the last two weeks, altho demand 
for it has picked up steadily. Band sawn gum 
f. o. b. mills has shown the following advances 
since December: Plain FAS, 4/4, from $92 to 
$100; No. 1 common and select, 4/4, $50 to $65; 
quartered FAS, 4/4, $110 to $120; 8/4, $125 to 
$130; No. 1 common and select, 4/4, $60 to $75; 
5/4, $65 to $80; 8/4, $70 to $75. Gulf coast 
cypress items are unchanged except firsts, 4/4, 
which advanced from $85 to $90. Prices of band 
sawn tupelo, 4/4, f. o. b. mills remain: FAS, $35; 
No. 1 common, $18; No. 2 common, $10, but as box 
demand is increasing an upward revision is ex- 


pected. Poplar prices remain stationary, except 
FAS, 4/4, advanced from $90 to $100. 

W. A. Dolph, of the Taylor Lumber Co., whole- 
saler of pine and hardwood, Atlanta, recently 


visited most of larger mills in the Carolinas seek- 
ing sixty carloads of gum, ash, poplar and pine, 
but was able to secure twenty cars only. To take 
care of its rapidly expanding business the company 
last week made connections with two South Caro- 
lina banw mills; formerly the company had oper- 
ated with only Georgia mills. Its new circular 
mill at Sumter, S. C., which will specialize on ash 
and has a daily capacity of 20,000 feet, to be 
increased later, started last week and has enough 
orders for several weeks, mostly from the automo- 
bile trade. 


JACKSON, MISS. 


Feb. 13.—Very little change is noted in the 
southern pine market. The demand has taken care 
of shipments, now limited by inclement weather. 
The upper grades are holding firm and not much 
change has been made in lower grades. Hand to 
mouth buying is still in evidence. Some interest 
is noted on the part of buyers of railroad stock. 
The larger timbers are in good demand. 

Among the prominent lumbermen in attendance 
at the Southern Forestry Congress were: R. F. 
Morse, Long-Bell Lumber Co., Quitman, Miss. ; 
J. E. Rhodes and A. G. T. Moore, Southern Pine 
Association, New Orleans, La.; J. H. Jones, Cen- 
tury, Fla.: J. H. Cassidy and J. K. Johnson, Great 
Southern Lumber Co., Bogalusa, La.; E. O. Batson, 
Millard, Miss.; H. B. and J. R. Weston, Logtown, 
Miss.; J. A. Lamb, Lamb-Gary Lumber Co., Vicks- 
burg, Miss.; H. E. and Q. T. Hardtner, Urania 
Lumber Co., Urania, La.; Charles Green, Eastman, 
Gardiner Co., Laurel, Miss. 

Russell Baker and Walter Slothower, managers 
Green Bay Lumber Co.’s retail yards, Guthrie Cen- 
ter, Iowa, were in Jackson Saturday, and will visit 
the plants of the Finkbine Lumber Co. at D’Lo and 
Wiggins, Miss. 


MOBILE, ALA. 


Feb. 13.—-While the actual business done is not 
encouraging, inquiries for southern pine and for 
some other woods are increasing and there are 
reports of several good sized orders having been 
placed. The active mills continue te cut normal 
quantities, but no idle mills are being started up. 
Prices are holding firm, with some millmen demand- 
ing above market quotations for select shed stocks, 
these being the two grades most in demand. Ship- 
ments last week have been about normal, both 
as to domestic and foreign markets. Exports of 
forest products were: PrircH PINE: Porto Rico, 
421,000 feet: Guadeloupe, 409,000 feet; Genoa, 
Italy, 439.866 feet; San Juan, Porto Rico, 110,000 
feet: Porto Rico, 707,000 feet; Palermo, Italy, 
339,000 feet; Liverpool, England, 286,433 feet. 
GUM BOARDS: Barcelona, Spain, 93,000 feet. Oak 
DEALS: Palermo, Italy, 11,000. Of pitch pine lum- 
ber and timber, 900,000 feet went coastwise to New 
York. 


WARREN, ARK. 


Feb. 13.—The market seems to be at a waiting 
and watching stage. Some mills have a surplus of 
items they are anxious to dispose of. Prices gen- 
erally are firm, but there is a softening tendency 
in some instances. Flooring is not as strong as it 
was some time ago. Common boards are in a good 
position, as are uppers. Stocks generally are low 
and broken. Some mills have been replenishing 
their stocks, but not to a great extent. Inquiries 
are heavy. Dealers are placing orders for immedi- 
ate delivery and for later shipment. Industrials 
are buying some stock, and the railroads are mak- 
ing purchases. Railroad and car material items 
are strong. This week’s bookings exceeded last 
week’s. The weather has been good and few 
plants have lost time. 

Hardwood situation has not improved much but 
prospects are better. Values are a little higher 
and demand is on the increase. Hardwood flooring 
is in good demand, and at satisfactory prices. 


NORFOLK, VA. 


Feb. 13.—While there was a falling off in sales 
of certain grades of North Caroline pine last week, 
especially rough lumber, the total business was as 
large as that of the week before, if not slightly 
larger. The mills are having little or no trouble 
selling their low grade rough lumber, as many 
small air drying mills have been put out of the 
running temporarily by very bad weather.  In- 
quiries for good rough lumber are numerous, but 
prices of competitive woods are much lower. There 
is a very good demand for the lower grades and 
small sales of the uppers. The prospects for the 
immediate future are far from dull, altho bad 
weather north and east will retard developments. 
Wholesalers have been visiting this section re- 
cently. 

There is still a fair demand for 4/4 edge No. 2 
and better, prices holding firm. Competition is 
keen, but prices seem to be fairly well maintained. 
Inquiries for 4/4 and thicker No. 2 and better 
stock widths are numerous, but sales are light, 
because of B&better competition. Inquiries for 
but not sales of 5/4 and thicker edge have in- 
creased. No. 3 4/4 stock widths are in good de- 
mand, with little surplus available for prompt 
shipment, except perhaps in 12-inch. Demand for 
Nos. 1 and 2 bark strips, miscuts and rips is also 
improving. 

There has been a larger demand for 4/4 edge 
No. 1 box rough and dressed, some large mills be- 
ing unable to accept orders for prompt shipment. 
Several large cargoes of edge and stock sold at 
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good prices. Many large mills unable to furnish 
further cargoes until April 1 to 15 and ask a small 
premium for booking that far ahead. There is also 
a good demand for 4/4 edge No. 2 box, as well as 
4/4x6-, 8- and 10-inch No. 2 box. Six- and 8-inch 
box is scarce, with but little 10-inch available for 
prompt shipment. These widths are wanted 
dressed in mixed cars. Five-quarter and 6/4 edge 
No. 1 box rough and dressed are also in better de- 
mand, Virginia box makers are buying more stock, 
altho still depending on small mills for immediate 
needs. Box bark strips are again becoming active. 
Prices are stiffening. 

Sales of flooring, ceiling etc. were not as large 
as during the week previous and there has also 
been a falling off in inquiries. No. 2 and better, 
ys-inch, ceiling and roofers are really the only 
items on the dressed list showing any activity 
worth mentioning. Competition is again being felt 
by North Carolina pine dressed stock in the north- 
ern and eastern markets. The demand for roofers 
is very brisk, some mills being oversold. There are 
still some low prices being made, but even the small 
mills are stiffening. Building prospects in Norfolk 
continue bright, and the same is true in other sec- 
tions of the South. The North and East are tied 
up by bad weather. Prices of dressed lumber as a 
whole show little change. 

The statement of exports from the ports of Nor- 
folk and Newport News during December shows 
that the total footage of lumber was 3,080,000 
compared with 1,795,000 for the corresponding 
month of 1920. Among the largest shipments made 
were 1,126,000 feet of oak lumber and 532,000 feet 
of walnut for Liverpool. Hamburg took 30,000 
feet of oak, 96,000 feet of poplar, and 13,000 feet 
of dogwood. The total value of lumber shipments is 
placed at $247,881. 


NEW ORLEANS, LA. 


Feb. 13.—The first piling for the new arch- 
diocesan Catholic seminary, to be established at 
New Orleans at a primary cost for buildings alone 
of $500,000, was driven last week. About the same 
time the Masonic Grand Lodge of Louisiana, in an- 
nual conclave here, ratified the plan to build a 
20-story Masonic temple in New Orleans, on the 
site of the present temple. The new temple will 
cost upwards of $2,000,000. Plans have been pre- 
pared already and it is hoped to have the new 
building under way in the reasonably near future. 

J. H. Burton, of the J. H. Burton Lumber Co., 
is here from New York on a visit to the New Or- 
leans office of his company. 

R. M. Hallowell, of the Industrial Lumber Co., 
Elizabeth, ‘La., was a visitor today, leaving later 
for Chicago, 

Secretary-manager J. E. Rhodes and Chief In- 
spector J. E. Jones, of the Southern Pine Associa- 
tion, left tonight for Memphis, to attend a meeting 
of the association’s grading rules committee sched- 
uled there for tomorrow. 


ELIZABETH, LA. 


Feb. t3.—The southern pine market continues 
quiet, altho a little spurt was noticed in the last 
three or four days. Inquiries and orders for yard 
stock seem to be improving, while exporters and 
the railroads seem to have discontinued buying for 
a while at least. Planers in this section have been 
running full time for the last week or so and good 
weather prevails. 

The annual stockholders’ meeting of the Indus- 
trial Lumber Co. was held at the offices of the 
company at Elizabeth, La., Feb. 9, the following 
directors being elected: R. M. Hallowell, S. L. G. 
Wilson, E. A. Wilson, F. W. Liskow, FE. E. Krauss, 
S. M. Lee, C. H. Fenstermaker and B. F. Smith. 
Following the election of the directors the follow- 
ing officers of the company were chosen: R. M. 
Hallowell, president ; E. A. Wilson, vice president ; 
Kf, W. Liskow, secretary; S. L. G. Wilson, treas- 
urer; S. M. Lee, general manager of operating de- 
partment, 

The annual meeting of the stockholders of the 
Producers Turpentine Co. was held in the com- 
pany’s offices at Blizabeth, La., on Thursday, Feb. 
9. The following officers were elected for the 
following year: R. M. Hallowell, president; Ed- 
ward E. Krauss, vice president; O. D. Keller, 
assistant secretary; S. L. G. Wilson, treasurer, and 
C, L, Adams, assistant treasurer, 

At the annual meeting of the stockholders of the 
Southern Wood Products Corporation, held in 
Elizabeth on Feb. 10, the following officers were 
elected: Edward E. Krauss, president; A. J. 
Osterland, vice president, and R. L. Thompson, 
secretary and treasurer. It was decided to change 
the name of the firm to the Elizabeth Chemical Co. 
instead of the Southern Wood Products Corpora- 
tion, on account of the new change in the methods 
of manufacturing the products, which consist of 
turpentine, pine oil, pine tar and charcoal. The 
Plant, which was destroyed by fire last August, 
has been rebuilt and is again in operation. 


S. M. Lee, who was elected as general manager 
of operations for the Industrial Lumber Co. at the 
annual election last week, has been with that con- 
cern for seventeen years, having grown up from 
the ranks. He drove a bull team in the woods, was 
made log scaler and then thru various steps became 
superintendent of woods operations and now is 
made general manager of the operating department. 
Mr. Lee is considered one of the most experienced 
and competent operating men in the southern pine 


industry. 
BALTIMORE, MD. 


Feb. 13.—The magnitude of the plans enter- 
tained by the Weyerhaeuser Timber Co., of Ever- 
ett, Wash., in establishing its timber and lumber 
depot at Fairfield in South Baltimore, is further 
indicated by the arrival recently of another 
steamer, the Feliv Taussig, with 5,000,000 feet of 
Pacific coast lumber and the equivalent of 2,500,- 
000 shingles. The Feliw Taussig is a sister ship of 
the A. L. Kent,, which got in the latter part of 
December with 5,000,000 feet of lumber, 3,000,000 
shingles and 300,000 lath. The former will be fol- 
lowed in about a week by the steamer Thos. P. 
Beale, with a similar cargo, the Beale having left 
Everett on Jan. 20. 

Col. James E. Long, the manager of the Atlan- 
tic coast branch, in discussing the plans and poli- 
cies of the company last week, stated that the big 
concern was prepared to supply mixed cars of west- 
ern woods and hardwoods, for the hardwoods hav- 
ing entered into an arrangement with the W. M. 
Ritter Lumber Co., Columbus, Ohio, to handle that 
company’s hardwood flooring. 


NEW YORK, N. Y. 


Feb. 13.—A slight resumption of the fall activ- 
ity has put in its appearance here since the first 
of the month and a fairly cheerful feeling is being 
met with on all sides. The trade generally is set- 
tling down to real business but lines of any size 
are difficult to place. Consumers are still purchas- 
ing stocks to meet actual needs, yet there are evi- 
dences of awakening and they are beginning to 
buy better. Inquiries are improving considerably 
in tone. Some large wholesalers report a better 
business since the beginning of this month than for 
the whole of January. 

As a general proposition, conditions have not 
improved quite so rapidly as had been expected, 
yet there has been a slow and steady gain since 
Jan. 1. Manufacturers are sold down rather close 
and seem disinclined to get stuff out. Mills show 
no eagernes to increase business at present prices. 
Great difficulty is being found in filling mixed cars. 

The demand for cargo shipments up and down 
Long Island has been larger for the last ten days 
than for some time and cargo shipments for build- 
ing purposes are growing steadily. This is due in 
a measure to the favorable weather recently en- 
joyed in this section, The cargoes run from 500,000 
to 1,000,000 feet and are loaded half with roofers 
and the other half with flooring, siding etc. 


George W. Jones, local manager of the Camp 
Manufacturing Co., 1214 Flatiron Building, spe- 
cialist in North Carolina pine, feels greatly en- 
couraged over prospects and says that a tremen- 
deusly big building boom is just ahead of us now 
and already bright signs of a greatly increased 
buying market are showing themselves. Said Mr. 
Jones: “There will also be a gradual uplift in 
prices. Stocks at the mills are very low and the 
demand is steadily increasing.” The main office of 
the Camp Manufacturing Co. is at Franklin, Va., 
where the company has a large mill. The company 
also has mills in Arringdale, Va., Marion, 8S. C., 
and Wallace, N. C. In addition to the office here 
the company has sales offices in Philadelphia and 
Pittsburgh. 


Colin C. Tyrer, of Colin C. Tyrer Co. (Ltd.), of 
Halifax, N. C., returned to Canada last week from 
a business trip to this city. Mr. Tyrer spent most 
of his time with the W. A. Webster Co., by whom 
he is represented in this city. Mr. Tyrer is one of 
the largest shippers of Canadian woods in the 
East, shipping from 36,000,000 to 40,000,000 feet 
annually. He exports extensively to England and 
the West Indies in addition to his large cargoes to 
this territory. 

The W. Wilton Wood Lumber Co., Huntington, 
L. I.. has established a branch yard for handling 
of lumber, masons’ supplies, farming implements 
etc., in Syosset, south of and near the depot. 

Ralph C. Angell, vice president and general man- 
ager of the recently formed Babcock-Angell Luni- 
ber Co., returned last week from the Pacific coast, 
where he had been for the last six weeks establish- 
ing a purchasing and shipping office at Seattle 
The services of A. Wales Bryden were engaged as 
manager. Mr, Bryden is well versed in the Coast 
lumber production. Mr. Angell says that large wa- 
ter shipments of Coast products will be made short- 
ly to this port. Mill connections of the highest 
order were made by Mr. Angell. Mr. Angell will be 
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Port Orford Cedar 


Rived (Split) Cants 


(for Battery Separator Stock) 





Quick Shipment 


From our own mill at North Bend, Oregon. 





Buehner Lumber Company 


Manufacturers 


Fir and Spuce Lumber 


General Sales Offices: 
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Real Service 


on orders for yard stock, struc- 
tural and car material is assured 
buyers because our mills have a 
daily capacity of over 500,000 feet. 


Fir, Spruce, Noble Fir 


AND 


WEST COAST HEMLOCK 


We’ll quote on anything you need. Try us. 


Gerlinger-Anderson 
506 Gerlinger Company 
PORTLAND, ORE. 
Associate Manufacturers and ig geen 


Louis Gerlinger, Y aia H. J. Anderson 
. T. Gerlinger 
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assisted in the management of the sales office here 
by L. W. Wise and Inman Stower. Arrangements 
have also been made for shipments by rail of west- 
ern and Idaho white pine. 

R. E. Stocking, of Power, Moir & Stocking, re- 
turned to this city on Feb. 7 from Canada. During 
the last week of his trip he visited Quebec. Mr. 
Stocking said: “The demand from England has 
shown some improvement in recent weeks, A nor- 
mal amount of Canadian stock suitable for this 
market is lacking. There is a lot of 3-inch lumber 
cut for the English market but it is not readily 
salable here, altho 8x9- and 8xl1l-inch are very 
searce. As far as I could find out, winter logging 
operations in Canada are on a small scale 

O. N. Shepard, of the Shepard & Morse Lumber 

o., is in Quebec looking over the Canadian field. 

“The patient is convalescent,” said R. U. Shaffer, 
local manager of S. E. Slaymaker & Co., when 
asked of present lumber conditions. ‘On the whole 
business is a little better,” continued Mr. Shaffer, 
“and it is gradually getting better all the time.” 

William Schuette, of the William Schuette Co., 
left Thursday for a three weeks’ vacation to At- 
lantic City. The Schuette company is a white pine 
specialist. 

J. H. Gress, of the Gress Manufacturing Co., 
will return to this city Tuesday after a month’s 
visit to Jacksonville, Fla., where he has been com- 
bining pleasure with business. 


M. W. Haney, manager of the William Schuette 
Co., returned from the Minneapolis office last Mon- 
day. Mr. Haney spent his vacation in California 
and on his way home visited mills in Oregon, Wash- 
ington, Idaho and Montana, spending a week in 
each State. “We are really going to have a good 
year’s business, if we can, put thru a little pull- 
together,” said Mr. Haney. 


William Danzer & Company, of Hagerstown, Md., 
which opened a New York office several months ago, 
has brought J. F. Wighlands, secretary and treas- 
urer of the firm, here as its local manager. Mr. 
Ilighlands announces that he has recently made 





connections on the Pacific coast and will add great- 
ly to the firm’s shipments of fir and spruce the 
coming spring and summer. He says business is 
opening up satisfactorily. Mr. Highlands declares 
gum is gradually increasing in price. The Danzer 
company also handles white pine, and Idaho and 
western pine. Cypress is reported scarce in the 
higher grades and the lower grades are said to be 
dragging. The company caters to the retail and fac- 
tory trade in the metropolitan district, including 
Long Island and Connecticut. It owns a mill in 
Garland, N. C., and from now on the bulk of the 
output will be disposed of thru New York. 

James W. Reed, assistant manager of the W. A. 
Webster Co., reports a decided change for the bet- 
ter in the tone of the market. Said Mr. Reed: “We 
are receiving a much larger number of inquiries, 
of the right sort. Many of them have turned in 
orders of no mean size. I think the spurt that we 
have had presages a spring activity of good propor- 
tions. I find that already eastern spruce has be- 
gun stiffening in price. Eastern spruce lath are 
very scarce and prices are climbing. I look for 
them to reach $9 in the near future and it is my 
opinion that they will continue upward.” E. §. 
Loomis, New York manager, wil] return this week 
from a business trip to Quebec, where he has gone 
to talk over the spring business with his Canadian 
connections. The company’s main office is in Bos- 
ton. In addition to its distribution of Canadian 
woods, the Webster company is a large handler of 
Pacific Coast woods. It ships mostly thru the Pan- 
ama Canal, but smaller quantities are brought in 
by rail. The company caters primarily to retail 
yards, 

William F. Taylor, jr., manager of the William 
F. Taylor Barrel Co., of Newark, contends that 
we can expect a big year in virtually all lines. The 
Taylor company has booked more orders since Jan. 
1 than in the first five months of last year. Re 
cently the William F. Taylor Pleasure Club was 
incorporated with about fifty members. They are 


running a dance at their new clubhouse Feb, 21. 


(Concluded on page 104) 





BUSINESS CHANGES, 








BUSINESS CHANGES 


ARKANSAS. Boxley—Sawmill operated by 
George Harvey near here has been sold to Ball- 
inger Brothers, of Red Star, who will operate. 

Combs—Judy Lumber Co. sold to Mrs. Anna 
Washburn. 

Judsonia—W. L. Starr Lumber Co. 
Owens-Houck Lumber Co., of Paragould. 


CALIFORNIA. Berkeley — Western Lumber 
Manufacturing Co. removing to San Francisco. 

Suisun City—Suisun Lumber Co. sold to Sunset 
Lumber Co. 


COLORADO. Austin—Cory Lumber & Mer- 
cantile Co. changing name to Weaver Lumber & 
Mercantile Co. 

Yampa—Plant of Stevens-Everitt Lumber Co., 
bankrupt, in Routt County, has been purchased 
at a receiver’s sale by A. S. Ewen, of Denver, a 
dealer in used lumber. It is reported that the 
company’s sawmill will be opened in the near 
future by U. B. Ragland, of Yampa, and that he 
will manufacture packing crates for ppreeee in 
this vicinity, also operating a lath mill. 


FLORIDA. Crestview—The Hutton-Dye saw- 
mill, located about four miles below Milligan on 
the Yellow River railroad, has been sold to the 
Brown-McEachrin Co., of near St. Andrews. 
— mill will be dismantled and moved to West 

ay. 

ILLINOIS. Area—S. L. Tripp succeeded by 
S. L. Tripp Lumber Co. 

Carrollton—Thomas Hough succeeded by Hough 
& Thein. 

Emington—L. M. Bayne Lumber Co. succeeded 
by Earl N. Hager, of Dwight 

Mowequa—Midland Lumber Co. 
Saner. 

INDIANA. Denham—J. J. Blasser succeeded 
by Blasser & Marks. 

Indianapolis—G. F. Mullen succeeded by Her- 
mansen-Mullen Lumber Co. 


KANSAS. Blue Rapids—Blue Rapids Lumber 
Co.; W. J. Gerard sells interest to F. A. Train, 
who becomes sole owner 

St. Paul—H. C. Leonard Lumber Co. sold to 
Forest Lumber Co. 

KENTUCKY. Louisville—Edward L. Davis 
Lumber Co. sold yard to R. R. May Hardwood Co. 
and will move general office to Mobile, Ala. 


MICHIGAN. Benton Harbor—Preston Lumber 
i gate Co.; William W. Preston sells 
interest. 


MINNESOTA. Nevis—Nevis Lumber Co. suc- 
ceeded by F. B. Cannada Lumber Co., of Park 
Rapids. 

Ogema—Bohmer Lumber Co. succeeded by Wil- 
cox Lumber Co.; headquarters Detroit. 

NEBRASKA. Alliance—J. H. Melville Lumber 
Co., of Broken Bow, Neb., has purchased Fowler 
Lumber Co., of this place. 


sold to 


sold to Cliff 


NEW MEXICO. Carrizozo — Foxworth-Gal- 
braith Co. sold to Western Lumber Co. 


OKLAHOMA. lLaverne—Roberts Bros. Lum- 
ber Co. succeeded by Sharp Lumber Co. 


OREGON. Anlauf— Sawmill operated by 
George Harvey Lumber Co. for several years has 
— taken over by Nebraska Bridge & Supply 
50. 

PENNSYLVANIA. Mifflingburg—Enoch Mil- 
ler succeeded by Ruhl-Watson-Phillips (Inc.); 
capital, $50,000. 


TEXAS. Houston—E. L. Crain Lumber & 
Manufacturing Co., re-organized under name of 
Crain Ready-Cut House Co., incorporated with 
capital of $200,000; some of employees become 
members of firm; E. L. Crain, president; J. F. 
Carter, Jr., secretary. 


INCORPORATIONS 


ALABAMA. Birmingham — Marbury - Smith 
Lumber Co., incorporated with capital of $25,000, 
will conduct wholesale pine and hardwood busi- 
ness; this was erroneously reported in last week’s 
issue as ‘‘Marbury Lumber Co.”’ The Marbury 
Lumber Co. is an old concern, having been in 
business for years and continues in business 
under the old name. 

Mobile—Wolf-Alvarez Sash & Door Co., 
porated; capital, $25,000. 

CALIFORNIA. Long Beach—Bennett Lumber 
Co., incorporated; capital, $25, 

FLORIDA. Jacksonville—Flesher Lumber Co., 
incorporated. 

ILLINOIS. Cyeey Tog Bay Lumber Co., in- 
creasing capital to $25,000 

— Lumber Co., incorporated; 
capital, $54,0 

Foateoan TE title Muddy Co., incorporated; cap- 
ital, $150,000; lumber and building supplies. 


IOWA. Argyle—Argyle Lumber Co., incor- 
porated. 

Gladbrooke—Gladbrooke Grain & Lumber Co., 
incorporated; capital, $75,000. 

KENTUCKY. Jeff—Equitable Lumber & Sup- 
ply Co., incorporated; capital, ,000. 

Louisville—Foreign & Domestic Veneer Co., 
incorporated; capital, $50,000; Samuel C. Mengel, 
dis, Ee Mengel and R. P. Dietzman are the incor- 
porators. 


incor- 


Louisville—Cliffton Lumber & Coal Co., incor- 
porated; capital, $30,000. 
New Orleans—Marine Lumber Co., incor- 


porated; capital, $6,000. 

MASSACHUSETTS. Boston—Convertible Auto 
Body Co., incorporated; capital, $40,000; to manu- 
facture bodies. 

Waltham—Colonial Body Co., incorporated; 
capital, $125,000; to manufacture auto bodies. 

MISSOURI. Kansas City—F. W. McCue Lum- 
ber Co., increasing capital to $150,000. 

St. Louis—Gus J. Gruendler Manufacturing 
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Co., increasing capital to $200,000. 

St. Louis—National Chair Co., incorporated. 

NEW MEXICO. Carrizozo—Western Lumber 
Co., incorporated; capital, $25,000. 

NEW YORK. 3rooklyn—Rugby Lumber Co., 
incorporated; capital, $4,000. 

Corona—De Marzo Lumber Co., 
capital, $16,000; logging camp. 

Mina—L. F. Swartz Lumber & Supply Co., in- 
corporated; capital, $25,000; to operate saw mill. 

New York—Mad River Lumber Co., incor- 
porated; capital, $100,000. 

Queens—Metro Sash & Door Co., incorporated; 
capital, $10,000. 

OHIO. ee Lumber Co., incor- 
porated; capital, $60, 

one Ms ca eo Mone rg Coal & Supply Co.; cap- 
ital, $50,000; to deal in building supplies and 
lumber. 

Cleveland—Cleveland Pattern & Manufactur- 
ing Co., incorporated; capital, $10,000; to manu- 
facture wooden patterns and other articles. 

East Liverpool—S. E. Williams Co., incor- 
porated; capital, $45,000; to manufacture casks, 
boxes, barrels and do general cooperage business. 

Eldorado—Eldorado Lumber Co., incorporated; 
capital, $10,000; to do general retail business. 

Strasburg—Ohio Building Co., incorporated; 
capital, $20,000; to do comme rcial building. 

Strasburg—Garber Lumber Co., incorporated; 
capital, $50,000; retail lumber and supply busi- 
ness. 

OREGON. Eugene—Monroe Shingle Co., in- 
corporated; capital, $30,000. 

Portland—National Timber & Lumber Co., in- 
corporated; capital, $500,000. 

PENNSYLVANIA. Philadelphia—Rita Lum- 
ber Co., incorporated; capital, $25,000. 

Philadelphia—Pine Press Jumber Co., 
porated; capital, $50,000. 

SOUTH CAROLINA. Cheraw—Cheraw Sash, 
Door & Lumber Co., incorporated. 

TEXAS. Houston—Fields-Lutman Lumber Co., 
increasing capital from $250,000 to $400,000. 

WISCONSIN. Appleton—G. W. Jones Lumber 
Co., incorporated; capital, $200,000. 


BRITISH NORTH AMERICA 


ONTARIO. Ottawa—Mutual Housing Co., in- 
corporated; capital, $100,000; head office, Mon- 


NEW VENTURES 


ARKANSAS. Little Rock—Arkansas Lumber 
& Manufacturing Co., organized with capital of 
$25,000. B. J. Terry, president; T. G. Kleinpeter, 
vice president; A. B. Cox, secretary and treas- 
urer. Company purchased tract of land in Fac- 
toria addition and will erect planing mill; will 
employ from 25 to 30 men. 

Pine Bluff—Oak Lumber Co., recently began. 

Pine Bluff—J. H. Smith, formerly general su- 
perintendent of the Standard Lumber Co., will 
enter lumber brokerage business in Fort Smith. 

CALIFORNIA. Owensmouth — Owensmouth 
Lumber Co. recently began business. 

ILLINOIS. Rockford—J. H. Patterson Co. 
opening branch yard in Harlem, in charge of 
A. J. Taylor. 

Springfield—J. R. Fitzpatrick recently began; 
planing mill. 

INDIANA. Huntington—Big Four 
Works recently began. 

North Webster—North Webster Lumber Co., 
recently began; retail. 

South Bend—Marquette Lumber Co., recently 
began; commission lumber. 

KANSAS. Chanute—Heminger & Ackerman 
recently began; retail lumber. 


incorporated; 


incor- 


Cabinet 


_LOUISIANA. Shreveport—Southern Lumber 
Co. (Inc.) recently began. 
MARYLAND. Baltimore—Virginia Barrel Co., 


of Winchester, Va., purchased shop on B. & O. 
railroad at Leadenhall and Stockholm streets, 
and will convert into barrel manufacturing plant. 
A dry kiln will be erected. 

MICHIGAN. Grand Rapids—F. L. 
& Sons recently opened a sales office; 
ters, Pine Bluff, Ark. 

Royal Oak—Mellen Wright Lumber Co. open- 
ing branch at Beverly and Kenmore streets. 

MINNESOTA. Park Rapids—F. B. Cannada 
Lumber Co. recently began. 

NEW JERSEY. Fort Lee—Palisades Hard- 
ware & Lumber Co. recently began. 

OKLAHOMA. Bliss—Craig Lumber Co. re- 
cently began. 

He snryetta—Ge m Lumber & Fuel Co. 
began; retail. 

SOUTH CAROLINA. Charleston—Robert Mac- 
Neal recently began; wholesale. 

WASHINGTON. Seattle—Marginal Way Lum- 
ber Co. recently began. 

WEST VIRGINIA. Halltown—Pringle & Hind- 
man will open about April 1; lumber. 


NEW MILLS and EQUIPMENT 


ALABAMA. Tunnell Springs—A. M. Foote and 
C. O. Eure, of Hattiesburg, Miss., and Z. W. 
Wells, of Richton, Miss., have organized the 
funnell Lumber Co., with a capital of $50,000, 
and have purchased 20,000,000 feet of pine timber; 
work on erection of a 30,000 capacity circular 
Sawmill will be started at once. A dry kiln and 
planing mill will also be built. The company 
will make shed stock and special timbers. Mr. 


McIntyre 
headquar- 


recently 


Wells will have charge of the manufacturing end 
and Mr. Foote of the sales, office and woods. 
COLORADO. Branson — Roberts-Oliver Co. 
erecting building for hardware and lumber busi- 
ness to cost between $25,000 and $30,000. 
CONNECTICUT. New Haven—American Steel 
& Wire Co. will erect frame lumber shed. 


GEORGIA. Allenhurst—Planing mill and dry 
kiln of Dunlevie Lumber Co., which were re- 
cently burned, will be rebuilt. 

INDIANA. Terre Haute—T. J. 
building addition to planing mill. 


MICHIGAN. Sault Ste. Marie—Cadillac Lum- 
ber & Chemical Co. has decided to build its floor- 
ing mill and chemical plant here; will be elec- 
trically operated; sawmill will be begun at once, 
and the charcoal and chemical plant before sum- 
mer. The flooring plant will not be started be- 
fore the summer of 1923, it is now reported. 


NEW HAMPSHIRE. Milford—J. B. Spring Co. 
will erect a three-story woodworking shop, spe- 
cializing in garden furniture, trellises, pergolas, 
ete.; the company recently completed erection 
of a box factory. 


OHIO. Sandusky—Erie Lumber & Supply Co. 
installing new equipment in its plant; an addi- 
tion is being built. 

OREGON. Klamath Falls—Modoc Lumber Co. 
building dry kilns and adding planer. 


SOUTH CAROLINA. Conway—W. H. Win- 
bourne Co., of Conway, completing plant for 
manufacture of flooring, ceiling, siding and other 
millwork. 


WASHINGTON. Castle Rock—H. C. Couch, of 
Castle Rock, and his brother are installing a 
small sawmill and shingle mill on Turtle River. 

Seattle—Western Cooperage Co. erecting addi- 
tion to plant consisting of warehouse, 60x130 
feet, mill construction. 

Toledo—Joe Wilkins, of Centralia, is building 
a shingle mill south of Toledo. 

WISCONSIN. Appleton—Standard Manufac- 
turing Co. has increased its capital from $80,000 
to $160,000, and is building a sawmill. 


CASUALTIES 


Martin Co. 


ALABAMA. ‘Tuscaloosa—Tuscaloosa Lumber 
Co., loss by fire. 
CONNECTICUT. Middletown—John O. Carl- 


son, loss by fire in planing mill, $15,000; covered 
by insurance. 

KENTUCKY. Louisville—Kentucky Veneer 
Works, loss by fire; between $50,000 and: $75,000; 
building, machinery and stock destroyed; office, 
warehouses, etc., were saved. 

MASSACHUSETTS. Middleboro — Fire de- 
stroyed Atwood Box Factory in Rock Village 
near here; loss, $30,000. 


MICHIGAN. Flint—Imperial Wheel Co., loss 
by fire. 
MINNESOTA. Correll—Botsford Lumber Co., 


loss by fire; lumber and sheds valued at $15,000 
destroyed. 


PENNSYLVANIA. Clark Summit — Summit 
Lumber Co., loss by fire, $50,000. 
WASHINGTON. Bellingham—Siemonds Lum- 


ber Co., loss by fire. 


WISCONSIN. Mondovi—Mondovi Lumber Co., 
loss by fire, $8,000; insurance covers loss. 


HYMENEAL 


KUGLER-SNYDER. George Francis Kugler, 
a memper of the firm of George W. Kugler & 
Sons, of Philadelphia, and a son of Victor E. 
Kugler, was married in New York city on.Sat- 
urday, Feb. 11, to Miss Helen D. Snyder, of 
Moorestown. Mr. Kugler is a former baseball, 
football and basketball star. The young couple 
were united at the Little Church Around the 
Corner and left at once on a six-weeks tour of 
the Pacific coast. 
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TIMBER LAND SALES 


WHITESBURG, Ky., Feb. 14.—The Consolidation 
Coal Co. has closed a deal on about 25,000 acres of 
hardwood timber and coal lands lying along the 
Red Bird Creek, along the Cumberland & Man- 
chester railroad ‘in Clay and Knox counties, Ken- 
tucky. The new owners will put in mills and de- 
velop the property on a large scale, it is said. 


3ALTIMORE, Mp., Feb. 14.—The Winchester Lum- 
ber Co., a newly organized corporation, has, accord- 
ing to report, purchased the holdings of the 
Cacapon Lumber Co. in Hardy and Hampshire 
counties, West Virginia, and Frederick County, 
Virginia. It is said that the transaction involved 
about $850,000, and included 40,000 acres of tim- 
ber lands. 


NEW ORLEANS, LA., Feb. 14.—-Advices from Mon- 
roe, La., state that the Frost-Johnson Lumber Co., 
of Shreveport, has purchased from the Sterling 
Lumber Co., a tract of pine and cypress timber 
in Morehouse Parish, for a consideration reported 
at $60,000. The company is planning to erect a 
mill in the vicinity of Bastrop, the report says. 

Saeaaeaeaeaaaaaaaaaan 

SEVEN SPECIES OF SPRUCE grow in the United 
States—white, red, black, blue, Sitka, weeping 
and Englemann. 
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Lumbermakers 


A dependable source of 
supply for Eastern Buyers 
taking on a line of West 
Coast Products. 


Willapa Lumber Co. 


Mills, +} 

RAYMOND, General Sales Office, 

WASH. PORTLAND, ORE. 

DISTRICT OFFICES : 

NEW YORK, 2839 Grand Central Ter. Bldg. 
CHICAGO 1204 Steger Bidg. 
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WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Paciie GRAND PRIZE 
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international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


<* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 129 CHICAGO, ILL. 
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ALBION LUMBER Co. 


Mills, Yards aad General Offices: Albion, California 
THEODOBE LERCH, Sales Mér., Hobart Bldg. San Francisco 











ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 


LUMBERMEN'S BUILDING 
110 Market St.. SAN FRANCISCO, CAL. 
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We invite your orders for 


Box, Shop and Clears 


Our lumber is Soft and Light 


Clover Valley 


Sawmill, 


box factory 

bana Lumber Co. / anc planing 
mill a 

quote General Office: Loyalton, 
you today. RENO, NEV. California 








CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 


Mill Work Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Croker Building, - San Francisco 


Merchants Nat'l Bank Bldg., _ Log Angeles 


Grand Central Terminal, - New York 
McCormick Building, - ° Chicago 
Plymouth Building, - - Minneapolis 




















Robert Dunean, of the Robert Duncan Lumber 
Co., Minneapolis, Minn., called on the local trade 
during the week. 


J. Speer, of the Speer-Harris Lumber Co., We- 
tumpka, Ala., transacted business in Chicago, and 
also in Grand Rapids, Mich., during the last week. 


M. B. Nelson, vice president and general sales 
manager of the Long-Bell Lumber Co., Kansas City, 
Mo., this week went to Florida for a short vaca- 
tion, together with his family. 


L. Hl. Wheeler, of the Wheeler-Timlin Lumber 
Co., Wausau, Wis., transacted business in Chicago 
this week. He regarded the future of the market 
for northern hardwood lumber with optimism. 


O. W. Boehm, eastern representative of the rail- 
road, car and industrial department of the J. E. 
Morris Lumber Co., with offices in Chicago, is spend- 
ing some time at the concern’s Seattle (Wash.) 
headquarters, 


The Chicago office of the Germain Co., Pitts- 
burgh, Pa., in charge of N. C. Wilkinson, next week 
will be moved from the Monadnock Block to 
758 People’s Gas Building. This office makes a 
specialty of California white pine, railroad and car 
material. 


J. KE, Claney, of the Lord & Bushnell Co., re- 
turned this week from the South, where he has 
spent several days among the mills and in con- 
ference with J. W. Gay, southern representative for 
the Lord & Bushnell concern, with offices at Hatties- 
burg, Miss. 


Among the attendants at the Great Lakes con- 
vention that recently held an interesting meeting 
in Chicago was C. D. Meeker, of Monticello, Ind. 
Mr. Meeker is connected with the Monticello Lum- 
ber & Coal Co. and at one time was president of 
the Retail Lumber Dealers’ Association of Indiana, 


ki. J. Hurst, sales manager for the J. J. Newman 
Lumber Co., Hattiesburg, Miss., this week was on 
a northern trip that took in Chicago, Grand Rapids 
and other Michigan points. Mr. Hurst found that 
the lumber market is reawakening, and expected 
the future to bring an increasing volume of busi- 
ness, 

J. E. Johnson, jr., sales manager for the Harris- 
Lipsitz Lumber Co., Dallas, Tex., until recently as- 
sociated with the Charles L. Baxter Lumber Co., 
of this city, visited his old friends in Chicago this 
week, and later went to Milwaukee, Wis., to attend 
the annual of the Wisconsin Retail Lumbermen’s 
Association. 


W. G. Hollis, of Minneapolis, secretary emeritus 
of the Northwestern Lumbermen’s Association, 
spent several days in Chicago during the last week. 
Mr. Ifollis engaged in some research work the re- 
sults of which will be of great interest to the mem- 
bers of the Northwestern association and to the 
lumber industry generally. 


I. M. Borgess, of the Steele & Hibbard Lumber 
Co., St. Louis, Mo., transacted business in Chicago 
during the week, and afterward went to Wisconsin 
centers and Minneapolis, Minn. He stated that his 
concern is receiving a fair volume of business, and 
did not believe that much of the pessimism ex- 
pressed these days is warranted. 


LL. Germain, of the Germain Co., Pittsburgh, Pa., 
spent several days of this week in Chicago, at- 
tending the plumbers’ convention held here, as the 
representative of the Germain Bros. Co., of Sagi- 
naw, Mich, manufacturer of wooden bath room ac- 
cessories, in which concern he is interested. The 
Germain Bros. Co, maintained a splendid exhibit 
of its products at the convention. 


M. J. Fox, secretary-treasurer of the Von Platen- 
Fox Co., of Iron Mountain, Mich., made one of his 
periodical visits to Chicago during the week. No 
matter how hard the blow Mr. Fox always comes 
up smiling and he was in his usual cheerful mood 
when seen by the AMBRICAN LUMBERMAN repre- 
sentative this week. He feels certain that the hard- 
wood industry is going to come back strong even 
tho the return to normal may be slower than had 
been expected. 


T. E. Jones, of the F. T. Dooley Lumber Co., 
Memphis, Tenn., called on the local trade during 
the week, and afterward went to Wisconsin points 
on a business mission. He said he found an im- 
proved hardwood market, and had no doubt that 
the upturn had definitely come. Another Memphis 
lumberman who visited this city during the last 
few days and who expressed himself with equal 
optimism was C. R. Tustin, of the Tustin Hard- 
wood Lumber Co. 





Among the prominent retail lumber dealers who 
have been recent visitors to Chicago was C. D. 
Marckres, of Perry, Iowa, who was president of the 
Northwestern Lumbermen’s Association last year. 
Mr. Marckres was in Chicago during the visit of the 
Northeastern retail lumbermen and joined the visi- 
tors in the luncheon at the Lumbermen’s Associa- 
tion’s rooms, thus having an opportunity for the 
West and the East to exchange experiences in the 
retail lumber field. 


George H. Boyd, of the Germain & Boyd Lumber 
Co., Saginaw, Mich., passed thru Chicago this week 
on his return from the South, where he has spent 
some time visiting among the mills and gathering 
first-hand information regarding the stock situa- 
tion and conditions in the South generally. He re- 
ported that a spirit of cheerfulness exists among 
the southern millmen despite the comparatively 
dull business conditions that have lately prevailed, 
the feeling being that when demand once opens up 
it will rapidly develop into sizable volume. 


George S. Cortis, Chicago representative of the 
Von Platen-Fox Co., of Iron Mountain, Mich., is 
receiving the congratulations of his friends in the 
local lumber trade over his fortunate escape from 
serious injury in an automobile accident that oc 
curred one day this week. Mr. Cortis was driving 
down town from his Oak Park home in his Stude- 
baker car when a Yellow taxi coming in the op- 
posite direction collided with him. The result was 
disastrous for the Studebaker, but fortunately Mr. 
Cortis escaped injury. 


W. J. Grossman, of the Tipler-Grossman Lumber 
Co., Tipler, Wis., was in Chicago one day this week 
enroute to Michigan where he expected to spend 
several days investigating conditions in that sec 
tion. Mr. Grossman recently has purchased an in 
terest in and was elected vice president of the H. J. 
Thoreson Lumber Co., at Appleton, Wis. This com- 
pany operates an electric sawmill and planing mill 
and manufactures hemlock and hardwoods, making 
a specialty of birch. Its birch timber is located in 
the famous Wolf River district and is of a very fine 
quality. The mill at Appleton has a capacity of 
25,000 feet daily. H. J. Thoreson is president and 
manager of the company at Appleton. 


Arthur E. Lane, of the Arthur EB. Lane Lumber 
Corporation, New York City, was in Chicago last 
Tuesday enroute home after an extended visit to 
the west Coast. Mr. Lane left New York on the 
first of January and the intervening time has been 
spent by him in an exhaustive investigation of con- 
ditions on the west Coast, and in the Inland Em- 
pire. Mr. Lane’s concern represents some of the 
most prominent producers of west Coast lumber 
and he looks forward to a heavy demand ™ east- 
ern territory for west Coast products during this 
year. Having been away from home for six weeks, 
Mr. Lane was anxious to get back into the har- 
ness again at headquarters and left Tuesday night 
for New York City. 

R. M. Hallowell, president of the Industrial Lum- 
ber Co., Elizabeth, La., was a Chicago visitor dur 
ing the week, spending a couple of days here look 
ing after important business matters. Mr. [al- 
lowell reports a gratifying increase in demand for 
railroad material and says that some of the large 
trunk lines in the South are preparing to make 
extensive improvements and that a very large 
amount of money is to be spent in this way during 
the present year. At least one of the southern 
roads plans an extension of forty miles. Another 
has in its program for this year the rebuilding of 
all bridges and culverts of its line, and altogether 
the outlook for a big demand for railroad material 
of various kinds is quite satisfactory. 


Fred H. Burnaby, of the Burnaby Bros. Lumber 
Co., has just returned from a week’s business visit 
to Detroit, Mich. He reports a considerable im- 
provement in the tone of that market, stating that 
the automobile and other industrial buyers, as well 
as the retail yards, are buying more freely than 
for some time and, expecting a steady betterment 
in business henceforth, are showing a real interest 
in the lumber market. Immediately after his return 
from Detroit, Mr. Burnaby went to Milwaukee, 
Wis., to attend the annual convention being held 
there by the Wisconsin Retail Lumbermen’s Asso- 
ciation. Other Chicago lumbermen attending this 
meeting were A. J. Barker, of the Acme Lumber & 
Shingle Co.; Tom A, Moore, of the Pacific Lumber 
Agency; L. R. Putman, directing manager of the 
American Wholesale Lumber Association; A. W. 
Lammers; W. L. Godley, of the W. R. Pickering 
Lumber Co.; J. A. Spencer, of the Burton-Beebe 
Lumber Co.; Joe Gorman, of the Winegar-Gorman 
Lumber Co., and A. C. Quixley, of the A. C. Quix- 
ley Lumber Co. 
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ROLLING STOCK ORDERED IN 1922 


._ Orders for a total of 281 passenger and 15,086 
freight cars have been placed with American car 
puilding concerns from Jan. 1 to Feb. 11 of this 
year, according to statistics compiled by the Rail- 
way Age. The following table based on these 
statistics shows the name of the railroad or concern 
placing the order and the number of passenger, 
freight cars and locomotives involved in the trans- 
action: 

Passenger Freight Loco- 


Road or concern Cara Cars motives 
John Morrell Co. . 0.0... ayaa 100 ? 
Bengal & North Western 

ear ere Pavatater ec he 25 
Assam Bengal (India)..... ee 100 
Miinoeie CeONEPAl 2... ccccs ee 2.000 
Wihlon. PACING. 6c cic nc sce 45 4.500 
Northern Refrigerator Car 

Ree ere rei Pane 500 
Central of Georgia........ ee 500 
ee eee er 50 10 


Chicago & North Western. 45 
Chicago, Burlington & 
OS eerie 127 6.890 
Delaware, 
WHEREIS, 6.53.0-c0 sv aeienie<s oe mer 5 
National Railway of Mexico .. 250 
New York, Chicago & St. 


WAM 6s :p'wai wae ene cb.6 4 are 300 
Atchison, Topeka & Santa 

Rr errr mF 
Chicago & North Western. 6 ae 
WiIMStOR © CO. ccs scewcess ua 1 
Stewart Jones Co......... 1 
Universal Portland Cement 

Ce: shen tvt an aseaeea as 1 
Texas Gulf Sulphur Co. 1 
New York, Ontario & West- 

OR ree oe eee é aetnsd 4 
Fastman Chemical Co..... eras 1 
WMiOM PRGME .. 65 ce etc 45 ; 

Total ....... ee. 281 15,086 13 


The order for 4,000 cars placed Friday of last 
week by the Chicago, Burlington & Quincy Railroad 
was equally divided between four different car 
building concerns. The Pullman Co., the General 
American Tank Car Co. and the Mount Vernon 
Car Co. each booked 1,000 stock cars, and the 
American Car & Foundry Co. an order for 500 
stock and 500 refrigerator cars. 


esa@aaanaaaa 


SEEKS SEAT IN LEGISLATURE 


CoLUuUMBUS, OHIO, Feb. 13.—Miss H. Anna 
Quinby, the head of the H. A. Quinby Lumber Co., 
of Columbus, a jobbing concern, has announced her 
eandidacy for the Republican nomination for mem- 
ber of the Ohio Legislature from Franklin County 
before the primaries to be held in August. She 
was an unsuccessful candidate for the nomination 
of municipal judge several years ago. Miss Quinby 
is known thruout the State as one of the first 
advocates for female suffrage. She is also a prac- 
ticing attorney. 


LUMBERMEN’S MUTUAL IN ANNUAL 


The annual meeting of the policy holders of the 
Lumbermen’s Mutual Casualty Co. was held at 
headquarters, 4624 Sheridan Road, Chicago, last 
Tuesday, Feb. 14. The annual meeting of the 
directors and advisory board was held on the 
same day. 

The annual report of General Mammger James S. 
Kemper showed that notwithstanding fhe depres- 
sion in the lumber industry during the last year, 
the company had made a very satisfactory record. 
The premium income increased from $1,526,000 in 
1920 to $1,734,000 in 1921, a gain of over $200,- 
000. The cash assets of the company increased 
over $400,000, the figure last year being $1,165,- 
000 and this year $1,566,000. Since its organiza- 
tion, the company has received in premiums ap- 
proximately $5,500,000 and has returned to its 
policy holders over $2,250,000. 

The treasurer, Homer W. Chandler, also treas- 
urer of the Rittenhouse & Embree Co., Chicago, 
reported that the company now has bond invest- 
ments of over $1,000,000, all of which are in 
Government and municipal bonds. The excellent 
character of the company’s investments was evi- 
denced by the fact that the valuation placed on 
the bonds by the National Convention of Insurance 
Commissioners as of Dec. 31, 1921, was $60,000 
above the cost of the bonds to the company. 

The “L-M-C” is now licensed in all the principal 
States, as well as in the District of Columbia and 
the Dominion of Canada. The reports presented 
indicated that the ten States in which the com- 
pany transacted the largest business were Illinois, 
Ohio, Massachusetts, Pennsylvania, .Michigan, In- 
diana, Wisconsin, Washington and New Jersey. 

During the last year the company amended its 
charter to enable it to write additional casualty 
lines. It now handles workmen’s compensation, 
automobile, liability, public teams and plate glass 
insurance. It has paid a dividend in every depart- 
ment each year simce its organization. These 


dividends in 1921 amounted to 20 to 30 me of 
the premiums. 


OPEN OFFICE FOR COAST CONCERN 


The Grays Harbor Shingle Co., of Aberdeen, 
Wash., has opened a Chicago office at 1518 Lum- 
ber Exchange Building, in the joint charge of 
Dudley Fitts and William E. Barnett. Besides 








DUDLEY FITTS WM. E. BARNETT 
Representing Grays Harbor Mill in Chicago 


operating a large and uptodate shingle mill at 
Aberdeen, the Grays Harbor Shingle Co. is one of 
the Coast’s most important wholesalers of fir, 
spruce, western hemlock and cedar lumber. 

Messrs. Fitts and Barnett have just arrived 
from the Coast to open the local office. Mr. Fitts, 
whose home is in Chicago and whose father is a 
prominent attorney in this city, has spent several 
months in the Pacific Northwest gaining practical 
experience in west Coast manufacturing methods, 
and Mr. Barnett has been connected with several 
of the larger producers and has in his short but 
intensive career in the lumber business followed 
the tree step by step from the forest thru the 
mill into the car. 

The two young men will represent the Grays 
Harbor Shingle Co. exclusively in Chicago and the 
territory within a 100-mile radius of this market. 


ENLARGES SELLING ORGANIZATION 


W. E. Farnan, for the last ten months northern 
sales agent for the Boykin. Lumber Co., of Hous- 
ton, Tex., with headquarters in Chicago, has been 
appointed general sales agent for that company 





W. E. FARNAN, HOUSTON, TEX. : 
General Sales Agent for Boykin Lumber Co. 


and has already removed to the southern city to 
assume his new duties. In this position he suc- 
ceeds R. O. Crozier, who has come to Chicago to 
take charge of the northern sales offices. 

Mr. Farnan is one of the best known southern 
sales managers. Originally sales manager for the 
Great Southern Lumber Co. at Bogalusa, La., he 


joined the Kirby-Bonner Lumber Co. in 1916 as 
assistant general sales agent with headquarters at 
Houston. In 1919 he resigned that position to join 
the Goodyear Lumber Co., of New York City, com- 
ing with the Boykin concern in May, 1921, when 
he epened its northern sales office. 

Mr. Crozier, who is well known to the trade in 
northern and eastern territory, has been connected 
with the Boykin Lumber Co. for thirteen years, and 
has been its general sales agent for the last year 
and a half. His coming to Chicago means an ex- 
tension of the company’s selling operations. The 
local office will supervise all sales in territory from 
Kansas City to the Atlantic seaboard, and will 
maintain agents at the five principal distributing 
centers. I. J. Fowler will represent the company 
in New York City; H. B. Austin, in Kansas City, 
Mo.; R. J. McEvoy, in Chicago territory, and R. W. 
Prestridge—formerly of the American Lumber Co., 
Oklahoma City, Okla.—either in Indianapolis, Ind., 
or Cincinnati, Ohio, announcement of exact loca- 
tion to be made later. A fifth agent, to be ap- 
pointed later, will establish headquarters either 
at Cleveland, Ohio, or Pittsburgh, Pa. 

The Boykin Lumber Co. is the exclusive sales 
representative for the Gulf Lumber Co., Fuller- 
ton, La. 


PaeAaABaaaaae 


RETAILERS PLAN COAST TRIP 


At the suggestion of a number of Wisconsin 
and Illinois retail lumber dealers who are desirous 
of making a trip to the Inland Empire and the 
Pacific coast at this time for the purpose of 
familiarizing themselves with lumber production 
methods and problems there and to gather first 
hand information regarding present mill condi- 
tions, A. J. Barker, of the Acme Lumber & Shingle 
Co., Chicago, has in codperation with Donald 8. 
Montgomery, secretary of the Wisconsin Retail 
Lumbermen’s Association, and George Wilson- 
Jones, manager of the Illinois Lumber & Builders’ 
Supply Dealers’ Association, arranged for an ex- 
cursion trip to the chief manufacturing centers in 
the West, leaving Chicago Feb. 25. A special train 
—a duplicate of the famous Olympian—has been 
chartered to leave this city at 10:15 p. m. on that 
day, on the Chicago, Milwaukee & St. Paul railroad. 
The Illinois excursionists will gather in this city, 
and the Wisconsin delegation at Milwaukee, where 
the train will pick up its sleepers. Returning, the 
train will arrive in Chicago March 14. 

Stopovers will be made at St. Maries and Coeur 
d’Alene, Idaho, Spokane, Seattle and Tacoma, 
Wash., Vancouver and Victoria, B. C., and Port- 
land, Ore., and the chief logging operations and 
sawmills in and adjacent to these centers will be 
inspected. Mr. Barker is now arranging with the 
lumbermen’s clubs and associations in each of the 
cities to be visited for the entertainment of the 
retailers and their families. 

Exceptionally attractive arrangements have been 
concluded with the Chicago, Milwaukee & St. Paul, 
whereby the entire cost of the trip, including rail- 
road fare both ways, berths and meals will be but 
$300. The Pullmans will be used for hotel pur- 
poses, so that additional expense can be avoided. 

Mr. Barker urges every retailer in Illinois and 
Wisconsin desiring to join this party to make 
reservations for himself, and family if possible, at 
the earliest possible date thru the secretary of 
the Wisconsin or the Illinois association, or thru 
him. The train will accommodate 125 persons. 
A number of retailers have already booked for the 
trip, and the indications are that the ladies will 
be as much in evidence in this party as in that of 
the New York and Massachusetts retailers which 
last week passed thru this city on the way to the 
Coast, under the auspices of the Northeastern Re- 
tail Lumbermen’s Association. 


THIS INSPECTOR IS SATISFIED 

New ORLEANS, LA., Feb. 13.—There is joy in the 
household of James E. Jones, chief inspector of the 
Southern Pine Association, and the chief inspector 
is stepping high and not even deigning to look at 
the ground. The cause is the arrival on Feb. 8 
of James Edgar Jones, jr., weight eight pounds, 
and the only son of the genial chief inspector. Mr. 
and Mrs. Jones previously were blessed with five 
beautiful daughters and now their joy is complete 
with the advent of a son, who, according to James 
E., sr., is about the finest specimen of baby boy that 
ever appeared on this mundane sphere. 


To Revive Timber Industry 


WASHINGTON, D. C., Feb. 13.—A recent report 
on Russia’s new economic policy among other 
things says that “the Soviet Government has 
formed a_ trust-like Government organization, 
Seceroless (North-Timber), which is to undertake 
the supply of timber as well as to revive the tim- 
ber industry near the White Sea. This trust is 
to interest the foreign capitalists, is expected to 
increase production and to create new concerns for 
the purpose of mechanical and chemical treatment 
of wood.” 
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Latest Reports on Current Lumber Prices | 
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LUMBER MOVEMENT FOR FIVE WEEKS* 
Production ees” 
1922 921 1922 ie 1922 921 Q 
Southern Pine Association........... . 285,888,089 193,383,421 243,931,728 205,335,793 276,407,444 230,220,796 
ROBE AE cb bd Fb gee bb's 144 5.614 Diel D GRA How o-vardte washed Eee 74,798,573 57,926,050 61,225,780 59, TT 112 62,068,820 62,137,448 
PUN 5.515 adeardaosanaare Saw ace twinsis bomase weaeeds oecwnen 360,686,672 251,309,471 305,157,508 265,106,905 338,476,264 292°3581244 
West Coast Lumbermen’s Association. ...........ccccccceveces 291,745,289 130,866,439 268,327,385 133,646,965 254,245,803 = 222,680 
OBS oie can da davseedn eed pe awamrd wd kamen eae eb 75,959,140 40,479,515 63,368,338 37,074,929 66,361,854 38,978,328 p 
DBL <ccticuseee been anes stsOOS evened wea kaw wees ws See 367,704,429 171,345,954 331,695,723 170,721,894 320,607,657 179,201,008 
Western Pine Manufacturers’ Association.............0000008 31,850,000 18,203,000 63,204,000 29,942,000 76,950,000 30,300,000 
BIE occ Bi. c.c.o SOAS WF ¥is. S54 5 ilo. pw 4G y bola Sie locs Rios LIE Oa 8,677,000 4,282,000 18,791,000 9,864,000 20,950,000 9,400,000 
BURL «4.9.5.4 s.scs-Cins Rw wS,0oras GS FS~ Wels alt.c's soled Rie eee RGD 40,527,000 22,485,000 81,995,000 39,806,000 97,900,000 39,700,006 
California White & Sugar Pine Manufacturers’ Association.... 3,001,000 1,686,000 11,352,000 3,158,000 9,473,000 5,247,000 
BN! cis. 913.cewin ou ew arew ae dia aleleietow sgtn kn dates dan Cam eee oem No Cut 113,000 862,000 607,000 846,000 1,442,006 
OUAN. piigdias oiih'dis Saree eis wrt iae'e eed na vs oa a + Soe EONS 3,001,000 1,799,000 12,214,000 3,765,000 10,319,000 §,689,000 
California Redwood ASSOCIATION. ..06ccc0crsscaeneredpiaeseee Wo Report 10,308,000 No Report 9,647,000 No Report 4,413,000 
BOS Es 5 sai sis, 60 © 56.8 6'G-4:9 wus wibini 5:14) 894 6. 5)8l wb we RD wales WIA No Report 5,031,000 No Report 2,685,000 No Report 1,671,006 
OER. 25 .5-455555.4 psn egies Sivlertbie ease Siar iets aun Calte eet 15,339,000 12,332,000 6,084,000 
North Carolina Pine Association. 1.00.0 cccvevsviervessvewe 31,968,763 10,369,301 24,193,056 14,732,930 26,739,655 10,927,285 P 
OBE basic Gara. aia ae NAD Onawnomae sie sasetbbas eased 8,754,188 3,378,035 7,696,959 4,162,402 6,744,766 2,264,600 
TUONO: winners 6 ba edd te ndini ea aidlemulclenn «vib aiacs aaa ee eae 40,722,951 13,747,336 31,890,015 18,895,332 33,484,421 13,191,885 
Northern Hemlock & Hardwood Manufacturers’ Association... 8,834,000 7,266,000 6,757,000 2,186,000 6,927,000 1,781,000 
PU ube sob eee ERG EdL Es NAME RE eOhEs OS 45h e cHRLAMR eS 1,745,000 1,185,000 1,586,000 385,000 1,584,000 1,093,000 
DDCAR os.0s oweine ctrwweaeee iD oN Culans Jecaaxeaalaaanene 10,579,C0O 8,451,000 8,343,000 2,571,000 8,511,000 2,874,000 
iptAl Por GCS WUOCEG . oii. 5.4.5:6'04405 B55k ew Di eieaeeeEn 823,221,052 484,476,761 771,295,246 513,198,131 809,298,342 540,098,137 
Michigan Hardwood Manufacturers’ Assn., Jan. to Dec., incl. .149,377,000 Not Reported 144,350,000 Not Reported Not Reported Not Reported 
*The 1922 figures hegin with the week ended Jan. 7 and include those for the week ended Feb. 4. The 1921 figur f rrespondi 
periods. Compiled by the National Lumber Manufacturers’ Association. re : , en ne cee ne rr - ‘7. 
Quotations on hardwood and hemlock remain practically without change. While no large volume has been placed by any one concern, the movement . 
of both woods is about keeping pace with the cut; in fact, January hardw ood figures show shipments and orders slightly in excess of the cut. Following C 
are quotations f. 0. b. shipping points: 1 
sia FAS Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects No. 1 com. No. 2 com, No. 3 com. 
4/4 $ 90.00 100.00 $ 65.00@ 70.00 $ 40.00@ 45.00 $25.00@30.00 $15.00@17.00 ann Maria i 
6/4 * b.00@ 108.00 * To.00e 15.00 * 45.004 60.00 *20.00@32.00 “ie aowia.o0 | 24/4 Q2oK@Ienes thang Boe gn.oge G5.0e se onmELO Ag 
6/4 100.00@110.00 75.00@ 80.00 60: 00@ 55. 00 30.00@32. 00 16. 00@18. 00 : : a ; : F ' en ere 
8/4 105.00@115.00  80.00@ 85.00  55.00@ 60.00 35.00@28.00 16.00@18.00 | Sorr MarpLE— 
Bas wo0n t/t Taang Bone $5008 $209 $2006 $593 S20@E AE soa la 
4/4 70.00@ 75,00 60.00@ 55.00 38.00@ 40.00 20.00@22.00 17.00@18.00 ; : 
5/4 —75.00@ 80.00 65.00@ 60.00 40.00@ 45.00 22.00@24.00 19.00@20.00 | 8/4  75-00@ 85.00 55.00@ G0.00 40.000 49.00 2600280) 14-000 16.00 
Gi Shige S800 0.000 oo Eng shan Seungacce inves | Oa — ee OO : . 
k t : : J 00 32.00@34.00 19.00@20.00 a 
Brno soroo saougace | 24 SiMgiths TBARS Hee sug soe wmnasn ee seeeeTe 
4 : ; 50. ; : : ; y 
4/4 100.00@110.00 75.00@ 80.00 38.00@ 40.00 20.00@22.00 12.00@14.00 6/4 105. OOII8, 00 80.00@ 85.00 £5000 60.00 36-0038:00 14.00@16.00 
6/4 100.00@110.00 75.00@ 80.00  40.00@ 45.00 22.00@24.00 13.00@15.00 8/4 110. 00@120.00 85.00@ 90.00 60.00@ 65.00 40.00@45.00 14.00@16.00 
6/4 110.00@115.00 80.00@ 85.00 45.00@ 60.00 26.00@28.00 13.00@15.00 | yr, _ No. 1, S1S1E ; 
De ee eee a ae ee eee ego 0 enone cvobanan ansdeaitiso sarocboeoo awethebiso seckibh , 
e+ trex ett | : poder yoo ony MR oe 2x 4 $25.500927.50 $25.50@27.50 $27.00@29.00 $29.50@31.50 $31.50@33.50 
ee ee ee a ae SEE. evi rssi 2x 6 23.50@ 25.50  24.50@26.50 —26.00@28.00 28.50@30.50  30.50@32.50 
Sort ELM— 2x 8 24.50@26.50 24.50@26.50  26.00@28.00 28.50@30.50  30.50@32.50 
4/4. 65.00@ 75.00  60.00@ 55.00 35.00@ 40.00 22.00@24.00 14.00@16.00 | 2x10 —-24.00@26.00 — 25.00@27.00 —26.50@28.50 —-28.50@30.50 = 31.00@33.00 
6/4 70.00@ 80.00 655.00@ 60.00 40.00@ 45.00 24.00@26.00 15.00@17.00 2x12 24.50@26.50 25.50@27.50 27.00@29.00 29.00@31.00  31.50@33.60 
6/4 75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 15.00 17.00 Merchantable, $2 less than No. 1. 
8/4 85.00@ 95.00 70.00@ 75.00 55.00@ 60.00 34.00@36.00 15. ince “hb 
10/4 100.00@105.00 80.00@ 85.00 60.00@ 65.00 41.00@46.00 i No. 2, $4 less than No. 1. 
12/4 105.00@110.00  85.00@ 90.00  65.00@ 70.00 46.00@51.00 .....@..... No. 1 Hemiock, Boarps, $1S— | 
a 1x 4 $23. lle 00 $24 d0@ 26.00 $26 0028 00 $28 50030 50 $25 jo@27 00 - 
4/4 65.00@ 75.00 ...... Desesse 40.00@ 45.00 22.00@24.00 14.00@16.00 x ; . ‘ ere. ¢o6 : 4 - 
5/4 70.00@ 80.00 ;..... @...... 45.006 50.00 24.00696.00 15.00@17.00 | 1X & 2480035.50 = S5.RGRT EG STN ee ear te pogeeg doped 
6/4 75.00@ 85.00 ...... an 50.00@ 55.00 26.00@28.00 15.00@17.00 12010 35 b0eaT; 00 (6. ree ty 00 27:50@29.50 29.50@31.50  26.50@28.50 
8/4 85.00@ 95.00 ...... OD 005% 60.00@ 65.00 32.00@34.00 15. 5.00 17.00 iei2 o6 50@ 27. 5026. O28. 50 ae aawiste 30.00 32.00 27,00@29.00 
10/4 95.00@105.00 ...... Doses 70.00@ 75.00 41.00@46.00 ia “eg x 50@27. 5 00@30. . . . ” 
12/4 100.00@110.00 ...... | ee 75.00@ 80.00 46.00@51.00 Re ee Merchantable, $2 less than No. 1. 
HARD MAPLE— e 2, $4 less than No. as 
4/4 65.00@ 75.00 50.00@ 55.00 37.00@ 42.00 22.00@25.00 10.00@12.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4 70.00@ 80.00 55.00@ 60.00  40.00@ 45.00 22.00@25.00 11.00@13.00 2x4 and wider, 6-foot and longer, No. 3 prone rough, $12 to $14. 
6/4 75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 11.00@13.00 1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. Ei 
8/4 85.00@ 95.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 11.00@13.00 Add for select No. 3 hemlock, $3 a thousand. 
MICHIGAN HARDWOODS . 
Prices continue firm on a basis of the following list f. 0. b. Michigan mill points: 
FAS Selects No.1com. No.2com. No.8 com. FAS Sclects No.1com. No.2com. No. $ com. 
Basswoop— Sorr ELpm— 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00 2 - 7 pe 00 ay oe ory 00 8/4  90.00@ 95.00 75.00@ 80.00 55.00@ 60.00 34.00@36.00 Pee ae 
5/4 80.00@ 85.00 60.00@ 65.00 45.00 -00 00@21.00 10/4 100.00@105.00  85.00@ 90.00 65.00@ 70.00 38.00@40.00 -.@... 
6/4 85.00@ 90.00  65.00@ 70.00 50.00 Be. 00 30 00 30. 00 18. veeBonees -00 12/4 110.90@115.00 95.00@100.00 75.00@ 80.00 43.00@45.00 Seer 1x 
8/4 90.00@ 95.00 70.00@ 75.00 655.00@ 60.00 33.00@35.00 16/4 125.00@130.00 110.00@115.00  90.00@ 95.00 48.00@50.00 A 1x 
10/4 100.00@105.00  80.00@ 85.00  65.00@ 70.00 38.00@40.00 .....@..... 
Harp MAaPpLE— one 
BEECH— 4/4 75.00@ 80.00 55.00@ 60.00  40.00@ 45.00 25.00@27.00 14.00@16.00 
5/8 No. 2 common and better 32.00@35.00 12.00@14.00 5/4 80.00@ 85.00 60.00@ 65.00  45.00@ 50.00 28.00@30.00 15.00@17.00 
4/4  65.00@ 70.00 50.00@ 55.00 35.00@ 40.00 23.00@25.00 15.00@17.00 | 6/4  85.00@ 90.00 65.00@ 70.00  50.00@ 55.00 31.00@33.00 15.00@17.00 
6/4 70.00@ 75.00 65.00@ 60.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 34.00@36.00 16.00@18.00 
6/4 75.00@ 80.00 60.00@ 65.00  45.00@ 50.00 29.00@31.00 16.00@18.00 | 10/4 100.00@105.00  80.00@ 85.00  65.00@ 70.00 38.00@40.00 18.00@20.00 
8/4 80.00@ 85.00 65.00@ 70.00 60.00@ 55.00 32.00@34.00 16.00@18.00 12/4 110.00@115.00 90.00@ 95.00 75.00@ 80.00 43.00@45.00 18.00@20. 00 
Birco— 14/4 120.00@125.00 100.00@105.00 55.000 90.00 ". SO@eD. os @ Pree Ex 
4/4 110.00@115.00 75.00@ 80,00 40.00@ 45.00 25.00@27.00 15.00@17.00 | 16/4 130.00@135.00 110.00@115.00 — 95.00@100. @ paeniess , 
5/4 115.00@120.00  80.00@ 85.00 45.00@ 50.00 28.00@30.00 16.00@18.00 Sorr MaPLE— 
6/4 115.00@120.00 80.00@ 85.00  45.00@ 50.00 31.00@33.00 ~ —" 00 4/4 70.00@ 75.00 650.00@ 55.00 35.00@ 40.00 23.00@25.00 15.00@17. 00 ) 
8/4 120.00@125.00 85.00@ 90.00 60.00@ 55.00 34.00@36.00 .....@..... 5/4 75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 26.00@28.00 16.00@18. 00 ’ 
10/4 125.00@130.00 90.00@ 95.00 655.00@ 60.00 38.00@40.00 —- eevee 6/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 29.00@31.00 16.00@18. 00 R¢ 
12/4 130.00@135.00  95.00@100.00  60.00@ 65.00 43.00@45.00 cP 8/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 34.00@36.00 16.00@18. 00 
16/4 140.00@145.00 105.00@110.00  70.00@ 75.00 48.00@50.00 Giivns Res Sines: Men Shiai: 
Sorr ELmM— 4/4 95.00@110.00 ...ce. Drcsics CHOCO S000 cccecBbecesrs POP eee 
4/4 75.00@ 80.00 60.00@ 65.00  40.00@ 45.00 25.00@27.00 17.00@19.00 5/4 100.00@115.00 ...... @ oor 70.00@ 85.00 ..... iteca wmees @...-- Ba 
5/4 80.00@ 85.00 65.00@ 70.00  45.00@ 50.00 28.00@30.00 18.00@20.00 6/4 105.00@120.00 ......@...... 75.00@ 90.00 ...0cDiveee secccQesees 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 55.00 31.00@33.00 18.00@20.00 8/4 115.00@130.00 ...... Pisvicice 85.00@100.00 ....Qieeee cee eeQeecee 
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SOUTHERN HARDWOODS 


Cincinnati, Ohio, Feb. 13.—The following are average prices, Cincinnati base, quoted on hardwoods today: 


8/4 4/4 
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8/4 4/4 5/4€6/4 8/4 
QUARTERED WHITE OAK— Bass wooD— HickorY— 
| | ee eee $140@150 an 160 s368 170 BAS .....eee. $ 85@ 90 $ 95@100 sreegiss ariiiewa tens: ..-@... $110@120 $110@120 
Selects 2.2... 105@110 Oglis 3 Bi20 No. 1 com..... 50@ 55) =655@ 60 60@ 65 No. 1 com..... ---@... T@ 80 T0@ 80 
No. 1 com..... 70@ 75 130 ge BEG 30 No. 2 com..... 32 34 387@ 42 40@ 45 No. 2 com..... ...@... 35@ 40 35@ 40 
No. 2 com..... 43@ 48 53@ 58 58@ 63 CHESTNUT— 
Sound wormy.. 40@ 45 50@ 55 60@ 65 ‘ WaALNUT— } 
QUARTERED RED Oak— ee, Himoee ewe $120@125 $125@130 $125@130 WM 66 tweens et @250 $250@260 $260@270 
No. 1 com..... 70@ 75 75@ 80 75@ 80 eo 160 175@180 180@185 
free eee $110@115 ...@... ee No. 8 com..... 18@ 20 20@ 21 20@ 21 Ne 3 Gis ces iio 115 120@125 125130 
No. 1 com..... 55@ 60 ... ee Sd. wormy and No. 2 com..... 50 55 55@ 60 60 65 
No. 2 com..... 40@ 45 sea No. 2 com.. 30@ 32 32@ 35 35@ 38 
a ong Gum— 
PLAIN WHITE AND RED OaAk— 0 1. 
" anal and better... 37@ 40 42@ 44 42@ 44 Qtrd. red FAS. $120 135 $140@150 $150@160 
| Jo eee ber bers ar to $125@130 Qtrd. No. 1 com. 80 85 90 90@100 
Selects ....... 85@ § 90@ 95 90@ 95 | MaPLe— Plain red FAS. 113 120 130@140 135140 
NO.' 1 COM «6:6. 65@ 70 68@ 73 70@ 75 FAS $ 70 75 $ 80@ 90 $ 85 Plain red No. 1 
No. 2 com... 42@ 47 43@ 48 45@ 50 “gg heat * boa 10@ 75 80 
Ht No. 1 com..... 50 55@ 65 60@ 70 com. ...-. @ @ 85 90@ 95 
NO: S.COM. «24. 20@ 22 25@ 28 @ 32 No com 20 35 35@ 40 40@ 45 Sap boxboards. 
Sound wormy ride coialaanols 7 : 13 to 17”... 55@ 60 @ @ 
MALE Coe) 44@ 46 55@ 60 55@ 60 | Brren— Sap FAS, 6” gn 
yy PEM deh | |) Sere $110@120 $115¢ 125 $120@125 WHEE sc ssc. 9@ 52 53@ 55 60@ 65 
(So.hd. stock) 32@ 35 ...@.. -@... No. 1 com..... 55@ 60 ) 65 65@ 70 Sap No. 1 com. ia 35 ia 37 ag 40 
PoPLAR— No. 2 com..... 40 100 45 42@ 45 Sap No. 2 com. 23@ 25 24 26 24 26 
FAS as 0428115120 $120@125 $122@130 | BEECH CoTTon woop— 
Saps and selects 90@ 95 95@100 100@105 | | re 75 80 80 85 80 85 
No. 1 com... -.. sa 6 65q 70 6sq 72 . coasts: $ 104 60 $ = 50 $ ing se FAS, 6” & war. $ ia 60 $ ua 65 ae 
o. 2 com. A.. ( 5 40@ 45 . 2 com....- 30@ 35 35 35 4 . M...- ooo Que. 
No. 2 com. B.- 28 27@ 30 27@ 30 2 om @ 4 B40 No. 2 com..... 30@ 33 32@ 35 |::@... 
Panel and wic WHITE ASH— 7 
No.8 to23" 185@165 175@185 180@190 re $ 85@ 90 $ 95@105 $100@110 meena. 
Boxboards, NO. | COM. 60% 50 55 60 65 65@ 70 pb ee Bee. CCM ere 
18 to. 27°... 296@120 ...@:.. A ee No. 2 com..... 32@ 35 40@ 42 42@ 45 Ste 32. :. Ce @ ... Gx. ae 
The following are the prevailing carload lot prices on northern pine f. o. b. Duluth: 
ComMON Boarps, RoucH— FENCING, Rovgu— 6’ 8’ 10,12414' 16° 18420" 
6° 8’ 10’ 12° 14416’ 18° 20° OPS N@Bicccccccccaas $58.00 $62.50 $65.00 $68.00 $68.00 
No; 1, SF csc Oe - $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 OSS Ree .- 48.00 51.00 53.50 56.00 56.00 
BO éuwiceere 68.00 74.00 76.00 76.00 76.00 76.00 1 See 24.00 26.00 28.00 29.00 28.00 
RA ceaanes 78:00 75.00 81.00 81.00 76.00 76.00 81.00 | Renee --- 55.00 57.00 61.00 67.00 67.06 
No. 2, PY ise nai 48.00 50.00 53.00 55.00 53.00 58.00 60.00 AS aera 44.00 49.00 55.00 55.00 
NO? veeicvs 51.00 53.00 56.00 56.00 53.00 58.00 60.00 i edeekecuwina -. 21.00 23.00 25.50 26.50 26.50 
Dare ciwuke 56.00 58.00 63.00 63.00 58.00 65.00 68.00 
IO. Si oS vacccun eee 28.00 30.00 30.00 30.00 30.00 30.00 No. 4, 6-foot and longer, mixed lengths, 4”, $18; 6”, $22. 
10”. cecce QO 28.00 30.50 30.50 30.50 ag ys 6” fencing, same as 6”. 
| ns 28.00 29.00 31.50 31.00 31.00 31.0 31.0 All white pine, Nos. 1, 2 and 3, add $1. 
For all white pine, Nos. 1, 2 and 3, nae $1. S1 or 2S, add $1; SISIE, add $1.50; S4S, add $2. 
No. 4, 6 to 20’, 8”, $23; 10”, $24; 12”, $25. Flooring, 5%- or %-inch ceiling, or beveled well tubing, add $2. 
For S1 or 2S, add $1; S1S1E, add $1.50; for resawed, add $2. Drop siding or partition, add $3. 
Drop siding, grooved roofing and O. @. shiplap, 8’ & up, add $3. Well tubing, D&M and beveled, add $4. 
Shiplap and D&M, 8’ & up, add $2. 
No. 1 Piece Storr, SiS1E— SIDING, 4 AND 6”, 4 TO 20’— 
6° 9° 10° 12’ 14’ 16’ re* 20’ 4” 6” 4” 6” 
a Se $26.00 $27.00 $29.00 $27.00 $27.00 $29.00 $32.00 $31.00 
2x 6 26.00 26.00 238.00 26.50 26.50 28.50 29.00 29.00 BDOUEP <ciccccne $58.00 $58.00 It “Aauéss eeeantaeades $30.00 $30.00 
SX S.ccce 2008 26.50 29.00 27.50 28.50 29.50 32.00 32.00 OF uns acaededeceuans 51.00 51.00 Norway, C&better.. 47.00 47.00 
ro 28.00 28.00 39.00 30.00 30.00 30.00 30.00 30.00 D 45.00 45.00 
SX12..00+ 26.00 29.00 31.00 31.00 30.00 31.00 31.00 aes Se es : i 
2x14..... 34.00 34.00 39.00 38.00 38.00 39.00 37.00 37.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $1; D&M or S4S, Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
add $2. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 








The following are f. o. b. 





ARKANSAS SOFT PINE 


mill prices for Arkansas soft pine from actual sales made between Feb. 


4 and 10: 


Flooring Ceiling and Partition Fencing and Boards | S2S&CM—Shiplap 
Edge Grain— 1x3 1x4 Y," 5" ¥,” %” No.1 No.2 No.3 | No. 1 No. 2 No. 3 
A osiieg cn = ** $58.00 Clg. Clg. Clg. Part. | 1x 4” ............$25-25 $14.00 $10.00 | 1x 6% ee seeeeee $26.75 $19.25 $11.76 
S&better ....e.ses ee 73.50 55.50 | pepnette oc ' 5 $52.51 1x 6” .........--- 26.50 19.00 11.75 = es 26.50 22.00 13.006 
Pineau pawns nae Gace | atetter . ce ee eee Eras anae | 14.80 .....cc2c0c: SEO See See | Bede". 555.22... See Se Se 
- Siete atkapheomaneers 53.5 46.00 | en 3 °°" *s 90,00 a cane 29.25 21.00 12. 50 
Flat Grain— i aa baie ah ; cio EWER" . kccccveces SOO Zave IRS | Lath 
B&be So ee ee eee 51.7 47.00 i = Dimension S&E ? No.1 No.2 
Pee eee 40.75 30.25 ental ertcs No. 1 No. 2 WXL a4" eee cece scenes $5.25 $8.45 
No. DN, Na ietae aaa 23.00 20.00 B&better C 12, 14, 10, 18, 12, i, ‘10, 18, | 
es © $54.00 $49.00 16. 20, 1602 Moldings 
Casing and Base 1x & 8%. eeee secu ees 57.00 50.00 er i oy" > oe ag =e 1% and smaller........ 37 percent off 
B&better Ge (a8) eee 32.25 52.00 8.25 2x 6 5.75 . 1% and smaller........32 : 
sits cia eta at $65.00 | 1%, 114, 2x4 to Br. 65.00 s¢ | 19.00 21.50 ax10” «1400-2050. | a. —— 
1x5 & 10”. eo ees 68.0 1%, 1%, 2x10 & 12”.... 68.50 ** 21.50 24.25 2x10" 0 20.50 °N 
Pie OO Aa boone awe s cad ae ae 38.00 A, , x ) 24.50 28,00 2x12” 19.75 20.50 | one sold. 








NORTH CAROLINA PINE 


Norfolk, Va., Feb. 13.—The following prices for North Carolina pine have been obtained f. 0 .b. Norfolk: 
Edge Rough— No. 2 & better No. 3 Box Cull & red heart ; No. 2 & better 
WE sera eases wees $50.50@53.00 $31.50@33.00 $21.00@22.00 $17.50@18.50 | Lath, No. 1.$ 6.00@ 6.35 Roofers, 6”.$24.50@ 25.50 D4S, 6”... .$58.00@62.00 
Le 54.00 @57.00 36.00 @ 39.00 22.00 @ 23.00 verudeeatece 4 No. 2. 3.00@ 3.50 8”, 25.00@ 26.00 8”.... 60.00@ 64.00 
ER Se 57.00 @ 60.00 38.00@ 41.00 22.50 @ 23.50 covccQ@icccee | Paatoly, = 25.50 @ 29.50 *10”. 26.00@27.00 10”.... 62.00@66.00 
| ees 60.00 @ 63.00 43.00 @ 46.00 pnaedOwetas ey eee Sizes, 2”... 2% 2 .50@ 25.50 12”. 26.50 @ 27.50 12”.... 65.50@69.00 
Rough 4/4— | Finished Widths— No. 2 & better No. 3 No. 4 
= errr rt 56.00 @ 59.00 35.50 @ 37.5 24.50 @ 25.50 on =e 21. - Flooring, #x2% and 3” rift....... $79.00 @ 85.00 -@. -@. 
Fs eee 58.00@ 61.00 37.50 @ 39. 50 25.50 @ 20.50 21.50 @ 22.50 D6 and OM... <vaguxes 54.00@60.50  $42.50@45.00 $22.50@25.00 
mee. + Wieumeae cree 63.00 @ 66.00 42.50 @ 44.50 26.00 @ 27.00 22.00 @ 23.00 me, 
- ” Sok alee “partition CURE, WS vcnecnssdacinenniania 33.50@35.00  25.75@27.00 16.00@ 17.00 
Bark strips, al 1 & 2. .$3 5 5.00@2 37. 00 Wee. 1 & Su scclere Dace se $41. 50@ 44, 00 | Ye” © eeevcececoe eeeeeereeee 35.50 @ 37.00 27:00@ 29.00 17. 50@ 19. 06 
elearaave 12.75 @ 13.75 Cull red Wedste ciaskccn: 12.00@ 12.50. ' Partition, 3” .....cccccccccccscece 54.00Q@E60,50 42.50@ 45.00 22.50 @ 25.00 























ny et 


=—=—T\ 


‘ke he fee 


98 AMERICAN LUMBERMAN Fepruary 18, 1922 
Jacksonville, Fla., Feb. 13.—Following is a recapitulation of f. 0. b. mill prices obtained in this territory during the two weeks ended Feb. 11: 
Week ended Feb. 11 Feb. 4 Week ended Feb. 11 Feb. 4 Week ended Feb. 11 Feb. 4 Week ended Feb. 11 Feb. 4 
Flooring Ceiling ous Boards . ‘ Boards 
1x4 B&better .....$39.17 $39.48 7,.x3Y%, No. 2 com.... 10.12 9.03 3&better— No, 2 common— : 
No. 1 com.... 34.95 33.96 | °°" No. % com...) oe. 3.00 te 8 O08 .. 5.5.55 46.80 0.00 1x 8 D48......... 17.50 
No. 2 com.... 15.31 14.00 so 1x10 D4S8 47.00 aaa ix 8 Ghiplap «.... 8 eee 
No. 3 com 7.75 6.49 Siding 1x12 D48 ......... 47.00 ; pb i) 3” |. ae MC ae 
1x3 B&better rift. ..... 61.62 | *?relty a i; & be 12 D4S... epee: — oa 50 TG papers a6 .... 
« rift 52.15 1x6 — tter ..... se. 36.00 5/4x 6 D4S é 50.00 ae Be ae 21.00 20.06 
No. 2 sap rift..... 19.00 No. 1 coms... 35.27 32.86 jniton ieee © oS - Sennen ee 
+e Peg ‘ a5 0: No. 2 | a) -40 ey ads tee sey, . , 
ag: ype lg ged ty nae —_itue oe ....- 5/413 — ae "pbs | | N . - —- ae ani sain 
7 ° ies a ac 9¢ er ee " - paepn te 
90g : —_ at gr er 6” B&better ...... 20.00 ..... aon Png ge — Ay (i a rg es Apo cage (00 
1x6 B&better .......... 38.00 i aa Eon 16.50 16.50 | °/4% ough -..--::. 44.00 50.00 a oe . 
te to tee | Tee 6” No. 2 com..... i) en aes ae” Gee Mill run— 
No 2 poms eee 10,50 . Seine tlie 8/4x12 shortlea TEN. DL.6d ceooee 1x4 & up Kiln dried 21.00 
a ees wee | eae E a ex6 B&better ..... 25.00 28,00 | No. 1 common 1x4 & up Air dried ..... 20.00 
1x4 B&l — 40.50 - MO. 2D COR. BBA iets BS) BORE fo lsc dies 7S | a Shingles 
7 tN ale a i No, 2 com..... 9.29 9.71 BO ES ase a co erane 40.00 eee 4298 - No. 1 Pine. .... ..<:. 3.83 
Ceiling ™ Ix 8 D48......... 35.00... 5x18 No. 1 heart cyp. 5.00 Ke 
1x4 s&better ..... 45.00 41.00 Roofers 1x10 D48S 37.00 40.00 * : r 
J 29 Of : ‘ ES teh pd ‘ 4x18 No. 1 heart cyp. 4.50 
No. 1 com.... 39.09 nts 1x6 No. 2 com.... 17.28 17.83 BEE FOS vole ec ces SOO} hee 4x18 Prime eyp..... 250 
No. 2 com.... 16.54 15.00 No. 3 com 25 Ie yI 
4:x3Y% B&better .......... 34.40 ai ja “0 | No. 2 common Lath 
No. 1 com.... 28.50 32.22 Boards ee OSES 556 crane orenseie auelee 13.00 4’ No. 1 Std. kiln 
No. 2 com.... 12.78 13.60 Beébetter- ge | | eae a ear 17.50 3 4.00 4.00 
7.x8% B&better ..... 28.00 29.33 1x 6 DIS 2.6.00 66% 45.00 ..... Ws GAS. cs sacs 18.00 17.00 | 4’ No. 1 Std. green.. 3.35 ay 
No. 1 com.... 21.76 27.00 hee | er 40.88 a Se ee ee 19.08 17.00 No. 1 tobacco lath.... 3.35 
The following f. o. b. mill prices are taken from sales reported during the week ended Feb. 11 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan 
Alexz- ming- ties 8s Alex- ming- ties- 8as Alex- ming- ties- sas 
andria, ham, burg, City, andria,ham, burg, City, andria, ham, burg, City, 
La. Ala, Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Fencing, S1S Dimension SISTE 
aw 2 be hntitn 3: No. 1; isd’, 16’ erren wcacd 27.67 No. 2 9% ” oe Fy ¢ .( 20.56 
EE EE, RONNIE ne vee OT ee A. cee Other lengths... 26.91 ..... 34.00 28.92 er ee 20.06 |... 16.00 18:43 
C licceress eesee 51.00 65.00 ..... 1x6”, 16’ ...... 27.70 .....  ..... 28.51 18&20’ 19.00 1580 5.00% 
D 51.89 Othe r lengths... venee S80 (O7,97 Sb.b4 2x12”, 10° 19.00 ae: ee 
Sic Ko ccccccce pace MM: cee ccc) INN a Tage VL gem LL aii 
8 F, 53.6% 49.5 >. er ee ee oe E 2. ° oo. o. ae 95 5. centile Jf 
eke ginnliicd ee ee, a ae  pssiers tes 17.84 21.00 16.73 16.85 1820" 2) 2850” i966 22.8 i 
No. 1 ......-- 35.00 39.25 ..... No. 3 i le sngths)— 10’to20’ 21.43 iy ae : 
Bo: 2 asa dicaies Sy 16572 94668 F000 (UK ewan viae 8:27. 9:00) ccs, RS1 er Re Lae as 10.00 
ix4” EG B&better ..... 58.00 aoe. 59.98 1x6” OE eee h 10.39 10.25 10.71 9.84 2x6" 2.0... 0.00, 9.00 6.50 
Be Peekeses ped SO.B2 ieee Boards, S1S or S2S Pe Rr a tree eee Pp mere 
No. 2)........ veces eee, 24600 I222 | No. 1, 1x8”, 14 and 16’.. 28.45 .... .... 29.90 ERR 10.50 iat, Kaa 
FG B&better ..... 44.87 45.00 42.77 47.00 Other lengths. , -.... 88.00 37.50 28.15 2x4 to 12”....... Ra 10.00 8.23 
- pecrespapcleaindeties 4483.2 sagas 2 1x10”, 14 and 16’.. 33.36 ..... 40.50 ..... 
ae : ie "95-96 Ri gn ye Sam: weenie “ss eee Longleaf Timbers 
oe enema: x 6 4 35.5¢ $2 Eee x12”, 14 and 16’.. 38.71 cove ceeee 38.61 . . x i ane 
RB cee ese on OR ED eee ae Other tengths.... ..... GG0 Gas GEG | Me.) 82-BO8, O60, 30" and Gomer 91.45 18.67 
ae eres cage 700 7:70) sca No. 2 (all 10 to 20’) Aes ee oe ies ee ee ee 38:00 21:49 
ix@” No. 2; COC... cccces cans. eee z CD A Be os. s:-s v0.50. 0r9.4 sepae LOD 2O65 Stee TSE as tie ite PT 30.00 23.78 
No. 3, ©.M. 10.65 eae er 19.13 17.00 18.30 18.39 ay 5 at ER ea ee . f 23°01 
RED S24e0niewncanas 10:20 Wao ASAS (sit ST re ae ii 
Ceiling OE iow aries 0% ; 20.92 21.09 19.49 21.93 Shortleaf Timbers 
i ‘ q No. 8 (all lengths)— No. 1 S48, 20’ and under— 
ani “5 weed Me ee 1x6 to 12”... .0...0.. — ee yr ae 18.88 
No. ie Pets es 10/00 . ; 15.25 DO 8 oy gcse aie sie6 Gund 19}00 ..... $400 13:79 ee fre eae ce ene ; 18.51 
wo... ee ee 1x10” ne ee ee ee 12.12 12.57 11.96 OS SBIR OG ahs tem , 20.00 ; 
int eee 37.29 36.00 36.36 88.74 Axe" oe eee ee 11.16 12.66 12.74 
No.1 ............ 22.00 33.00 32.61 33.47 | No. 4, all widths and Plaster Lath 
pI ces canwesas 16.16 13.50 15.96 16.01 jongths tense e aes 6.00 a | a 40m 442 408 aa 
\x4” B&better ........ soo pean or? 47. HO Roofers No: 2) 86%. Bho ea ma 350 3.18 
NO. 1... seen. 38.50. 4... 87. Non DMO? ose caasneans ...» 81.00 
MO): 26 ts.orace esos 10s ~ AO 1x8” ........ |) 38'00 Byrkit Lath 
, MOP DARCY 665.5 dasiecess 21.50 18.77 Ge oneal aie See wave 13.00 7.85 
Partition 1x8” ssier6te cheese, PERM ot Scret EE | eR 12.17 12.00 
1x4 & 6” B&better...... — 16.73 50.50 Shiplap Fe SRE REE a ero n+ 18.00 cae 
No, 1 ......-.+--- . 38. 00 34.84 No. 1, 1x8”, 14 & 16’.. 28.24 29.50 Car Material 
NO, 2 occ sere eeeee 20.00 ..... Other lengths.... ..... 28.51 (All 1x4 and 6”")— 
Bevel Siding — 0 to Other Igts. 27.50 B&better, 9 and 18’... 35.00 as 
No. 2 (10 to 20’)- Win Arava ee aae ikke. Jecuda Sa. Scud 
4x6" B&better ........ 23.00 eas). OO oe 20.16 19.54 17.85 18.92 5’ & mul’ ple Sr weeee 26.60 
eS eee nega. . dopa ee ibs 1x10” errs cee 19.27 20.00 18.00 18.96 No. 1, 10 and 20’. eee: SOO esas ere 
NO. DB ones cces ewe 14.00 14.00 No. 3 (s alt le ngths)— a saane aes) sooee 2050 Ftp 
" , ‘ 2 anc + v0.0 é 
Drop Siding petor 02252055 anizs 79 g209 Td | No. 2 Random...) 17.50 
1x4 or 6” ws better...... 88.53 ..... 388.28 38.93 Grooved Roofing Car Decking 
J or ROK a on : Z 
Noo 2 IDLE 19338 iates 2138 20 53 No. 1, 1x10", 14 & 167... 29.50 | No. 1, 2", 9, 10, 18 of 20 21.59 
No 3... 0000%: Pes cA be 8.5 F Other lengths ... 29.50 a Car Sills 
Finish Dimension, S1S1E “~~ a ae 35.00 
‘ » ¢ . ater say f . ow. 
B&better rough— No. 1, 2x 4”, -. ged jp - ae BO TtO BO” hic vieteo0 are 34.59 
” ‘ a: sacks ores = é wain.o “VLb0 o%. J ” $-¢ 86’ BY 
. ,to err —* anes ree eae 23.21 20.50 20.75 22.52 uD - iG oy > +¥ Fao 32.00 
: a re ee pe 50.75... 18&20’ 24.88 22.0 00 25.94 925 21 ’ me . cove 
2 PES: pert se sien 47.00 51.75 54.2 10’to20’ . 23.84 .. Kia’ | aaenen Stringers 
— ce Le 52.00 53.75 60.25 ox GB” , e 
xia" : wera 25 4 ab ure |. dal aa 18,67 15.25 19.50 80 Pet. heart, 7x16 and 
re Bi tneen sree ee Sawer eee 18.20 17.97 19.19 8x16" 26 to’ 28°..._ 40.00 
5/4 5” & 10” ae eee a ae 6206 ceeee ahd ee 18.70 18.55 18.59 a , 
aaa tent ere a re fe tee 20.31 18.67 21.01 
ee eeeeeereesene eeeee ae seene eee e O°’ t 20” 19,24 3 a ae 
B35 MR Sxe 60.92" was cess sees exees UD UCOD 2x 8”, 10 si as 22.00 Feped 92.45 WESTERN PINE 
B&better Surfaced— |: pl rneien 20.30 18.50 21.94 
1x6 to 12”............ oe eeeee 49.00... a ee 74 rc ea ; ee Ore., Feb. 16.—The following are 
BOR disse orion is SaaS 51. sire NOE Aaa : 21. 24.3 .o. b. mil ices: 
 eeiogaeaeeeeieten BLB1 49.00 4605 52:00 exter oe ee” Eee tee wees ee No.2 No.8 
> Pee eerteor 51.71 48.50 51.41 52.71 ined “Me 2-00 +2, 20.00 ” 9 , 
is and a0". °° ***" 56.57 5L5O 55.05 5831 Be ec cette 22,25 21.26 20.22 | 1x 4”, 10, 12, 14, 18 and 20’......$28.00 $10.00 
ee ee 55.39 53.75 5350 5807 BB aisiers aim 24.46 21.83 21.48 EG 5 iesre.o. 30.0 12.00 
1%x4 to 12”.......... 64.08 ‘ rica 18&20’ 24.85 20.75 22.00 ix 0”, 10; 12. 14.18 and 20" «5.64% 29.00 14.50 
5/4x8” ..........000. ... 58.00 53.75 .... ocion 20, 020’ 24.58 wees eee , 7 , 81.00 16.50 
B/4x8" |... fiir! ig caus ieee; eeeeee pers fie oo. ee 2 enn wees 29.50 15.50 
B/4xb & 107... 60.00 58.67 <...: ie Pape fh Sk Ak oS erry 30.00 15.50 
” “Se re, ee a re ”. De ae 
Tig and Seite ide) 27 00 8000 asia WRe20" <2 31.10 20.28 26.66 | 1x12”, 10 and 20°.......... sree 35.00 17.0 
Leg ae 50. ithe BEeEE. wae ne Ses mS ee ; Tere, : Eade daa as ek oe Soe ; 
6/4 & 8/4x6". 1... ee aslo0 BRODIT | No 2 2x 4”. - reg dd 19.70 22.79 Wer Aas keenne sseeees 81.00 16.09 
C Surfacea— 16° \...)) 19:96 ido TRIS 2La5 | SBLECTS— Bébetter “0” — “D” 
P| SC 18&20’ 20.83 ..... 19.41 23.91 3% 4.6. & 8”, 10’ . hevauraies 7 00 $79.00 $64.00 
Dp (OBO 2XE 10-92" 005 sass eacee COO occse 10’to20’ 2 sews epee ecalsie 00 83.00 68. 
2x 6”, 10° ...... OO 4... BERD BOO | ISSO oo censiccccccses ’ $4.00 89.00 73.00 
Senes Casing and Base imate 15.07 15.75 13.38 1681 | 1x13” and wider....... 99.00 94.00 78. 
dand O"..........00. 59.40 56.46 61.04 ing20""?) 1875 ses 1619 1645 | 5/4,9nd G/4x4” and wider, 00 
oR eie 57.18 2...) 55:87 60.59 10’to20’ . 17.05 ..... 1660 ..... [aun aa Ee ae 
aie he, . ae 18.50 _|.... 16.00 13.64 | 8/4 and wider............ 99.00 94.00 2. 
Bebetter— — 16°: Iwo 1°75 TE85 Ioge | Stor, S28— No.1 No.# No.$ 
1x4 and 6". ...... ait cas ome 18&20’ .. 19.75 ..... 18.08 20.87 5/4 and 6/4..............$53.25 $43.25 $28.25 
, 1% & 2x4 &'6 sisbes swt ieee 10’to20’ BGA <scciucis eGaece. te ROSS RT malate) Sey oie sieceushare sucwee oie ean 53.25 28.25 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Feb. 11.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ending Feb. 11: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.$ No.2 No.$ 
CéBtr. CéBtr. Cé&Btr. CéBtr. 
SEG” ccewe $54.50 $44.50 11%4%3”...$57.50 $44.50 
We hese 51.00 45.00 1%4x4”... 54.50 44.50 
1x6” -. 58.50 41.00 1% x6”... 56.50 44.50 
Slash Grain Flooring 
BER 6 eee $31.00 $29.00 144x3”..,$46.50 $36.00 
1 er 30.00 28.00 14%x4”... 42.00 36.00 
TIO" ccs 32.00 30.00 14x6”... 45.00 38.00 
Vertical Grain Stepping 
$34, 2% and 2x 6 to FA" cc ccwcsie $63.00 $53.00 
Doky, 2 oe OU BREE Sew ce tecmsaaes 65.00 55.00 
Finish, No. 2 Clear and Better, S2S or S4S 
BE, os ot nb eee ee Ree eee $: 4 00 $48.00 
OE ae alenere ca giatac Rie ae alal ore a Mca ol aerate 00 49.00 
oo ee Dre 56. 00 50.00 
EN os exw Ow Ware en ence kis BEER Ow a 58.00 52.00 
Vi, DAzx5 \ 6. 30- ANG 12". kes ens 57.00 51.00 
Pre ee rere re 58.00 52.00 
ra Ph ONE, OWE ES 0s cc neve ten 65.00 59.00 
Ceiling, C&EB and C&EV, and Partition 
%x4"....$28.00 $23.00 %%x6”....$31.50 $26.50 
5x4”.... 30.00 25.00 %x6".... 33.50 28.50 
%x4".... 29.50 23.50 x6” 32.00 27.00 
1x4”.... 31.50 28.50 1x6” 34.00 31.50 
Drop Siding, Rustic 
5x6” $28.00 $22.50 1x6”.....$32.00 $29.50 
1x4” 30.00 24.50 BO sw eeusn 39.00 36.00 
Fir Battens 
ge: eee $ .%5 2" ©, Goo. $ .95 
a” OS Gees csns .80 aah) A > SR 1.00 
Lath 
ity OP TUG oie oes cae wee eekicw ude’ $ 6.00 
Common Boards and Shiplap 
No.1 No.2 
com com. 
2, 1x3 MED TREE ook cieeciciwdcs $13.00 $10.00 
Ga he ease Ahw ed vine eae saa weds 11.00 8.00 
— 6” OOO CT OP ECT RC eee eee 11.50 8.50 
tz &, Leh ee Ce Ce 12.50 9,50 
BEE BIRMOE 66 ic cbc end caemane oaks 13.00 10.00 
14 x8, and *. DIMMER it cdse caucus 15.00 12.00 
IE cigt ina ae(eds e ucluia ene aia Were a ore 13.50 10.50 
14%4x8 Ss as cxnpaianieinsecs 14.50 11.50 
Common Planks and Small Timbers 
TEE ERRMNE ieee Cb ala waela sed ake $16.00 $13.00 
KO ee GE eid cele cancscew es 16.50 13.50 
EI EMA rea cus col dinero a re arava 17.00 14.00 
3x10, SEies GEOL Skike cenwacvense 18.00 15.00 
Common Dimension, S1S1E, 12’ 
No.1 No.2 No.1 No.2 
com. com. com. com 
2x3, 2x4” .$12.50 $ 9.50 2x14”....$16.00 $15.00 
2x6, 2x8”. 12.00 9.00 2x16”.... 17.00 14.00 
2x10”... 33,00 106.60 2x18”.... 19.00 16.00 
2x12” .... 13.50 10.50 2x20”.... 21.00 18.00 
Common Dimension, 2x4”, S1iS1E 
Gaerne $11.50 $ 8.50 Be cases $14.50 $11.50 
ee 12.50 9.50 Seer ae 15.50 12.50 
BG aca 13.50 10.50 ae 17.50 14.50 


Common Timbers, Rough, 32’ and Under 


No. 1 Sel. No.1 Sel. 

com. com. com. com, 
6x 6”...$18.00 $21.00 18x18”. ..$22.00 $25.00 
10x10”... 19.00 22.00 20x20”... 23.50 26.50 
14x14”... 19.00 22.00 22x22”... 25.50 28.50 
16x16”... 21.00 23.00 24x24”... 28.00 31.00 


Common Timbers, 12x12” 
34 to 40’ .$21.00 $24.00 T72to 80’ .$47.50 $50.00 


42 to 50’. 27.00 30.00 82to 90’. 59.00 62.00 
52 to 60’. 33.00 36.00 92.to 100’. 69.00 72.00 
62 to 70’. 39.00 42.00 
Ties, Rough 
Ce $12.00 GES “besa cnewes $14.00 
NER. a cin winrerea Has 12.00 
WESTERN HEMLOCK— 
Boards, $1S or Shiplap 
-~ A? pik 2 No.1 No.2 
com 


com. 
zs - 3. $13. 00 $10. 00 4 sa 
Ere” ces EO 86S.G0 na 00 $10.00 


LS) 0 8.50 14.00 11.00 
se & 10” 12.50 9.50 x 8 10 14.50 11.50 
1x12”.... 13.00 10.00 - 15.00 12.00 

1432 '& 316.50 13.50 


RED CEDAR— 
Common Boards and Shiplap 


1x4”, ....$12.50 $ 9.50 = ae .--$14.00 $11.00 
Ex6"....- 18.00 10.00 1212".... 1450 850 
1x8” -. 14.00 11.00 
Fiume Stock 
pk 1 pi No.1 Bel. 
com. com. 
Fee $15. 00 $18. 00 1x12”....$17.00 $22.00 
1x8”..... 16.00 19.00 1x10”.... 17.00 22.00 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., 


Feb. 15.—The following prices 


paid for yard items, f. o. b. mill, were reported 
today: 
Pre- 
High Low vailing 
Price Price Price 
Flooring 
ia” No. 2 CAF V. Bens « $51.00 $45.00 $49.00 
No. 3 , ee Pare 43.00 38.00 38.00 
2 and better s. g. 34.00 Be) cxeens 
ING te, fia an 6a Peas 30.50 yt Pree 
1x6” No. 2 pm Better: SG: SEOe .siey 37.00 
I OO Ge Bink cncnwes 30.50 , re 
Ste g 
o. 2 and better clear..... 32.00 GEGe” kvees 
Finish 
= BO en k o adeeeens Sree stace «eee 
Casite and: DAGG. <6 .06c aaa 60.00 DE?" c nee 
Ceiling 
5x4” No. 2 and better... 33.00 eo 
NCHISEEP chiala' ares ote are aace 24.50 22.50 22,50 
1x4” No. ee we a | a ree 
TOG ences pae weed 28.00 PG. aaa 
Drop Siding 
1x6” No. 2 and better.... oer 28.50 36.00 
INGE ‘Kaediviaee wean 28.5 28.00 28,50 
Boards and shiplap,. No. 1 
3S GON TO cio ciawdsedcn 50 10.50 11.50 
BEGG we taccuawawat ous cars ie 00 SEOO case 
Dimension, No. 1 S&E 
Qaar, 12 AMG I4" 6 cess ck 12.50 10.50 11.50 


Plank and Small Timbers 


2x4”, 12 to 16’ 


eee 18.50 BOO) sckde 
Timbers, 32’ and Under 
‘tea aawale nnn G 20.00 18.00 


6x6”, S48 


[Special telegram to AMERICAN LUMRERMAN] 


Portland, 
f. o. b. mill are 


1x4” No. 1 clear 
No. 2 clear 
No. 38 clear 
1x3 and 14x4” 


1x4” No. 2 

No. 3 clear 
1x6” No. 2 

No. 3 


14% and 1% No. 
No. 2 clear and 


%x4” No. 2 clea 
No. 3 clea 
iz4” No. 


No. 3 clear 


1x6” No. 2 clear 
No. 3 clear 


Dimension, off Rail B list 


Boards, off Rail 


Small timbers, off Rail B list 


6x6” and larger 


Ore., Feb. 16.—Fir prices today 
as follows: 
Vertical Grain Flooring 
Peer eek ee ee eee $50.00 
ee Te TT ee 47.00 
Di a saa gee we ia bd eae were 34.00 
No. 2 clear and better.... 53.50 
EGO GUO euutecsevaces 38.50 
Slash Grain Flooring 
ear amd Detler. ... 26.6 ccces 31.00 
ToT eTTUTETTT OT Teor Tee 26.00 
CIOMY (OMe DOTIOR ss cc ce ececene 33.00 
GEE Sindnwesannsanniesdacee 30.00 
Vertical Grain Stepping 
2 clear and better........ 62.00 
Finish 
WRC aac arsdu dene eneus 52.00 
Ceiling 
ae 2) 30.00 
 diidicniandetwtudnnl en 22.50 
2 clear and better. ....scceccus 31.00 
Marae Wace eae wee ae ae ee 26.0C 
Drop Siding and Rustic 
WI NOs Skate ee ce take 32.00 
cheannenees Kehekadeuaaee 28.50 
Miscellaneous Items 
Rwiede dawaiawae cue 7.00 
TM tere cekd dw ed waa ad 7.00 
es onde ala aaah 6.00 
timbers, off Rail B list.... 8.00 
Fir lath, per thousand, green.............. 6.00 


RED CEDAR SHINGLES 


Seattle, Wash., 


mill, are: 


Feb. 11.—Eastern prices, f. 0. b. 


RITE-GRADE INSPECTED 


Extra stars, 6/2 
Extra stars, 5/2 
Extra clears ... 
Perfects, 5/2... 
Eurekas ....... 


Extra stars, 6/2 
Extra stars, 5/2 
Extra clears ... 
Perfects, 5/2... 
Eurekas ....... 


4 Bundles 5 Bundles 
ida aaetate $1.99 $2. nO 
pike eted 2.27 2.85 
errr 2.60@2.64 3.25@ 3.30 
ee wetaue 3.05@3.09 3. '80@3 85 
tenanees 2.90@2.95 eeadeonés 
eke nen 3.65 @3.70 er ae 

ORDINARY STOCK, First GRADES 

rtindas $1.95 3 2.45 
Peer Tee 2.2 2.80 
Se aae ae 2.! 53 3.15 
ae hkuaee ee 3.75 
Peer rT 2.80@2.85 eee XAre 
aa qaawae 3.55 @3.60 aaetee 


ORDINARY STOCK, 


SECOND GRADES 


Common stars, 6/2......$ =? 59 $$ .70@ .80 
Common stars, 5/2...... 3@ .71 80@ 90 
Common clears ...-cccoe i ‘200 1.28 1.50@1.60 
OLD PACK, OLD GRADE 
Per M. 

nT WE Ces eisivecaudeuendonad’ $2.40 
DEREEe BEES Uf aids cccenccnsamnacaces 2. 80 
EE OME Sb edcccnevaecwadeadasaaee can 3.104 3.20 
MOVING USES cde nrcaaadhebaenavee en 3 -70@3.T5 
[oo re er ee ee 3. 80@: 3. 90 
PORIOCTIOND 26.5. 6ei ceed eeeddawandecaas 4.80@4.90 

BRITISH COLUMBIA Stock 

(United States Exchange) 

Per Square Per 
>> > > > Ge Pereerree. yf $3.95@4.05 
ONRUNN, oe dace veda dave 3.73 @3.79 5.05@5.15 
p> ET SE | Sere ee 1.35@1.43 1.80@1.90 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Feb. 16.—The following are 
prices prevailing here today: 


Way Dead a cccede we dewdwdewiesamen $71.00 
SE EE tca cs aedeconea tenes 61.00 
Bevel siding, ipx4 Sdtntenasenecdhensqaune 3.00 
aeceia's PR Ore 
TMU <cntianWeghdeswideudeacendéuecdasas 6.50 
Factory stock, Mittecatwadiwdeoucdahaewns 32.00 
Mitt teevidawevdcasencadec 38.00 

Se Weatitveedcdvudsenoewa 43. 
raewbckdaVidcadtentsaenus 43.00 
re en ree 45.00 
Common rough dimension................ 21.00 
BIG: DUNNE, SUGO ee <ntaneedeencscusseue 15.00 
OO EE ee eer 18.00 


CYPRESS 


Cincinnati, Ohio, Feb. 13.—The following are 
average prices today f. o. b. Cincinnati: 

Rep Cypress— 4/4 5/446/4 8/4 
WA nddécntdwes $115 $120 $130 
Selects ....... 100 105 
a 55 65 70 
No. 1 com. ran. 

widths ..... 37 42 45 
No. 2 com, ran. 
WHEE eaid-u 26 30 32 

YELLOW CyprESS— 

i /’ Soevereree $ 95@105 $110@115 $125 
Selects aa waaaa 75@ 80 85@ 90 95@100 
re 48@ 53 65 68@ 75 
No. 1 com. ran 

widths ..... 35 40 42 
No. 2 com. ran. 

widths .... 25 28 30 


MAPLE FLOORING 


The following are current prices on maple 
flooring f. o. b. Cadillac, Mich., basis: 


Face Clear No.1 Factory 
Sp 8 ee $ 60.00 $45.00 $ saax 
pi Va 8) ee 85.00 58.00 15.00 
via ree 87.00 63.00 23.00 
Ue) 90.00 65.00 25.00 
SO le 85.00 65.00 30.00 
ROPIGE wawaeneane 100.00 75.00 30.00 
TEsIGEEIE «cndudewas 95.00 75.00 35.00 


For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


Chicago, Feb. 15.—Trade in northern pine is 
quiet, neither industrial nor retail demand hav- 
ing as yet shown the improvement expected. 
Stocks at mill points are ample, tho not heavy 
so far as the higher grades are concerned, but 
prices have shown no change, and are not ex- 
pected to decline, as manufacturers feel that 
price cutting would not stimulate demand, but 
that the only reasonable thing to do is to await 
the general business improvement which in itself 
will remedy existing lumber trade conditions. 


Minneapolis, Minn., Feb. 13.—Buying shows 
some increase, mainly from factories, which ex- 
pect a shortage in uppers. Railroads find car ma- 
terial short at western mills and are turning to 
this market. The call for common boards is not 
active, but shows some improvement. Some re- 
tailers have been agreeably surprised by the 
response they get to solicitation of orders, and it 
begins to look as if country trade would not be 
so dead after all this coming spring. 


Buffalo, N. Y., Feb. 15.—Demand for northern 
pine, especially good merchantable grades, is 
showing improvement in some sections. More 
business is being done in the cities. Prices in 
most grades are firm, but in the lower grades a 
declining tendency is shown and wholesalers have 
had to make frequent revisions downward. 


North Tonawanda, N. Y., Feb. 13.—Little im- 
provement in demand is reported. Inquiries are 
somewhat more active and dealers look for active 
consumption early in spring. Most orders being 
filled are mixed. Prices are holding unchanged. 


Boston, Mass., Feb. 15.—Buying is light, altho 
better than a month ago. Quotations are fairly 
firm. Wholesalers urge that restricted production 
and light stocks in first hands indicate higher 
prices later on. 


WHITE CEDAR 


Minneapolis, Minn., Feb. 13.—Buying is light, 
but there is considerable inquiry. Producers 
have less stock than a year ago and are putting 
in only a fourth to a third of last winter’s pro- 
duction. Retail yards have few posts on hand, 
and are beginning to stock up conservatively. 
Pole buying is expected to pick up soon. 
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better, leading to greater strength in oak and 
maple uppers. Buyers seem to think there will 
be no advance for a while and are holding back. 


St. Louis, Mo., Feb. 14.—The demand for hard- 
woods is very light. The yards here are not 
taking on any additional stock to speak of. The 
box manufacturers are doing little, and while 
furniture manufacturers are using more hard- 
wood they are not inclined to buy. There is little 
doing in either soft maple or gum. 


Kansas City, Mo., Feb. 14.—There is only a 
very small demand for the lower grades of hard- 
woods and even the furniture factories, which 
not long ago would take nothing but FAS stuff, 
are finding the market for high grade furniture 
rather slow and are buying more freely of items 
that go into the cheaper house furnishings. 
There is a good call for No. 1 and No. 2 common 
gum and for oak flooring stock. Oak and gum 
trim also is in fair demand. The season of road 
work is approaching and there is a good inquiry 
for heavy rough bridge timbers and flooring. 


New Orleans, La., Feb. 13.—By general agree- 
ment the gain in demand has not been marked 
or general. Upper grades principally are wanted, 
and their scarcity helps to maintain their prices. 
Inquiry is definitely improving. The lowers still 
constitute something of a problem. 


New York, Feb. 13.—Prices in hardwoods are 
gradually working toward higher levels. In- 
quiries have shown improvement in the last week 
and there is a better demand for No. 1 common 
and better grades in chestnut, poplar, oak and 
gum. Stocks are low on all good items. There 
is quite an active call for flooring and trim. 


Buffalo, N. Y., Feb. 15.—Hardwood buying is 
confined largely to immediate needs of industrial 
plants. Furniture factories are not taking much 
stock and automobile plants show hesitancy, 
owing to severe competition. Builders expect to 
make increased purchases soon. 


Boston, Mass., Feb. 15.—Reports indicate a 
steadily growing volume of hardwood business. 
There have been no noteworthy price changes 
this week, but quotations reflect more strength. 
Furniture manufacturers’ recent inquiries indi- 
cate a more satisfactory volume of orders. Or- 
ders from the house finish trade have been 


1 Ph = A increasing. Piano manufacturers are again buy- 
universal FREE power. Decide today to take ad ing. The automobile trade is developing slowly 
but steadily. Quotations: FAS, inch; ash, 


white, $110 to $115; basswood, $90 to $105; beech, 
$80 to $85; birch, red, $150 to $155; sap, $120 to 
$130; maple, $95 to $100; oak, white, plain, $125 
to $135; quartered, $155 to $160; poplar, $125 to 
$135. 


Baltimore, Md., Feb. 13.—Hardwood orders are 
coming out more freely. Price lists are without 
important changes, but the trend appears to be 
toward a higher level. Mills are going ahead 
with operations. Assortments at producing 
points are in not a few instances badly broken, 
and the yards must make extensive replace- 
ments. 


Columbus, Ohio, Feb. 13.—There is considerable 
demand for the better and medium grades of 
hardwood. Buying is equally divided between 
retailers and factories. Box concerns are taking 
a fair amount of low grade stock. Firmness 
characterizes prices. Prices of oak at the Ohio 
river are: 


EASTERN SPRUCE 5-inch and up, 8-foot and up, S1S, bring $30 to $33. ___ No.1 No.2 No.8 
Matched boards, t0-, 12-, 14- and 16-foot, clipped, FAS com. com, com, 

Boston, Mass., Feb. 15.—The eastern spruce are $32 to $84. Quartered prere eceua arate $150 $85 $50 
market is more active. Quotations are stronger, Plain... eee eee eee 115 65 40 $20 


altho 


occasionally lower figures are made on HARDWOODS a 
yard dimension. Straight orders for frames, Cincinnati, Ohio, Feb. 14.—The hardwood mar- 
while comparatively few, are at list. Production Chicago, Feb. 15.—The local hardwood trade, ket continues spotty, tho the demand in some 
is limited and a fair demand absorbs it. Log tho steadily improving, has not yet reached the jnstances is showing improvement. There is 


input has been unusually light. Some expect ad- 
vances; others say Coast fir competition will have 
a serious effect. Wholesale quotations on rail 
shipments, f. 0. b. Boston: 


point where it could be characterized as active. 
However, the feeling among distributers is bet- 
ter, as signs are that an improvement in business 
is coming. Inquiries are numerous and orders, 





good inquiry for poplar, chestnut and plain oak. 
Prices are mainly unchanged, but a few, owing 
to scarcity of supply, have advanced. 


HEMLOCK 





: ;, , _ 16’ »G8" ©2082" 2a" £6" Be’ Bo” Se* Bh’ 86? 38% aca? 
8-inch and under.........5 B42 «6 $44 «$45 45 $46 $47 48 $49 5 D BD $5: D 5D ; 
‘aa: .....-.......... ae be ee 340 $47 346 349 $50 3 $35 $33 Soa 335 $55 Chicago, Feb. 15.—The hemlock market has 
: 8’ 10’ 12’ 14’ 16" 18’ 20° 92" 2h’ 26° 98" 80° 382° 8h’ $6" 38°! 40° shown no reportable change during the last week, 
hn --$44 $45 $46 $46 $47 $48 $48 $49 $50 $51 $52 $53 $54 $55 $56 $57 $58 trade in this territory remaining restricted, not 
2-inch...$46 $47 $48 $48 $49 $50 $50 $51 $52 $53 $54 $55 $56 $57 $58 $59 $60 only on account of the general quietness of the 
There is a fair demand for random at rather lumber market, but due also to competition from 


tho still mostly for small lots, are forthcoming 


: . southern pine. Mills, however, exert no pressure 
from a wider range of consuming interests. None 


firmer prices. Some Canadian producers appear 





to have turned their stocks into cash and now 
quote nearer Maine prices. Lower prices are in- 
variably explained by quality. Rardom quota- 
tions: Provincial, 2x3 to 2x7, $30 to $32; 2x8, 
$36 to $38; 2x10, $39 to $40; Maine, 2x3 to 2x7, 
$32 to $34; 2x8, $38; 2x10, $40. Spruce boards are 
still quiet, but firm. Random covering boards, 


of the different woods has during the last week 
been featured by any marked development, either 
as to demand or prices. 

Minneapolis, Minn., | Feb. 13.—Buying still is 
rather light. There is some call for furniture 
stock, however, and the movement of flooring is 


on the market, as their stocks are none too heavy 
and demand and prospects in the East and in the 
Wisconsin-Michigan territory are good enough 
to encourage the manufacturers in their firm 
stand. 





New York, Feb. 13.—Orders placed for hem- 
lock are growing in size and the western variety 
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is growing greatly in favor in this section. The 
supply is more than equal to the demand, but 
the business is picking up well. Prices are hold- 
ing firm and wholesalers feel more encouraged 
over the situation. 





North Tonawanda, N. Y., Feb. 13.—While active 
buying for spring is not expected before next 
month, retailers show an increasing disposition 
to place orders for prompt delivery. Inducements 
that are now offered for such orders will not 
be available when active consumption begins, as 
stocks will be less plentiful and higher in price. 


Boston, Mass., Feb. 15.—Hemlock is quiet, but 
quotations hold up well. Really good eastern 
hemlock is scarce. Clipped boards, 10-, 12-, 14- 
and 16-foot, bring $32. Boards are coming from 
Pennsylvania, but the freight makes them cost 
about the same as eastern lumber. Very little 
demand for dimension is reported, but offerings 
are correspondingly light. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Feb. 11.—In the fir market there 
are substantial signs of activity in intercoastal 
and Japanese trade, with some inquiries from 
Australia and Hawaii. In other drections the 
industry continues to mark time. For most part 
stocks are low and badly broken. Probably not 
more than 70 percent of the mills are running, 
there having been a slight curtailment of opera- 
tions as compared with last week. 





San Francisco, Calif., Feb. 11.—The California 
demand for fir cargoes is light. There is a better 
demand in San Francisco territory than in south- 
ern California. Heavy shipments to San Pedro 
have resulted in congestion. There is some un- 
sold random there. Oregon and Washington mills 
are short of logs and some orders for clears have 
been turned down. Vertical grain flooring is 
selling here at about $12, $10 and $5 over List B 
for Nos. 1, 2 and 3, respectively. Common di- 
mension, 2-inch, is $5 off list, and 1l-inch is $4 off. 

Chicago, Feb. 15.—The Douglas fir market pre- 
sents no outstanding feature this week, following 
essentially the same channel as during the last 
few weeks. Demand has shown a slight expan- 
sion, but withal is still dull. Orders that are 
offered in the meanwhile are as hard as ever to 
place, on account of the unsatisfactory stock 
situation at the mills. Tho softer prices are 
occasionally rumored, there has been no actual 
change, quotations appearing to be firmly held 
at last week’s level. 


Kansas City, Mo., Feb. 14.-Fasier prices have 
resulted in a better demand for fir, with require- 
ments spreading over the list a little better than 
a few weeks ago, when demand was running very 
strongly to uppers. 


New York, Feb. 13.—Fir has started to move 
in much better volume since the beginning of 
the month. Shipments to this territory are 
large and are meeting with ready absorption. 
tetailers are increasing the size of their orders. 
No rise in price occurred, but an advance is 
looked for. Spruce is about holding its own and 
no price change is noticeable. 


Boston, Mass., Feb. 15.—In some instances re- 
tail yards are reported to be buying more fir than 
eastern spruce for ordinary house construction. 
The improvement in building, both actual and 
prospective, is encouraging retailers to buy more 


freely, 
WESTERN PINES 


Chicago, Feb. 15.—Local distributers say that 
business with out-of-town millwork manufac- 
turers is quite satisfactory, but that Chicago re- 
mains one of the dullest spots on the map. Other 
industrials are still backward in their purchas- 
ing, and tho retailers show greater interest in the 
market and are sending out more inquiries, they 
buy with the greatest caution and are not dis- 
posed to speculate regarding their spring require- 
ments. Prices are stronger on all grades but 
Nos. 3 and 4, the former still showing a weaken- 
ing tendency and the latter being unchanged. 


San Francisco, Calif., Feb. 11.—While sales of 
white and sugar pine have been somewhat light 
this week, there are many inquiries and some 
shop is moving. But stocks of shop and better 
are getting very short. There is very little 8/4 in 
Nos. 1 and 2 shop. Prices have stiffened on all 
grades of shop, and uppers generally are firmly 
held. There is a great deal of snow in the moun- 
tains and it is likely that the mills will get a late 
Start. 


Kansas City, Mo., Feb. 14.—Stocks in Cali- 
fornia and the Inland Empire appear to be badly 














Redwood roof boards eliminate condensation 
of moisture in mills, and resist rot in moist 
atmosphere. Peculiar and uniform cellular 
struéture of wood gives Redwood its remark- 
able insulating qualities. Send for booklet 


“Redwood for the Engineer. : 





California 
“Redwood 
Lasts 


Redwood’s well-known 
resistance to rot, decay and 
fire makes it the most dura 

ble wood for building pur- 
poses. A redwood log bur- 
ied for 600 years, dug up 
and sawn into first-class 


lumber, serves to illustrate 








7 Redwood’s unusual rot- 


resisting qualities. 


Redwood has exceptional 
manufacturing qualities too, 
It is light—saving freight 
easily worked, holds a 
tight joint and when prop- 
erly seasoned will not crack, 
shrink or warp. 
Write today for our inter- 
esting free booklets: «*Cal- 


ifornia Redwood Homes,”’ 
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Paper Co., Stevens Point, Wiscon- 
in; L. A. De Guere, Architect and 
Engineer, Grand Rapids, Wis, Re- 
duétion of the fire hdzard a chief ad- 
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Example of Redwoodlatticetruss, used 


«<How to Finish Red- 
Consolidated Water Power and wood,”’” «<«California Red- 
wood for the Engineer,”’ 
«<California Redwood 
Block Paving’’ and ¢*Spec- 


ntage of Redwood trusses and salty Uses of Redwood.’’ 


oofs. Send for booklet ** Redwood 
Lattice Trusses.” 


Redwood Sales Company 


216 PINE STREET 
SAN FRANCISCO 


Exclusive Eastern representative of the 


following mills: 


Albion Lumber Company Holmes Eureka Lumber Co. 
Bayside Redwood Co, Little River Redwood Co, 
E. J. Dodge Company 
Dolbeer & Carson Lumber Co. 
Hobbs Wall & Co. San Vincente Lumber Co, 


Northwestern Redwood Co, 

















ese © hes 


@rwes erm ere 





102 


AMERICAN LUMBERMAN 


FEBRUARY 18, 1922 
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Retail Yard Sale 


Few woods are as well fitted by 
nature to meet the diversified require- 
ments of the retail yard trade — to 
meet the demands of builders for 
economical and lasting construction 


“Cis 


SOFT TEXTURED MISSOURI 


Yellow Cypress 


We don’t have to tell you that cypress is one 
of the most durable of woods and that in the 
yellow variety it works easily and has an attrac- 
tive grain. But we want to impress upon you 
that we’re producing a very fine quality of lum- 
ber, that in the lower grades our lumber is re- 





Oak, plain and quartered; 
Gum, Cottonwood, Soft 
Maple and Soft Elm. 


Band Mills: 
Deering, Mo. 





markably free from peck and shake. 
. percentage of 14’ and 16’ lengths. 


WISCONSIN LUMBER COMPANY 


Large 


Write us for quotations. 


Sales Office:— 
CHICAGO, ILL. 

















broken and it is particularly difficult to get shop 
lumber. No. 2 stock also is scarcer and prices 
have been moved up. 


New York, Feb. 13.—The market in western 
pines is displaying a much better tone and a 
good seasonable business is being done. Prices 
are firm to strong. Stocks of No. 3 common dry 
jumber are badly broken. Stocks of No. 2 com- 
mon and shop are also short. 


Buffalo, N. Y., Feb. 15.—An easier market pre- 
vails in Idaho pine and the California pines in 
Nos. 3 and 4 grades and reductions of $1 are re- 
ported. Sales of good stock are not quite as 
heavy as they were recently. Many buyers are 
said to be carrying lumber they bought last fall. 


Boston, Mass., Feb. 15.—Some local distributers 
report more orders received. Prices look firm. 
Few large buyers are in the market with in- 
quiries, but stocks hereabouts are moderate. 
Quotations on future deliveries show an upward 


tendency. 
REDWOOD 


San Francisco, Calif., Feb. 11.—The redwood 
market is pretty firm. Altho there is no heavy 
buying, all mills are filling California orders and 
there is a good eastern demand for siding. The 
new price lists for cargo and rail business on the 
Pacific coast, effective Feb. 1, are giving satis- 
faction as a rule. According to discount sheets, 
there were some reductions in certain short 
lengths of clear and sap clear, while 1x4- and 
1x6-inch advanced $3. The mills, generally, are 
short of dry clears and plan to make good cuts 
this year. 


Kansas City, Mo., Feb. 14.—Several price re- 
visions have been made on the redwood list 
owing to scarcity of stock. Wide siding is in 
good demand, but is none too plentiful. There is 
a fair demand for moldings and other factory 
stock. 


New York, Feb. 13.—The volume of buying in 
redwood is light, but numerous inquiries be- 
speak an early increase. The start will come 
from the building trades. Stocks are normal for 
the season and prices are holding. 


Boston, 
quiet. 


Mass., Feb. 15.—Demand is rather 
Prices hold fairly steady, however, within 


a narrow range. Sellers report mill stocks of 
dry lumber are light and would not be surprised 
if their lists were advanced, particularly on the 
higher grades. 


SOUTHERN PINE 


Chicago, Feb. 15.—While twenty-two labor 
unions have accepted the Landis wage award, 
ten are still obstinately refusing to do so, result- 
ing in continued uncertainty regarding local 
building developments and consequently in a 
slowing up of the building material market. At 
the same time, the middle of February witnesses 
a rather remarkable volume of home and apart- 
ment construction work, especially in the city’s 
outlying sections, and prospects are that what- 
ever the developments in the labor controversy 
are, there will be much work undertaken this 
spring. Large numbers of building permits are 
being taken out, and architects report much fig- 
uring; but the fact-remains that much work de- 
pends on the outcome of the labor controversies 
and that failure to negotiate a settlement natur- 
ally will exercise a tremendously restrictive in- 
fluence on the Chicago lumber market. Mean- 
while, trade in southern pine has shown but 
little expansion, but prices are generally firmly 
held. 


Kansas City, Mo., Feb. 14..—-Demand for south- 
ern pine still is lagging behind the hopes of sales 
managers, tho some of them say that the volume 
of business so far this month has been better 
than in January. Prices, as a rule, are easy on 
most items and in a few cases tend somewhat to 
weakness. The big mills, however, are holding 
firm to their latest lists which made few and 
only small changes over December prices. 
Country trade is very slow and city trade is 
confined to the larger towns in the West. 


St. Louis, Mo., Feb. 14.—Not much improve- 
ment, if any, is shown in the demand for south- 
ern pine. Dealers hold up placing business. On 
the other hand, the manufacturers are holding 
firm and the market shows no change. 





New Orleans, La., Feb. 13.—Bookings and 
shipments registered a gain for the week, while 
production declined slightly according to today’s 
reports. Continuance of active inquiry is hailed 


as a sign of further improvement. With a few 
exceptions involving inactive items, prices are 
said to be well maintained. Export inquiry and 
outlook are reported improved also. 

New York, Feb. 13.—Good stocks are on hand 
and business has been picking up to some ex- 
tent. The improvement is slow but steady, with 
a slight stiffening of prices apparent. A more 
rapid improvement was expected by this time. 
More cargo shipments were received this week. 





Boston, Mass., Feb. 15.—Inquiries indicate that 
many retail yards will have to buy a lot of lum- 
ber to take care of spring trade. It is not so 
hard now to close sales. There is still a fairly 
wide range, but hesitant buyers are not being 
offered concessions so freely. No. 2 common 
pine roofers, 6-inch, properly kiln dried, have 
sold lately for $32.50, altho very ordinary ones 
sometimes go for $5 less. Longleaf dimension 
is receiving more attention and prices look firmer. 
Flooring and partition are moving better also. 
Top prices reported this week: Flooring, 1x4- 
inch, A rift, $81.50; B rift, $77.50; C rift, $69.50; 
Bé&better flat, $62. Partition, B&better, $63. 


Buffalo, N. Y., Feb. 15.—The southern pine 
trade is not as active as several weeks ago and 
prices are not as strong. It is stated that a good 
many buyers took hold in January. The weather 
has also been against building. Dealers report 
considerable flattening out in their sales. 


Cincinnati, Ohio, Feb. 14.—There was little 
change in the general southern pine market. 
The demand still is light and prices are station- 
ary. Buying is hand to mouth. 


NORTH CAROLINA PINE 


New York, Feb. 13.—Manufacturers are hesi- 
tating on selling for future delivery on present 
prices. Roofers, flooring and siding are selling 
well for the season, and the last week has seen 
a change for the better. Prices have been 
stiffening on a great many items. It is increas- 
ingly difficult to fill mixed cars. Stocks of No. 2 
and better are becoming exceedingly scarce. 


Buffalo, N. Y., Feb. 15.—Trade has fallen off 
somewhat in North Carolina pine. Millmen have 
been withdrawing some of their stock offers 
here, owing to lack of material. Prices are 
easier; 6-inch roofers now being sold at $28.50, 
and a rather large number of transit cars is up- 
setting the market. Wintry weather has cut 
down building. 


Boston, Mass., Feb. 15.—North Carolina pine 
quotations look stronger. Demand also is im- 
proving. For 4/4 rough edge under 12-inch 
some quote $62.50 f. o. b. Boston and it is doubt- 
ful if any good lumber can be had for less than 
$58. Rock bottom shortleaf prices are: Flooring, 
1x4, A rift, $70; B rift, $65; C rift, $54.75; B&better 
flat, $53.50. Partition, B&better, $55.25. For 
6-inch boards which will pass muster, $27.50 is 
about bottom. 


Baltimore, Md., Feb. 13.—The North Caro- 
lina pine trade here has tended toward becom- 
ing more active and remunerative. Further re- 
duction of stocks on the wharves was effected, 
while the trend of prices was toward firmness. 
Some of the box makers are in the market again. 


CYPRESS 


New Orleans, La., Feb. 13.—Virtually un- 
changed is the local market report again today. 
No change of price is noted—with the single ex- 
ception of quotations on new grades of No. 1 
common: Selected No. 1 common is quoted at 
$7 above the old No. 1 common, and the new No. 
1 common is quoted $8 below the old grade. 


Kansas City, Mo., Feb. 14.—Cypress salesmen 
who want orders have to go after them, especially 
in the cities. Demand is only fairly good, but is 
encouraging in that straight cars are becoming 
more numerous. Prices here show no particular 
change. 


St. Louis, Mo., Feb. 14.—A little activity is be- 
ing shown in the upper grades of native stock, 
but the lower grades are exceptionally dull. The 
demand for Gulf coast stock is quiet. 


New York, Feb. 13.—Cypress is scarce in tne 
high grades and the low grades are dragging. 
The trade has livened up a bit in the last week. 
Prices remain unchanged. Inquiries are good 
and mean business. 


Buffalo, N. Y., Feb. 15.—Cypress trade is slow 
and owing to the cold weather the inquiry has 
dropped off. Stocks are not excessive anywhere. 
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Wholesalers look for an increase in demand for 
interior trim within the next few weeks. Prices 
are steady. 


Boston, Mass., Feb. 15.—Wholesalers speak of 
the demand for cypress as really good. Prices 
are firm. The fact that quotations do not fluctu- 
ate much makes buyers willing to place orders 
freely as requirements develop. Quotations: 
FAS, 4/4, $103 to $108; 5/4 and 6/4, $108 to $113; 
8/4, $114 to $121; selects, 4/4, $85 to $91; 5/4 and 
6/4, $90 to $96; 8/4, $102 to $107; shop, 4/4, $55 to 
$60; 5/4 and 6/4, $65 to $70; 8/4, $73 to $78. 


Baltimore, Md., Feb. 13.—Cypress stocks are 
still low, and mill output does not suggest trou- 
blesome accumulation. Prices are well main- 


tained. 
° SHINGLES AND LATH 


Seattle, Wash., Feb. 11.—Red cedar shingles 
are in much the same position as a week ago. 
They are hard to buy and hard to sell. The 
market is practically stationary. About 55 per- 
cent of the Washington mills are running. With 
the weather more favorable, it is probable that 
inland mills will begin to resume. Logs prices 
are stationary, with this change in the outlook— 
rafts have been offered, with no takers, whereas 
a short time ago all available logs were snapped 
up eagerly. 


Minneapolis, Minn., Feb. 13.—Retail buyers are 
in the market for shingles they can buy to ad- 
vantage, and transit cars attractively priced are 
sold easily. As a rule prices are firm and sup- 
plies reduced. Most yards are standing pat on 
present stocks for a while. 


Kansas City, Mo., Feb. 14.—The market here 
has shown practically no change in the last week. 
Demand has not improved and prices are weak. 
British Columbia XXXXX stock having dropped 
to $3.90. About the best price dealers here are 
getting is $3 for clears and $2.30 for stars. De- 
mand for lath and siding is fairly good and prices 
on both items are firm. 


New Orleans, La., Feb. 13.—Demand for shin- 
gles and lath registers little change, by local 
report. Cypress shingles are in seasonable de- 
mand, while cypress lath are sold in mixed cars 
only, as a rule, with the exception of the 32-inch 
lengths, which can be had in straight cars. Ac- 
cording to one report, the demand for cypress 
lath about equals current production thereof. 
Prices by report rule unchanged. 


Boston, Mass., Feb. 15.—There has been some 
shingle inquiry for spring delivery at prices 
then prevailing. Good extra white cedar can be 
had for $5.50, the very best being quoted at $5.75 
and ordinary down to $5.25. White cedar clears 
are offered at $4.25 to $4.75. Demand for imme- 
diate shipment is quiet. The best British Co- 
lumbia red cedars bring around $6. The lath 
market is firmer. Some houses get $8 for 1%- 
inch from outside yards. For 1%-inch lath the 
top price is $9 and there has been dealing at 
$8.50 and $8.75. Retailers in and around Boston 
are more disposed to buy now, but are still very 


cautious. The best business comes from around ' 


New York, Philadelphia and Pittsburgh. Clap- 
boards are still quiet, but are very firm. Clears 
bring $115 and extras $120. Furring looks fairly 
strong at $30 to $32 for 1x2-inch, but business is 
slow. 


New York, Feb. 13.—Eastern spruce lath took 
on a little boom this week. Lath are scarce and 
quite a deal of speculation is going on. They are 
selling at $8.50 and will shortly go to $9. The 
advance is expected to continue. Shingles are 
showing a tendency to weaken somewhat. 








Buffalo, N. Y., Feb. 15.—The shingle market is 
quiet, but the inquiry is increasing, retailers evi- 
dently desiring to keep up their stocks. Quota- 
tions do not show much change, extra clears be- 
ing $4.94, while stars are a trifle lower at $4.03. 


Columbus, Ohio, Feb. 13.—Firmness character- 
izes the shingle market. Retail buying is in- 
creasing slightly, stocks not being large. Re- 
ceipts are small as a rule. Prices are firm, red 
cedar extra clears selling at around $4.85 to $4.95, 
and stars at $4.45, Columbus. Lath trade is 
quiet and prices are somewhat irregular. 


WEST COAST LOGS 


Seattle, Wash., Feb. 11.—Log prices un- 
changed: 

Fir: No. 1, $24; No. 2, $17; No. 3, $12. 

CreparR: Ten percent base, $22. 

HEMLOCK: No. 2, $14; No. 3, $12. 

Sprucp: No. 1, $26; No. 2, $18; No. 3, $13. 





Cut this advertisement out and file 
it. It is the second of a series which 
will appear in every issue during 
the year. This series forms a com- 
plete story of Redwood production 
and use. 


Next week’s advertisement will / 
show what a Redwood looks like as 

it lies in the forest—a hundred or , 
more feet of branch-free, knot-free } 
trunk of big diameter. 


The beginning of 






















variations than Redwood. 


2067 McCormick Bldg. 
Chicago 


311 California St. 
San Francisco 
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Redwood’s usefulness 


ECAUSE of the enormous size of the Redwood 

trees, special extra-heavy equipment is required 

in logging these giants, though the first operation in 

getting the tree down needs only the standard woods- 
man’s tools—the axe, the saw and wedges. 


Tall and straight, free from branches for many feet 
from the ground, a Redwood yields more high grade, 
clear lumber than any other tree in the world. 


A natural, odorless preservative, which permeates 
every fibre of Redwood during its many years of 
growth, gives seasoned Redwood unusual resistance to 
the development of the fungus of decay. For exterior 
construction, no wood will last longer, or be less 
affected by earth moisture or exposure to climatic 


For detailed information on Redwood prices, grades, sizes an? 
milled products, write our New York or Chicago office. 


THE PACIFIC LUMBER CO. of Illinois 
841 No. 40 Rector St. Bldg. 


THE PACIFIC LUMBER CO. 
Central Bldg., 6th and Main 


Export Company } 
A. F. THANE & CO., 40 Rector St., New York City 
311 California St., San Francisco 


e Pacific Lumber Co. 


The Largest Manufacturers and Distributors of California Redwood 





New York City 


Los Angeles 
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MAHOGANY 


Boston, Mass.—Feb. 15.—A 4,000-ton cargo of 
African mahogany logs is being unloaded. Or- 
ders for some of it are booked. A general ad- 
vance, particularly on higher grades, would not 
surprise close observers. Piano and phonograph 
manufacturers are showing more interest. Fur- 
niture manufacturers also are inquiring. Con- 
cessions are being given on large orders, but for 
ordinary business quotations range: 


4/4 5/4, 6/4 E 8/4 10/4 & 12/4 
VAS sccscaseaae $220 $230 
No. 1 com... 150@160 160@170 170@180 


No. 2 com... 95@100 105@110 115@120 


The full range on veneers is 2 cents to 10 cents 
a foot. Some very nice figured stock is offered 
at 8 cents to 9 cents. 


BOXBOARDS 


San Francisco, Calif., Feb. 11.—-The situation 
on California pine box shook is looking a little 
more favorable. It is estimated that the dam- 
age to the orange crop was about 40 percent. 
Shook prices are holding pretty firm notwith- 
standing this. Box factories are curtailing their 
outputs. Shipments of orange shook have been 
held up. Picking has been resumed. 


Boston, Mass., Feb. 15.—The dealing in box- 
boards is still quiet. Inferior grades sell rather 
better than the usual run of square and round 
edge lumber. There has been business in mixed 
lots of log run boxboards for as little as $22 
f. o. b. Boston. One manufacturer of excellent 
square edge pine quotes $40, Boston rate, and an- 
other has booked some business at $35. For 
round edge pine boxboards, 1-inch, the usual 
quotation is $30, Boston rate. 
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vestment of $4,500 


2 OO Per Day saved on operation Other Models For 
e— and depreciation. 


Fruehaut Trailers 


BUILT FOR LUMBERMEN 


“she 





Ford Truck and Fruehauf 3-Ton Semi-Trailer. 


Most Economical Method of 
Hauling Building Materials 


The Schmied Coal & Lumber Co., progressive retailers of Detroit 
say that with two Ford trucks and six Fruehauf Trailers—a total in- 


they can do the work of their three big trucks 


that cost them $12,000. Also an additional 





Log Hauling. 











WRITE US. 


Fruehauf Trailer Co., fetrorm wc 














Timber 


Loans 


New York 








For Lumbermen 


An organization with more 
than 40 years experience 
in handling 


TIMBER PROPERTIES 


James D. Lacey 


Timber Company 


Chicago Seattle 
332 S. Michigan Ave. 














News Letters Continued 


(Continued from page 92) 
BOSTON, MASS. 


Feb, 15.—-Operations of the State drainage board, 
established by act of legislature in 1918 to promote 
“improvement of low land,’ may result in substan- 
tial increase of the Bay State’s forested areas. 
Originally planned to add about half a million acres 
of Massachusetts’ agricultural lands, the law au 
thorizes the majority owners of any tracts of 
swamp, marsh, or lowland liable to flood conditions 
to petition for a survey and eventual authority to 
issue county bonds for financing permanent drain- 
age and utilization of the land for such purposes 
as the owners may find most profitable and desir- 
able. It is estimated that 10 percent of the total 
area of Massachusetts is now practically worthless 
swamp, therefore when the board has completed 
its task in the coming years the land value of the 
State will be proportionately increased. 

A determined effort to cut down the heavy losses 
of recent years from forest fires is being organized 
by State officials in coéperation with private inter 
ests affected thereby. The new constabulary police 
force of Massachusetts, established by legislative 
action last year, has been enlisted in the campaign, 
and their aid has been promised the forest fire 
wardens and other organizations interested in pre- 
venting and fighting forest fires this season. The 
forest fire wardens have been notified that a call 
upon the constabulary patrols in an emergency will 
be promptly responded to. 

Lumber and manufactures of wood imported from 
foreign countries thru the port of Boston during 
December were valued at $898,630. Lumber imports 
from Canada were comparatively light, their total 
value for December being only $51,964 and com- 
paring with a November total of $172,462. These 
imports came from eighteen foreign countries and 
dependencies. Germany’s shipments to this country 
continue to grow, $12,100 of forest products arriv- 
ing in Boston during December, more than six times 
Germany’s November shipments to Boston. 


PITTSBURGH, PA. 


Feb. 14.—Quietness reigns in the lumber market 
and the wholesalers and retailers are observing 
the same watchful waiting policy that has char- 
acterized them for several months. There has 
been a stoppage of work on most of the big projects 
in this district, and there is very little inquiry 
for lumber from the coal, iron and steel industries. 
The one bright spot in market conditions is the 
demand for house building activities, which seems 
to be getting better right along. With many of the 
trades disputes a matter of history, home builders 
are looking for better conditions, especially in view 
of the fact that mortgage money is loosening up 
slightly. It seemed to be the consensus at the 
retailers’ convention last week that a very good 
building year is looming up. With business light 
there are of course no price changes in any of the 
lumber commodities, and not likely to be in the 
near future, 


. 


PHILADELPHIA, PA. 


Feb. 183.—The last week has been generally satis- 
factory to the wholesalers of southern and North 
Carolina pine but not so good for the hardwood 
wholesalers. The retailers have had fair business. 
The larger yards are still buying in good quantities, 
building up stocks. It really looks doubtful if 
there would be enough lumber to do the building 
contemplated. 3uying for summer stock has not 
become general by any means. Hardwood buyers 
are coming into the market more slowly, altho 
there is not enough offered to soften the market 
materially. 

The hardwoods are selling slowly, with oak and 
gum leading in demand, and with a market for 
chestnut, all the hardwood floorings, birch, beech, 
ash, basswood, maple, poplar, walnut, cherry and 
mahogany. White pine is selling at good figures, 
altho the demand is slow, especially in the lower 
grades. Hemlock is scarce, and is firm in price, 
with little offered. Spruce is steady at good prices 
on quiet demand. Cypress is selling in better vol- 
ume, and there is a tendency to tighten prices, espe- 
cially on the lower grades, which are now selling 
better than they did. Southern pine is selling well 
in almost everything, from piling to molding, and 
the flooring market is particularly active. Prices 
are firm. North Carolina pine is very active in 
large blocks and is picking up in general demand, 
with the result that some of the manufacturers are 
tightening their prices. Building sizes show a de- 
cided gain in activity, and box and roofers are also 
selling well. Flooring is in good demand at good 
prices. Lath of all kinds and sizes are in good 
demand at fair prices. Shingles are selling well! 
about here, and prices are firm. 

The Delaware River Bridge Commission has be- 
gun taking the land on the Jersey side for the 
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bridge, among those who have been served with 
notices to vacate being three lumber concerns: The 
Charles Stockham Estate, Munger & Bennett, and 
David Baird. 


MINNEAPOLIS, MINN. 


Feb. 15.—Oscar D. Hauschild, secretary of the 
Retail Lumbermen’s Interinsurance Exchange, is 
back from Miami, Fla., where he attended a meet- 
ing of the executive committee of the American 
Reciprocal Insurance Association. He was. ac- 
companied on the trip to Miami and from there 
home by Gov. J. A. O. Preus of Minnesota, and 
they were guests on a fishing cruise about Long 
Key, given by a friend at Miami. Mr. Hauschild 
caught a 30-pound kingfish, the largest caught off 
Long Key in the last year. Gov. Preus also caught 


a large kingfish and the first bluefish taken in those’ 


waters for some time. 

J. H. Bloedel, of the Bloedel Donovan Lumber 
Mills, Bellingham, Wash., stopped here last week 
on his return from a business trip to the east, 
and reported a strong lumber market in New York. 

Orren 8. Good, of the Good-Hopkins Lumber Co., 
Spokane, who has been calling on trade in Wis- 
consin, reports a fairly good prospect for spring 
business in that section. 

A. C. Dixon, of Eugene, Ore., manager of the 
Booth-Kelly Lumber Co., was here a few days ago 
on his return from Washington, D. C., where he 
has been attending the freight rate hearings. 

Frank N. Brooks, of the Brooks Lumber Co., 
Bellingham, Wash., was here on his return from 
an eastern trip a few days ago, and reported an 
excellent feeling of confidence in eastern trade 
circles, contrasting with pessimism he found here. 


PORTLAND, ORE. 


Feb. 11.—On account of continued inclement 
weather and deep snow in the forests it will prob- 
ably be several weeks before logging camps in west- 
ern Oregon resume operations in a large way again 
and meanwhile the mills are cutting up their sup- 
ply of logs stored up for winter. Fir logs now be- 
ing delivered here cost the mills $13, $17 and $21, 
whereas as high as $25 is being asked for No. 1 
yellow fir logs for future delivery. Red cedar logs 
are quoted at $20. 

D. B. Minor, who for the last several months 
was sales manager for the C. H. Wheeler Lumber 
Co., has opened a wholesale lumber office in asso- 
ciation with W. H. Scott, formerly of Salt Lake 
City. Mr. Minor has been engaged in the lumber 
business for a dozen years or more, connected 
in various capacities with large concerns. The com- 
pany is at present handling mostly California cargo 
business. N. J. Sykes is again in charge of the 
sales of the C. H. Wheeler business, which has a 
mill at Cochran. Coleman H. Wheeler, son of the 
late C. H. Wheeler, is head of the operations. 


On account of the deaths of Francis Wiest, head 
of the Wiest Logging Co., and his son Clifford, and 
the serious condition of the other son, John, opera- 
tions at Cochran are temporarily suspended. The 
Wiests were on a logging train that plunged from 
a trestle near Timber, Ore., about ten days ago. 
Francis Wiest died soon after in a hospital here, 
and Clifford, for whose recovery hopes were held 
out last week, succumbed a few days later. John 
Wiest was rescued from the wreck unconscious 
and it was feared he would not survive, but he is 
now showing steady improvement. The wreck 
claimed four victims, two employees of the com- 
pany dying shortly after the accident. The loco- 
motive plunged down twenty feet off the trestle 
and then rolled fifty feet down the side of the 
gulch. 


The Murphy Timber Cg. this week accepted or- 
ders for 7,000,000 feet of railroad ties to be deliv- 
ered to points along the Northern Pacific and the 
Denver & Rio Grande. This company operates two 
mills at present, one at Yacolt, Wash., the other at 
Banks, Ore. 


J. C. Smith, sales manager for the Carlisle-Pen- 
nell Lumber Co. at Onalaska, Wash., was in Port- 
land today from Seattle, where he has his head- 
quarters. 


J. H. MacDonald, formerly with the Barker- 
Beach Lumber Co., is now with Mr. Taylor, man- 
ager of the International Lumber Co. The Barker- 
Beach company discontinued business about a 
month ago, Mr. Beach going with the L. B. Menefee 
Lumber Co. 


O. D. Rowley, formerly connected with the West- 
ern Pine Manufacturers’ Association, both in Spo- 
kane and Portland, and recently engaged in the 
pine business in eastern Oregon, is now in Port- 
land connected with the Pacific Forest Products 
Co., of which O. B. Harriman is manager. 

A. G. Labbe, president of the Willamette Iron 
& Steel Works, of this city, states that the demand 
for logging machinery and equipment of all kinds 
is exceedingly brisk, which leads him to believe 
that the logging industry is looking forward to a 


very active year. The company is now housed in a 
new and most modern plant, which covers twelve 
acres on the waterfront. A hospital, restaurant 
and recreation room in separate buildings are fea- 
tures. 

A complete weather bureau that will automat- 
ically record every known form of metereological 
reading will be in operation at the Forest Service 
experiment station at Wind River, near Stabler, 
Wash., by April 1, for the study of the relations 
between the weather and the inflammability of for- 
ests. Plans involve later establishment of simpler 
stations at other points. 

C. C. Couch, of Castle Rock, Wash., is install- 
ing a small shingle mill at Toutle, Wash. He will 
also cut cedar squares for the Japanese market. 

A course in kiln drying for lumber manufac- 
turers will be given by the Forest Products Labora- 
tory at Madison, Wis., in Portland under the aus- 
pices of the West Coast Lumbermen’s Association 
from May 1 to May 13. 


Mr. Maynard, of Maynard & Jenks, has sold his 
interest in the mill at Azalea, Ore., to Mr. Jenks. 
The mill employs 80 men. Mr. Maynard will move 
to Roseburg and later to the Fast. He has been 
in the sawmill business for a number of years. 

Great Northern and Northern Pacific interests 
have purchased another line into the Coast timber 
belt, the purchase this time being the Gales Creek 
& Wilson River Railroad, which extends from 
Wilkesboro at the terminus of the United Rail- 
ways to Argaard, a small sawmill community, four- 
teen miles. 

The conference rate on lumber from Pacific 
Northwest ports to the Atlantic coast has been 
eliminated and carriers are now free to accept 
such business at whatever rate they may desire to 
offer. 

The export movement from the Columbia River 
is very active, big cargoes being set afloat at regu- 
lar intervals. J. J. Moore, and Balfour, Guthrie 
& Co. have just cleared the steamer West Henshaw 
for Australia with a cargo of 1,351,000 feet of fir. 
W. R. Grace & Co. cleared the steamer Colusa this 
week for the west coast of South America with 
1,145,000 feet of fir. The sailing schooner Edward 
R. West has been engaged by G. W. Gates & Co. 
to carry a cargo of fir to South Africa. This com- 
pany has been shipping large quantities to that 
market during the last three years. 


DULUTH, MINN. 


Feb. 14.—-The lumber market here is regarded 
as steadily growing more promising. Eastern in- 
quiry for fair lots of No. 3 and better northern 
white pine came here during last week and the 
operators who received it believe that some busi- 
ness will result. Another interesting development 
was a rush call for a substantial lot of pine lum- 
ber from an industrial comphny. Three operators 
were reported to be competing for the business 
and the contract is expected to be placed almost 
immediately. 

More interest is being shown in box lumber 
than at any time in the last two years, dealers 
asserted. Chicago and Milwaukee box manufac- 
turers came into the market here during the last 
week. Holders are stiff in their views regarding 
that material, as they declare that present 
prices represent a loss. One jobber who holds con- 
siderable low grade lumber asserted he had quoted 
$2.50 over lists in response to a Chicago inquiry. 

No change has yet been reported in northern pine 
quotations, and from present indications it is 
thought current lists will be allowed to stand for 
a time at least. The change of base on the part 
of the mills, after it had been intimated that ad- 
vances of from $1 to $2 on No. 3 and better and 
piece stuff would go into effect on Feb. 1, was ex- 
plained as being the result of Washington lumber 
being offered more freely. Jobbers here are, how- 
ever, of the opinion that northern pine quotations 
may be advanced much earlier than is expected in 
some quarters, in view of building activity in Minne- 
sota. Sixty-nine building permits were issued at 
Duluth during January, $140,935 greater in value 
than January, 1921, permits. 

The Northern Lumber Co.’s new mill and the 
Johnson-Wentworth mills are operating at Cloquet, 
Minn. In accordance with the Virginia & Rainy 
Lake Co.’s announcement of a week ago, its large 
mill there will go into operation about March 1, 
the start being postponed because of extensive re- 
pairs. 

The lath market is easier, owing to offers from 
a number of smaller plants that started up since 
the beginning of the year. Standard softwood lath 
are offered at $7.50. 

A hardwood plant is about to be established at 
Cloquet, Minn., the old match factory there having 
been taken over by eastern manufacturers, who 
believe the supply of birch in northern Minnesota 
is sufficient to warrant establishing a plant to 
make hardwood furniture, brush handles, wooden 
toys and novelties, 








Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. : 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks, 

75 cents a line for four consecutive weeks. 
ht words of ordinary length make one 
ine. Count in signature. 

Heading counts as two lines. 

No eome except the heading can be ad- 

m x 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
‘under heading Too Late to Classify. 





WANTED—COMPETENT STENOGRAPHER 


Either sex, for small wholesale office handling both hard 
and softwoods. Must be familiar with lumber terms 
and lists. Able to quote on inquiries. Also able to 
check and get out invoices. A good future for the right 
person who is willing to start at a reasonable salary 
and grow with the business. Give references and advise 
fully concerning yourself. 
Address “‘W. 103,”’ care American Lumberman, 





WANTED 
A man experienced as factory superintendent of wood- 
working plant producing odd millwork. Plant employs 
from 50 to 200 workmen and superintendent must be 
competent to plan work and direct men in entire plant. 
Must have full experience as detailer and be competent 
to detail from plans and bill material into mill. Must 
have practical experience at estimating odd millwork. 
This place requires a high-class man of ambition and 
much experience and expect to pay for ability required, 
Address ““W. 114,”’ care American Lumberman. 


MILLWORK ESTIMATOR 
Must be experienced mill foreman, one familiar with 
Cost Book A preferred. Competent to take off plans, 
price, make details, etc. State age, experience, ref- 
erence, married or single and wages wanted. Address 
WALKER & CURLEY COMPANY, Sharpsburg Station, 
Pittsburgh, Pa. 


WANTED—ASST. MANAGER AND BOOKKEEPER 
For large lumber yard in a fine city in the southwest. 
300d schools and good climate. Must be expert and 
quick on books. 

Address ““W. 123,”’ care American Lumberman. 


WANTED—RETAIL YARD MANAGER 
Experienced in hardware, small town in western Kansas. 
Give age, references, experience and salary expected. 

Address “W. 127,’’ care American Lumberman. 


CAPABLE MANAGER—FOR SMALL 
Growing woodworking plant, making a general line of 
woodenware for housefurnishing and hardware trade— 
must know lumber, and finishes—familiar with esti- 
mating and production costs. State former employment, 
give references and salary required. 

TREASURER, Box 326, Camden, N. J. 


WANTED—EXPERIENCED MAN FOR RETAIL 
Lumber business to act as salesman and general assistant 
in and out of the offige. Must be familiar with the Chi- 
cago trade. PARK AVENUE LUMBER & SUPPLY CO., 
4667 Park Ave., Chicago, Ill. Telephone Austin 2407. 


WANTED—A THOROLY COMPETENT BUYER 
With extensive personal acquaintance among the roofer 
and framing manufacturers in Georgia, North and South 
Carolina. Please state fully experience, past connec- 
tions and age. Replies will be considered confidential. 

Address “*T. 117,’’ care American Lumberman. 


WANTED—AN EXPERIENCED WOODS FOREMAN 
Must understand railroad building, operating a Lidger- 
wood Overhead Skidder. Send references in first letter. 
State salary expected and how soon you could take up 
duties. 

Address “*W. 132,’’ care American Lumberman. 


SASH AND DOOR SUPERINTENDENT 
Wanted for factory located near Chicago. Must be 
familiar with blue prints, listing material from plans, 
estimating and practical mill man. Give experience, 
and state salary in first letter. 

Address “W. 122,’’ care American Lumberman. 


WANTED—CAPABLE WOMAN 
As order clerk and stock clerk by owner of a retail lum- 
ber yard in a Long Island town. Previous experience 
absolutely necessary. State qualifications, etc. 
Address ‘“T, 145,’’ care American Lumberman. 


WANTED—TWO RETAIL YARD MANAGERS 
Southern Iowa and North Missouri towns. Salary and 
commission basis. State age, experience and give ref- 
erences first Jetter. Want quick action. 

Address “T, 135,’ care American Lumberman. 


WANTED—EXPERIENCED MILL MAN 
Familiar with estimating cost, billing out and selling 
buiders’ mill work, store fronts, fixtures, etc. 

Address “T. 106,’ care American Lumberman. 


GET WHAT YOU WANT 
ae | in the Wanted and For Sale Department. 
o it now. 
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WANTED—BILLER 
An experienced man with character and ability, mar- 
ried or single, to bill material from plan for the fac- 
tory, take measurements, etc. Excellent position for 
right party. 


Address “W, 110,’ care American Lumberman. 




















WANTED—BAND SAW FILER 


Must be able to saw on twin engine steam feed when 


needed, also help as millwright 
Sawyer for band mill, twin engine feed. Must be able 
to do work as millwright during construction. Can 
offer two years’ contract. 

Address “‘W. 107,’’ care American Lumberman. 


CUTTER TO RUN HALF ROUND CAPITAL 
MACHINE 


during construction. 





On figured walnut butts. 
tions required. 
F. A. MULGREW & SONS, 
Foot East 8th St., New York, N. Y. 


WANTED—EXPERIENCED SAWMILL MAN 
Who can handle file and hammer circular saws and shin- 
gle saws, and who can saw when needed in circular 
mill with friction feed. Good pay to the right man. 

Address ““W. 108,’’ care American Lumberman, 


Experience and recommenda- 








WANTED—THOROUGHLY COMPETENT MAN 
To file horizontal band saws in box factory. 
perience and wages. 

“*W. 117,’’ care American Lumberman. 


State ex- 


Address 





WANTED—SALESMAN 


For New England Territory. Prefer man who has been 
selling white pine to consuming factory trade. Splendid 
opportunity to represent one of the best sugar pine com- 
panies. Give references, age, etc. 

Address ““W. 133,’’ care American Lumberman. 





WANTED—HARDWOOD SALESMAN 
By progressive and well known wholesale firm having 
best of band mill connections in West Virginia, Ken- 
tucky and the southwest to work the factory trade in 
Ohio, Indiana and southern Michigan. Prefer a young 
man of good address and well and favorably known to 
the trade in the territory mentioned. Straight salary 
or salary and commission basis. State age, previous 
experience and salary expected. 
Address ““W. 130,’’ care American Lumberman.,. 





WANTED 
SALESMAN FOR CHOICE IOWA TERRITORY 
Wanted high caliber man capable of figuring plans. 
Choice territory backed by house of reputation for qual- 
ity and service. Excellent opportunity. 
Address “W. 112,’’ care American Lumberman. 


WANTED—SALESMEN 
Eastern representative of cypress, red cedar, fir and 
white pine manufacturers has openings for men in 
Pennsylvania, New York and New England on a strictly 
commission and exclusive territory basis. Not neces- 
sarily professional salesmen, but must know lumber 
and have gales ability. Advise experience, giving ref- 
erences. 
Address ‘‘LUMBHER,”’ P. 0. Box 22, Newark, N. J. 


WANTED—HARDWOOD SALESMAN 
West Virginia and southern hardwoods. Locate in 
Cleveland, O., territory. Must know this trade, hustler. 
Give references and salary expected first letter. 
Address *“*W. 106,’’ care American Lumberman. 


WANTED—A YELLOW PiNE SALESMAN 
For Chicago district, by a large manufacturer maintain- 
ing office in Chicago. Want young man with three or 
four years’ experience and acquaintance with the trade. 
Address “TT. 131,’ care American Lumberman. 


























HIGH CLASS RETAIL MANAGER 

of proven ability and actively engaged in directing 
large retail lumber business for twenty years, is de- 
sirous of communicating with a good reputable retail 
lumber business that needs a lumberman of proven 
ability. No burnt-out has-been but a real executive 
with city training and experience in handling volume, 
desiring a connection with a retail lumber company 
where results can be produced. If you have the oppor- 
tunity for such a competent lumberman, advise that a 
personal appointment can be made. Addressing ‘‘S. 127,”’ 
care American Lumberman. 


WANTED—OFFICE POSITION 
Live retail yard. North preferred. 
experience; 6 months retail lumber. Aggressive, good 
personality; married. Can get and hold business on 
clean business methods. Familiar with all office de- 
tails. Close student of overhead. Experience in retail 
line longer than 6 months service would indicate. Ref- 
erences. Address ‘“I’. 139,’’ care American Lumberman, 


LOGGING SUPERINTENDENT 
Capable executive and office man, thirty-five years old, 
with fifteen years experience in buying, selling and pro- 
duction of domestic and export logs, lumber and veneers 
with sawmill and timber experience from stump to mar- 
ket; desires permanent position. Now employed. Dis- 
tance and location no object. 
Address “T, 136,’’ care American Lumberman. 


WANTED—SALES ARRANGEMENT ON 
Commission for some good lines in Industrial equipment 
that can be sold to Lumber Manufacturers, Docks, Ter- 
minals and warehouses on Pacific Coast. Established ten 
years. Have good Eastern connections now with Na- 
tionally known firms. Can use as references. High 
grade firm, wide acquaintance and experience. 

Address ““W. 138,’’ care American Lumberman. 


BROAD GAUGED MAN 
Office and managerial experience in lumber manufacture 
is open to consider a that is in keeping with his 
ability. Know the business thoroughly. Am an organ- 
izer and handler of men. Understand destructive wood 
chemical distillation. Will consider nothing but propo- 
sition where results count and where environments are 
satisfactory. For full details concerning applicant, 
Address “T, 146,’’ care American Lumberman. 


FOREST SCHOOL GRADUATE 
With two years’ experience in yellow pine lumber from 
mill to sales office and with technical experience in 
creosoting, desires position with reliable company where 
he can utilize his knowledge of the lumber business. 
Twenty-seven years old, employed, single, and good 





WITH 
20 years business 














references. Opportunity to prove worth more important 
than salary. 
Address “‘W. 100,’’ care American Lumberman. 





MANAGER, ASST. MANAGER, OFFICE MANAGER 
Or Sales Manager. Am forty-five years of age, over 
twenty years’ experience in manufacture of yellow pine, 
over three years in hard woods. Practical from stump 
to market, with highest class office ability. Get maxi- 
mum output at lowest production cost. Work in har- 
mony with foremen of all departments, lending every 
assistance in furthering operation. Employed but desire 
a connection where one is rewarded in line with results 
produced. Will be glad to a with any one in 
need of a high class executive in either above posi- 
tions. Al reference. 
dress “R. 112,’’ care American Lumberman. 


WANTED—POSITION AS PURCHASING AGENT 
For line yard company. Thoroughly familiar with retail 
yard requirements, including sash and doors. Know all 
Coast plants manufacturing Pine, Fir, Redwood. Located 
now Seattle. High grade man, good education, good on 
details. Best possible references, 

Address ““W. 139,’’ care American Lumberman. 


WANTED—BY MARRIED MAN 
Thirty-six years of age, position as general office man, 
purchasing agent, store manager or paymaster. 

Eight years experience with one of the large operations 
as general paymaster. Five years with another as pur- 
chasing agent. At present employed by one of the 
largest planters in the delta as store manager. Can give 
gilt-edge reference from both present and past em- 
ployers. Prefer south or southwest. 

Address “*W. 136,’’ care American Lumberman. 


WANTED—POSITION AS GENERAL MANAGER 
Of small line of retail yards. Age 36, with 15 years expe- 
rience in all branches of retail business. Past seven years 
Advertising and Sales Manager and Assistant General 
Manager large line yard concern. Know buying, selling, 
advertising, finance and plan departments. Would make 
small investment. 
Address “W. 134,’’ care American Lumberman. 














WANTED—SALESMAN 
Who is familiar with Central Pennsylvania yards and 
planing mills. State salary and commission wanted. 
— be a hustler and have A-1 reference as to char- 
cter. 


Address “T, 134,’’ care American Lumberman. 


WANTED—SASH AND DOOR SALESMAN 
For part of Pennsylvania and North New Jersey; also 
one for North Carolina and South Carolina. Must be 
experienced. State in your letter past experience and 
salary expected. Address ‘IT, 133,’’ care American 
Lumberman., 


WANTED—EXPERIENCED SALESMEN 
Southern hardwoods, one each for High Point, North 
Carolina, territory, New England States, and Michigan 
and Canada. Will consider only men of proven ability 
and integrity. 


Address *“*W. 105,’’ care American Lumberman. 


HIGH-CLASS SALESMAN TO HANDLE 
Chicago crating and other industrial trade on commis- 
sion or profit sharing plan. State age and experience. 
Want only capable man who understands the trade 
mentioned, and its requirements. 

Address **R. 109,’’ care American Lumberman. 











YOUNG MAN—AGE 25 

With seven years’ practical business experience, two 
years at the mill, three years in office of car mfg. co. 
and two years as treasurer of Alabama yellow pine 
wholesaler. Office executive, understands handling of 
sales, and am familiar with grades of lumber. Reason- 
able salary, good references. Address T. F. DeRIEUX, 
3411 Forbes St., Pittsburgh, Pa. 


MANAGER, ASST. MANAGER OR 
Sales manager. Am fortysix years of age, over twenty- 
five years’ experience in wholesale jobbing and manu- 
facturing sash and door business, also retail. Can give 
best of references from present associates. 
Address “‘W. 104,’’ care American Lumberman. 


WANTED—APRIL 1ST, POSITION AS 
Manager Wholesale West Coast Department with large 
established wholesaler or retailer. Present employer 
retiring from business. Fine western connections al- 
ready made. Best recommendations past employers. 

Address “W. 126,’’ care American Lumberman. 


WANTED—POSITION YOUNG WOMAN 
Lumber office; stenographer, clerical work or bookkeep- 
ing; 5 years experience; reference. 

Address “S. 119,’’ care American Lumberman, 














WANTED—EXPERIENCED SALESMAN 
By wholesale lumber company to sell lumber to indus- 
trial and large contracting trade in Chicago and vicinity. 
Answer giving age, experience, ete. 

ddress “T, 144,’’ care American Lumberman. 





A POSITION 
Buying and inspecting car stock, switch ties, X plank 
and maintenance of way material. Would consider man- 
aging a hardwood yard. 
Address “*W. 137,’’ care American Lumberman. 








WANTED—POSITION AS YARD MANAGER 
26 years of age, 10 years’ experience, 5 years as man- 


ager. Aggressive, honest, good salesman and collector. 
Trade winning personality. Good reasons for desiring 
change. Can furnish best of references. 

Address “S$, 100,’’ care American Lumberman, 


FOREMAN AND A NO. 1 HARDWOOD INSPECTOR 
Desires position with live, active concern. Married, 
29 years old, 10 years’ experience in best lumber regions 
of the Northwest. Best of references as to ambition, 
reliability and ability. 

Address “Ww, 124,”’ care American Lumberman. 


EXPERT BAND SAW FILER WISHES 
To locate permanently with reliable firm. Have filed 
for everything from Canadian Spruce to Louisiana 
Hickory. No mill too large. Satisfaction guaranteed 
or ask no pay. 
Address **W. 125,’’ care American Lumberman. 


WANTED—POSITION AS BAND MILL SAWYER 
Long experience in West Virginia and Eastern Ken- 
tucky hardwood mills. Can furnish abundance of ref- 
ences. Address E. C. SIMPSON, Jackson, Ky. 


I AM A THOROUGHLY CONVERSANT LUMBER 
Accountant and office manager; 25 years’ experience in 
mill office, various capacities, including sales depart- 
ment. Trustworthy and conscientious. First-class ref- 
erences. Desire permanent position with strong firm. 
Address ‘‘NORTH,’’ care American Lumberman. 


DRAFTSMAN, DETAILER, AND BILLER 
Of millwork, with estimating and selling experience in 
lumber and building materials; wants permanent connec- 
tion with lumber manufacturing or real estate develop- 
ment concern, 28 years old; references furnished; prefer 
Pennsylvania. 

Address “T, 151,’’ care American Lumberman. 


WANTED—POSITION AS BAND FILER 
Has had long experience and can furnish good refer- 
a. Have had experience in cypress, pine and hard- 
ood. 
7 Address “§, 105,"" care American Lumberman. 


A LUMBERMAN OF WIDE EXPERIENCE 
in executive management, examining and reporting on 
timber properties, principally Pacific coast territory, 
can take on one or two more clients,—thoro reports,— 
reasonable charge,—first class references. 

Address “S$. 123,’’ care American Lumberman. 


SUPERINTENDENT OR ASST. MILL OR LOGGING 
18 years’ experience; capable of taking full charge. 
Mexico or South America preferred. Can accept at once, 
Speak Spanish. Best reference. 

Address “T, 148,’ care American Lumberman. 


LUMBER DEALERS AND MANUFACTURERS 


Will your assistants be competent to handle your busi- 
ness when a begins to flourish? Qualifications: 
Age, forty; experience, twenty years; machine opera- 
tor, detailing, billing, cost finding, superintendent, 
Hold Cost Book ‘‘A”’ certificate. References. 

Address “T, 115,’’ care American Lumberman. 


YOUNG MARRIED MAN 
Thoroughly familiar with office work of lumber and 
other business, is an experienced bookkeeper and stenog- 
rapher, desires position. Best of references furnished 
and bond made. 
Address “TT, 116,’’ care American Lumberman. 


POSITION AS SUPERINTENDENT 
Of manufacturing or construction by man with 20 years’ 
experience building and operating band mills. Thor- 
oughly familiar with grades domestic woods and mahog- 
any. Address ‘*T, 142,’’ care American Lumberman. 


AN EFFICIENT SALESMAN 
With successful record, wants factory connection, on 
commission basis, for D. C., Maryland, Delaware and 
Virginia territories. 31 years of age. Personally ac- 
quainted with trade. Immediate results possible. 
Address “T, 140,’’ care American Lumberman. 


WANTED—BY YOUNG MAN 
Who has just completed commercial course, a position 
as bookkeeper or payroll clerk. Prefer lumber or coal 
operation in Va., W. Va., or Ky. References. 
IRVIN M. HUFFORD 
401 N. 11th St., Richmond, ‘Va. 


LUMBERMAN, 38, WITH 17 YEARS’ EXP. 
In every department, desires position as manager of 
an operation from stump to market. Best of references 
as to character and ability. At present employed as 
superintendent. 

Address **§, 101," care American Lumberman. 


WANTED—POSITION AS BUYER 
With some good, reputable concern, by a man that 
knows most of the mills in Oregon, Idaho and Washing- 
ton, both car and cargo, that manufacture pine, spruce, 
fir and red and white cedar. Will work on salary or by 
the 1000. Good references. 
0. N. THOMAS, 671 E. Morrison St., Portland, Ore. 


WANTED—POSITION WITH PROGRESSIVE 
Lumber concern. 13 years’ experience retail lumber and 
grain. 8 years division manager. Best reference on 
bona fide offers. 

Address “T, 127,’’ care American Lumberman. 


ACCOUNTANT AND AUDITOR 
Expert on lumber accounts; wholesale, retail and man- 
ufacturing, wishes permanent connection with good 
firm. Now employed with small company. 
dress “T, 104,’ care American Lumberman. 


SOUTHERN PINE SALES MANAGER 
Wants position with reputable wholesaler or mill. Ap- 
plicant industrious and capable. Available immediately. 

ddress ““T, 128,’ care American Lumberman. 


EXPERIENCED MILLMAN—EXPERT DETAILER 

And biller desires a change. Would like position as 

superintendent. 
Address 



























































““W. 102,’’ care American Lumberman. 


TIMBER EXPLORER 
in timber reconnaissance and mapping. 





Experienced 


Will go anywhere, Alaska preferred. 
‘WW. 181,’’ care American Lumberman. 


Address 











